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Beautiful Enamel of the French School, Preserved in the Uffizi Galleries, Florence. 
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Hamilton Watches mean Goliday Sales 


There are 250 
Prospective Customers for every 
Hamilton Watch made 


SVAVAVAVAVAVA 


PAvAvAPAWAPARAIS 


WAZA AATA 


VS VAVAVAVAVAYA 


The HAMILTON WATCH is advertised in 
forty-eight magazines, reaching approximately 
twenty-five millions of Christmas buyers. 
There are comparatively few HAMILTONS 
made—only about one to every 250 of the 
readers of our advertising. THIS IS A BIG 
REASON WHY THERE IS A CUSTOMER 
FOR EVERY HAMILTON WATCH IN 
YOUR SHOW CASE. 


PAVAAD 





WAVATAVAVALAPA! 


Christmas Gifts are planned for far in ad- 








| | aes N 

vance, and these plans are now materializing ix 

into sales for you. Every HAMILTON you = 

| ever sold has made a friend for you, and your < 


store. Its owner is proud of its accuracy and 
dependability and tells other people about it; 
and this fact is creating new customers for 
HAMILTON WATCHES every day. This 
is one way HAMILTON prestige has grown. 
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THE 


Hamilton Watch 


i 12-size is growing more yp Sars every vear. 
There reisa ne to ee from ranging in price from 
S28.00 to $150.00, cased, timed and ioe at the 
factory. 
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Note the illustration of the new strong Roman dial. 
All our 12-size dials are interchangeable, and your 
customers have choice of a large variety, including 


the gold dials. 
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Your stock of HAMILTVONS shouid be complete. 
Inability to immediately meet the wants of a 
customer may lose vou the sale. 
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Folders, pamphlets and other HAMILTON sales 


helps sent on request. 
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Hamilton Watch Co. 


LANCASTER, PENNSYLVANIA 





Masterbuilders of Accurate Timepteces 
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The Wise Jeweler says: 


“Christmas is really a 
‘Merry Christmas’ when 
it brings a good watch 
movement in a 





Cha hare Watch 
(QNys Piae 


The satisfaction and pride of ownership last through 
many years—and it’s a good advertisement for the 
jeweler.” 


A word or two along this line, emphasiz- 
ing specific points of Fahys superiority, 
will make Christmas sales surpass those 
of past years. 


Joseph Fahys & Co. 


BOSTON NEW YORK CHICAGO 




















October 28, 1914. 





New York 





il Dealer 
Direct 
iamond Cutters 


from 
Cutter to 


D 


lamonds 


170 Broadway 


Reta 
R. Wood & Sons 


i. 
Corner of 
2 Maiden Lane 


ing 


you are getting just 


what 


i 
=) 
bs 
Q 
“ 
E 
fe] 
< 
— 
ame 
2) 
i= 
— 
2) 
aI 
pe 
ca 
ml 
6a) 
e 
6a 
ar) 
& 
ee 
a) 


harg 


or misrepresentation 


here. 


bsolute 
ink you 


safety day or night. 


You can be 
f you purchase, 
ing 


street in a 


you th 


against overc 





% VED EUR Mats 


4“ 
“" J 


You may walk this 
We guarantee you 


sure,1 
are buy 


Ter maa: " 


Bore 


Py ek os * € 
r a eg 
eee Ut, 


oy “ 
j GREER LS SERS 


wa 


wt, 
> 
x 








October 28, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 5 

















“I HANDLE 


J. R. WOOD & SONS’ 
watch case because I get 
more for my money — 
my customers do too.” | 


A filled watch case 
with almost as much 
gold as light weight 
solid gold cases. 
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Trained Nurses 


Wendell’s Perfect Safety Catch SEND FOR SAMPLES OR SEE THE 


I ise Dealers. 


Book of Designs 
SETS CLOSE TO BODY OF PIN. a ee 


which has made many profitable sales for 
TECTS POINT OF PIN TONG. a ie 

; Lee O} HANDILY LOCKED AND UNLOCKED. It's the sort of book you should always 
SECURE. —— have ina handy place. 
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WENDELL & COMPANY 
Three Big Wonderful Shops 


NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 


MMM Se OL TMM 


HR iia | 
UAT 


| 
| 





NANI 





| 





an 
— 
— 
— 
t atieaatll 
ee 
—_— 
— 
eet 
— 
— 
ecm 
i teeta 
— 
= 
i omenenealll 
— 
— 
— 
—_ 
=—_ 
— 
— 
= 
— 
= 
— 
— 
— 
Semen 
— 
— 
omen 
een 
i eeendll 
= 
Semel 
cael 
=—_ 
— 
—_ 
—— 
eat 
— 
— 
— 
ere 
mm 
— 
—_— 
——— 
— 
—_ 
—s 
—_— 
me 
— 
—~ 
— 
— 
—— 
—_ 
— 
— 
es 
— 
_ 
— 
— 
a 
enema 
— 
menial 
a 
— 
eo 
i siemeenl 
—_— 
_ 
— 
— 
—_— 
— 
= 
= 
—_— 
— 
omen 
en 
— 
—_— 
— 
—_— 
+ 4 
— 
=— 
commen 
— 
— 
—_— 
— 
=— 
— 
—_ 
—_— 
—_— 
_— 
— 
— 
S meenitll 
—_— 
— 
—_— 
— 
— 
—_ 
— 
— 
—_— 
— 
— 
— 
—_— 
—_— 
—a 
ne 
——_ 
— 
— 
— 
—_ 
mie 
=_— 
_— 
=—_ 
— 
— 
——s 
—a_- 
— 
— 
— 
— 
coe 
— 
—_ 
— 
—_— 
— 
_ 


= 











October THE JEWELERS’ CIRCULAR-WEEKLY 


& 
G Tce t 
ay 


Py les 
{KO Pac 
~ - a. — ot - = 
EA EL OE LDA LA VALID CE 8 TE CTS BOM ELGG EDEL AVP EDEL AT REA 1 * 
| ? v = ‘ 


ty ‘ “Way { , pats q aff, 


f« 


(aan tay, f y Pa : > f (Rte 
: 4 ‘ 4, + . & 
Y ae / / ; & ff 

j , . if . , $ 4a 2k 


ty b 
vou 


1 
(, 
i , ae 
re. ff 
vs it : p teri 
: eit oo 6 Fl 
NEW YORK CHICAGO meagre 
x (hl, OUATO 
KANSAS CITY a 
DOV OVE OPA. COBL ONAN tate 


ie Ue te 





8 THE JEWELERS’ CIRCULAR-WEEKLY October 28, 1914, 





ATHENA 


The NEW PATTERN in 


“1835 R. Wallace” Heaviest Plate 


The great advertising campaign behind this beautiful pattern is being felt 
from coast to coast, and the resultant sales of the ATHENA are even 
greater than we expected. The illustration shows an Athena window dis- 
play, material for which we give FREE to dealers who stock this pattern. 





This material has been carefully designed, and the advertisements which have 
attracted MILLIONS are linked directly to your store 


IF THIS ANNOUNCEMENT INTERESTS YOU, WRITE US AT ONCE 


R. WALLACE & SONS MFG. CO. 
Wallingford, Conn. 


CHICAGO SAN FRANCISCO LONDON 





®  ANeEw YorRK 
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ATHENA 





rR. - WALLACE SILVER 


Every piece of “1835 R. WALLACE” Silver Plate that Resists 
Wear is backed by the guarantee of satisfaction represented here. 


“WE GUARANTEE THAT «1835 R. WALLACE’ SILVER PLATE 
THAT RESISTS WEAR will give absolute satisfaction, and we will replace with- 
out question every piece of goods bearing the «1835 R. WALLACE” trade-mark 


that does not give satisfactory service in any household.” 


R. WALLACE & SONS MFG. CO. 
Wallingford, Conn. 
New York Chicago San Francisco London 


. WRITE FOR CATALOG OF 
SILVER PLATE THAT < 
BEARS THIS GUARANTEE & ; 
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"1835 — 
R'WALLACE 


Silver Plate that Resists Wear 
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“HEAVIEST 
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DUEBER-HAMPDEN Fitte> WATCHES 


3/O Size WITH 7, 15 OR 17 JEWELED MOVEMENTS 3/0 Size 
SMALLEST MODERATE PRICED AMERICAN WATCH MADE 
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MADE IN 14KARAT GOLD FILLED GUARANTEED FOR 25 YEARS 
WITH SOLID GOLD JOINTS AND BOW HAND ENGRAVINGS 












































MADE IN 10 KARAT GOLD FILLED GUARANTEEDFOR 20 YEARS 
WITH SOLID GOLD JOINTS HAND ENGRAVINGS 
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SEND FOR AN ASSORTMENT NOW 
FOR SALE THROUGH ANY PROGRESSIVE JOBBER 


Dueber-Hampden Watch Works, Canton, Ohio 
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TheW. & H. 
“Big Four” 


Every one of them a “PREMIER?” in its respective 
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Medal and Spaces for 
Two Portrait Photos 


Lockets—Round, 
Oval and Heart 
Shaped. 






LOCKETS. ; 
Plain or engraved; Round, Heart Shaped or Oval; in 
every salable size. Made in 10k and 14k Gold, Fine 
Rolled Plate, and %4 Gold Shell. 
»-SCAPULAR LOCKETS. 

In Sterling Silver, % Gold, and Fine Rolled Plate. Five 
sizes—7, 5, 3, and 2 Round, and No. 3 Oval. Medals 
in two different designs. Every Scapular Locket is made 
in strict accordance with Ecclesiastical requirements. 


VANITY LOCKETS. 
with Powder Puff and Reducing Mirror, Invisible 
Joint, Automatic Catch Spring Release, Flush surfaces. 
Three sizes—Large, Medium, Small—in Fine Rolled 
Plate and Sterling Silver. 

VANITY CASES 
with NEW Coin Compartment which eliminates fum- 
bling for change. 
Made in Fine Rolled Plate, % Gold, and Sterling 
Silver. Extra Thin, Jewel Catches, Perfectly smooth 
flush joints. Engine Turned and Engraved. 

It is time to get your Fall and Holiday Stock well 
in hand. 

Events in Europe will not prevent the American pub- 
lic from buying and making gifts—and EVERY ONE 
OF THE W. & H. BIG FOUR IS A STAPLE LINE. 
THRU JOBBERS 


WIGHTMAN & HOUGH CO. 


Main Office and Factory: Providence, R, I. 
New York City: 15-17-19 Maiden Lane 
San Francisco: 704 Market St., Room 814 








Trade-Mark 





Trade-Mark 








There’s a Heart in 
Every Locket 





There’s a Heart in 
Every Locket 



















Vanity Locket 
Puff Boxes, with 
Mirror and 
Vanity Cases Powder Puff 
with New Coin Com- 

partment, Mirror, 

Memo. Pad and Pencil, 

and Powder Puff 
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Heller’s 
Synthetics 


Gold Rings 


ORIGINALITY—a component part of each design. 
EXCLUSIVENESS—indelibly impressed on each style. 
CHARACTER—wrought into every ring. 


Order thru your jobber 


Untermeyer, Robbins & Co. 
71 Nassau St., New York City 
QUANT 


CC CU 
itt iit WA 


ce GL 
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Watch Bracelets 


| = Supreme in Quality; Perfect in Design; Infinite in Variety. 
=> Also The Detachable Utility—permitting watch to be used 
= independently. All watch bracelets have our perfect Safety 


=— Guard attachment. 
Wa ||| Order thru your jobber 


Untermeyer, Robbins & Co. 
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SAFETY FIRST 























SAFETY WATCH S8OW 





PATENTED: NO, 795665, JULY 25, 1905 
NO. 388576, MAY 21, 1907 
NO. 916809, MAR. 30, 1900 


The Safety Bow 


Licensed under Wachter safety 
bow patent No. 916809. 











Why not have awatch casethat you 
cannot Lose or Jerk Loose from 
fob or chain? All STAR CASES 
are made with a SAFETY BOW 
that will not pw// or twist out. A 
bow that guarantees absolute secu- 
rity against possible accident. 


STAR WATCH CASE CO. 


Factory: Ludington, Michigan 


New York—Silversmiths Building Chicago—Heyworth Building 
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Notice to the Crade | @ 


Kohn & Co. wish to state that they are in no way 
connected, and never have been, with the Maiden Lane 
firm of somewhat similar title, now in liquidation. 





We take this method of announcing this fact to the 
trade to prevent possible misunderstandings and con: 





fusion. 
Brooches Hat Pins 
Scarf Pins Tie Clasps 


Cuff Buttons Fobs 
Handy Pins Crosses QO Hi co °@) 
Bouquet Holders Pocket Knives 


Lingerie Clasps Pendants 
Sash Buckles Bar Pins CAMP<e ORCHARD STS. 


Neck Chains Lockets NEWARK N.J. 
Waldemars Lapel Chains 


Slipper Buckles 
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Sterling Silver Machine-Made Mesh Bags 


The all-around excellence of our Sterling Silver Superior Soldered Machine-made 
Mesh Bags is appreciated by the discriminating buyer. Especial attention is called 
to our very fine No. 4 baby mesh. The finest mesh possible to produce practically. 








No. 8191. No. 8187. 
Made in 214”, 4”, 5”, 6”, 7” Sizes Made in 214”, 4”, 5’, 6”, 7” Sizes 


Illustrations one-half scale Illustrations one-half scale 





No. 8096. 
Made in 5”, 6”, 7” Sizes 


Makers also of Mesh Bags in Real Gun Metal, German Silver, Rolled Gold Plate 
and 14kt. Gold. 


Sold through the Jobbing Trade 


WHITING & DAVIS CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO BRANCH FACTORY 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street Sherbrooke, P. Q., Canada 
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The Whiting Chain Co. 


is showing this season 
many new and salable 
articles at decidedly 
attractive prices. 








Sold Through the Jobbing Trade 








WHITING CHAIN CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street 
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Pairpoint Sheffield Reproductions 
andgSilver Plate 


Made for those - = 
who require high ” 
grade goods at a 
reasonable price. 




































To our friends no 
word of introduc- 
tion is necessary. 


To strangers — if 
any—we would 
say that to extol 
these lines is like 
praising gold 
dollars. 


Probably just now we seal aM a) 723 
you are contem- | }) x 


eat 
plating that Fall ee, 1 


trip to New York 
—ifso—please 
visit our sales- 
rooms 38 Murray 
St., and allow us 
to show you a 
most magnificent 
and profitable ex- 
hibit. 


It will pay you. 


Photographic Books 
showing any of these 
lines complete loaned 
to the trade on appli- 
cation for inspection : 


Cut Glass : Silver Plate 
Electric Portables 
Prize Cups : Brass Goods 
Sheffield Reproductions 








te = meee : 
B1120 14 in, Waiter 











B1i151 14 in. Tray 





WRITE US 





r 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 38 Murray St. MONTREAL, Coristine Bldg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 
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FOOL PROOF 


INSURANCE AGAINST LOSS 


1S 


Our Self-Closing Safety Hook 


“DD” Excess Expansion Bracelet 


There is no open space in our LINK or HOOK or Snap-catch which can be opened without the 


knowledge or the assistance of the wearer. Absolute insurance against loss. 


the normal expansion 
doing away with the 
In brief, this detach- 


OUR EXCESS is the only Bracelet whose size can be increased above 
while passing over the hand and still retain its proper size on the. wrist, 
troublesome operation of coupling the Bracelet and the Watch by the wearer. 
able Bracelet-Watch possesses exclusive features of absolute safety and perfect convenience. 













wacie 45 DD pa 





“4D 
6 oe 


cot 
4, 


WALTHAM 
CONVERTIBLE BRACELET WATCH 
With ‘“‘DD”’ Excess Expansion Bracelet 


Illustration Twice Actual Size 










Fool - proof self- 
closing Safety 
Hook and Ex- 


cess End Link. 









The only Hook 
that remains 
closed when End 
Link is released, 
which is insur- 
ance against 


loss. 


Patented Oct. 18, 1914. 


Dubois Watch Case Co. has applied for Made in Platinum, 18, 14 and 10K. Gold and Gold Filled, Patent applied for in foreign countries. 
Krevet déposé dans tous pays. Auslands- 


Patent on hook in Canada. WRITE FOR SAMPLE. i pai 


We guarantee all our Bracelets to be hard soldered, and have solid gold springs, manufactured under 
License Pat. No. 1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 


Manufacturers of High Class Specialties 





Established 1887 


DUBOIS WATCH CASE CO. 
Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Complete American and Swiss Watches, 
Odd and Regular Shapes. 


Main Office and Factory: Salesroom : 
15 Maiden Lane, N. Y. 


316 Herkimer St., Brooklyn, N. Y. 
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we can link up the United States 
with Europe within 12 months’ 
time and Every Link Single 
Soldered. This shows the capac- 
ity of our factory. 








F. SPEIDEL CO. 
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YOU ARE TOO EASY 


HAVE YOVR OWN GUARANTEE 


DO NOT TAKE EVERYTHING FOR GRANTED 


Take any chain you wish from our orders ready to be 
shipped out of our stock or factory and have it assayed at our 
expense. You Know the qualities we sell you—The assay 
will convince you. Every wholesaler (and every 
retailer buying through the jobbing houses) visiting 
Providence should do this—it is your best guarantee 
and certainly a wise thing to do. 


FOLLOW THIS ADVICE 


When assaying gold filled chains of any make select 
heavy patterns by preference. Do not buy heavy chains 
. if they do not sell, but for assays use the heaviest of the 
sellers. Chains, if they are of the same quality, must 
have the same proportion of gold, the raw material 
costing accordingly, namely: 


Light. Chain—Labor chief cost—would hardly pay to use inferior quality. 
Heavy Chain—Material chief cost—would pay to use inferior quality. 


THEREFORE ASSAY HEAVY 
PATTERNS MOSTLY 


Look out forthe Harat of the gold, too; 12 Kt. is better 
than 10 Ht. and costs more. If you want any informa- 
tion about these things, write us; we will gladly make 
it as plain as possible to you. 


Providence, R. I. 
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© O-BNews 
The Latest Styles in Rings 
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QThe things that distinguish O-B Baby Rings—stone set 
or signet—are the quality of the alloy, their dainty, tasty 
designs, and especially the fact that all O-B Baby Rings 
are so stiff that they stand up for years longer than the 
ordinary kind. QO-B Baby Rings are made 10K and 14K 
gold—and every ring bears the O-B stamp and the quality 
stamp that guarantees. The Rings shown on this page 
are representative—and we call attention to the growing 
demand that Baby Rings are enjoying. 


We sell to the wholesale trade only. 
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9S7 (Front) 987A (Back) 


DESCRIPTION 


0961 KNIGHTS OF PYTHIAS button. Gold. Small red 2644 MASONIC gold pin. Emblem enameled and engraved 
enameled rim, background matted gold with emblem on green gold wreatn..........- ceadcesenc ne Gnuen 
slightly raised'on same, the latter enameled L.. correct (Kor ladtes’ brogch.) 
colors Per dozen $24.00 

785A KNIGHTS OF COLUMBUS 4TH DEGREE gold 3683X LOYAL ORDER OF MOOSE gold filled charm. En- 
charm, Stone set front with engraved edges. Two graved border, enameled emblem both sides. English 
rubies and one diamond set in each sword hilt. Rim finish. Per dozen 
in center raised with sunken matted background. (Made in all societies, gold and gold-filled.) 
Raised emblem set within rim................... Each 


2409 Gold Pin, Masonic. Round, half-inch Dozen 2. 987A KNIGHTS OF COLUMBUS charm. Gold. 3d and 4th 

992A MASONIC gold charm. Engraved edges, reverse plain. degree combination. Front has 4th degree—raised 
Trimming in front, enameled and engraved...... Each 5 dove and globe. Constitution reverse on hinge, show- 
3676X Rolled plate Dozen -00 ing 3d degree emblem underneath.............-- Each, 17.00 


Prices Subject to Jewelers’ Circular Discount 
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SAART’S SILVER SELLS 


PANDORA or PARTY BOXES are now IT 


We make the most complete and best finished 
line of these boxes on the market to-day 


Popular Shapes, 
Sizes and Prices. 


Made in Sterling 
and German Silver, 
Velvet lined and 
completely fitted. 

















Prompt Shipments. 









LACE an order 

with your Job- 
ber To-day. In- 
sist on having 
Saart’s line. 


=< bg 


Illustrations 
Half-Sise. 



















No. 4246 Party Box, Opened One Side. No. 4246 Party Box, Opened One Side. 


THE W. H. SAART CO. 


Factory : ATTLEBORO, MASS. NEW YORK SALESROOM, 9 Maiden Lane 
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Linserie Clasps 


These patented Lingerie Clasps represent— 





An article supplying a long felt need— 
superior to all others because of patented loop, 


A fulfillment of a popular demand— 


The natural solution for a special require- 
ment— 

And, finally, a rapid selling woman’s staple 
novelty, as evidenced by popular demand and | 


remarkable sales. 














Note the curved loop that prevents slipping. 
Made in ro and 14K. gold. Plain, engraved and engine-turned. 


ASK YOUR JOBBER. 


Chas Keller & © 


MANUFACTURERS OF EVERYTHING IN 10 6 I4K. JEWELRY 
C1 Nassau St Es"! New York City 
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Satisfied Customers 
Are Your Best Asset 





Sell goods of attractive 
designs and highest 
quality without charging 
excessive prices. To do 
this you need our two 
lines 


Lion 2 Brand 
Williams TRIPLE PLATE 


Both of which net you 
handsome profits and 
create confidence inyour 
ability to serve your cus- 
tomers properly. 








SHIRLEY 


VINEYARD 


THE WILLIAMS BROS. MFG. CO. 


FACTORY : GLASTONBURY, CONN. 
CHICAGO NEW YORK 


5 N. Wabash Avenue 15 Maiden Lane 
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Ne. 103—German Silver, Price $36.00 per dozen 
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ORDER NOW FROM YOUR JOBBER OR 


HAVONE CORPORATION 
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11 Boost Your 
Sales and Profits 
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Cosmopol 
Vogue 
ra 
Harper 
cribner 
Literary D 
23 Maiden Lane 
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“You just know it will sell—so new, original and beautiful”’ 
~And the ORLEANS. Pattern bears out ‘this’ first 


good impression. — It is wining universal favor 


‘The Silver That Sells 














"thy 


ROGERS, LUNT & BOWLEN 
“SILVERSMITHS 
GREENFIELD; - MASS. 


NEW YORK 4 CHICAGO % SAN FRANCISCO 


e.¢ 


TRAOE MARK Be STERLING 
/ 
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Ney’s Jewelers’ Gold Solders 


always tell Correct [ime 





Grtablisfied 
1 8 1 2 


In a distant State we saw a City Hall clock. One face showed 6 o'clock and another 
showed 7.20. We did not walk around the clock to read the other two faces, because the 
post-office clock nearby, struck Washington time hourly. 


We could not help feeling that those other clock faces symbolized some—fortunately not 
all—gold solders, which, while recording misleading time, are an acute reminder of lack of 
homogeneity. That, you know, is fatal to obtaining perfect soldering results. No technical argu- 
ment on this point is necessary. 


Altho since the War of 1812, our predecessors and we have manufactured Golds and 
Solders for all conceivable uses, we realize that we shall not always be here to personally super- 
vise every detail of our operations, from start to finish. Even if we should pass three score 
years and ten, at its longest our time would not be great. The years which lie behind us are 
more numerous than those ahead. 


That is why we want every day to count. We would not waste a minute of precious time 
over anything unworthy, nor can we understand how any manufacturer is willing to be insincere 
and produce inferior products. Years ago we read, 


“Count that day lost, whose low descending Sun, 
Views from thy hand no worthy action done.”’— 


and in the spirit of those lines we do our work. 


Do you grasp what this will mean to you, and to your soldering work, if you will use 
exclusively, Ney’s, Best since 1812, Jewelers’ Gold Solders? If you do, a feeling of serenity 
will pervade you. You will instinctively ask yourself, Why should I bother any longer to 
make my own solders, when I can so easily get the World’s Best, which I know is scientifically 
manufactured, by conscientious, skilled, and alert manufacturers, whose life work focuses only 
on worthy output? And Why should I longer put up with “homemade,” when I can buy Ney’s 
Jewelers’ Gold Solders for less than it costs to make my own, if everything that should enter 
into my calculation, is taken into account? Also, Why should I put up for another hour with 
my own make, which often lacks uniformity and never wholly satisfies me? Why, indeed, 
especially when you can always rely safely upon Ney’s. 

In these days of substitution and adulteration (not to speak of misrepresentation) it should 
be worth a great deal for you to know that you can safely deal with Ney’s. We ask you to 
make only one trial of our specialties. Will you do it to-day? Correspondence invited. Our 
Service Bureau will gladly give you counsel, on request. Established for our customers’ use 
without charge, it has cost us a large amount to install and maintain. Use it freely. “Let us 
help you solve your soldering difficulties. 


a = Tite, J. M. NEY COMPANY 


FOUNDED IN 1812. 


+ P dy sident. 
THE LATE HARTFORD, NAT. 5 U.S.A. 


HON. JOHN M.NEY Casi Avpress: “NEYGOLD, HARTFORD,"A.B.C.CopE, 5th EDITION. 








TRADE MARK 
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Our Line of Silver Plated Flatware / 


as well as Hollowware, should be inspected before completing your Fall stock. No- 
where else will you find a display of the sze and importance of our lines of 


STERLING SILVER SILVER INLAID " 
SILVER PLATE and CUT GLASS 


The variety of designs and patterns is made possible by the number of our 
producing plants. y 
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{| International Silver Co. = | 













WAREROOMS: 
7 
9-19 Maiden Lane 18-22 John Street 
NEW YORK sll iain 4 
FACTORIES 

THE BARBOUR SILVER CO. 1847 ROGERS BROS. THE WM. ROGERS MFG. CO. 

THE HOLMES & EDWARDS SILVER CO. ROGERS & BROTHER. THE ROGERS & HAMILTON CO. 

MERIDEN BRITANNIA CO. WILCOX SILVER PLATE CO. SIMPSON, HALL, MILLER & CO. 

THE MERIDEN CUT GLASS CO. THE DERBY SILVER CO. LHE WATROUS MFG. CO. 




































WILCOX & EVERTSEN. 


GENERAL OFFICES: MERIDEN, CONN. 
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Medium Knife, H.H. 

























# ASHLAND 


<The Pattern That Brings Success” 


reception at the hands of the trade. 


. IT IS A WINNER 


and is certainly 


‘Lexington, Ky. 


MADE IN 


Cagle IAW*ROGERS® Bead 


BY 





, < impson, Hall, Miller 8 Co. 


International Silver Co. Successor 


WALLINGFORD 
CONNECTICUT, U.S. A. 


YORK 
CHICAGO 
SAN FRANCISCO 
TORONTO 


Price Lists furnished upon request, 
also leaflets, electrotypes and Ian- 


tern slides for advertising purposes. 


Illustrations Actual Size 


This statement is amply verified, judging from its 


he Marvel of the Year” 


for it is marvellously beautiful and without a 
rival in Silver Plated Flatware. Named in honor 
iof ASHLAND, the home of Henry Clay near_ 
























# 


Large Cold Meat Fork 
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Established 1868 


R. BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factory and Main Office) 


““The Line Made and Sold on Honor’”’ 


Novelties 


Toiletware | New York Salesrooms 
and Jewelry 15-17-19 Maiden Lane 











There’s Nothing 
Like Value 


- Though there are many ways that a store may secure temporary increase in popu- 
300% larity and business, there is just one way for it to permanently enjoy steady pros- 
cere. perity—that is, by earning a reputation for giving the value. 
t Think of the stores that you know that have this reputation, and how steadily 

Points | profitable their business continues to be—year in and year out. 

re) In our ‘“Triple Sectional’’ grade of silverware you can promise your customer, 
Greatest] on our guarantee, that one-quarter more silver is applied than is usual on the standard 
Wear triple plate of other makers. 
This additional silver is devoted to further re-enforcing the points of greatest 


wear, and demonstrates the value by adding materially to the length of wear and 
if the continued attractive appearance of the article. 
The ‘Triple Sectional” grade is made in a full line of flatware. 
Send for our catalogue and see how attractive, conservative and popular are 
our designs, of which the ‘‘Jefferson’’ here shown is an example. 














At the same time you will receive our prices and can readily figure how little 
it costs to be sure of a greater value and a corresponding appreciation on the part of 
vour customers. 


Simeon L. & George H. Rogers Company 
71 Market Street, Hartford, Conn. 


NEW YORK - - « 15 Maiden Lane BOSTON - - 373 Washington Street 
CHICAGO - - - 909-910 Heyworth Bldg. PHILADELPHIA - - 725 Sansom Street 
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“MADE IN AMERICA ” 


Home Goods for Home Folks 


VERYWHERE, in this broad land, manufacturer, merchant and consumer, all are 
rallying to the compelling call of this new patriotism. 

And it's only the beginning! The strength and appeal of this “Made in America” 
movement will not be denied. It will completely break down the old unfair prejudice 
Americans have had in favor of imported goods. 

The persistent claim that certain classes of goods can be made only in Europe 
will be proved a fallacy—because it is a fallacy. 

Right now, we are producing a line of Enameled Powder Boxes, Enameled 
Novelties, etc., that is equal, and before we have finished will be superior, to any of 





6076—La Dorine Powder Box, Sterling Silver, Gilt 
Finished, Removable Cover. Top only, Engine-Turned 
and Enameled Light Blue or Lavender Border, White 
Field, Gold Paillons. OUR ANNUAL FALL BLUE BOOK CATALOGUE “5S” 


the much-vaunted foreign lines. 


illustrates five pages of this class of goods, two pages in beautiful color reproductions. 
This is a start only. It is a big field, and with the proper encouragement, we can 
Americanize it. 

With American designers, American workmen and the best possible equipment, 
we can give you a dependable source of supply right here at home. A supply you 
can reach without the expense, delay and inconvenience of foreign buying. A supply 
you can buy, knowing that “every dollar spent for home goods goes to the support 
of home folks.” That's true patriotism ! as alice 

But we can accomplish this only with your help. Start now, by having a look 
at the illustrations in our Catalogue “S,’’ pp. 171 to 175, inclusive. Then send us a 
trial order! 


THEODORE W. FOSTER & BRO. CO. 


Established 1873 
MANUFACTURING JEWELERS AND SILVERSMITHS 





6065—Powder Box, Sterling, Gilt Finished, Hinged 100 Richmond St., Providence, R. I. 
Cover. Top and Sides E ngine-Turned and Enameled, 
Ruby, Primrose Yellow, Turquoise Blue, Pastel Green, NEW YORK CHICAGO CANADA 
Amethyst or Shell Pink.’ 13 Maiden Lane Heyworth Building Kingston, Ont. 




















ELGIN AMERICAN 


Solid Gold and Gold Shell 


LOCKETT 


The Most Exquisite, Exclusive and Distinctively 
Individual Line Shown, Including an Almost 


UNENDING VARIETY OF BEAUTIFULLY ENAMELED 
RAISED GOLD AND DIAMOND INLAID DESIGNS 


tended and INDIVIDUALITY place these LOCKETS far in 
Advance of All Competitive Lines 











PRODUCED IN MANY SIZES 












Ask your Jobber or write direct to 


bet American Manufacturing Co. 
ELGIN, ILLINOIS 























Fee mag agg nw 








October 28, 1914. 


34 THE JEWELERS’ CIRCULAR-WEEKLY 











Business Builders in Chains 


A strictly superior line resembling 14K. Gold in every detail of appearance, 
style, pattern and workmanship. Wears like gold for a quarter of a century 
(Guaranteed). Sells quickly because it appeals to the customer who wants a 
fine looking chain at medium price. 











Waldemars, Dickens, Lorgnette, 
Vest, Guards, Sautoirs, Opera 
and Lapel Chains 


OVER 200 PATTERNS 


14K. Gold Filled 





TRADE 


Every chain stamped 


Pr. C. Co. 
1/10 14K G. F. 


is a guarantee to dealer and 
consumer 


MARK 




















Wire, write, or phone your order. It will get quick action. Handling this 
line and showing it will convince you of its quick selling and satisfying 
qualities. 


PROVIDENCE CHAIN CO., Inc. 


10-12 Maiden Lane, New York 


Telephone 3512 Cortland 





















These KNIVES and PENCILS 


i Attached to Tae 
: ‘a 

The Celebrated Bates & Bacon 4, 

. LM 

Waldemars are making the real a 8 

; re 

“hit” of the season. iS 

’ Sy 

No one questions the immense a 


popularity of these articles just 
now. 

More especially, if they carry 
the guarantee of a house of our 
established reputation. 

As usual, we are found on the 
“firing line’ in Chains, Lockets, 


Fobs, Bracelets. 


Established 1856 


BATES & BACON 


FG 
‘SIILEGLGLLGGLGIGGLIGLGILLLGLLILIO 


“QE GEGTTIGIGISESSSESS: G 





si “ = p 
R.230 /E.1353 : 


R.24 /E.1356 


New York Office: 9-11 Maiden Lane 


Factory : Attleboro, Mass. 























Tae New Wadswortla Bracelet 


Continuing our progressive 
policy, we are now offering a 
new bracelet which is EASIER 
TO ATTACH THAN BUTTON- 
ING A GLOVE. 



















Ball and socket dispensing with 
all frail and complicated hooks 
and other attachments. 


Cases made for this bracelet in 
gold and gold filled, all sizes 
and grades to fit American 


and Swiss movements. 





(Patent applied for) 


Watch may be turned over 
on the arm, s0 as to be worn 
dial up or down, not only 
protecting the crystal against 
accidental breakage but at 
the same time displaying any ine 
decoration on the back. ‘a i iii o. 











The above diagram illustrates 
the method of locking ball 
in socket by means of flat 
springs. 


The Wadsworth Watch Case Co. 


NEW YORK: Factory: CHICAGO: 
17 Maiden Lane DAYTON, KY. Columbus Bldg. 
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Marathon Knives 


2 and 4 Blades 
with Gold — Handles 
wi 


Cut A Big Figure 


in the 


Holiday Trade 
Le - 


Owing to European Wars 


No Knives are being imported which will make them 
scarce and higher. Place your orders now and get the 
present low frices. All engine-turned patterns. Put up 
6 on pad or in display boxes. 


Stamped and Guaranteed by 


A. C. Co. 
Sold Through Jobbers Only 


* 
j ’ 
STYLE PROOUCERS 


ATTLEBORO, MASS. 
San Francisco Office, 153 Kearny .St. 
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4 BLADE KNIVES 
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They will prove big sell- 
ers for Holiday trade. 
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Instructions sent with each lighter 
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New Goods 
New Designs 






























New and Improved 





a 
i 





Maneofacture 








N 


We illustrate above some of the new designs of our patented Elk and Fraternal Card Cases. Complete 
catalogue on request. This is the most extensive and handsome line of card cases ever placed on the market. 
Made in prices to suit all purses. Write us for selection and also booklets. 


Made in sterling silver, gold filled and solid gold. The gold filled cases are similar to the best grade of 
gold filled watch cases and equal to solid gold in appearance and wearing quality. 


HENRY FREUND & BRO. 74 Nassau Street, New York City 


“SELLERS OF SELLERS” 929 Chestnut Street, Philadelphia 


Our Trade Mark ‘‘ The Rose’’ stands for quality and excel- 
lence and is equal to 


EW PATENTED CARD CASES 


a Government stamp. 

















LA VALLIERES 


Solid Gold 




























SOLID GOLD 


Chains 

La Vallieres 
Pendants 
Bri yoches 
Scarf Pins 
Ete. 


PROVIDENCE STOCK CO. 


100 Stewart Street, Providence, R. I. New York Office: 11 Maiden Lane 


HIGH GRADE 
GOLD FILLED 
4 Chains 
Write us for the name of the Jobber in Bracelets 
your vicinity who can show you our Goods. Fobs _ 
La Vallieres 
Pendants 
Etc. 
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One of The Many Attractive Articles 
IN OUR POPULAR LINE OF 


STERLING SPECIALTIES 








The James E. Blake Co. 


SILVERSMITHS 
Established 1859 
ATTLEBORO - - - MASSACHUSETTS 
New York: 15 Maiden Lane 
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DE DILECTIS & SARNO 


335 Broadway, New York 


ROSES! 





OTN mg 





Unmounted Japanese Coral Rose Buds 


A nice Coral Rose Pendant is the latest style for 
the daintiest women. We have them loose and 
mounted in 10 and 14K. 


Have you seen our new illustrated catalogue? © 
Write us at once for one. It contains illustrations of 
Coral Jewelry, Shell Cameos, Amber and Semi-Precious 
Stones. 








| The Human Eye 


Illustrated in colors with Manikin in two 
| sectional overlapping models, containing 
{| fifteen separate plates. A book for every 
Optometrist. Size 7x1044—Price $1.00 


| The Optical Publishing Co. 





11 John Street - NEW YORK 











ARE you prepared for the big demand for Jewelry 
Novelties that is sure to come with the re- 
newed confidence in our country’s resources ? 


We Would Like To Help You. 


FISHEL NESSLER COMPANY 


184 Fifth Avenue NEW YORK 
Manufacturing Jewelers 
Established Over a Quarter of a Century 








— 926 927 
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WARWICK WARE 


Means More Sales and Satisfied Customers 


The rugged strength and graceful lines of beauty which distinguish 
the famous old Warwick Castle is equally apparent in every product 


of tte WARWICK STERLING COMPANY. 
WARWICK WARE. represents the highest quality attain- 


able in gold, sterling silver, and mounted leather novelties. 


Each article is made from original designs by skilled artisans. 


New novelties are constantly being 
originated. Dealers’ inquiries 
will have our careful attention. 


WARWICK STERLING COMPANY 
PROVIDENCE, R. I. 


New York 


is San Francisco 





ae (TRADE MARK) 





























Rondelle 
Necklaces 











NIQUE and distinctive crea- 
tions. Amethyst, Crystal or 
Topaz Rondelles. 


DAY, CLARK 
& CO. 


Charming contrast between 
gold and encircling gems. 





Richest faceting and decora- 
tions. Sometimes a finishing touch 
of pearls. 


Nationally advertised. 











449 Washington Street 
NEWARK, N. J. 
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E THROUGH THE PA RAL 
ENTICATED, it CERTIFICATE 
LSN% 
CHIEF ENGINEER . 
AND CHAIRMAN 
ISTHMIAN CANAL COMMISSION 


ey) 






















Obverse 


of Medal 







of Medal 


4 ~ Lioures ‘ ntSa 


The Governor of the Panama Canal 


These medals are primarily gift and 
presentation objects, suitable for fram- 
ing, collections, window display, pocket 

















It is fitting that a big event should be | 
commemorated in a big way and certi- 


fied by a big man. . “ol 
pieces or fobs. 
7 S [ERS 
These beautiful bronze medals, the Y pn, Bae : ‘ 
| eer ; ae (Certificate ) a Price, $2.00 net to the trade only. 
story of which was told in last week’s P23” wae 
- sige i Orders are flooding in, and remember 
Jewelers’ Circular,” are eminently the - : 
re —there are only 50,000 of them, each 
most appropriate, the most dignified | HEREBY ACKNOWLEDGE THE STATEMENT numbered, AND NO MORE TO BE 
: es Z iors Sa AND SIGNATURE ON THE REVERSE OF THE ! ANY | een ee cee 
method of commemorating the historic porn aetna pe csctie dh HAD AT ANY PRIC E when these are 
FACT THAT THESE MEDALS TO THE LIM: sold out, as the dies are destroy ed. 


passage of this colossal engineering en- 

ATED NUMBER OF 50000 WERE THE ONLY : . ¢ 
MEDALS CARRIED BY THE CRISTOBAL ON It is wisdom, therefore, to rush your 
AUGUST 3#2 1914 WHEN THAT VESSEL order in to-day to 


ON THAT DATE MADE THE /IRS7 OCEAN 


They are certified by the biggest man TO OCEAN PASSAGE MADE BY ANY VESSEL 
in connection with the entire construc- TOTS TE SEES CO, J. F. NEWMAN 
tion—THE MAN WHO BUILT THE : ati arn an Manufacturing Jeweler 

. : Auf Lngimeer 

CANAL. 11 John Street, New York City 





terprise. 








Charman Isthoman Canal Commission 


Governer of the Panama Canal 












“Anything Else?’’ 


The person behind the dry goods or the grocery counter ends up every sale with 
the question “anything else?” Quite often it results in an additional sale. These 


Hedges Handy Pins 


along the centre— 
across the centre, etc. 





enable you to “do like- 
wise” with your patrons. 


There’s no end to the 
variety—and no end to 
their salability. 


Hedges designs are varied 
enough for every taste. 
They include settings of 
single stones, and _ set- 
tings with stones “in bat- 
talions”—along the edge 


A. J. Hedges & Co. 


Makers of 14 Kt. Jewelry 14 12 to 16 John Street 
Specialists in Mourning Jewelry K New York 





Why not check us up on 
a selection package? 

















en 
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NEWARK 


The Greatest Gold and Platinum Jewelry Manufacturing City in the World 





TRADE 


SF 


MARK 


Riker Brothers 


Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street 





oS Shafer & Doualas, Inc. 
= Manufacturers of Rings 

Office and Factory | 
9-11 Franklin Street Opposite City Hall 





Meyer & Gross 
Makers of High Grade 
Solid Gold Set Ré>= 


401-407 Mulberry St eet 


M. G. 
Trade- Mark 





William Link Co. 


Makers of 14-K. Jewelry 7 w (fico 
CAMEOS 
401-407 Mulberry Street 





Clark & Noon 
27 Marshall Street 
Headquarters for Cameo and Birthstone Jewelry, 
14 kt. only trade-Mar« 
14ay 





Osmun-Parker Mfg. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





James R. O’Donnell, 
Enameling on Jewelry, Watch Cases, ~ ' 


d White aS It 
aniline silts 550 Mulberry Street 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 
CUW>10K 473-475 Washington Street 





Taylor & Co., Inc. 


10-K. Jewelry—In make and finish unsur- 


P y of a higher quality x] K 


47 Chestnut Street exam 





Battin & Compan 3 foal 
Small Wares— Gold _ Sthes 
Salesroom, 320 Fifth Ave., ; 


a Ogden Street 





The Keller Jewelry Mig. Co. 
Line that is 10-K 
New York Office: 64 Nassau Street 
Factory 251 N.J.R.R. Ave. 





Stumpf & Binder 
Manufacturers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum, 


50-58 Columbia Street Newark, N. J. 





1865 Champenois & Co. '°'? 


10-K 


TRADE C XK MARK 


Jewelry, Quality and Finish 
Unequalled 
50 Wainut Steet 











Barry & Company 
Well Made 10K. Jewelry 
Trade Mrrk Our Trade Mark Your Guarantee 
10 Austin Street 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Pags 


N. Y. Office, 15 Maiden Lan- 


Aust anu murray Streois 


[Po 





J.A.&S.W. Granbery 


(a corporation) 


The 10 kt. line that sells 


Trade Mark Kinney, Orchard and Scott Streets 


THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry S reet 








Burstow, Kolilmar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 





OVER $11,000,000 


is invested in the manufacture 
of Jewelry in this city. 








Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
Specimens of 
Jewelry Art 


Anything in 10 to 14K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the 


Most Expert 
Artisans in the 
Jewelry World 


eink & Angell, Inc. 


14-K. Jewelry 
71 Austin Stiee 








. Strauss & Strauss 
Ney Advanced Styles 
§ $ Gold Set and Dinner Rings 
‘Maa “Rings that sell themselves.”’ 
9 Clinton St eet 


Garland, Fisher Company 








GF 10-K. Mesh Bags and General Line 
Emil Abig 


N. Y. Office, 9 Maiden Lane 
530 Mulberry Street 
Specialty 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 


206-208-210 First Street 





Weizenegger Bros. 
(wy <B) Sterling Silver Mesh Bags 


358 Halsey Street 





THOMAS A. SMITH 


Manufacturer of High Grade 
SWIVELS AND SPRING RINGS 
in Platinum, Gold and Gold Plate 


380 Jolliff Avenue 





J. D. Daizell & Co. 


ae Manufacturers of Fine 14-K. Jewelry 
aiesk 23 Marshall Street 





The Hayes Bros. Co. 
Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe Nail Bracelet 


480 Washington Street 





PLATINUM 
Settings in Platinum and Gold 


Baker & Co., Inc. 
N. Y. Office, 30 Church St. 408 .N.J.R.R. Ave. 





La Pierre Mig. Co. 
50 Columtia Street 


Silversmiths 
Candlesticks 





La Secla, Fried & Co., Inc. 
(Gold and Silversm'ths) 
Specialists in Eye Glass Cases, Purses, Vanities 
and Card Cases. 


Trade Mark 


97 Chestnut Street 





Ta, Henry Ziruth 
eS Uohenie Chains - High Grade 10 and 
14-K. Gold and Platinum Chaine 


30 Court Street 

















Charles W. Park 


Maker of Fine Sterling Goods, Novelties 
and Mesh Bags 


Oliver and McWhorter Streets 








The Ledos M’f’g Co. 
Manufacturers of 
Watch Case Materials—Jewelers Findings 
No. 34 Peari St. Newark, N. J. 
1882 1914 














October 28, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 43 























Goes in like 


a needle. 


Holds like an anchor. 





Krements Bodkin 
Shirt Studs and Vest Buttons With Cuff Links to Match | 





The Krementz Bodkin Clutch is an exclusive sellers. Krementz advertising is doing more 
feature of Krementz Studs and Vest Buttons for effective work than it has ever done before. It 
evening wear. No hollow tubes, coil springs, is sending customers to you asking for Krementz 
nor weak, soldered joints—just a simple, sturdy, Bodki Th 
: : : 2 odkins. ese people want to purchase from 
rolled-goid wire forming a spring, then pointed Gi h Ae th k f | 
so it “goes in like a needle” and “holds like an a a 
anchor.” Krementz Bodkin Dress Sets in 14 Kt. rolled- 


The reasonable prices, the exquisite and cor- gold are distributed through jobbers. In 14Kt. 


| 
| 
} 
rect designs, and the remarkable Krementz guar- and platinum, they are sold direct. Write for 
antee make these Dress Sets ready and easy our comprehensive plan to help you. 


KREMENTZ & COMPANY Newark New Jersey 






































33 J. B. BOWDEN & CO. i833 
15-17-19 MAIDEN LANE, NEW YORK 


Diamond Rings of every description; also 
diamonds set with other stone combinations. 
Two and three stone set rings in precious and 
semi-precious stones. Solitaires. Bent stone 
rings. All made in large variety of designs. 


RINGS OF QUALITY 


at the lowest prices consistent with superior 
quality. This quality should be an important 
factor in selecting your Holiday Line. Look over 
our Travelers’ stock or send direct for selection. 


mR 















































These Trade Marks a Guarantee , nas to Dealer and Consumer 








MAKERS OF THE BOWDEN SEAMLESS WEDDING RINGS 
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The New Safety Bag 


THE FALL LEADER 


Made in oy Made in 

Various gf Various 

Styles / Sizes 
Patent applied for \ 








It is so 


The name implies just what it is. 


constructed that it cannot open or be opened 
while in the hand or on the arm of the wearer, 
and is a protection against loss by theft or 
by losing articles that it contains. 

It is the newest and will probably be the 
biggest seller of Mesh Bags this Fall. 

Made in Sterling Silver, 141K Gold and 
Platinum. 


ENTIRELY NEW 
EXCLUSIVE 


ARTISTIC 


Made exclusively by us. Will be great Fall 


success, so order early. 


* COTTLE CO. 


In [ts 49th Year of Jewelry Manufacture 


31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville 
CHICAGO: H. M. Teeple, Heyworth Bldg. 
SAN FRANCISCO: A. E. Lee, Shreve Bldg. 
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IN 14-18 K. 
It’s an GUeKelo> offering, made in Plat- 
inum and Gold; Elliptical 
pendant, bow and case, extra thin. Movement from the 
best makers. Q Bold, vigorous, antique numerals—a 


case that is bringing increased patronage and profit to 
jewelers. Pre-eminently a Gentleman’s Watch. 


American Wateh Case Co. 
7-19 Maiden Cane New York ity 
































CHAMP 


Convertible Bracelet Watch 


Gold and Gold Filled 








10 Ligne Lever Movement 





FOR PARTICULARS ADDRESS: 
UNITED STATES AGENCY 


OMEGA WATCH COMPANY 





21 & 23 MAIDEN LANE.NEW YORK. 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes Safety Pins 
Sleeve Buttons — i Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 








Waldemars enaot BR wars Sautoirs 
Lorgnette Chains Neck Chains 
Key Chains Outing Chains 
Lapel Chains Fob Guards 


“R.S.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 

























oe 


Osmers pou erty an Tea | 
Dlanufacturin g Jewel on a7f “Madison 
21-295 Seventh aie pie 26% r4 27# Sts. Vew oe | 


+e — os 










Our Stock of Dainty and Inexpensive Jewelry includes 
Collars, Necklaces, Brooches, Scarf 
Pins, Earrings, Pendants, Sautoirs, Etc. 





We make that famous line of Seed Pearl 
Jewelry which is classed as Fine Jewelry. | 
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Correct Jewelry 


Onyx in combination with 
diamonds, mounted in 
platinum, is now at the 
height of fashion. 


Circle pins, both in plain 
diamonds and in combina- 
tion with onyx, are also 
very popular. 


Whenever you have a 
special call for loose dia- 
monds, diamond mounted 


rd 
$ : 
| goods, pearls, pearl neck 
- 


o——> od oc of oc} ofp o——— HG Gp 








~ 


laces, call on us. 


Our expert designers are 
able to meet the demands 
of customers who want the 
exclusive. 


om ocf > oc oe—> 00 eS e 


Juergens & & Andersen wad 


S85 


ORE ep. st greed 








| Three § Stone Tooth Ring 








If it’s a If it’s a 
Ring Ring 
we can we can 
make make 
it it 














| Rings that challenge criticism and 
| | command admiration 


| ALBERT M. MIX & CO. | 


| Manufacturers 








106-108 FULTON ST. "2a vy NEW YORK 




















Established Everything 
er | ae f Hooker in Ivory 
6 & 


Manufacturer of 


Genuine Ivory Goods 


announces the opening of a 


New York Office and Showroom 


in 


Forty-second Street Building 
42d St. and Madison Ave., New York 


(Opposite Grand Central Station) 
Factory, 423 Kent Ave., Brookiyn, N.Y. 


Visiting Buyers are cordially invited to ins 
spect this line which is made 
for the jewelry trade exclusively. 























The Jewelry Repairer’s Handbook j38)¢ 
A concise treatise on Jewelry Repairing valuable to the man of experience 
as well as the beginner. ound in cloth, 75 cents 














THE JEWELERS’ CIRCULAR PUBLISH’G CO., 11 John St., New York 

















Volunteers for 





We all ue KET CHAM & MIicDOUGALL’S THIMBLES as did our 


So, Mr. Jeweler, you better keep a good stock on hand. 


mothers and grandmothe rs. 








Write hes Selene oil Cote 


Established 1832 


Red Cross Society 




















35-37-39 Maiden Lane, NEW YORK 
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Combination Bar andY Pin 


PATENT APPLIED FOR. 





Because of the joint it may be worn with any shape 
dress neck—two pins as one. 


Made only in 14K gold, plain, engraved, and set with 
: precious or semi-precious stones. 


LEST YOU FORGET 


We also manufacture a general line of 14K Gold 
Jewelry. 


TT. W. ADAMS & CO. 


TRADE A | 4 K MARK 














83 Union Street Newark, N. J. 
OFFICES 
NEW YORK CHICAGO 
: 15 Maiden Lane 31 N. State St. 


Exalted Standards 


HE best jewelers will handle only Platinum Jewelry and Dia- 
mond Mountings, wherein intrinsic value, exclusive design, 
expert craftsmanship and superior brilliancy are paramount. The 
exalted standard of these goods, which holds first place in the 
jeweler’s stock, is here consistently maintained. Exclusive designs 
which are appreciated by discriminating jewelers and their trade 
are a specialty—and are submitted without cost. 


LaVallieres. Brooches, Rings, Bracelets, General Line, Mountings 
Designs and Estimates Submitted Without Cost 








| 
| 








Manufacturing Jeweler 


John Schumacher 1 Maiden Lane, New York 

























































































JOBBERS MANUFACTURING JEWELERS } 
Orr, 87 MAIDEN LANE. «pet HTH] 
"NEW YORK. * 1 
| 
| 


|||] Mise Designs Line Marked by Characteristics That Sell Jewelry $iited Workmanship | 


| 
| 
—— = —SEE—————————ell 















































| _ | 
TO THE ee K: & We 10K. and 14K. | | 
JEWELRY WA 
| 
} 
| 
| 
































The Waldemar Cigar Cutter 


The most compact and durable cutter ever put on the market 


Made in Gold and Silver 


Plain, Engraved and Engine Turned 


FINE PLATINUM AND GOLD CHAINS Zw, 
51 Maiden Lane - NEW YORKE so erarent aprzizp ror) 





% 


~ 





» 
\\ 
, SS 





(PATENT APPLIED FOR) 
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customers’ Jewels into “*MODERN EXCLUSIVE DESICNS” 


Mustration Five New Black Enameled Gents’ Ring Mountings Be ecte ten ter dn Shed. Teme sing wheel 
prerrer . eee PN ae 0 nas OES — —y 











aot aia state iin er a _ cone vay ve be — 


M903—$32.00 M 904—$27.00 M905—$40.00 M906—$29.00 M907—$30.00 


Prices are less Jewelers’ Circular Discount 


. Manufacturers, Importers, Diamond 
Mountings and Rich Diamond 29 Maiden Lane, New York 
& @ Jewelry, Pearls, Rubies, Sapphires Corner 58 Nassau Street 


Importers of Diamonds and Makers of the Largest Line of Diamond Jewelry in this Country Entire Corner Building 


BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 


Chicago Office, Heyworth Building 
































) THIMBLES "cases" 


Don’t Forget—That Thimbles Always Sell 


When business is dull—because moderate 
in price, as well as useful. 

When business is good—especially if you 
use this Display case. 


SIMONS BROS. COMPANY 


wg) eg 
O98 an 


PHILADELPHIA 
NEW YORK CHICAGO SAN FRANCISCO 
13 Maiden Lane 31 N. State St. 717 Market St. 




















® OUR LA VALLIERE LINE ¢ 


a 
Dainty, Fascinating, Well Made, Low Priced, Superbly Finished 


SCHLESS, BROD& Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 
¢ 26-28-30 Beecher St., Newark, N. J. iy 


NEW YORK OFFICE: 65 Nassau St. 
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TAN INDIA CRASH 


PAPER BOXES 


for Jewelry And Silverware 
EMBOSSED TOPS COVERS TRIMMED WITH WHITE GLAZED EDGES 


A descriptive folder containing styles and prices mailed upon application 


‘FOX MANUFACTURING Co. 


BOXES, CARDS, TAGS, TRAYS AND WINDOW DISPLAYS 
for the Jewelry Trade 


529 South Wabash Avenue CHICAGO 











FINE LEATHER GOODS 


Attractive Articles for Holiday Trade 
Our 


Two Stack 
Suit Case 






Send for New Illustrated Catalogue 
| 


| NO GOODS SENT ON MEMORANDUM | 


s= C.F. RUMPP & SONS “2: 


Reliable PHILADELPHIA 


New York Salesroom, 683 and 685 Broadway 




















Alli Weddi 
Ri 
Rapidly supplanting the old style 
band ring. Is gracefui in style and 
the secrecy of its construction and the 
hidden engraving add to its selling 


qualities. Joints are invisible, but can 
be readily opened with a pin. 


Jewelry Trunks and Cases 


Send for Illustrated Catalogue 





Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue, 14 W. 40th Street 








Our 1915 Catalogue, comprising 
over 600 pages, Lega, DIA- 





MONDS, WATCHES, JEWELRY, 





























Est. o 14 kt. $1.30 per dwt. net....In dozen lots $1.25 dwt. net, R ad 
“ TA. Oo. BAUMANN 18 kt. $1.45 per dwt. net....In dozen lots $1.40 dwt. net, UMBRELLAS, CLOCKS, SIL- 
IVORY and TORTOISE SHELL eons AVERAGE WEIGHT, 3 DWTS. EACH. ready for distribution. 
an . 
ob TORRE SOLA. LEONARD KROWER Canal and Exchange Place 
Repairing in all ite ame a IMPORTER OF DIAMONDS—JOBBER OF WATCHES NEW ORLEANS LA 
54 West 37th St. New York MANUFACTURER OF FINE GOLD JEWELRY ’ vs 
CLARENCE F. BAYER BYRON L. STRASBURGER ALBERT PRETZFELDER 
os 5 
Where to Stop When in New York 
LIVE ONES NEWNESS 
BAYER & PRETZFELDER CO. 
5 EAST 17th STREET Between Broadway and Fifth Avenue NEW YORK 
Are showing the most extensive holiday lines of imported novelties for jewelry trade. It will be 
to any jeweler’s best interest visiting New York to certainly note address and call at our show 
rooms: all lines are shown in large variety. 
Novelty Jewelry Brass Goods Party Case 
anity Cases and Novelties Smokers’ Articles Opera Glasses 
Lorgnettes Lamps, etc. Leather Goods 
Clocks Gun Metal Novelties Desk Sets 





Pearl, Jet and Fancy Stone Necks Sterling Silver and Gun Metal Mesh Bags Holiday valouda 
Sole Agents: La Vogue Opera Glasses, La Vogue Binoculars and Lisbeth Pearl 
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NEW EQUITABLE BUILDING 
Largest Office Building in the World 


ABEL BROS. & CO. 29 Maiden Lane 
Diamond Jewelry—Mountings— Diamonds 


AMERICAN GEM & PEARL CO. 
14 Chureb St 


M. J. AVERBECK 10-12 Maiden Lane 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 
Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 
BIGALKE & ECKERT CO. 

Fine Imported Watches 527 Fifth Ave. 
S. BORGZINNER CO. 82 Nassau St. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 15 Maiden Lane 
Ring Makers 


R. A. BREIDENBACK 51-58 Maidens Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St 
Watches: Waltham, Elgin, Howard, Hamilton 



































Don’t Be Afraid 


“Pop,” said the farmer’s son, “they say 
the fish is bitin’ somethin’ fierce down to 
the pond to-day!”’ 


“Well, my boy,” replied the farmer, 
“don’t you be afeerd. You Stay right 
whar you be and hoe them ’taters and 
they won't bite you!” 


They're fighting something fierce over 
on the other side of the Big Pond, but 


DERBY SILVER CO.’S 10 Maiden Lane 
World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La 


C. DORFLINGER & SONS 


Fine Cut Glass 36 Murray St. 
WM. J. DURFEY { Maiden Lane 

Kargains in Diamonds, bought and sold for cash 
N. J. FELIX & SONS 56 John St. 


Watch Mtls., Tle. & Jwis’ i indgs, Case Reprg. 


GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly, 170 Broadway 


THE GINNEL MFG. CO.15, Maiden Lane 
BRUHL BROS. & HENIUS CO. Gold Plated Link Buttons, Bar Pins, ete. 


imp. and Cuttersof Diamonds 15 Maiden La. GOLDSMITH BROS. 20 John St. 
Gold, Silver and Platinum Bought and Sdld. 
M. B. BRYANT & CO. 7 Maiden Lane 
Ring Makers THE GORHAM CO. 
Fifth Ave. and 36th St. and 15 Maiden Lame 
CARTER, HOWE & CO. 
Manufacturing Jewelers 9-18 Maiden Lane HERPERS BROS. 85 Maiden Lame 
Setti 
H. H. COLLARD 16 Molden Lane ip 
Mfrs.’ Agent, Everything in Silverware J.L. HERZOG & CO.45 Rose St., cor Duane 


Makers L K Rings and EL-KAY Cuff Buttoms 
COMRIE & BROKAW 14 Maiden Lane 


Auctioneers to the exclusive trade I. HOCHBERGER & SONS eae 
Oink Diamond Jewelry and Mountings” S+,E« HOWARD'S SON & CO... 
Seer vanity and Cigtete Coss = ROBT. H. INGERSOLL & BRO. 
Ole Meee ates Mette | “TERNATIONAL GEN CO, Ime, 
Oy SON SF SCHWAB. 1%. actu st.  'NTERNATIONAL SILVER CO. 
JACQUES DEPOLLIER & SON A. R. KATZ CO. 87 Nassau St. 


Plat., Gold Novelties, Bracelets 15 Maiden La. Importers of Diamonds. 
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don’t let that frighten you, Mr. Jeweler. 
With our business sense and big crops to 
All we 
need is a little confidence, and we'll do 
bigger and better business than we have 
Meanwhile, the 
New York market is, as usual, stocked 
full of the best things in Jewelry, Silver- 
ware, Watches and Supplies, all ready 
Therefore, keep 


back it up, this country is safe. 


done in many years. 


and waiting for you. 
up your courage and 


BUY IN NEW YORK 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 
KENT & WOODLAND 12 John St. 
Bracelets 
WM. B. KERR CO. 15 Maiden Lane 
Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER: & SONS 21-28 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry 


87-89 Maiden Lane 


FRANK T. MAY CO. 2-4-6 W. 45th St 


Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. 59 Nassau St 


Richelieu Pearls (Insoluble), Diamond Clasps 


NASSAU CLUTCH: CO. 90 Nassau St 


Mfrs. Scarf Pin Clutches and Novelties 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 38 Murray St. 


Cut Glass, Sheffield Reproductions, Electroliers 


JOHN M. RICHARD 65 Nassau St. 


Fine American Pearls for Earrings, Etc. 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO 


Silversmiths 15 Maiden Lane 
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HUDSON TERMINAL BUILDINGS 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2% Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 
Diamonds 341 Fifth Ave. 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 17 Maiden Lane 
Silversmiths 
WAGNER COMB MFG. CO. 1182 B’way 


Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 32d St. 


1 Maiden Lane 


65 Nassau St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


N. H. WHITE & CO. 21 Maiden Lane. 


Diamonds—Watches—Jewelry. 


FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 


Silversmiths 


15 Maiden Lane 


A. WITTNAUER CO. 30 W. 86th St. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 


J.R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail Order Silversmiths to Jewelry Trade 


182 Broadway 


85 Maiden Lane 
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How Much Do You Pay Your Window ? 


You wouldn't hire a clerk and expect loyalty and industry and sales for $3.00 per 
week in wages. 

How much do you pay your window? 

How much attention do you pay to it? 

Many a window to which attention has been paid has proved a good salesman of 


1847 ROGERS BROS.@ 


“Silver Plate that Wears’’ 


That’s because the window has been made to hook up with our national advertising. 

The latter creates the desire, your window clinches the matter just at the right time 
—the time when the person interested is where he or she can gratify that desire. 

The illustration shows one window to which a lot of attention was paid. 


How much do you pay yours? 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


NEW YORK SAN FRANCISCO 


CHICAGO 
49-51 West 34th Street—9-19 Maiden Lane 150 Post Street 


5 North Wabash Avenue 
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Interesting Technical Points on Gems. 


Questions Submitted by the National Association of Goldsmiths of Great Britain in Last 
Examinations in Gemmology, Discussed and Answered by Prof. Frank B. Wade. 








(Continued from issue of Oct. 21.) 


UESTION 10 of the diploma set reads: 
Q “Describe the principal gem stones 
found in Ceylon and Russia, and mention 
the more important localitics.” 

ANSWER.—Even from Tavernier, who 
wrote of his journeys to the.East in quest 
of gems between 1640 and 1680, we hear of 
‘Ceylon as a source of colored stones. To- 
day that island is still prolific of a host of 
different gems that come for the most part 
from gem gravels near Ratnapura, in the 
southern part of the island. Mingled to- 
gether in these gravels are many kinds of 
precious and semi-precious stones that have 
‘been brought down by streams from their 
original sources in the mountains above. 
The following list by no means exhausts 
the content of these gem gravels: 

1. Alexandrite. 

2. Amethyst. 

3. Almandite garnet. 

4. Beryl of yellow color. 

5. Chrysoberyl cat’s-eye. 

6. Chrysoberyl of greenish yellow 
color. 

7. Hessonite garnet. 

8. Hyacinth. 

9. Jacinth. 

10. Jargoon. 

11. Moonstone. 

12. Quartz cat’s-eye. 

13. Ruby (usually pale). 

14. Sapphire (light blue, fancy, fine 

yellow). 

15. Spinel. 

16. Topaz (yellow, pale green, col- 

orless). 

17. Zircon. 

So important is the gem industry in Cey- 
on that the Government has recently im- 
posed a duty of $35 per carat on all syn- 
thetic rubies entering the country in order 
to prevent their being passed off to tourists 
as native Ceylon rubies, to the subsequent 
ruin of the tourist trade. 

As practically all of the various mineral 
species to which the gems in the above list 
belong have already been described in de- 
tail in answering question 5 of the prelimi- 
nary set, we may next consider the re- 
mainder of the question and learn what 
gems will no longer be available because 
of Russia’s abandonment of the arts of 
peace. 

The Russian Ural Mountain region has 
furnished many very fine gems. These 
‘have come chiefly from a district on the 
Asiatic side of the mountains some 50 
miles east of Ekaterinburg. Here in 1830 
the first discovery was made by a native 


who noticed some green crystals in the dirt 
attached to the roots of an overturned tree. 
The locality has since furnished emeralds, 
chrysoberyl, aquamarine, alexandrite, phen- 
akite, topaz and tourmaline. Mursinka, 
near Ekaterinburg, has also furnished. fine 
aquamarine, amethyst and topaz. Miask, in 
the Government of Orenburg, furnishes 
aquamarine and topaz. Topaz, red tourma- 
line and aquamarine of fine quality have 
also come from the granites of the Adun- 
Tschilon Mountains, near 
Transbaikal. Reddish topaz has come from 
the gold washings of the Snarka River at 
Troisk, in the Government of Orenburg. 

The brilliant green demantoid garnet 
known to the trade as the “olivine” is also 
a Russian stone, coming from the western 
slope of the Urals along the Bobrovka 
River, in the Sissersk district. Although 
comparatively soft (642; on Mohs’ scale), 
its high refractive index and great disper- 
sion (even larger than that of diamond) 
make it exceedingly brilliant and fiery. 

Tokowaja, in the Urals, furnishes alex- 
andrite. Amazonite has been found in the 
Ilmer Mountains, Orenburg. Bolders of 
nephrite or jade have been found in eastern 
Siberia near Lake Baikal, in the Govern- 
ment of Irkutsk. 

We thus have considerable to lose in the 
cutting off of the Russian supply of gems, 
as well as in the loss of most of our supply 
of platinum for mountings, which also 
comes from Russia. 

In concluding the discussion of the ex- 
amination questions a part of question 9 
of the diploma set remains to be consid- 
ered. It asks: “What is coral, and where 
is it principally found?” The old mission- 
ary hymn speaks of “India’s coral strand,” 
and coral of the common variety is found 
in many warm seas; but the red or precious 
coral comes chiefly from the Mediterranean 
Sea, off the coasts of Algiers and Tunis in 
Africa and off Sicily and the Calabrian 
coast of Italy. 

Coral is, of course, not a stone, but the 
skeletal remains of hosts of minute polyps. 
The chief mineral constituent of coral is 
calcite (calcium carbonate), with a little 
magnesium carbonate. There is also a 
small amount of organic matter present. 
The calcite crystals in coral radiate from 
the axes of the cylindrical pieces, and thus 
give a species of “grain” to polished speci- 
mens. 

While soft (3% on Mohs’ scale), coral 
is nevertheless very durable, for, being 
nearly opaque, minute scratches do not mar 
its appearance. In the delicate pink shades 


Nertschinsk, . 


it is a very attractive substance and is de- 
serving of far more popularity than it has 
enjoyed recently. 

In connection with the diploma set of 
questions a practical examination is given. 
The candidate for a diploma is given four 
hours to work with the stones and instru- 
ments provided and to answer the ques- 
tions. It may be of interest to the trade 
to know what was the nature of the last 
practical examination, so the questions, 
which were three in number, are given 
here: 

QueEsTion 1.—Determine as far as you 
can the physical characters, including the 
hardness, specific gravity, refractive indices 
and the double refraction and dichroism 
(if any), of the specimens set before you. 
Find the weight in each case. Identify the 
Specimens. 

Question 2.—/dentify the mounted stones 
set before you, in each case describing the 
cutting and estimating the weight. 

QUESTION 3.—Calculate the value of a 
bunch of 33 pearls as under at 2s. 3d. 
per base (6 pearls weighing 11.56 carats, 
14 pearls weighing 19.78 carats, 13 pearls 
weighing 14.25 carats), and the price per 
base of a pearl weighing 3.81 carats and 
costing £46 9s. 

In conclusion the writer wishes to ex- 
press the hope that this somewhat rambling 
and fragmentary series of articles may 
have interested some few readers to begin 
a serious study of the intensely interesting 
subject of precious stones. The practical 
jeweler may be somewhat daunted by his 
possible lack on the scientific side of the 
subject, but he may take comfort in the 
thought that it is far easier for him to get, 
by a little study, the small amount of mathe- 
matics and physics necessary than it is for 
the scientific student of gems to get the 
practical opportunities which every jeweler 
enjoys of actually studying the gems them- 
selves in considerable number and variety. 
The latter kind of study is most valuable 
and will well repay the jeweler who will 
utilize his leisure time in learning to dif- 
ferentiate stones by the simple tests which 
have been briefly described in these articles. 
As a working text-book to supply both the 
theoretical matter and much that is inter- 
esting and practical also, the writer knows 
of no book more usable than G. F. Herbert- 
Smith’s “Gem Stones and Their Distinctive 
Characters” (New York; James Pott & 
Co., 1912), to which work I owe much of 
the material used in this series of articles. 

(THE END.) 








T. D. Wood, who has been with the 
jewelry store now occupied by T. A. Will- 
iamson, Sylacauga, Ala., for more than 14 
years, has engaged in business for himself 
in the room adjoining the 5 and 10 cent 
store in the Craddock building. 
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MOTHER-OF-PEARL, DIAMOND CENTERS 
CALIBRE CUT BLACK ONYX BORDERS 
COMPLETE SET NO. 22 


49 
MOTHER-OF-PEARL, WHOLE PEARL CENTERS 


CALIBRE CUT BLACK ONYX BORDERS 
COMPLETE SET NO, 23 
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SOLID PLATINUM, DIAMOND CENTERS 
CALIBRE CUT BLACK ONYX BORDERS 
COMPLETE SET NO. 24 
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BLUE MOONSTONE CENTERS 
CALIBRE CUT BLACK ONYX BORDERS 
COMPLETE SET NO. 25 


SATISTACTION 


Some of the reasons of the success of Larter Complete Sets lie in th 
automatic backs of the shirt studs and vest buttons (which are automatic in 


a 


the fullest meaning of the word) and taeir moderate prices, 
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Whiether it be an inexpensive plain mother-of-pearl set or one of our 
fine sets, the backs are the same and guaranteed to give satisfaction, 


Above we are illustrating four fine sets of this season’s production, 
featuring the popular Calibre dlack Onyx Borders, 
t q ey (> { i 4 AD “A @ 
L A KR | WAR (&, SO} IS 
Pacific Coast Representatives: P ~ ~ 
Pang pay 23 MAIDEN LANE iARIEp 
Jewelers’ Building, ~ ; 7 
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Precious Stones During the Year 1913. 











By Dr. George Frederick Kunz. 











(Continued from issue of Oct. 21.) 


[Epiror’s Note.—The instalment last week com- 
pleted the report of Dr. Kunz as it was prepared 
for Mineral Industry, but the author has since 


added the following important information on sap 
phires and pearls for use in the publication of 
the report in THe JEWELERS’ CIRCULAR. ] 
Sapphire. 
HE sapphire mines in the Judith Basin, 
Fergus County, Montana, now all con- 
solidated, owned and operated by the New 
Mine Sapphire Syndicate, produced during 
the year 1913 sapphires having a total 
weight of 1,022,678% carats. While the 
stones suitable for cutting into gems only 
represent 121,110% carats of this total out- 
“ut, the remainder was marketable for 
watch jewels. The weights of the gem 
material ranged from 1/32 carat to one of 
a fine dark velvety hue and weighing four 
carats; there were, as usual, a large num- 
ber of small or medium sized stones. Work 
was carried on here Summer and Winter, 
and there was, fortunately, no interruption 
or damage as a result of cloudbursts, a 
great source of danger to the flumes and 
ditches. To facilitate future operations a 
new floor has been laid. 

The New Mine Syndicate, while regis- 
tered in the State of Montana, is con- 
trolled by a group of English financiers, the 
headquarters being in London. The fact 
that the sapphires from this mine reflect ar- 
tificial light as well as they do daylight 
makes them more desirable for wear as 
ornaments than many of the Oriental sap- 
phires, which absorb artificial light and 
hence fail to display their coloring when 
exposed to gaslight or electric light; this 
is the case with most of the cheaper Ori- 
ental sapphires, only the more costly ones 
retaining their coloration as do the Mon- 
tana gems. Sapphires were first discovered 
here in 1894 by prospectors in search of 
gold, and occur in a dyke rock averaging 
eight feet in width and having a consider- 
able depth; this fills a vertical fissure in a 
horizontal series of limestone rock; the 
dyke rock appears to be the parent rock of 
the sapphires.* 

Pearls. 

A careful study of records extending 
over more than two and a half centuries 
has revealed the fact that the pearl fisheries 
of the Gulf of Mannar show more or less 
regular cyclic changes in productiveness. 
For a long time the cause of this was un- 
determined, but the key to the problem was 
at last found by James Hornell, superin- 
tendent of pearl and chank fisheries to the 
Government of Madras, and was enunci- 
ated by him in his report published in 1905, 
It was observed that in certain seasons 
there took place a wholesale destruction of 
the young pearl-oysters, especially of those 
less than six months old. The bare, level 
bottoms of the most productive “pars” or 
beds afford a splendid opportunity for the 
predatory activity of certain fish, notably 





*See “A Royal Gem,” a monograph on the sap- 
phire, *with a brief description of the “New Mine,” 
London, 1914, pp, 17-19. 


the rock-perch and the trigger-fish, and un- 
less the oysters are present in very unusu- 
ally large numbers there is none left after 
the voracious appetites of these fish have 
been satisfied. A_ still more dangerous 
enemy is the oyster-eating ray (/thinoptera 
species); for while the smaller fish we 
have noted above are unable to crush the 
shells of oysters a year or more old, this 
ray, measuring five feet or more across the 
disk, is provided with milling teeth of great 
crushing power. It is only upon compara- 
tively level bottoms that these fish are able 
to feed, but precisely bottoms of this kind 
constitute the best fishing grounds. 

The irregular cyclic movement is ex- 
plained by the fact that when the young 
oysters become exceedingly plentiful, great 
shoals of the fish are attracted to the beds 
and proceed to destroy the oysters; when, 
however, the work of destruction has pro- 
ceeded so far that but few of the oysters 
remain, the fish disappear in search of bet- 
ter feeding grounds. In the ensuing inter- 
val the beds may be refertilized with spat 
dropped by oysters that have found a 
refuge in rough ground under shallow 
water; and as a single oyster may pro- 
duce from 500,000 to 2,000,000 ova in a 
season, a small number suffice to repopulate 
the bed. When the young oysters have de- 
veloped in the absence of their fish enemies, 
one or more good pearl fisheries are in- 
sured; but in a few years the fish are again 
attracted and the old trouble begins anew. 

Surface drift may also play an impor- 
tant part in repopulating depleted beds, and 
in this connection it has been remarked that 
a particularly good fishing year on the In- 
dian side of the gulf has been often fol- 
lowed, at an interval. of two or three years, 
by one equally good on the Ceylon side, 
and vice versa. 

Mr. Hornell expresses himself very pes- 
simistically as to any possible regulation or 
improvement of these natural conditions, 
and concludes with the following words: 
“When beds of oysters do come to maturity 
in spite of all the dangers which have beset 
them, the State should fish them vigorously 
and accept the proceeds simply ‘as windfalls 
of revenue.” 

(THE END.) 








“I Gave Gold for Iron.” 


UST 100 years ago, when all Europe 
was convulsed by the Napoleonic wars, 
German women and men gave striking 
proof of their loyalty to the Fatherland by 
freely giving up their gold and silver ware, 
jewels, etc., for the purpose of raising 
money to aid the armies in the field and 
to care for the wounded and the destitute. 
In return for his or her gift each donor 
received an iron ring with the following 
inscription: “Dem Alten Vaterland die 
Treue su Bewetsen gab ich in schwerer 
Zeit ihm Gold fuer dieses Etsen” (To 
prove my loyalty to the old Fatherland in 
her hour of need I gave her gold for this 
iron). 
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Last year, at the 100th anniversary of the 
War of Freedom, an auction was held in 
Leipzig of souvenirs of the time of Napo- 
leon. Prominent in the collection, which 
belonged to H. Buhrig, were numerous ar- 
ticles made up of these iron rings. Chains, 
necklaces, bracelets and other ornaments 
were ingeniously fashioned of them, mak- 
ing unique adornments rich in sentiment 
though of little intrinsic value. This col- 
lection is now in the possession of Bren- 
tano, the local bookseller. 

The present war has again aroused the 
patriotism of the Germans, and they are 
showing it all over Germany in the same 
way as 100 years ago. In Austria, too, 
under the auspices of the Silver Cross So- 
ciety, with the Grand Duchess Augusta at 
its head, a collection of gold, silver and 
jewels is being made and iron rings are 
being given in return to the makers of the 
gifts. So great was the response to the call 
of the Grand Duchess that the society in 
Vienna was swamped with gifts faster than 
the iron rings could be furnished to the 
donors. German-Americans are also freely 
giving of their store in this hour of their 
native country’s need. The German His- 
torical Society is in charge of collections 
here for the German Red Cross and war 
victims, and gifts, gold ornaments, silver- 
ware, etc., are being received at the rate of 
1,000 a day at the bookstore of Charles F. 
Heartman, 36 Lexington Ave., New York. 

This form of patriotism has a special in- 
terest for jewelers, in that many givers of 
jewels will want to have their iron rings 
lined with gold to avoid rust stains on the 
fingers when they are worn. A profitable 
side activity is thus opened to jewelers who 
are prepared to do work of that sort. 
Much old jewelry, etc., is thus gotten out 
of the way which may later be replaced by 
new purchases. 

It is very much in the interest of the 
jewelry trade to use its influence to have 
the accumulations of gold and silver ob- 
jects that are gathered in this way melted 
up after the stones have been removed, 
says a Vienna jewelry paper. If the orna- 
ments are sold again in their original form 
this cannot but result in a lowering of the 
demand, whereas if they are melted they 
will afford work for goldsmiths and manu- 
facturers in putting the material on the 
market again in new form when the end 
of the war brings a return of prosperity 
and a revival of activity among buyers of 
jewelry. 

During the first two weeks of the war, 
according to the Leipziger Neucste Nach- 
richten of Sept. 15, 5,000 wedding rings 
were given up for iron ones in Posen alone. 
The said paper estimates that Germany will 
raise $1,000,000 exclusively from gald jewel- 
ry offered up at the altar of the Father- 
land. C. A. B. 


Donations for taking care of wounded 
German soldiers are being collected in New 
York, Philadelphia and other cities, and 
thousands in New York city and elsewhere 
nave given their jewelry. for the German 
iron ring. A relief station has been opened 
on Second Ave., New York, and the cus- 
tom of 100 years ago again revived to aid 
the Fatherland. Over 20,000 iron rings 
have been given away in exchange for 
jewelry. 
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| STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 


Operate the Largest Diamond Culting 
Establishment in the United Sfates, 
equipped with the newest and most 
efficent machinery, and are in ad 
position to offer advantageous values 
fo importers and large dealers. 


DIAMONDS 


IN ALL QUALITIES AND SIZES 








Office, 66 Nassau Sf., New YorR 


Cutting Works, 136-146 West 52d St., New YorR 
Amsterdam, 10 Tulp St. 





We extend to Jewelers a cordial invitation to visit our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 658 Nassau Street. 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 
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The Production of Precious Stones and Gem Minerals. 


Text of the United States Geological Survey’s Advance Pamphlet on Gems and Precious 
Stones for 1913 Compiled by Douglas B. Sterrett. 














(Continued from issue of Oct. 21.) 


Diamond, 
ALABAMA, 

A beautiful diamond crystal was sent to the 
Survey by F. M. Lynch, of Birmingham, Ala., 
along with notes on its history, and further in- 
formation regarding its discovery was furnished 
by J. H. Watkins, geologist for the Southern Rail- 
way. This diamond is reported to have been 
found by J. W. Kerr on the property of J. S. 
Isbell, at Prescott siding, St. Clair County, 1% 
miles east of Brompton, on the Southern Railway, 
about eight years ago. The nature of the stone 
was not recognized until it came into the hands 
of Mr. Lynch, who sent it to George F. Kunz,! of 
New York, for identification. This diamond meas- 
urés ia little over eight millimeters high and 5.5 
millimeters in smallest diameter. It weights 2.41 
metric carats and is clear and flawless, with a 
slight greenish cast. The crystal is so rounded 
that its form cannot be definitely determined. It 
is slightly flattened parallel with one of the possi- 
ble’ octahedral planes. 


ARKANSAS. 


The Arkansas diamond field received more active 
development in 1913 than in any previous year. 
The nature of the work was not such as to defin- 
itely prove or disprove the value of the deposits, 
but it served to show in what ways improvements 
could be made in the mills and machinery: so far 
used to treat the peridotite. The companies making 
the tests have not seen fit to announce the results 
of their work, but they kindly allowed examination 
of their mines and mills at the time of the writer’s 
visit in July, 1913. Two washing plants were 
built, one by the Ozark Diamond Mining Corpo- 
ration on their holdings at the northeast side of the 
original peridotite area, and the other by the Kim- 
berlite Diamond Mining & Washing -Co., on the 
west side of Prairie Creek. 

The Ozark Co. operated its washing plant about 
three months during 1913. Mr. Warren, the super- 
intendent, estimated that about 5,000 loads of 16 
cubic feet of decomposed peridotite from the 
original area and about 1,000 loads of gumbo and 
wath gravel from the west foot of Twin Knobs 
wete ,washed. The last of this gumbo and gravel 
were being washed at the time of the writer’s visit, 
but no diamonds had been found in it. Several 
hundred diamonds were recovered in washing the 
peridotite from the original mass. This peridotite 
was obtained from an open cut 300 feet long, 15 
to 35 feet across, and 8 to 20 feet deep, with 
tracks leading to the mill. A quantity of surface 
material was washed in sluice boxes with riffles 
and yielded a larger per cent. of diamonds than 
the underlying peridotite. Most of the peridotite, 
even from the bottom of the open cut, was found 
to be so decomposed as to be ready for washing 
as mined. 

The mill is equipped with a stationary boiler 
and engine, a trommel separator feeding an ele- 
vator to a large -torage bin, sizing screens, jigs, 
and a Stationary grease plate table. The oversize 
is passed through a jaw crusher and then to the 
storage bin. After necessary changes have been 
made in the mill further experiments are to be 
made in washing the peridotite. 

The Kimberlite Diamond Mining & Washing 
Co.’s plant is nearly a mile from its lease hold- 
ings on the original peridotite area. A tram has 
been built from the mine at this place to the mill 
and another tram will be built to the company’s 
holdings, three miles east of Murfreesboro, if 
success is met with in prospecting and preliminary 
washing. The mill is substantially constructed with 
a large storage floor. The earth to be treated will 
be fed through a revolving screen and into a 10- 
foot diamond concentrating pan of South African 
pattern. It is estimated that this pan will treat 
from 100 to 150 loads of 16 cubic feet per day, 
reducing 100 tons of earth down to about one ton 
of concentrates. The concentrates will be further 
screened and then treated on jigs, and the final 
concentrates examined on metal covered tables in 
a well-lighted room. Oversize from first screening 
will be subjected to further weathering. Tailings 
will be conveyed by flume to Prairie Creek. Final 
equipment of the mill with automatic handling 
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machinery, grease table, and other improvements 
will be carried out after the value of the property 
is proved. 

The Arkansas Diamond Co. was idle during 
1913, but since the writer last visited the property 
in 1908, several changes have been made. The 
peridotite hills have been stripped of timber and 
a dozen or more new pits and shafts have been 
made, some of which were of value in showing 
the depth of decomposition over various parts of 
the peridotite area. Weathered peridotite has been 
scraped off of a small area and washed in impro- 
vised machinery which proved wasteful in oper- 
ation. A large area of ground sloping south 
toward Little. Missouri River could be readily 
washed by hydraulic methods for which power 
pumps would be required. Between the peridotite 
outcrop and Little Missouri River is a large area 
of bottom land which may prove to be workable 
placer ground. 

Only a small amount of prospecting was done on 
the property of the American Diamond Mining 
Co., but Mr. Fuller states that the company re- 
ports the finding of one stone. 

The .best information .on the diamond-bearing 
peridotites of Pike County has been given by 
Hugh D. Miser.t. This report contains a care- 
fully prepared map of the known peridotite expo- 
sures, with sections and detailed information con- 
cerning them. A good résumé of the developments 
in the diamond field during 1913 has been given 
by John T. Fuller.? 

CALIFORNIA. 


M. J. Cooney, of Oroville, Cal., reports the 
finding of a first quality white diamond by John 
McGregor on the old placer grounds of the United 
States Diamond Mining Co., at Cherokee, in De- 
cember, 1915, and of several other smaller stones 
of inferior quality in the same area. Mr. McGregor 
states that the stone weighed 1% carats and is 
valued at $75 in the rough state. 

Press reports? mention a diamond found by Ed. 
Bryan, a miner at Sawpit Flat, in Plumas County, 
Cal. In a personal communication Mr. Bryan 
states that the stone was very similar to a dia- 
mond found at the same locality several years 
ago and known to be authentic. Both stones were 
found in old hydraulic mining ground similar to 
the old placers of Butte County, where a number 
of diamonds have been obtained. Through mis- 
placed confidence the stone was lost to Mr. Bryan 
before he could be positive of its determination. 

IDAHO. 

Frank E. Johnesse, of Boise, Idaho, reports the 
discovery of three small fragments of diamond in 
the Rock Flat mine in Adams County, Idaho. The 
largest of these fragments weighed a little less 
than one-eighth of a carat. The diamonds were 
found during placer mining for gold. Other possi- 
ble gem minerals in the form of sapphire, garnets 
and zircon are also found in the clean-ups. Robert 
N. Bell, State mine inspector of Idaho, states that 
the rock formation of this area is chiefly gneiss 
with a dike rock of basic composition which has 
weathered to a soft yellowish earth in places. Mr. 
Johnesse is installing a hydroelectric plant to 
treat the concentrates from placer mining for the 
various minerals of value they may contain, such 
as monazite, zircon, etc. 


INDIANA. 
Perry Bradford and R. L. Royse, of Centerton, 
Ind., have furnished information concerning the 


finding of five diamonds during 1913 on Gold 
Creek and Highland Creek, in Morgan County. 
two of these were found by Hugh Marshall, two 
ty Fred Doyle, and one «by R. L. Royse. Mr. 
Royse describes the one he found as a small 
green diamond with fine luster, weighing 0.20 
metric carat. One of the stones found by Hugh 
Marshall is described as colorless or white and 
weighing 0.73 metric carat. Mr. Bradford kindly 
sent one of the stones found by Fred Doyle to 
the Survey for examination. It is a yellowish 
stone, only partly transparent, and weighed 0.69 
metric carat. The crystal form is that of a dis- 

1New. areas of diamond-bearing peridotite in 
Arkansas: U. S. Geol. Survey Bull. 540, pp. 534- 
546, 1914. 

‘Eng. and Min. Jour., Jan. 10, 1914. 

8Sacramento Union, Cal., Aug. 17, 1913. 


or 


torted trisoctahedron truncated by the octahedron. 
A point projecting from one side of the stone indi- 
cates that it is probably a twinned crystal. 

NEW YORK, 


Specimens from two peridotite outcrops in 
Syracuse, N. Y., were received from Edwin C. 
Dinturff, of that city. Some of these were from 
Green St. and James St., on the “south crater,” 
and the others from Griffith St. and Highland St., 
on the “north crater.” Mr. Dinturff states that 
at the “‘south crater” exposure peridotite has been 
found over an area of about 800 feet by 1,200 
feet, and that at the “north crater’ peridotite has 
been tound for about 300 feet in sewer excava- 
tions with another exposure, possibly part of the 
same mass, about 400 yards farther north. The 
two localities are about three-fourths of a mile 
apart. In a smalji hill on Green St. in the “south 
crater” the peridotite is seen in contact with 
shale. This is in the peridotite area which has 
been known for a number of years. 

The peridotites of Syracuse bear a marked re- 
semblance to those of South Africa, Arkansas and 
Kentucky in composition, texture, inclusions and 
weathering. The material from Highland St. was 
hard when first excavated, but much of it has dis- 
integrated on exposure to the atmosphere. No 
careful search for diamonds has been made in the 
peridotite of Syracuse, though the nature of the 
material would seem to justify such attempts as 
much as the peridotite of Kentucky, on which 
considerable work has been expended. Concen- 
trates from panning the altered rock contained 
garnet, zircon, olivine, diopside and other minerals. 
The zircon occurs in minute crystals, which are 
best separated by treating the peridotite with 
hydrofluoric acid. In this separation fine particles 
of ilmenite or rutile are also obtained. 

VIRGINIA. 


Information on the reported finding of a dia- 
mond in Tazewell County, Va., was kindly sup- 
plied by Charles H. Reynolds, of North Tazewell; 
H.-W. Pobst, a jeweler, of Tazewell, and J. Sanders 
Gillespie, of Clifficld. This diamond is reported 
to have been found by Frank Brewster on the 
farm of Mr. Gillespie, near Pounding Mill, while 
plowing in a cornfield. The stone was sold to 
Mr. Pobst, who had it cut by J. R. Wood & Sons, 
of New York. The cut stone weighs 0.83 metric 
carat and is considered to be of very fine color 
and quality by Mr. Pobst. Little has been done 
toward prospecting for other diamonds. 


Africa. 


UNION OF SOUTH AFRICA. 

The production of diamonds during the fiscal 
year 1913 by the De Beers Consolidated Mines* 
amounted to 2,293,468 carats, as compared with 
2,087,392 carats in 1912. Actual sales of dia- 
monds, plus the increase of stocks taken at the 
cost of production, amounted to £6,297,782. In 
round numbers, 2,034,000 carat diamonds were 
sold. The total production of blue ground in 
1913 amounted to 7,582,216 loads, as compared 
with 7,950,442 loads in 1912. The total quantity 
of blue ground and tailings washed during 1913 
was 8,702,289 loads; as compared with 7,995,953 
loads in 1912. The yield in carats of diamonds 
per load of blue ground washed decreased from 
0.31 to 0.29 in the De Beers and Kimberly mines, 
and from 0.29 to 0.27 in the Wesselton mine, 
and increased from 0.41 to 0.42 in the Bultfontein 
mine. In the Dutoitspan mine the yield remained 
the same, at 0.23 carat per load. The De Beers 
mine remained closed during the year, with the 
exception of a small amount of development work. 

The Premier Diamond Mining Co., Ltd., had 
a successful year during 1913.2 The company’s 
report for the year closing Oct. 31, 1918, shows 
10.434,680 loads of earth washed, yielding 2,107,- 
983 carats of diamonds. The average value per 
carat was $5.32, and the value of the total pro- 
duction amounted to $11,216,000, as compared 
with $9,620,000 in 1912. 

The output of diamonds from alluvial diggings 
has increased greatly, and during the first six 
months of 1913 the value of the diamonds pro- 
duced amounted to $1,354,882. Some valuable 
stones have been found in the alluvial workings, 
and among those registered were a 64% carat 
diamond, valued at $2,092, a 32%‘carat diamond, 
valued at $1,897, and a 16 carat stone, valued at 
$1,094. 





1De Beers Consolidated Mines 25th Ann. Report 
for year ending June 30, 1913. 

2Min. and Sci. Press, April 4, 1914. 

8Consul Edwin N. Gunsaulus, Johannesburg, 
Transvaal; Daily Cons. and Trade Reports, Oct. 
17, 1913, p. 310. 
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to hurt any competitor’s trade. This page is merely our weekly 
bulletin of WHAT WE HAVE TO OFFER, and WHAT YOU OUGHT 
TO KNOW and HAVE. This week it is about 


Diamonds, Pearls and Precious Stones 


DON’T MAKE THE MISTAKE of nursing the popular superstition 
that a diamond of a stated weight can be had as advantageously 


from one house as another. 

IT IS NOT TRUE; the value of the offerings of any house 
depends upon the facilities that house enjoys in securing the best 
selections as to quality, brilliancy, color, and range of size. 

OUR STOCK is NOT the “Largest in the World.’’ IT JS large 
enuf and comprehensive enuf to meet every requirement of the trade. 

OUR FACILITIES for making up our stocks are unique, con- 
sequently— 
ia — MAKE DEALING WITH US A BIG OBJECT 


It is NOT good business to place your trade permanently if you 
have not ascertained what an old established firm like the House of 


Lorsch can do for you. 


IT IS A NOTABLE FACT ALSO, that once you become a patron 
of the House of Lorsch, you’ll be very apt to remain so as long as you 
are in business. This is the invariable result of dealing with us. 


THINK IT OVER—THEN ACT 
ALBERT LORSCH & CO., Inc. 


NEW YORK CITY PROVIDENCE, R. I. 
Lorsch Building, 37-39 Maiden Lane 131 Washington Street 


New York Phones, 2161 and 2162 John 

























































































‘October 28, 1914. 


A diamond weighing 229 carats! was found in 
the Pniel diggings by F. J. Van Zyl in the latter 
part of 1913. This stone is a fine octahedron 
crystal with a slight tinge of yellow. It brought 
£2,300. 

GERMAN SOUTHWEST AFRICA. 

According to Consul General Henry W. Diede- 
rich,” of Antwerp, Belgium, the output of dia- 
monds in German Southwest Africa amounted to 
about 1,440,000 carats. During the first half of 
the year the Antwerp Syndicate purchased about 
760,000 carts, for which it paid about $8,330,000, 
or approximately $10.94 per carat. The German 
imperial chancellor ordered that the output or 
sales should be limited to less than 1,000,000 
carats in 1914, in order not to overstock the mar- 
ket with diamonds of small size and break prices. 
During the spring of 1914 the output of the Ger- 
man Southwest African diamonds for the year 
was purchased by the London Diamond Syndicate,* 
which therefore practically controls the market of 
small as well as large diamonds. 

KONGO. 

Consul General Henry W. Diederich* of Ant- 
werp, Helgivm, reports that in January, 1914, 
6,795 carats of rough diamonds from Kongo 
River were sold at auction for $39,372. These 
diamonds came from the country along Kasai 
River, a tributary of Kongo River. 


Feldspar Gems—Amazon Stones. 
COLORADO. 


The amazon stone and associated minerals of 
Pikes Peak region, Colorado, have been a source 
of interest to mineral collectors and gem dealers 
for many years. George F. Kunz® states that an 
exhibit of Colorado amazon stone at the World’s 
Fair in Philadelphia, in 1876, occasioned much 
surprise because of its beauty. There are two 
general localities where the amazon stone is found, 
one to the east of Pikes Peak, in the Crystal Park 
region, near Manitou Springs, and the other about 
18 miles northwest of Pikes Peak around Crystal 
Peak, about four miles north of Florissant. 

In the Crystal Peak region prospects have been 
opened over an area more than two miles square 
by various prospectors and collectors. The Crystal 
Peak region is mountainous and timbered, with 
occasional rocky knobs or domes standing above 
the ridges and valleys. The prospects examined 
are situated at elevations ranging from about 
9,000 to 9,400 feet above sea level, Crystal Peak 
having an altitude of 9,668 feet. Crystal Peak is 
the highest of a range of small knobs along a 
divide. Other lower knobs are Little Crystal Peak, 
one-fifth of a mile west of north; Deer Mountain, 
about one-half of a mile northwest, and Sheeps 
Head, about two-thirds of a mile northwest of 
Crystal Peak. Wide ridges and rather gentle 
slopes extend from the foot of these knobs, but 
mo.t of these are cut into by valleys within a half 
mile of the knobs, 

The prospects are in both the gentle slopes and 
in the steeper walled valleys. Among the numer- 
ous people who have worked in the Crystal Peak 
region George Copelen, of Gillette, Colo., was one 
of the pioneers. Copelen commenced prospecting 
here over 35 years ago, but has now abandoned 
that work. Numerous claims have been filed and 
some of these are still in force, but others have 
lapsed. Among the prospects visited in August, 
1913, some were on the claims of J. D. Endicott, of 
Canon City; The Crystal Peak Gem Co., of Crip- 
ple Creek; A. Fries, George H. Weed and Whit- 
more & Sanders. The claims of J. D. Endicott lie 
chiefly north of Crystal Peak. One claim is in 
the gap between Little Crystal Peak and Deer 
Mountain. A. Fries owns patented ground about 
one-half of a mile northeast of Crystal Peak and 
cla:ms other prospects between this and Little 
Crysta!' Peak. The claims of the Crystal Peak 
Gem Co., are scattered, most of them lying north 
and northwest of Little Crystal Peak, with one, 
the ‘“‘Pinacoid claim,” nearly a mile to the north 
of Crystal Peak. A claim covering the topaz work- 
ings, about 114 miles southwest of Crystal Peak, 
is held by Whitmore & Sanders, both members of 
the Crystal Peak Gem Co. G. H. Weed, of the 
same company, holds a homestead claim at the 
foot of Crystal Peak on the southeast side, on 
which some promising amazon stone was found in 
digging for water. 

‘Jewelers’ Circular-Weekly, Feb. 4, 1914. 

*Daily Cons. and Trade Reports, March 28, 1914, 
p- 1170. 

3Jewelers’ Circular-Weekly, April 8, 1914. 

*Daily Cons. and Trade Reports, March 28, 1914, 
p- 1170. 

5Gems and precious stones: Scientific Publish- 
ing Co., p. 165, 1890, New York. 





The best amazon stone was seen in place on the 
claim of J. D. Endicott, on the northeast side of 
the gap between Little Crystal Peak and Deer 
Moumain. In one prospect trench, about 40 feet 
long on this claim, amazon stone is exposed along 
the tootwall of a pegmatite vein striking N. 20° 
tr. with a dip 30° k. The crystals in this wall 
range from small size to four or five inches thick, 
and the ex.eriors of some are exceptionally bright 
bluish green. Good amazon stone has been found 
on many other claims in the Crystal Peak region, 
but the exposures were not sufficiently good to 
determine what prospects are the most promising. 

‘the various workings for amazon stone and 
o.her minerals ccver considerable ground, but 
none of them is deep. On some of the claims 
there are pits every few feet over an area of an 
acre or more. Practically all the work has con- 
sisted of pits, small open cuts, and occasional tun- 
nels. Most of the workings are less than 12 feet 
deep, and many have become partly filled with 
rubbish. In all probably 200 pits were seen, and 
there are many more in the region that were not 
visited. 

The country rock of the Crystal Peak region is 
chiefly coarse reddish biotite granite, more or less 
porphyritic in places. A finer-grained aplitic gran- 
ite was closely connected with the mineral de- 
posits noted in some of the prospects. Over most 
ot the country the coarse granite has been partly 
aisintegrated and broken down to coarse angular 
gravelly soil. An accumulation of leaf mold with 
ius has turnished a soil covering for part of the 
area, so that good outcrops are not abundant. In 
places the granite outcrops in hard ledges, large 
bowlders, or gravelly soil without much vegetation, 
so that prospecting is easier. Many of the de- 
pos.ts can be mined without blasting because of 
ihe disintegrated nature of the granite and the 
gem-bearing rock, but some of them have to be 
viasted almost from the outcrop down. 

ihe amazon stone and associated minerals occur 
in pocket-like deposits more or less irregularly dis- 
tributed through certain parts of the massive 
coarse granite of the region. The pockets are 
Miarolitic cavities lined with coarse and often 
nearly periectly crystallized microcline and albite 
teldspar, smoky and colorless quartz, and biotite 
m.ca, with occasional crystals of topaz, phenacjte, 
fuorite, columbite and gothite. Deposits and stains 
of limonmite are abundant. The layer of coarsely 
crystallized minerals lining the pockets varies 
trom a fraction of an inch to more than a foot in 
thickness in some places. These pocket linings are 
typical pegmatite aggrezations, which may grade 
into the surrounding granite or have rather sharp 
contac.s with it. Some of the contacts are plainly 
banded and the gradation from the pegmatite to 
the granite is so gradual that it is difficult to 
determine the actual contact. This is especially 
true where the pockets are associated with aplitic 
granite. Some of the gem pockets occur in streaks 
as in pegmatite veins, but others appear to bear 
no definite relation to one another. 

Amazon stone is widely distributed in the Crys- 
tal Peak region, but most of the deposits yield but 
little material suitable for gem purposes. This is 
due to inferior color of the crystals, excessive 
fracturing, or discoloration by iron rust. The 
amazon stone and other microcline occurs in stout 
crystals with the characteristic prominent cleavage 
of that mineral. The crystals range from small 
size to several inches in diameter and project 
from the walls of the cavities with crystals of 
smoky quartz, biotite and the other minerals of 
the pockets. In some cases clusters of fine amazon 
stone crystals, with or without other minerals, can 
be removed from the prospects for cabinet speci- 
mens. Most of the pockets contain grayish micro- 
cline crystals as well as those of green color. 

The amazon stone occurs in various shades of 
bluish green, some of which are very bright. Oc- 
casional specimens of nearly pure pale blue are 
found. Most of the crystals show color variations, 
the best color commonly lying near the outside of 
the crystals. Such crystals may have bright bluish- 
green exteriors with successively paper colors to- 
ward the middle, either in layers or by gradual 
change. The middle of these crystals is generally 
gray or only pale bluish green. The outside shell 
of good color may range from a small fraction of 
an inch to an inch in thickness in large crystals. 
This color variation must be taken into consider- 
ation in the choice of cutting material, as it oc- 
casions large waste. 

The amazon stone can be cut in a variety of 
shapes for gem purposes, such as stones for 
brooches, scarfpins, pendants and beads for neck- 
laces. The bright colors are pleasing and blend 
well with gold mountings. Some of the cut stones 
exhibit a silvery sheen in certain lights from partly 
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developed cleavage planes. In considering the 
class of semi-precious and imitation stones sold to 
the tourists in Colorado each year, it seems that 
the possibilities of beautiful amazon stone from 
the Pikes Peak region are almost neglected. A 
quantity of amazon stone is sold in the rough in 
the form of crystals and bright colored specimens 
to the tourist trade, and many fine crystals are 
sold by mineral dealers for cabinet specimens else- 
where; but the sale of cut gems could be in- 
creased by displaying tastefully cut stones of good 
color. : 

Sunstone. 

CALIFORNIA, 

Specimens of sunstone were received from the 
Pacific Gem Co., of Los Angeles, Cal. The rough 
material is reported to have come from Modoc 
County and a quantity has been cut for gem pur- 
poses. It consists of labradorite feldspar, rather 
high in calcium, with many minute inclusions that 
reflect a bright coppery red light. The inclu- 
sions are too minute-to be readily recognized. 
Their arrangement is only partly governed by 
crystal structure. The body of the feldspar is 
colorless and clear; in some specimens the parti- 
cles are almost submicroscopic but sufficiently 
abundant to impart a red color to the labradorite. 
The cut gems are very pretty and have been sold 
under the name of both goldstone and sunstone, 
Owing to the quantity of artificial goldstone, 
falsely sold as natura] mineral, it seems better 
to call this beautiful natural product sunstone. 

Jade. 
ALASKA. 

P. S. Smith’ has given a few notes on the oc- 
currence of nephrite in Alaska. Bowlders of a 
hard, green, slightly translucent rock are plentiful 
in nearly all of the streams of the Shungnak 
region north of the Kobuk. These are commonly 
called jade, but the majority are probably serpen- 
tine and green quartzite and some may be nephrite. 
None of the nephrite seen was of gem quality, 
since it contained many imperfections in the way 
of cleavage and inclusions, of which magnetite 
is so abundant as to give the mineral a spotted 
appearance. Several unsuccessful attempts have 
been made to work the jade in the Jade Moun- 
tains, west of Ambler, River, but the inferior 
quality of the mineral, combined with its inac- 
cessible location, will probably prove too great 
obstacles for its exploitation for some time to 
come. 

\The Noatak-Kobuk region, Alaska: U. S. Geol 
Survey Bull. 536, pp. 154-155, 1913. 
(To be continued.) 








Importations at the Port of New York. 





Weeks ended Oct. 18, 1918, and Oct. 17, 1914. 

China, glass and earthen ware: 1913. 1914. 

CN SF chad eek an ie eawod $88,888 $1,342 

Earthen wafe...ceccccees 18,567 15,325 

Re Bree 42,666 10,701 

Optical glass..... eaaae Ce,  acenue 
Instruments: 

PE. 5. ara al ek arog aie 28,726 16,921 

CHORE o's oes hadesinswnaes 25,107 13,697 

Philosophical .....cssces Cia. “seanea 
Jewelry, ete.: 

JOMON oncconns aed 20,124 4,27 

Jewelry boxes ....-.....- - «sata 

Precious a 324,391 101,676 

WReGeeS: 45 << os ences tas 82,753 44,744 
Metals, etc.: 

Bronzes kis 271 4,521 

ON aca ah rat dr arcing 67,149 23,733 

Dishtiee 23 oa cic wae 134,387 49,631 

Plated ware........ 724 1,152 

Silverware ....... Valuer ad 7,620 2,331 
Miscellaneous: 

Alabaster ornaments...... 1,019 

 .  n uta uawens eee ee 

a So aeaacaeen . . 16,566 

CEs adie orcsceres 7,573 

PO 85 6 ok ta ala entucw ces - 2,472 

Faticy s00dS. .<. 06 6s6 0. 30,318 21,526 

Evory ....««. SMe ctad Dae 10,924 14,320 

: * 206 207 


Ivory, manufactures ot 
Marble, manufactures of. 
SASSY oo cise sncceaeats 


15,250 


3,895 











S. D. Boykins, a watchmaker qnd 
jeweler, formerly located on S. Main St., 
Anderson, S. C., has moved to the new 
Lewis building, occupying the room on the 
first floor facing Church St. 
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PROTECTION 


An article with so positive a grip 
on public favor as has the Heller 
Oriental Cultured Pearl is bound 
to encourage imitation. 


Against this, your strongest pro- 
tection is the name. 


“Heller Oriental’ applied to Cul- 
tured Pearls is a ‘guarantee, to 
yourself and your customer, that 
the pearl which you buy or sell is 
a real Cultured Pearl of the stand- 
ard Heller Quality. 

The Heller Oriental Cultured Pearl 
is tht only Cultured Pearl qualified 
to answer all the purposes and uses 
of the finest and most costly India 
Pearls, and is guaranteed without 
restrictions. 

We take the responsibility for any 
damage a Heller Cultured Pearl 
may sustain and supply a_ new, 
perfect pearl 








Without Charge or Question. 
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68 NASSAU STREET, NEW YORK 


PARIS PROVIDENCE IDAR SAN FRANCISCO 
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Counsel for National Wholesale Jewelers’ Association Prepares 
Instructive Digest of Clayton Anti-Trust Bill. 








AN interesting and instructive opinion, 

which is also an interpretation of the 
Clayton Anti-Trust Bill, recently passed by 
Congress and approved by President Wil- 
son, has been sent out to members of the 
National Wholesale Jewelers’ Association, 
which organization actively participated in 
the hearings held on this measure when it 
was in Congress, The opinion, which is by 
Felix H. Levy, the counsel of the jobbers’ 
association, was sent out by the secretary 
of the association with the following let- 
ter: 

PHILADELPHIA, Oct. 17, 1914. 
Ciayton Anti-Trust BILL. 

Dear Sirs—It is with great pleasure that we 
transmit herewith copy of an opinion by Felix H. 
Levy, with reference to the Clayton Anti- 
Trust Bill, which has recently passed both Houses 
of Congress and has received the President’s 
approval. 

This is the bill about which we have written 
you previously on several occasions. Our members 
were properly concerned over several clauses in 
the original draft of the bill, and it was largely 
on account of the objectionable clauses referred 
to that the delegation visited President Wilson, 
setting before him the views of the wholesale 
distributers of merchandise throughout the 
country. 

This law is of a very comprehensive character, 
and Mr. Levy in a letter to us states that he 
finds it difficult to compress, within reasonable 
limits, proper discussion of its various provisions. 

You will also notice that it is made clear that 
the new law, generally speaking, makes no change 
in the existing legal situation with respect to the 
vast number of ordinary business concerns which 
are not trusts or connected with trusts, and which 
do not aim at monopoly. Respectfully yours, 

Tuos, A. FERNLEY, Secretary. 


Attorney Levy’s letter reads: 


New York, Oct. 14, 1914. 
T. James Fernley, Philadelphia, Pa.: 
Dear Sir—In compliance with your request, I 
submit herewith a brief comment upon the Clayton 
Anti-Trust Bill, which has recently passed both 


Houses of Congress and is now awaiting the 
President’s approval. 
The Clayton act, in its final form, contains 


provisions which had previously been comprised 
in four separate bills introduced in Congress 
shortly after President Wilson delivered his mes- 
sage to Congress on the trust question in January, 
1914. There are accordingly contained in the 
bill, as approved by Congress, many different sub- 
jects, such as provisions with respect to inter- 
locking directorates, with respect to holding com- 
panies, and with respect to the issuance of in- 
junctions in labor disputes. While these three 
subjects are extremely important, they do not 
directly affect ordinary mercantile concerns, anda 
I shall therefore exclude from this comment any 
consideration of those subjects, but shall limit 
myself to the other features of the new law which 
are of direct and immediate interest to the gen- 
eral mercantile community. These features are 
comprised particularly in Secs. 2 and 8 of the 
new law. 

Sec. 2 provides, in substance, that it shall be 
unlawful in interstate transactions (but not in 
dealings with foreign countries) to discriminate 
in price between different purchasers of commodi- 
ties, “‘where the effect of such discrimination may 
be to substantially lessen competition or tend to 
create a monopoly in any line of commerce,” such 
discrimination being permitted, however, when 
based upon “differences in the grade, quality or 
quantity of the commodity sold, or that makes only 
due allowance for difference in the cost of selling 
or transportation,” or where such discrimination is 
“made in good faith to meet competition.”’ In the 
form in which the bill first passed the House of 
Representatives, the words which are contained 
in the first and third of the above quotations were 
not contained in the bill. These words were added 
in the Senate and were subsequently adopted by 
the House. Before these words were added, the 


effect of the new provision would have been to 
prohibit any persons from discrimination in price 
between different cugtomers, without reference to 
the effect of such ir chetacmian in respect of 
creating a monopoly. Strong objection was made 
that the effect of such a law would be to pre- 
vent single business concerns without any features 
of a trust or monopoly, from making different 
prices in different sections of the country, even 
though such different prices were advisable for 
sound business reasons. It was argued in objec- 
tion to such a provision that the real purpose 
therefore could only be to prevent the establish- 
ment or continuance of a monopoly, and that sin- 
gle business concerns doing business without com- 
bination with other business concerns, could not 
aim at a monopoly and ought therefore be left 
free to make different prices if they saw fit. The 
change which has been made by the addition of 
the above-quoted provisions has resulted in a sat- 
isfactory correction of this difficulty. The result 
now is that single business concerns may con- 
tinue as heretofore to establish such prices as they 
see fit, even though such prices be discriminating, 
provided that the result shall not be a substantial 
lessening of competition or the creation of a 
monopoly, and provided that such discrimination 
is made in good faith to meet competition. In the 
interest of brevity, it must suffice to say that the 
practical result of this provision is merely to pre- 
clude efforts to create a monopoly through the 
driving out of competitors by resorting to dis- 
crimination in prices. As is well known, this was 
a favorite method resorted to by the great trusts 
for the elimination of competitors, and the new 
law is, speaking broadly, intended merely to pre- 
vent the continuance of price discrimination upon 
the part of great trusts as well as of business con- 
cerns that are aiming at a monopoly. Putting the 
matter briefly, therefore, the effect of the new 
provision is to make unlawful price discriminations 
when practised by trusts or “intending trusts,” 
but to leave ordinary business concerns in the 
same position as heretofore. 

Sec. 3 provides, in substance, that it shall be 
unlawful in interstate transactions (but not in 
dealings with foreign countries) to lease or sell 
or contract to sell commodities, or to fix the price 
thereof, or a discount or rebate upon such prices, 
upon an agreement or understanding that the 
lessee or purchaser shall not use or deal in com- 
modities of a competitor of the lessor or seller. 
Such a transaction is, however, declared to be 
unlawful only where its effect “may be to sub- 
stantially lessen competition or tend to create a 
monopoly in any line of commerce.” 

The qualifying words just quoted were not con- 
tained in the original House bill, but were added 
in the Senate and afterwards adopted by the 
House in the same way as the quoted provisions 
above mentioned with reference to Sec. 2. The 
effect of the addition of these words to Sec. 3 is 
practically the same as the addition of the similar 
quoted words to Sec. 2, namely, to limit the effect 
of Sec. 3 tc transactions where a monopoly is 
aimed at. 

Sec. 3 is obviously aimed at breaking up the 
well-known practise of trusts in compelling cus- 
tomers to refrain from handling goods of a 
trust’s competitor, by the trust’s refusal to sell to 
such customer except upon his agreement not to 
deal with the trust’s competitor. Without dilating 
upon this point, it must suffice to say that through 
the control which many of the great trusts exer- 
cised over many staple lines of merchandise, they 
were able to compel their customers to agree not 
to deal in similar goods of the trust’s competitor 
before the trust would agree to furnish such cus- 
tomer with the goods dealt in by the trust. The 
addition of the quoted words above mentioned 
results in leasing unchanged the position of the 
ordinary business concern having none of the 
features of a trust and not aiming at any 
monopoly, and its force is limited to making un- 
lawful, transactions of the kind indicated where 
resorted to for the purpose of driving out com- 
petition or of creating a monopoly. 

Accordingly, it is evident that neither Sec. 2 
nor Sec. 3 of the new law will have any effect 
upon the ordinary business transactions of ordinary 
business concerns as contrasted with trusts or “in- 
tending trusts.” The consensus of opinion in 
Congress as to the reason for these new pro- 
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visions was that “price discriminations’ and ‘“‘ex- 
clusive selling arrangements” were the favorite de- 
vices of trusts for driving out competitors, and 
accordingly Congress deemed it advisable to make 
each of these practises specifically unlawful, so 


of such practises would not be 
compelled to wait until an offending trust had 
consummated its purpose by crushing its com- 
petitors and gaining a monopoly, and thereby 
coming within the provisions of the Sherman law, 
but could immediately make complaint to the Fed- 
eral Trade Commission and procure an order com- 
pelling such an offender to desist from such prac- 
tise. In short, the purpose was to prevent the 
formation of a trust by forbidding these practises 
before a trust could consummate its purpose of 
gaining a monopoly. 

The Clayton bill, as originally passed by the 
House of Representatives, provided that violation 
of either Sec. 2 or Sec. 3 should constitute a 
criminal act punishable by fine and imprisonment. 
This criminal feature was stricken out in the 
Senate, and in its place there was substituted 
Sec. 11 of the new law, which gives to the Fed- 
eral Trade Commission authority to enforce com- 
pliance with the provision of Secs. 2 and 3. In 
substance, Sec. 11 provides for complaints to be 
made before the Commission and a hearing to be 
had, upon which the Commission may make an 
order requiring the discontinuance of the practise 
complained of, but if such order is not complied 
with, then the Commission must submit the matter 
to the United States Circuit Court of Appeals. If 
such court finally approve the order, a decree 
shall be made which, if disobeyed, would result in 
contempt proceedings, the penallty for which 
would be fine and imprisonment within the reason- 
able discretion of the Court. It thus seems prob- 
able that the Commission, after resort to the 
court, will have ample power to compel the ob- 
servance of its decisions and thereby effectually 
prevent the practises at which Secs. 2 and 3 are 
aimed. 

For sake of brevity, I have omitted to set 
forth the nature of the detailed procedure which 
the new law provides for the conduct of such com- 
plaints before the Commission and subsequently 
before the court. These details can scarcely be 
interesting at this time, beyond the statement that 
any party may submit such a complaint, and that 
any person properly interested in the subject may 
be allowed by the Commission to intervene in 
the proceedings, and that after the Commission 
makes its order either the Commission or the 
persons against whom complaint has been made 
may present the Commission’s order to the court 
for review. It must be noted that upon such a 
review the court must accept the decision of the 
Commission with respect to all questions of fact, 
and can modify the Commission’s action only in 
respect to questions of law. 

The foregoing constitute the features of the 
new law which have an immediate interest. No 
comment is here made on some other provisions 
which, while affecting the general business com- 
munity, will probably not be of practical interest 
until the new law shall have been put into oper- 
ation. Accordingly, in the interest of brevity, 
comment upon such other provisions is postponed. 


Yours very truly, 


that the victim 


Fetrx H. Levy. 








Polishing Pearl. 


peeset ornaments may be elegantly pol- 
ished by first rubbing with olive oil 
to remove the dirty appearance, then apply- 
ing any red nail polish. This latter gives a 
burnished appearance, and with a little fast 
rubbing the pearl takes on a brilliant glow. 
—Scientific American. 





Jewelers’ mystery night was observed at 
the meeting of the Advertisers and Mer- 


chants’ Association in the Chamber of 
Commerce rooms, Binghamton, N. Y., 


Tuesday evening of last week. The pro- 
gram was arranged by a committee of 
jewelers consisting of Benjamin T. Ash, 
Fred P. Carter and L. O. Sweet. A sup- 
per was served in the grill, followed by a 
talk on “Hopeful Signs of Modern Busi- 


ness Ethics.” 
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LETTERS TOJTHE EDITOR. 





A Criticism from the New England Man- 
ufacturing Jewelers’ and Silver- 
smiths’ Association. 

PROVIDENCE, R. I., Oct. 21, 1914. 
Editor THe JeEweELers’ CIRCULAR: 

After reading your editorial on page 87 
of your issue of Sept. 30, 1914, headed “A 
Proper Definition Needed for Solid Gold” 
it is our opinion, as representatives of the 
special committee on the National Stamping 
Act of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, that 
the editor, in his very laudable desire to 
focus attention on the conditions at present 
prevailing in relation to stamping gold 
jewelry, has done an injustice to the sev- 
eral groups in the trade which, at some con- 
siderable sacrifice of their time, have been 
making efforts to correct those details 
which need correction and to which the 
editor refers. 

The editorial starts out with a reference 
to the proper use of the term “solid gold,” 
which is immediately followed by this state- 
ment: “If our manufacturers and retailers 
ignore or refuse to seek proper legislation 
governing the proper use of the term (solid 
gold), they may expect to have the subject 
settled by legislation that will come from 
the public without their co-operation.” 


Those in the industry not closely in touch 
with the work now under way in relation 
to the proposed amendments to the Na- 
tional Stamping Law may infer that noth- 
ing is being done. Such an inference would 
be a very real injustice to the manufac- 
turers and organizations which have been 
devoting their time and efforts for months 
to accomplish these very things. 

A little further on you refer to the re- 
quest from several manufacturers and re- 
tailers indicating a strong demand for a 
rigid definition, without, however, any ac- 
companying reference to the fact that this 
is the very thing that is now being con- 
sidered by representatives in the industry. 

Further on you say, “The similar provi- 
sions in the original Owen-Goeke bill re- 
lating to watch cases forbid the use of the 
words ‘gold’ or ‘solid gold’ on anything less 
than nine-karat fine, but this was stricken 
out.” The inference of readers, manufac- 
turers, wholesalers and retailers who are 
not in touch with the work being done is 
that a step backward has been taken, be- 
cause you did not add that this was stricken 
out and compulsory karat marking inserted 
and that the present bill, in so far as it es- 
tablishes any precedent, will establish the 
precedent of compulsory karat marking on 
all gold jewelry. 

The editorial, in so far as it makes the 
effort to bring this question prominently 
before the industry, is very opportune and, 
after bringing the matter to the attention 
of those engaged in the industry to direct 
their thoughts on the right line, is a laud- 
able effort; but to be of value on the one 
hand and to render justice to those who are 
making the very effort that you desire, on 
the other, requires a finer accuracy than is 
found in this editorial. 

We commend your general editorial pol- 
icy so far as it stands for an improved 
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stamping law, but this particular, editorial 
merits, we believe, the above criticism. 
Very truly yours, 
Harry Cut er, Chairman. 
Woopwarp Boor, Secretary. 





A Suggestion as to Making Good in the 
Guaranteed Watch Case. 
FRANKLIN, Pa., Oct. 17, 1914. 
Editor THE JEWELERS’ CIRCULAR: 

There has been quite some agitation in 
the past few years in regard to the abuse 
in the replacement of gold-filled cases guar- 
anteed for a certain period of time. There 
is no doubt at all but that dealers are im- 
posed upon by the users, and they, in turn, 
are obliged to ask the manufacturers to 
“make good.” This condition has de- 
creased the sale of solid gold cases to a 
large extent. While in other lines people 
buy merchandise which they expect to wear 
out and replace in time, when they buy a 
gold-filled watch case it is expected to last 
several lifetimes. 

There have been various plans suggested 
to relieve this situation, the most popular 
one seeming to be the removal of the time 
guarantee and the stamping of the gold 
thickness. Until this is done or while 
awaiting legislation I suggest as a plan 
which would be satisfactory to the con- 
sumer, retailer and manufacturer alike 
replacement on a period guarantee, similar 
to the replacement and adjustment on an 
automobile tire with a mileage guarantee— 
all adjustments to be made by the manu- 
facturer. 

For instance, should a man buy a 20- 
year case from a retailer for $10 and in 
10 years return the case worn off, the re- 
tailer would give him a new case, charging 
him full price less one-half the original 
price for the unexpired time of the original 
guarantee. The manufacturer could make 
some proportionate price to the retailer in 
adjustment, and in this way the customer 
would get only what he was paying for— 
a 20-year case—the retailer would get a 
profit on the exchange, and the replacement 
would not be a total loss to the manufac- 
turer. 

If a 20-year case sells for $10 it is worth 
50 cents a year, and allowance should be 
made on that basis. In the same way the 
manufacturer should allow a proportionate 
sum per year on the price paid him by the 
retailer. 

I believe this plan would overcome all 
objections and would, in time, force the 
sale of more solid gold cases. Further- 
more, it could be adopted at once or at 
any certain time by the co-operation of the 
manufacturers, without any general notice 
of the change to the consumer. 

If you feel that this suggestion is worthy 
of publication I would be glad to hear what 
other retailers think of this plan, and also 
how it appeals to the watch case manufac- 
turers. 

Yours truly, 
Greorce W. FELDMAN. 








H. A. McDaniel & Bro., jewelers, will 
occupy the room recently vacated by the 
Colonial Theater at Lebanon, Ind., im- 
provements having been made to meet the 
requirements of the jewelers. 
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Jewsiry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WasHINGTON, D. C., Oct. 21—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Auckland: 13 cases plated ware, $942; 117 cases 
clocks, $1,488; 4 cases watches, $458. 

Antofagasto: 1 case watches, $197; 3 cases plated 

ware, $641. 

Bosnia: 500 cases watches, $1,100; 5 cases optic- 
al goods, $895. 

Calcutta: 4 cases plated ware, $404; 225 cases 
clocks, $3,770. 

Callao: 8 cases clocks, $164; 4 cases plated ware, 
$571. 

Cartagena: 14 cases watches, $186. 

Conakay: 3 cases clocks, $148. 

Copenhagen: 2 cases optical goods, $160; 4 cases 
clocks, $125. 

Glasgow: 22 cases clocks, $546. 

Havana: 31 cases clocks, $547; 13 cases clocks. 
$100; 4 cases plated ware, $167; 44 cases clocks, 
$492. 

Launceston: 14 cases clocks, $172. 

Liverpool: 4 cases optical goods, $656; 252 cases 
clocks, $4,386. 

London: 7 cases optical goods, $3,532; 5 cases 
optical goods, $532; 285 cases clocks, $5,581; 4 
cases watches, $1,972. 

Montevideo: 35 cases clocks, $316; 3 cases silver- 
ware, $337. 

Port au Prince: 2 cases plated ware, $126. 

Port Limon: 4 cases watches, $100. 

Sydney: 400 cases clocks, $3,703; 12 cases plated 
ware, $635; 3 cases optical goods, $195; 12 cases 
clocks, $1,512. 

Tampico: 1 case optical goods, $150. 

Valparaiso: 2 cases thermometers, $294. 








A Word on the South American Trade. 

An interesting communication, issued by 
Charles H. Hulburd, president of the Elgin 
National Watch Co., was recently published 
in the Scientific American apropos of the 
chance of American manufacturers to de- 
velop their trades in South America at the 
present time. Mr. Hulburd in saying that 
first hand knowledge of the market is 
needed, wrote as follows: 


American export trade can be increased per- 
manently in only one way, viz., by meeting Euro- 
pean competition as to price and terms. We may 
increase export sales temporarily in many lines 
because of the shortage of European goods, but 
trade can only be retained by meeting competition. 

Almost all South American and eastern trade is 
done on long time. Credits are extended for a 
year or more. This is entirely contrary to the 
American way of doing business, and the average 
American business man will not consent to it 
providing he can sell his goods in his own country 
on short time. 

In most lines of goods manufactured almost 
entirely by machinery, competition as to price is 
comparatively easy owing to improved and per- 
fected methods of manufacture in American fac- 
tories, but where human labor is the principal 
factor in manufacture, it is hard to compete in 
price with European goods because of the lower 
average wage scale in Europe. 

In order to gain a permanent foothold in the 
export trade, there must be a very careful study 
of the tastes and demands of the people of South 
America and the east. This careful previous 
preparation is not characteristic of the average 
American business man. It will be necessary, how- 
ever, if we wish to retain a large export trade. 

Cuarces H. Hucsurp, 


Chicago, Il. President National Watch Co. 








Edwin C. Putnam, who has a jewelry 
and men’s furnishing store at Millbury, 
Mass., is offering creditors 15 cents on the 
doilar. Mr. Putnam is a watch repairer, 
and started in business in West Boylston 
in January, 1895. In 1896 he bought out a 
small stock at Millbury, Mass., and gave up 
the West Boylston place. 
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Paterson Retail Jewelers’ Association 
Secures City Ordinance to Regulate 
Business of Itinerant Venders. 

Paterson, N. J., Oct. 24.—The Paterson 
Retail Jewelers’ Association, which was or- 
ganized in this city a short time ago fol- 
lowing the visit of officers of the New Jer- 
sey State association, is active in its en- 
deavors to correct trade abuses as affecting 
jewelers in this locality, and has already 
accomplished considerable in this direction. 

As an indication of what can be done 
through organized effort, it is of interest to 
note that the local association has just suc- 
ceeded in having an ordinance passed by the 
Board of Aldermen to license and regulate 
the business of itinerant venders. 

The ordinance is as follows: 

The Board of Aldermen of the City of Paterson 
do ordain as foilows: 

1. Jn the construction of this ordinance the 
term “itinerant vender of merchandise” shall be 
taken to mean and include, in addition to hawkers 
and peddlers, any person or corporation carrying 
on a transient retail] business of the nature of 
those usually called bankrupt’s sales, assignee’s 
sales, fire sales, damaged by water sales, retiring 
from business sales, and the like, where the seller 
gives out or pretends that the sale carried on by 
him is not of a permanent nature. This ordinance 
shall not affect any sale by order of any court of 
this State or by the United States, nor any sale 
by a person or corporation who or which has been 
actually engaged in business in the city of Pater- 
son for a period of six months before each sale, in 
case the sale is only of goods theretofore carried 
in stock by any such person or corporation. 

2. <Any itinerant vender of merchandise who, 
with intent to sell or in anywise dispose of mer- 
cnandise, security, or anything offered by such 
vender, directly or indirectly, to the public for 
sale or distribution, or with intent to increase 
the consumption thereof, or to induce the public 
in any manner to enter into any obligation relat- 
ing thereto, or to acquire title thereto, or an 
interest therein, makes, publishes, disseminates, 
circulates, or places before the public, or causes, 
directly or indirectly, to be made, published, dis- 
seminated, circulated, or placed before the public, 
in their State, in a newspaper or other publication, 
or in the form of a book, notice, hand-bill, poster, 
bill circular, pamphlet or letter or in any other way, 
an advertisement of any sort regarding merchan- 
dise, securities, or anything so offered to the 
public, which advertisement contains any assertion, 
representation, or statement of fact which is un- 
true, deceptive or misleading, shall be subject to 
a penalty not exceeding $50. 

3. All ordinances concerning licensing of 


hawkers or peddlers now in force shall remain in 
force and shall not be affected by this ordinance. 

4. No itinerant vender of merchandise shall 
carry on any sale at a store, warehouse or other 
fixed placed in the city of Paterson, without first 
obtaining a license therefor from the license com- 
mittee of the Board of Aldermen, for which a 
license fee of $200 per month shall be paid and 
which fee is and shall be imposed for revenue. 

5. The said committee may revoke such license 
upon two days’ notice, if it shall find the holder 
guilty of misrepresenting in any way the char- 
acter of the sale or of the goods and merchanilise 
sold. 

6. Any such sale in the nature of an auction 
shall be carried on only by a licensed auctioneer, 
who must satisfy himself that all representations 
made concerning such sale are true. The license 
of any auctioneer may be revoked for joining in 
or permitting any false representations to be made 
concerning any sale in connection with which he 
is employed. 

7. Any person or corporation violating any pro- 
visions of this ordinance shall be subject to a 
penalty not exceeding $50, to be recovered in the 
Recorder’s Court of the City of Paterson. 








Death of Jerome W. Schmeltz. 

INDIANAPOLIS, Ind., Oct. 22.— Jerome 
Wesley Schmeltz, for 30 years engaged 
in the retail jewelry and optical business in 
this city, died at his home, 2702 Paris Ave., 
on Oct. 18. Mr. Schmeltz had been in poor 
health since May, but had been confined 
to his bed only a few days. Death was 
due to uraemic poisoning. 

Mr. Schmeltz was born in Dungannon, 
O., Aug. 17, 1853. About 30 years ago he 
came to Indianapolis and opened a small 
jewelry store in S. Illinois St., near the 
union station. Later he removed to 26 S. 
Illinois St., occupying the same storeroom 
for 20 years. About two years ago he 
moved to 57 Monument PI. and last June 
moved to 38 Virginia Ave. 

The funeral was held at the family res- 
idence Tuesday afternoon and was largely 
attended. Burial was in Crown Hill 
Cemetery. 

Deceased is survived by a widow, by a 
sister, Mrs. Tracey Warden, of Cleveland, 
O., and by a brother, Dennis Schmeltz, 
Alliance, O. 

Mrs. Schmeltz has not decided definitely 
whether or not the jewelry business shall 
be continued. 








National Monthly Import and Export Statistics. 





Wasuincton, D. C., Oct. 21—The re ords of the Treasury Department contain 
the following comparative statistics of in erest to the jewelry trade for August, 1914, 
and for the eight months ended August, 1913 and 1914: 


IMPORTS, 


Aug., 1918. Aug., 1914. 


Eight months ending 
Aug., 1913. Aug., 1914. 





C1GUe GUNG WONNR Glo dns hoc mmewnsanies Va bane $74,537 $60,295 $491,239 $564,051 
Watches, materials and movements.............. 210,846 160,694 1,654,186 2,082,050 
Diamonds, uncut, including miners’, glaziers’ and : 

CUMUEROCE: “URE UAE. CROSS Vx es ects w bb SAKE KE SS 1,155,838 103,065 9,937,785 2,541,197 
Diamonds, cut, but not set, dutiable............. 1,790,692 792,405 20,168,861 10,730,750 
Pearls and parts of, not strung or set, dutiable... 788,932 323,581 3,392,797 1,770,871 
Other precious stones, uncut, free............ 12,548 6,406 41,648 13,596 
Other precious and semi-precious stones, cut but 

AE GG CUUNDI 4 so cices seve. cee ceededeesunse 232,946 193,981 1,985,640 1,409,436 
Imitation precious stones, dutiable..............- 96,867 18,298 890,139 690,769 

EGtAl OPOCIIOR GIONES, CEs 6 oes deere cet cicestes $4,075,823 $1,437,736 $36,916,906 $17,156,619 
Gold and silver, manufactures of............00- $237,879 $126,199 $819,858 $918,575 
p SS A GE fie Ce) me ie A Ce ee ry 114,604 64,674 583,254 602,002 
Platinum, manufactured and unmanufactured..... 229,415 123,659 3,395,844 2,139,567 

EXPORTS OF DOMESTIC MERCHANDISE. 

Clea: Me BONNE 5 ooo 6 oo ks ol oebewedas een ates $138,216 $65,221 $1,132,730 $910,901 
WRU: ONE, WRRON, cc 5c cose ccewtdcseccexctacens 184,926 38,861 1,160,398 686,436 
bo er eS ee ye eee Tere ee ee 79,756 50,876 829,574 569,032 
Manufactures of gold and silver................. 38,067 10,961 265,545 211,100 
Jewelers’ ashes and sweepings.............+2e05- 39,747 1,294 152,238 110,495 
Plated ware (except cutlery and jewelry)........ 92,229 35,849 626,952 463,813 
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Diamond Production of the Union of 
South Africa for First Six Months. 
Lonvon, Oct. 18.—A statement has been 

issued by the Mines Department of the 

Union of South Africa showing the mining 

and output of diamonds in the Union for 

the six months ended June 30. The two 
mines in the Transvaal, virtually the whole 
production coming from the Premier, 

washed 4,983,731 loads for a yield of 895,570 

carats, valued at £860,126, or 19s. 3d. per 

carat. The alluvial production (mainly 

from the Bloemhof district) was 26,660 

carats, valued at £104,650, or 78s. 6d. per 

carat. Mines of the Cape Colony (Kim- 
berley and Barkly West, with a small con- 

tribution from Herbert) washed 3,561,918 

loads for 1,033,600 carats, valued at £2,600,- 

000, representing 50s. 4d. per carat. Allu- 

vial production, chiefly Barkly West and 

Taungs, was valued at £296,394, or 93s. 5d. 

per carat. Seven mines in the Orange Free 

State washed 2,180,039 loads for 240,134 

carats, valued at £632,719, or 52s. 8d. per 

carat. The alluvial production was very 
small. 

The leading particulars for the Union fdr 
the half-year were: 


Mines— 
DEMO TNOUMOINE 6665 o0e sess eeene 13 
Ground washed <..c0 6c .ée08 loads 10,725,688 
Reef and tailings washed..... loads 936,023 
EUGENE: cases Cc canexeaas carats 2,169,305 
PWOUIOEIONE a. cc cK cviccacecicas value £4,092,865 
ee | ee err ee 37/9 

Alluvial— 
NNO o's. 3% s:t'ae- we wat alee carats 90,487 
WEEE Sid Siw vckcde nea came value £402,627 
ee, See eee 89/— 
if ee eer £2,262,818 
UE WOR id's Sasine suet ond Rice eacdare £4,498,901 


For the whole of last year the yield was 
5,163,547 carats, valued at £11,389,807. Al- 
luvial diamond digging in the Transvaal is 
clearly a poor occupation, as, allowing only 
50s. per month for paying natives, the 
amount remaining would only represent £50 
per white digger for the whole six months. 








Amsterdam Diamond Trade Shows a 
Slight Improvement. 

According to a report received in New 
York last week, a slight improvement in 
the diamond business at Amsterdam was 
recorded for last month. Since the out- 
break of the war very little has been done 
by the diamond cutters and dealers. 

The improvement, though slight, has 
been noticed with satisfaction. Three firms 
have reopened their cutting establishments, 
giving work to about 500 cutters. 








Jacob Silverman, Peoria, IIll., Offers 
Creditors 45 Cents on the Dollar. 
Peoria, Itt., Oct. 23.—Jacob Silverman, a 

jeweler and pawnbroker at 535 S. Adams 

St.. is offering creditors 45 cents on the 

dollar. .He has merchandise estimated at 

$3,000 and his liabilities are placed at 
$4.000. 

Mr. Silverman is a watch repairer and 
has been engaged in business at the above 
address since the Spring of 1911. He car- 
ries a small miscellaneous stock. 








The R. S. & J. D. Patterson Co., of Port 
Huron, Mich., is now located at 931 Mili- 
tary St. A recent fire visited the old prem- 


ises. 
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New Oval Brooches 


These new Oval Brooches are distinctly 
original; fine examples of the latest style in 
brooches; the style that will continue to grow 
in popularity for some time to come. All 
are Wheeler Workmanship, therefore un- 
equalled in quality and finish. 


Never forget that we are leaders and that the 
goods we make are always the latest ideas 
—right up-to-date. 


The Finest Catalog we have ever issued is now about 
ready. Write us and we will gladly send you a copy. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 


2 Maiden Lane (0) New York . 
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Attempted Daylight Robbery of Baltl- 
more Jeweler Fails, but His As- 
sailant Escapes. 

BALTIMORE, Oct. 24.—An attempted day- 
light robbery and a brutal assault occurred 
yesterday morning on Samuel A. Collins, 
an aged jeweler, at his store, 520 N. Ches- 
ter St., when a white man entered his place 
and attempted to rob him of a diamond 
stud valued at $200. Mr. Collins, who is 
62 years old, was struck a violent blow in 
the mouth by the man, who had entered 
his place pretending to be inquiring about 
the repairs to a silver watch he proffered. 
The jeweler was stunned and _ knocked 
down by the blow and his assailant was 
upon him in an instant, tugging at the dia- 
mond in his shirt front. Mrs. Collins, who 
was on the second floor and heard the 
noise made by her husband falling, rushed 
downstairs in time to see the man running 
from the store. Her quick arrival pre- 
vented him carrying out the robbery and 

he fled in haste. 

Approaching Mr. Collins, he pulled out 
of his pocket a silver watch and handed it 
over to the jeweler, asking him to see 
what was wrong with it. Mr. Collins took 
the timepiece and began examining it while 
the man stood quietly by awaiting his op- 
portunity to strike. This presented itself 
when the jeweler lifted his head to speak. 
The man swung a violent blow on the side 
of the jeweler’s mouth that sent him stag- 
gering down, and was upon him in an in- 
stant like a wild beast. The fall made more 
noise than he anticipated, and Mrs. Collins’ 
quick action in scenting trouble prevented 
his completing his plan to rob. 

The jeweler, though stunned and bleed- 
ing, fought back with all his might and 
prevented the thug from securing the stud 
so easily. Upon the arrival of Mrs. Col- 
lins the man fled out of the store and 
down Chester St. Joseph Bradley, who 
was working next door, heard the cries 
and started in pursuit. Half a dozen other 
men joined in the chase, and they were gain- 
ing on the thief and were pressing him hard 
when he became desperate and ran to the 
front door of a dwelling on Chester St. 
and fled through the house into the back 
yard and leaped over the fence into an 
alley. Thence he ran to a second house on 
Washington St., and declared that he was 
the gas man sent to inspect the meter and 
hurriedly entered the cellar, from which 
he made his way to the front and escaped 
that way. His pursuers lost him and he 
made good his escape. 

Mr. Bradley described the man as being 
between 20 and 25 years old, 5 feet 7 inches 
tall and weighing about 140 pounds. He 
was of light complexion, smooth face, and 
wore a brown coat and light checked cap. 
The watch he left is in the hands of the 
police, and it may aid in identifying him. 

This makes the second adventure of the 
kind Mr. Collins has had. Some years 
ago his shirt stud was stolen while he was 
riding on a street car. A day later he 
learned that it had been found on the pave- 
ment in front of the Court House, where 
it had been thrown away by one of four 
pickpockets. 

The assault upon Mr. Collins brings to 
mind the murder of his son, William Henry 


Collins, who was found murdered in his 
home 15 years ago. The son was a jeweler, 
too, and lived at Pennsylvania Ave. and 
Cumberland St. One morning he was 
found with his head crushed in with a 
coupling pin, which was lying near the 
body. A man who had quarreled with 
young Collins was arrested in connec- 
ev.dence 








tion with the murder, but no 

was produced and he was released. The 
mystery was never solved. 

Platinum Production in the United 


States During 1913. 

Although the high price of platinum en- 
couraged prospecting in the United States 
during 1913, the expected increase in the 
production of crude metal was not realized. 
The total production from California and 


Oregon, according to the United States 
Geological Survey, amounted to 482.87 
crude ounces and was valued at $18,477. 


Of this, 460.37 crude ounces came from 
California and were rated at 80 per cent. 
fine,—that is, it contained 368.3 fine ounces 
of platinum. That from Oregon—22.5 
ounces—was not so carefully cleaned and 
was reckoned at 70 per cent. fine, or 15.75 
fine ounces of platinum. The greater part 
of the California platinum came, as usual, 
irom the large gold-dredging operations in 
Butte, Yuba, Sacramento and Calaveras 
counties. The production of refined plati- 
num in the United States from domestic 
sources in 1913 was 1,034 troy ounces, val- 
ued at $46,530. 

The question of a larger yield of do- 
mestic platinum depends principally upon 
working the Oregon and _ California 
beaches, including the old beaches now sev- 
eral miles inland and elevated considerably 
above sea level. Several machines involv- 
ing somewhat fanciful or novel ideas were 
installed during 1913. As a rule, these ma- 
chines were handicapped because they con- 
sisted either of competent concentrating 
apparatus without adequate means for dig- 
ging the crude sand and delivering it to the 
concentrator, or, in other places, the re- 
verse has been the case, and the machine. 
well suited for large-scale excavation at a 
low cost, has not been equipped with a 
proper system for concentrating these 
heavy sands after excavating them. 

The platinum industry remains practi- 
cally stationary with reference to the 
world's supply and the price. The supply 
from the well-known placers of Russia 
continues to decline slowly, but the uses for 
platinum do not increase sufficiently to 
cause the price .to advance on account of 
the decline in supply. If more platinum 
were greatly needed, the supply could be 
augmented from California and Oregon. 








An interesting article on the digging of 
diamonds in Arkansas appeared in the last 
number of Popular Mechanics, and con- 
tains considerable matter of interest on the 
history and development of the so-called 
diamond fields of that city. The article, 
which is by Tom Shiras, is illustrated with 
about one dozen half-tone cuts from pho- 
tographs showing the men at work in these 
fields, the machinery used and some of the 
diamonds which have been uncovered in 
this region. 
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Decisions by Board of United States 
General Appraisers, New York, on 
Jewelry and Kindred Articles. 
\mong the decisions rendered by the 
Board of United States General Ap- 
praisers at New York during the past week 
was one on the protest of Hensel, Bruck- 
man & Lorbacher, New York, regarding 
the duty on chains composed wholly or in 
chief value of silver, white metal, 
or gun.metal or set with imitation precious 
stones or both, valued at 20 cents per dozen 


brass 


pieces, These articles the Collector as- 
sessed at 8) per cent. ad valorem under 
Par. 448 of the Act of 1909. The impor- 


ters, however, claimed duty at 60 per cent 
ad valorem under Par. 448 as jewelry or 
at 45 per cent. under Par. 199 as manu- 
factures of metal. The board in overrul- 
ing the importers states that since there 
is nothing in the report nor any evidence 
offered by the importers to prove that the 
chains in question are either jewelry or 
manufactures of metal as claimed in the 
protest the presumption of correctness at- 
taching to the Collector’s action has not 
been overcome, and his original classifica- 
tion stands. 

Lippmann, Spier & Hahn, New York, 
were upheld in their protest regarding the 
duty placed by the Collector on a consign- 
ment of brass snaps for necklaces valued 
at over 72 cents per gross. The importers 
contended that these articles are entitled 
to entry at 60 per cent. ad. valorem under 
Par. 448 as parts of jewelry. The decision 
of the Collector, who assessed the articles 
at 75 per cent. ad valorem under Par. 448 


of the Act of 1909 was, therefore, re- 
versed and duty placed -at the lower rate. 
The American Bead Co., New York. 


were also among the concerns sustained 
in protests regarding the duty of 50 per 
cent. ad valorem under Par. 333 placed on 
a consignment of rosaries which the Col- 
lector classified as articles composed in 
chief value of beads. The importer, how- 
ever, claimed these goods properly 
dutiable at 20 per cent. ad valorem under 
Par. 368 as manufactures of bone. The 
Collector was, therefore, reversed in his 
original classification. 

P. J. Kenedy & Sons, New York, were 
overruled in their protest on a consignment 
of rosaries which the Collector 
at 50 per cent. ad valorem under Par. 333 


were 


assessed 


of the Act. of 1913 as articles in chief 
value of beads. The importers contended. 
however, that as the merchandise were 
manufactures of which horn is the com- 


ponent material of chief value they were 
entitled to entry at 20 per cent. ad valorem 
under Par. 368. The Board in overruling 
the importers states that the Collector’s 
decision assessing the articles at 50 per 
cent. although apparently erroneous would 
not be disturbed importers 
failed to make certain claims in their pro- 


because the 


tests. 








The store of G. A. Spector, Mt. Carmel, 
Pa., was entered one night recently and 
jewelry valued at $500 stolen. The rob- 
bery was discovered the next morning by 
the jeweler when he opened his store. An 
open window in the rear gave evidence of 
how the burglars had gained entrance. 
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| THE STONE YOU CAN'T FIND 4th Floor 


You may spend a year trying to locate a rare specimen. 
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Girl Who Swindled Philadelphia Pawn- 
brokers with Gold Plated Fob, 
Held for Trial. 
PHILADELPHIA, Pa., Oct. 24.—Twenty- 
one pawnbrokers of this city have fallen 
victims to a clever swindling scheme. Each 
of them is out from $10 to $14. Fortu- 
nately for several others, the author of the 
scheme, a congenial young woman about 
34 years old, who says she is an actress 
from Denver, Colo., is in Moyamensing 
Prison awaiting a trial charged with ob- 

taining money under false pretenses. 

As briefly told in the last issue of THe 
JeEWweELers’ ‘CircULAR, the young woman’s 
method, while clever, is quite simple. She 


pawns a gold watch fob, securing from the 
broker from $12 to $14. While pawning it 
she makes herself congenial and attempts 
to work upon the sympathies of the broker. 
The following morning she returns and 


é 








THE FOB USED TO SWINDLE PAWNBROKERS. 


redeems the fob. Later, sometimes within 
a few hours, sometimes in a day or two, 
she appears again with an exact fac-simile 
of the fob she had previously pawned, only 
this time it is a gold plated one, and asks 
for another loan. On but few occasions 
would the broker, remembering the woman, 
make a second test of the gold fob. He 
merely glances at it, sees his secret marks, 
judges that it is all right, and hands out 
the money. If at any time the broker be- 
comes suspicious he retests it, of course in 
the same place where he had filed it be- 
fore, it would stand the acid test, as the 
girl or her confederate has neatly gold 


plated the filed portion sufficiently to with- 
stand the test. 

The girl was arrested, after two pawn- 
brokers who had been .her victims com- 
pared notes, on specific charges made by 
the Equitable Loan Society, 1206 Arch St. 
She was given a hearing before Magis- 
trate Pennock at the Germantown police 
station. He held her under $400 bail for 
trial. Immediately her attorney, Lip- 
shutz, asked Judge Martin in the Court of 
Common Pleas for a writ of habeas 
corpus. 

The attorney pleaded that there had 
been no crime committed and that the 
complaining pawnbrokers had no case until 
after eight months, the legal limit for the 
redemption of the pledged article. They 
had no evidence to show that before that 
time the woman would not reappear and 
return their money for the fob, though it 
was of little value. 

Judge Martin, however, in refusing the 
application, declared the woman was too 
clever to be at large, and that the case 
would have to be tried out in court. 

It is the belief of many of the pawn- 
brokers that the woman is but one of many 
who are working the same swindle for one 
man. It is certain that the gold fob is 
made from the same die that the spurious 
ones are. All are exactly alike even to 
their imperfections. The fob weighs about 
33 pennyweights, and its design is that of 
a nude woman surrounded by a snake. It 
is for this reason that they have been 
termed the “September Morn” fob. 








Death of Charles M. Myrick. 

Curnton, N. Y., Oct. 22.—Friends in this 
section learned with regret last Tuesday 
morning that Charles M. Myrick, a jeweler, 
and one of the best known of the younger 
business men of the village, had passed 
away in a Utica hospital, where he was 
taken last Thursday suffering from appen- 
dicitis. He was operated on the same 
night and last Monday evening he was 
reported as doing nicely. During the 
night there was a turn for the worse and 
his death occurred Tuesday morning. 

Deceased was 45 years old and had been 
a resident of this village the greater part of 
his life. He was born on the Myrick farm, 
on the Deansboro road, and removed to this 
village, on Fountain St., when a boy. His 
education was received at the old Clinton 
Grammar School and for years he conduct- 
ed a jewelry store on W. Park Row. 

His death, coming as it did so unexpect- 
edly, is a severe blow to his friends and 
family, and the sincere sympathy of all is 
extended. He was a prominent member of 
the Skenandoa Club and his death is the 
second in the club which has occurred with- 
in a few days. 

Mr. Myrick is survived by four sisters, 
Miss Harriet Myrick, Clinton; Mrs. George 
G. Clarabut, Rome; Mrs, New, who resides 
in New Harpshire, and Mrs. H. A. Vance, 
Hamilton. 








Daniel Garner, who for over 30 years 
was engaged as foreman in the finishing 
room of the watch factory of the Seth 
Thomas Clock Co., Thomaston, Conn., has 
severed his connection with that company. 
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New Orleans Police Arrest Man 
Charged with Defrauding by “Fake” 
Jewelry Scheme. 

New Orteans, La. Oct. 22—A man 
who claims to be “a particular friend” of 
the chief of police of Kansas City, Mo., 
still lingers in the parish prison “by his 
own request” he says. He was arrested 
yesterday on the charge of being a gem 
“faker.” G. Howard Koppel, representa- 
tive of the lower house of the Louisiana 
legislature, claims to have been “done” out 
of $175 through a “fake” jewelry trans- 
action. 

Although the prisoner claims that he has 
never done anything in his life that he 
“could be ashamed of,” Police Superinten- 
dent Reynolds has instructed assistant 
chief of detectives Mouney to wire Kansas 
City for the man’s record, and in the mean- 
time has given orders for his picture to 
be taken for the rogue’s gallery. 

Superintendent Reynolds is in hopes that 
other complainants will come forward and 
give the police statements of their trans- 
actions with the prisoner. James Leonard, 
formerly president of the Central Trades 
and Labor Council, and for years traveling 
representative of the American Federation 
of Labor, furnished the police some inter- 
esting data this morning as the result of 
an experience, he says, he had with the 
man a day or so ago which was similar to 
the experience of Mr. Koppel, except that 
the man failed to work the alleged “flim 
flam” scheme which he is charged with 
working successfully on the ’egislator. 

Mr. Leonard answered an advertisement 
in one of the local papers, as did Koppel, 
in which the man now under arrest stated 
that he had valuable jewels on which he 
desired to borrow $160, saying he would 
pay a bonus of $50, or $310 in all, within 
80 days, says Mr. Leonard, who adds that 
it was agreed to meet on Canal St. They 
met. Mr. Leonard, however, wished first 
to have the jewels—a locket with seven 
diamonds and a diamond ring—tested by 
a jeweler. It was suggested that they go 
to a pawn shop, but Mr. Leonard told the 
accused he did not like to deal with per- 
sons he did not know. It was.then agreed 
to go to Jansen’s jewelry store in Canal 
St. Mr. Jansen informed Mr. Leonard 
that the diamonds, though real, were full 
of flaws, and he did not believe he could 
realize $310 on them. The transaction 
thereupon was given up. The prisoner was 
identified to-day in the parish prison by 
Mr. Leonard as the man whose advertise- 
ment he had answered, and who showed 
him the locket and rings. The police, it is 
reported, have taken charge of the prison- 
er’s jewelry. 

The man under arrest this morning 
threatened to “get even” with Mr. Koppel 
by charging the latter with usury. He 
says Mr. Koppel wanted to charge him an 
exorbitant rate of interest for the loan of 
some money on the jewels. When ar- 
raigned before Judge Fisher in the First 
City Criminal Court to-day the prisoner 
was placed under a $1,000 bond, which he 
says he can furnish, but prefers to remain 
in prison until he hears from influential 
friends in Kansas City. He would not 
speak about his business. 
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“A Guide for Gem Buyers” 


SENT FREE 
Just issued. A hand- 


somely ; illustrated 
book containing 
muck information 
for the retail jeweler 
and his customer. 


We will send it gratis 
to jewelers on request. 
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from the plainest to the most elab- 
orate, striking designs, lowest prices. 


Hand-made 14kt. Gold and Sterling Silver Jew- 
elry, Pendants, Necklaces, Brooches, Rings, and the 
fashionable Sautoirs and Lorgnette Chains, Amber 
and French Pearl Necklaces, Earrings, etc., etc. 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 


114-116 Fifth Ave., cor. 17th St. NEW YORK 
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' SCIENTIF ic PEARLS 
MADE IN AMERICA 
’ A new discovery by Frederic’s, which will no doubt 
Y revolutionize the pearl industry. Severity of wear can- 

not harm them in any way, as they are immune against 
me, perspiration, dampness, heat, perfumes, cosmetics, etc. 
These pearis can be made in any shape or color desired. 
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Southern Jewelry Travelers’ Associa- 
tion Active in ‘Buy-a-Bale-of- 
Cotton’ Movement. 

The Southern Jewelry Travelers’ Asso- 
ciation has entered the “Buy-a-Bale-of- 
*Cotton” movement, and letters to the 
members of the organizat‘on have been 
sent out by the president, L. D. Reynolds. 
The southern travelers are much _inter- 
ested in the movement and wish to do all 
in the:r power to help the situation as it 
exists at present in the south and thus help 
the r friends and customers in the trade in 
that section of the country. 

President Reynolds’ letter is as follows: 

New York, Oct. 26, 1914. 

Dear Brother—In sending you this communica- 
tion at this time, same is prompted because of ihe 
unfavorable condition of business which prevails. 

Our association, the Southern Jewelry Trav- 
elers’ Association, is particularly affected, because 
of the prevailing condition in the southern States, 
where the majority of our membership realizes its 
greatest volume of business, and naturally it be- 
comes a matter of great concern to every member 
of this association. 

While we lament the blow to business universally 
throughout our country, naturally our thoughts 
and sympathies go out to that section of the 
country, and to those with whom we have been 
for so many years allied in close business relations, 
and when they are prosperous we surely are 
likewise. 

The inability to move the great cotton crop of 
the present year, is a stunning blow to the south. 
Different projects are on foot to move a certain 
percentage of this crop which, under normal con- 
ditions, would be exported. 

The jewelry interest generally throughout the 
country are alive to the situation, and are earnestly 
endeavoring to do all possible to assist in this 
matter. Some are buying a bale of cotton indi- 
vidually. 

We simply put the thought to you as it has pre- 
sented itself, as a suggestion. Would it not be 
consistent, where you feel that you can, to buy a 
bale individually? Or, if you do not feel disposed 
to do this, to unite with other members, and 
jointly buy a bale of cotton, thereby affording 
relief in these trying times. 

Would add that any further information which 
you may desire, can be obtained from the secre 
tary, Edwin S. Strauss, 14 Maiden Lane. 

Sincerely, 


L. D. 


REYNOLDs, President. 








Former Elevator Boy Arrested on 
Charge of Robbing Boston Jewelers 
and Part of the Stolen Property 

Is Recovered. 


Boston, Mass., Oct. 24.—On information 
received from Springfield, Mass., earlier 
in the week, Boston police inspectors 


brought back to this city Thursday Harold 
D. O’Neal, 22 years old, who at one time 
lived at 202 Harvard St., Cambridge. 
O’Neal was arrested in Springfield on sus- 
picion of being concerned in the burglary 
in the office of Abraham Frisch, 387 Wash- 
ington St., room 717, last week on Monday 
night, and the theft of jewelry valued val- 
ued at $500. 

When confronted by the Boston officers 
he is said to have admitted entering the 
A portion of the jewelry was re- 
covered. Among the loot were 25 watches, 
a number of cuff links, watch bracelets and 
other trinkets. 

He said that up to a short time ago he 
had been employed as an elevator boy in 
the Washington buiiding, at 387 Washing- 
ton St., and at times acted as watchman. 
As such he gained possession of a master 
key, giving entrance to many rooms. 

O’Neal figured early in May this year in 


store. 


the sensational elopement of 15-year-old 
Mary Cadigan from the home of her 
mother, 59 Julian St., Roxbury. The couple 
eloped to Jersey City and O’Neal was ar- 
rested there ine June. He «was brought to 


this city and arraigned in the Roxbury 
court on a charge of abduction. As the 
couple had been married the case was 


dropped. 

The boy is said to have admitted that he 
came in town the night of Oct. 19 and used 
his master key in gaining admittance to the 
office that was looted. 








New England Watchmakers’ Club Ar- 
ranges for Season’s Course of Study 
in Practical Watchmaking. 
Bosron, Mass., Oct. 24.—The New Eng- 
land Watchmakers’ Club held its regular 
monthly meeting at the Franklin Union last 
Tuesday evening, and arranged for a sea- 
son’s course of study in practical watch- 
making, similar to the programs of pre- 

vious years. 

This will be the club’s 10th year. It in- 
cludes in its membership a large percentage 
of leading watchmakers of Boston and vi- 
cinity. During its earlier years it was aid- 
ed by being granted facilities for instruc- 
tion by the Massachuset‘s Institute of 
rechnology. In recent years the Franklin 
Union has fostered and encouraged its pro- 
ceedings in the vocational line, and the di- 
ploma granted to its proficient pupils has 
the indorsement of the officials of the 
Franklin Union. 

Several firms are so interested in the 
association and its work along this line that 
they pay the club dues and traveling ex- 
penses of their employes who attend. Each 
class is instructed by an expert and there 
are four divisions, as follows: 

A—Balance and hairspring truing, 
ing, stud and collet pinning, etc. 

B—Escapement, examination and match- 
ing and correcting the escapement, with 
practise on new and old watches. 


pois- 





C—Watch jewelling and spiral lathe 
work. 

D—Timing and adjusting. Examination 
and correction of errors. Rating of 


watches and a stucy of the highest branch 
in watch practise, 
The courses will begin at an early date. 








Court Appoints Receiver for Michel & 
Co., Washington, D. C., on Petition 
of Creditors. 

WasHINcTON, D. C., Oct. 24.—Acting on 
a creditors’ petition, Justice McCoy, of the 
District Supreme Court, appointed L. L. 
Hammer receiver for the retail jewelry 
business conducted at 1116 G St. N. W., by 
Michel & Co. The bond 

fixed at $4,500. 

The action was taken on a pet-tion filed 
by John Schumacher, Marcus Goldsmid 
and Morris Weil, of New York, through 
Attorney Lucas P. Loving, of this city. 
Attorneys, J. D. Carmody, L. J. Mather 
and R. J. Downey appeared for the cor- 
poration, and on their consent it was ad- 
judged a bankrupt and the case referred 
to R. D. Quinter, referee in bankruptcy. 


receiver's was 








Mullin & Parttow is the name of a new 
jewelry business which has been started at 
19 E. Market St., Indianapolis, Ind. 
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Arley C. Metcalfe, Baltimore, Md., 
Dead, as Result of Motorcycle and 
Automoboile Collision. 


BALTIMORE, Md., Oct. 26.—Arley C. Met- 
calfe, for a number of years a very well- 
known jeweler of South Baltimore, died 


at his home in Howard Park Wednesday 


afternoon, following an accident which 
happened last Sunday when he was hit 


by an automobile while he was riding a 
motorcycle. It was noted in THE JEWELERS’ 
CIRCULAR last week that Mr. Metcalfe had 
disposed of his business on Light St. to 
his watchmaker that he m.ght 

himself with his father in the optical busi- 
ness as the G. W. Metcalfe Co., 221 N. 
Liberty St. Mr. Metcalfe 
eral fractured ribs, one of which punctured 
his lung, and 
jured internally. 


associate 


sustained sev- 


besides was otherwise in- 
Mr. Metcalfe was riding his motorcycle 
he turned into 
was proceeding 


along Ingelside Ave. when 
old Frederick Road and 
along old Frederick Road when his metor- 
cycle collided with an automobile, driven 
by Dr. J. Marley Hoag. He was removed 
to his home in another automobile, and 
his condition became so alarming by Tues- 
day that the police and Commissioner Roe 
set out to learn the name of the owner 
of the car, as this important fact had not 
been secured at the time of the accident. 
It was not until after Mr. Metcalfe’s death 
that it was found out to be Dr. Hoag’s 
machine. 

At the inquest held Thursday night at 
the Arlington police station, Dr. Hoag was 
present and gave his version of the acci- 
dent, claiming that he «did not leave the 
scene of the accident until he had gone 
to a nearby house and secured some medi- 
cine for the injured jeweler and that he 
was then taken to his home in the auto- 
mobile of George R. Gaither which passed 
soon after the accident occurred. The in 
vestigation showed that Dr. Hoag did all 
he could for the injured man, and he fur- 
ther claimed that he made no effort to con- 
ceal his identity,.and that when Mr. Met- 
calfe taken away in the other car 
there was nothing more that he could do 
claimed that he 
intersection 


Mr. Metcalfe 


was 


Dr. Hoag also slowed 
down before arriving at the 
and blowed his horn. When 

came north on Ingelside Ave. he said that 
he turned his automobile to avoid an acci- 
dent and that both his machine and Mr 
Metcalfe’s motorcycle ran upon a lawn. 
He furthe: claimed that Mr. Metcalfe ran 
into him. The jury rendered a verdict of 
accident, cleared the doctor of 
blame. 

Mr. Metcalfe was in his 48th year. He 
had been in the jewelry business in South 
3altimore practically all his life. and was 
one of the best known jewelers of that 
section. He was married and lived at the 
corner of Hamilton and Gwyn Oak Aves. 
in Howard Park, from which place the 
funeral services took place this afternoon. 
The interment was in Woodlawn cemetery. 


which 








Last Friday about, 6.30 p. m., a thief 
secured from a woman clerk in the store 
of the American Jewelry Co., Tulsa, Okla., 
five diamond rings, worth about $1,200. A 
Pinkerton detective is working on the case. 
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PATENTED 


A STOCK NECESSITY 


The effect and brilliancy from the multiple facets of The Gebhardt Patented Solitaire 


Cluster is wonderful. It is set and transferred like a single diamond. 





Manufactured only by 


GEBHARDT BROS. 


Importers and Cutters of Diamonds. 





Manufacturers of Artistic Platinum and Gold Jewelry, 
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CINCINNATI 














This is DAN I. MURRAY 








A Heart To Heart Talk About 
DIAMONDS 


at great bargains—$45 per carat and up. Mounted rings and other diamonds. 
Jewelry bought from private people sold at half the regular price. Sent on 
memo. bill to rated dealers. Sold for cash only. Twenty years of careful buy- 
ing for spot cash, both in this country and Europe, from private people, bank- 
ruptcy stocks, dealers who wish to quit business, etc., come to me; and they 
know it is no use to come unless goods are way under market value. It will 
pay you to borrow money from your bank at 6 per cent. to buy from me for 
cash, as I can often save you 50 per cent. J save every item of expense possible 
in selling my goods. I do not employ traveling men to sell diamonds, as that 
costs at least 10 per cent., and I often sell Jarge lots at a profit of 2 or 3 per 
cent., where I can make a quick turn. Then I do as much as possible myself, 
working from early morning until late at night. Then I figure if I can turn my 
goods once a month at 2 per cent. net profit—that is 12 per cent. per year. Can 
you tell me where J can loan out my money and draw 12 per cent, interest on 
it and have it as well secured as if it were invested in diamonds at one-half the 
price these long-time houses must sell their goods? If you want my goods on 
4, 8 and 12 months’ time I want 50 to 100 per cent. profit, No man can take 
risks for less. If you want to buy for cash I will sell you on a 2 to 10 per cent. 
profit for myself, which depends on the amount you buy. If you are a judge 
and an honest thinker and not a knocker, send to me for a selection package on 
memorandum bill. Report in five days or less. Send your check for goods you 
keep out, and I will send corrected receipted bill. I sell goods on no other 
terms; where it is jobs I buy for spot cash. While diamonds are my specialty 
and have been for the past 20 years, I often have other good bargains in solid 
gold jewelry, in coral, cameos, etc. If you want to buy goods at a price to put 
the other fellows out of commission, who buy on long time, send to me for 
one memo. selection. You will then send, often if you are a judge of real values. 


DAN I. MURRAY 


Broker 
3 Maiden Lane NEW YORK 
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to 
Officers of New York State Retail 

Jewelers’ Association Start Mem- 

bership Campaign. 

BurFFa.o, N. Y., Oct. 25.—A letter of im- 
portance has been sent out by officers of 
the New York State Retail Jewelers’ As- 
sociation to the membership relative to the 
increase of membership, in accordance with 
a plan of campaign outlined by the execu- 
tive committee. Chairman George A. 
Wobie, under whose direction a member 
will work in each of the 61 counties of the 
State, has not only made it a point to in- 
duce the captain in each county to make a 
thorough canvass, but has, through Secre- 
tary Alfred O. Bald, submitted a complete 
list of retail jewelers in each county in the 
State and transmitted each captain his re- 
spective list of names. 

The letter follows: 

Dear Sir and Brother—At a meeting of the 
executive committee held in Batavia recently, a 
plan to district the State by counties was adopted. 
You have been selected by President Ash to act 
as chairman of ———————. 

Our object is to start a campaign for new mem- 
bers, never equaled by any State association. In 
accepting this chairmanship we want you to 
promise to personally interview every retail jewel- 
er (who is worthy to become a member) in your 
county, and to use every means to get his applica- 
tion. You have, as chairman, the authority to 
appoint as many assistants as you may deem neces- 
sary to properly cover your territory, they in turn 
to report to you. 

George A. Wobie, 888 Manhattan Ave., Brook- 
lyn, will act as general chairman of the member- 
ship committee. You are to make all reports with 
applications and remittances direct to him. He 
will gladly give you any additional information 
should you require any. 

New York State retail jewelers must present a 
solid front at the great national convention to be 
held in New York city next year, and we must 
get started now. 

Enclosed you will find the names of jewelers in 
your county, with the names of our present mem- 
bers checked, and we trust that you will start 
at once, as we want to make a good report at the 
next executive meeting to be held early in January. 
This list we have secured from the most reliable 
source, but you may not find it exactly correct, 
and should you find any errors, will you make 
the necessary corrections, and when you have com- 
pleted your list will you kindly return it to Mr. 
Wobie? You can readily see that this information 
will be of great value to our association. 

Do not fail to take up any matters of interest 
to members of the association with the president 
or secretary. Assuring you that we are at your 
service at all times, and trusting with your efforts 
that our association will greatly increase in mem- 
bership, we are, Most fraternally yours, 

BENJAMIN T. Asu, President. 

ALFREp QO. Bap, Secretary. 


The proposition of creating a mutual in- 
surance company is also under considera- 
tion. C. C. Bradley, Batavia, who was ap- 
pointed chairman of the committee in 
charge of this matter, has also sent a com- 
munication to every member of the State 
organization and is gathering data to show 
whether or not the proposition can be car- 
ried to advantage. 

He has requested every retail jeweler to 
prepare a statement showing the rate per 
thousand he has been paying for fire in- 
surance, the total amount of insurance car- 
ried by him and the losses he has suffered. 
A blank containing all of the questions 
covering this matter has been enclosed in 
the letter, and while several replies have 
already been received Mr. Bradley urges 
those who have not sent in their blanks 
properly filled out to do so without delay. 

The plan proposes to furnish cheaper in- 
surance to members of the State associa- 


tion. The other members of the committee 
who are working in conjunction with Chair- 
man Bradley are: Edward C. Hufnagel, 
Mount Vernon; F. H. Rees, Rochester; Al- 
bert Zilliox, Buffalo, and Ernest Frost, 
Syracuse. 

A letter has also been sent out urging 
members of the State association to pat- 
ronize those who advertised in the official 
program of the New York State conven- 
tion which was held at Binghamton. Prizes 
of $75, $40 and $10 will be awarded to the 
members patronizing the greatest number 
of advertisers. The awards will be made 
at the convention at Syracuse next year. 








Louis C. Ebeling, Retiring President of 
St. Louis Retail Jewelers’ Asso- 
ciation Reviews the Year’s 
Work. 

St. Louris, Mo., Oct. 24.—Louis C. Ebe- 
ling, who served the past year as president 
of the St. Louis Retail Jewelers’ Associa- 
tion, in retiring from the office last week 
delivered the following address to the mem- 
bers, reviewing the year’s work: 

When I took the office of president a year ago, 
little did I think of the many opportunities that 
would present themselves for so much good and 
benefit to the jewelry craft. It was very noticeable 
at that time that we must enliven the spirit of 
co-operation, and to do this “‘get-to-together” was 
the slogan. We have accomplished this and more, 
since we held nine very enthusiastic and well at- 
tended meetings, the number reaching far above 
the average of the past. At that time there ex- 
isted an estranged feeling between the jobber 
and the retailer which has been, I dare say, en- 
tirely eliminated even to the extent that we dined 
and wined with the jobbers at their convention 
held here last April, a thing entirely unheard of 
in the past. 

Through our publicity committee we have adver- 
tised our association and ourselves before the 
public, and did what we could to elevate the 
dignity of our being. 

Our entertainment committee has done wonderful 
work, and too much credit cannot be given. it 
for its untiring efforts to bring obout harmony 
and good fellowship. The ball given at Trimps’ 
last Winter was a surprise and showed what is 
possible when the proper spirit existed. Another 
occasion was our moonlight excursion last June. 
If you missed that it is indeed your loss. 

The delegates to the Kansas City convention have 
done themselves and our association proud by their 
attendance and excellent showing. 

In legislative matters we have not been asieep 
either, for we had a committee active in passing 
the Itinerant Bill, which was carried successfully 
and which protects us all from any outsider com- 
ing in our field and doing business without paying 
license, the charges, $100 a day, making same pro- 
hibitive. The bill effects every line of trade. 

The pure advertising law has had our support 
and co-operation. 

We have assisted in a minor degree in the com- 
pletion of the free bridge, inasmuch as we have 
indorsed and worked for the initiative and refer- 
endum, which makes the free bridge a certainty 
in the very near future. 

We have assisted the police at different times 
to locate thieves and by putting our members on 
guard have acted as a protective and detective 
agency. At the present time we have a young 
woman who entered the jewelry store of one of our 
members, Robert Feikert, in the hold-over await- 
ing further claims. She was in our store last 
October and was suspected of theft. We have 
suppressed the raffling of jewelry in saloons by 
notice to police headquaters whenever and wherever 
same was brought to our notice. This has been 
stopped by your president on three different 
occasions. 

In passing out of office I wish to thank you 
one and all and especially those who have so 
cheerfully and ably assisted me during my term 
of office. If I have failed in my endeavor and 
have not done all that was expected at the outset, 
I ask your indulgence, for I assure you I always 
had the best motive for action. 
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English Jewelry Buyer Visits Provi- 
dence, R. |., and Discusses Trade 
Conditions and Probable Ef- 
fects of the War. 


Provivence, R, I., Oct. 24—H. Waster- 
man, buying agent and member of the job- 
bing firm of Webster & Co., London, Eng- 
land, arrived in this city on Wednesday to 
place orders for jewelry. This is his first 
visit to this city since 1904, when he pur- 
chased considerable goods here, since which 
time he has had no direct business relations 
with Providence manufacturing jewelers. 
He is accompanied by Miss F. Palmer, rep- 
resenting Palmer & Co., also of London, 
dealers in leather art goods and a branch 
of Webster & Co. 

When seen at the Crown Hotel, where he 
made his headquarters, Mr. Wasterman was 
very profuse in his praises of the treat- 
ment received at the hands of the American 
manufacturers. He said that he had been 
in this country about a week before reach- 
ing Providence, visiting the trade at New 
York, the Attleboros, Leominster and other 
places. His house, he said, handles a gen- 
eral line of jewelry and fancy goods in- 
cidental to the trade. 

Speaking of trade conditions in England 
Mr. Wasterman said that there is a good 
business, the ports are open, the colonies 
are doing a normal business and the money 
market is excellent. This is all due, he 
said, to the excellent manner in which the 
conditions brought on by the European war 
have been handled by his country, and with 
the co-operation of the United States. 

Mr. Wasterman said he has been consid- 
ering for a long time the advisability of 
putting in a line of American made goods 
and he has now made up his mind to carry 
this plan into effect. He said that there are 
very few firms in England that can handle 
American goods for the reason that they 
have neither time nor money to come here 
and enter the open market. The future out- 
look for the resumption of the jewelry trade 
between Germany and England, Mr. Was- 
terman considers very poor indeed. He 
said that he was firmly convinced that upon 
the close of the present conflict England 
would enact a tariff that will make German 
goods a prohibitive purchase. There are 
other reasons, he said, for his opinion that 
the jewelry trade between these two coun- 
tries is practically a thing of the past. 

In Germany, he said, the jewelry industry 
is practically at a standstill.- Many of the 
factories are closed and have been turned 
into temporary hospitals. This means, he 
explained, that all of the machinery and 
equipment has been cast aside and some of 
it will never be in operation again, and all 
of it will be more or less damaged. There 
are those in the trade in that country, 
continued Mr. Wasterman, who believe that 
they can resume business again at the ces- 
sation of hostilities with little difficutly, but 
he frankly expressed the belief that this 
was an erroneous impression. He said that 
much of the machinery will be of no value 
by its continued idleness, an still more of 
the equipment will be out of date. 








T. R. Broyles and T. D. Spencer have 
opened a watch and jewelry repairing busi- 
ness on Court St., Bentonville, Ark. 





2 nema 


74 





THE JEWELERS’ CIRCULAR-WEEKLY 





October 28, 1914. 

















450 





Z. Anshen 


Diamond Mounting Work 


Designs submitted and prices quoted on request. 
The four rings illustrated are specimens of the class 
of work we produce. Prices will be quoted to those 
inierested. 

The tasteful, artistic remounting of old-style jewels 
is an important feature of our business. 

We carry an extremely choice assortment of Bar 
Pins, La Vallieres, Scarfpins and Dinner Rings in 
exclusive styles. Write for selections. 


Boston Jewelry Mfg. Co. 
373 WASHINGTON ST. 3EWELERS 
BOSTON 








Henry G. Morris 


427 





345 














Complete with Bulb $ F. 0. B. Our Factories; 
md Faure SPOeOO Spear 


CENTRAL CUT GLASS CO. 


1114 East 63rd St. 


\ largest variety of 


We manufacture the 


Crystal 
Cut Glass 
Lamps 


and can make im- 
mediate delivery. 
Write for our latest 
catalogues on Lamps, 
made in all sizes. 
Get sample of Lamp 
illustrated, 12 inches 
high, 6 inches across 
Dome. 


CHICAGO, ILL. 








Jet! Jet! Jet! 


FASHION DEMANDS JET 


We carry a large assortment 


REAL WHITBY JET 


Necklaces, Bracelets, Long Chains, Crosses, 
Earrings, Pendants, Hat Pins 


Write at once for a memo selection 


BORRELLI & VITELLI 


Coral Manufacturing Co. 


401 Broadway New York 




















SPECIAL ORDER WORK 


This is the season for class pins, Mr. Jeweler. Are you getting your share? 


Medals-—MEDALS-Medals 


FOR EVERY PURPOSE 


Class Pins, Emblem Pins, Society Presentation Jewels 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 


45-49 JOHN STREET, NEW YORK 





REPAIRING 
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Annual Meeting of N. E. M. J. & S.A. 
to Be Held at Providence, Oct. 31. 


ProvipeNcE, R. I., Oct, 24.—The annual 
meeting of the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation will be held next Saturday even- 
ing in Masonic Temple Hall, corner of 
Dorrance and Pine Sts., this city, and 
special trains will be run from Attleboro 
before the meeting and return after the 
meeting for the accommodation of the 
members belonging in that section. The 
supper will be served promptly at 6.31) 
o'clock, following which there wil! be a 
brief business meeting presided over by 
President Harry M. Mays. At this meet- 
ing brief reviews of the work of the year 
will be made by the various committees 
and officers and a printed report from the 
special committee on the National Stamp- 
ing Act will be distributed to the mem- 
bers. Following the reports the directors 
and all officers of the assDciation except- 
ing the president will be ¢lected. The lat- 
ter will be chosen at the first meeting of 
the directors to be held within 30 days. 

The question of the outlook and possi- 
bilities for trade in South America will be 
the principal theme of the evening, and 
for this reason two speakers well quali- 
fied to talk interestingly and instructively 
along these lines—W. S. Kies, of New 
York, manager of the South American 
Department of the National City Bank, 
will speak on “Banking Facilities and 
Credits in South America,” and B. Gon- 
zales, of the National Association of 
Manufacturers, will speak on “General 
Trade Conditions and _ Possibilities in 
South America,” as related to the jewelry 
and silversmith trade. 











Creditors File Bankruptcy Petition 
Against Samuel Friedman, 
New York. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Wednesday against 
Samuei Friedman, a jobber in diamonds and 
jewelry, 38 Forsythe St. Manhattan. 
Freudenheim Bros. & Levy, with a claim 
for $1,030; Alfred Waxman, for $190, and 
Elkin Figatner for $100, are the petitioning 
creditors. 

The assets consist of fixtures, safe, jewel- 
ry and outstanding accounts which are said 
to be valued at $1,000. The petition alleges 
liabilities of approximately $9,000. Allega- 
tions relative to the making of preferential 
payments said to aggregate about $1,000, 
and regarding the concealment and transfer 
of stock valued at $5,000, are also made. 
The petition also sets forth that Friedman 
claims to have suffered from a fire on or 
about Oct. 15, and that at that time he was 
robbed of his entire stock of diamonds, val- 
ued at about $5,000. 

Judge Hough appointed M. A. Henkel as 
temporary receiver, under a bond of $1,000. 

An examination of the alleged bankrupt 
was conducted Saturday before Commis- 
sioner Gilchrist in the Post-office building, 
New York, by Wm. Jasie, attorney for the 
petitioning creditors. At this hearing 
Friedman stated that on Sept. 1 he owed 
his creditors between $3,500 and $4,000. He 
testified that on Oct. 10, four days prior to 


THE JEWELERS’ CIRCULAR-WEEKLY 75 


the time when he claims that he suffered a 
big loss from a fire in his store, that he had 
on hand about $5,000 worth of loose dia- 
monds; between $1,500 and $2,000 worth of 
mounted diamond jewelry, and about $3,000 
worth of other merchandise. Considerable 
of the merchandise, he stated, he usually 
displayed in his window and show case. 
The diamonds, according to his testimony, 
were kept in a chest in the safe in the 
store. This chest, he stated, was usua.ly un- 
locked, except at night when he closed the 
store. 

On the morning of Oc‘. 14, Friedman 
testified that he visited several firms with 
which he dealt, returning to his store at 
about 2 o’clock in the afternoon. About 4 
p. M. he claims that he left the store again 
to visit some Maiden Lane merchants, leav- 
ing his wife in charge of the store. Upon 
his return he claims that the window of his 
store was smashed and everything was in 
disorder and showed evidence that a fire 
had occurred. Upon examination of his 
stock Friedman claims he found that the 
diamonds which he kept in the safe were 
missing and a large quantity of the mer- 
chandise which was on display in the show 
case and window were also gone. His wife, 
he testified, notified a policeman at the time 
of the fire. 








Dailas, Tex., Jewelers Get New Ordi- 
nance Passed Taxing Itinerant 
Merchants. 

Datias, Tex., Oct. 24—Commissioners 
Wednesday afternoon passed an ordinance 
requiring the payment of a license fee by 
itinerant vendors of jewelry and other mer- 
chandise. The measure went through its 

first reading. 

The ordinance levies a license fee of $50 
for the first month and $) a month there- 
after on transient merchants who rent 
quarters for the purpose of putting on hur- 
ry up sales. The ordinance does not refer 
to street hawkers or peddlers. The ordi- 
nance provides also that $5,000 bond must 
be filed with the city before sales can be 
made. 

The new law was prepared by City At- 
torney O’Donnell, following the submission 
of a petition by about 50 Dallas jewelers 
as weil as other merchants, who asked tha: 
a license fee of $100 a day be charged. It 
is believed that the nuisance caused by 
itinerant vendors wil] now be a thing of the 


past. 








Fermer Chicago Jeweler Commits 
Suicide While Despondent Over His 
Poor Health. 

CuicaGo, Oct. 25.—Charles W. Speers, a 
retired jeweler, hanged himself with a hand- 
kerchief at his home, 3216 Rhodes Ave., 
last week. Despondency over ill health was 
the cause. 

Speers formerly conducted jewelry stores 
at Bloomington, Ill.; Braidwood, Ill, and 
at 3503 S. State St., Chicago. He retired 
from business in 1891, 








The jewelry store of Sam Douglas, on 
E. 9th St., Chattanooga, Tenn., was broken 
into late one night recently and one gold 
watch, one diamond bracelet, one $20 gold 
piece, two $5 gold pieces and one $1 gold 


piece were stolen. 


Juergens & Andersen Co., Chicago, 
Celebrate Sixtieth Anniversary of 
the Establishment of the Business. 


Cuicaco, Oct. 26.—The members of the 
Juergens & Andersen Co. celebrated the 
60th anniversary of the house last Friday. 
The salesrooms were covered with huge 
bunches of flowers sent to it by its friends 
and employes. The office force sent a bunch 
of 60 large, yellow chrysanthemums, one 
for every year the concern has been in 
business, and the presentation card was a 
silver tablet suitably inscribed and bearing 
the dates 1854-1914. 

In 1854 in a little loft over a blacksmith’s 
shop in Lake St. this business was first es- 
tablished under the name of Juergens & 
Son. The elder Juergens had been a sil- 
versmith in Oldenberg, Germany, where the 


Juergens family had been famous crafts- 


men for over 300 years. Paul, the son, 
had worked at his trade in New York and 
came to Chicago when the city had only 
65,000 inhabitants. In 1857 Sebastian An- 
dersen, who had also been a silversmith in 
Germany, came to Chicago and entered into 
partnership with Paul Juergens and shortly 
afterward the firm became Juergens & An- 
dersen. 

The business rapidly increased and larger 
quarters were taken at 117 Lake St. and 
here the great fire of 1871 destroyed the 
shop and contents valued at $37,00@ This 
was a heavy loss to the yourig —.en, but 
with undaunted courage they sec to work 
to rebuild their fortunes. From thr ashes 
of their shop they salvaged $12,000 in gold 
and within a week of the fire they were 
again in business on Eldredge Court and 
later moved to Jackson St. and Wabash 
Ave. 

The growing business again compelled 
them to move and for the next 20 years 
they were at the northeast corner of State 
and Madison Sts. 

In 1898 the business was moved to its 
present quarters in the Stewart building, 
northwest corner of State and Washington 
Sts., where the house occupies the entire 
third floor. 

Che founders of the concern are dead 
and the business is carried on by their sons 
in the same able manner which has always 
characterized the history of this interesting 
concern. Will IF. Juergens, Wm. G. Ander- 
sen and Harris P. Juergens are the officers 


of the present corporation. 

It is interesting to note the following 
list of employes and the length of time they 
have worked for the Juergens-Andersen Co 
Rudolph Stotzer, began work July, 1866; 
Wim. Zimmerman, September, 1867; Wm. J. 
Meyer, October, 1874; Jochini Schroeder, 
April, 1877; Louis Waage, January, 1877, 
and C. C. Tinker, October, 1877. 

The following have been at work from 
25 to 35 years: Soren Rasmussen, Edwin 
G, Alsing, Edwin Trost, Chas. Jespersen, 
Olaf Iverson, Wm, T. Cull, Olaf M. Ness, 
Camillo Bruum, Paul Bessler, Henry 
Schmelzle, Herman A, Fues, Herman C, D. 
Fash, Harry Schuler. 








Robert Junge, Newton, Kans., is to open 
a jewelry store in the building on N. Santa 
Fe St., Salina, Kans., which was recently 


vacated by the water company. 
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Take advantage of this growing fad for 


Oriental Flower 
Arrangement 


Put some of these beautiful bowls 
and flower holders on a table in 
your store. You will be surprised 
at the attraction the display will 
cause and at the sales the first week. 


Tell us to send you a trial order of $10.00 worth. 
We guarantee you will not be disappointed. 


FULPER POTTERY COMPANY 


Founded 1805 2 Fulper Place, FLEMINGTON, N."J. 


October 28, 19i4 


October 28, 1914. 


Vice-President of Weigand & Co. Testi- 
fies at Investigation of Affairs of 
Former President. 

Newark, N. J., Oct. 22—Frank Wei- 
gand, of Weigand & Co., manufacturing 
jewelers at 112 Arlington St. this city, 
was the principal witness Tuesday at the 
hearing in the Bankruptcy Court before 
Referee Edwin G. Adams for the purpose 
of investigating the tangled affairs of 
Major Roland D. Crocker, the missing 
lawyer and promoter, who, until recently 

was president of Weigand & Co. 

Mr. Weigand, who is the vice-president 
of the concern, was on the stand more 
than two hours, telling of Crocker’s con- 
nection with the company and of his va- 
rious deals. He said that ‘Crocker held 
stock certificate No. 18, which was sup- 
posed to represent 73 shares of stock. He 
said that he had been informed that there 
was another stock certificate No. 13. One 
of these was supposed to be on deposit in 
a New York bank as collateral. The other 
was produced at the hearing and Mr. 
Weigand was asked if the signature on it 
was his own. He stated that he could 
not tell until he saw the other certificate. 
Information concerning the second certifi- 
cate came from George F. Hall, of the 
Hall-Clark Co. 

Mr. Weigand testified that when he 
heard of the second certificate he knew 
that “something was wrong.” This was 
just before Crocker disappeared. He said 
that a few weeks before Crocker left he 
resigned as president of Weigand & Co, 
saying that he was “getting out of every- 
thing.” 

The witness said that on Sept. 14 last 
Crocker arranged for a loan of $5,000 
from Weigand & Co. in the form of a 
note. The note came back the following 
day, and this made Mr. Weigand sus- 
picious. 

Mr. Weigand said that the assets of the 
company are about $55,000. Crocker’s 
holdings, he said, entitled him to a one- 
half share of this. 


Among a number of Crocker’s creditors 
who went to his office when they heard he 
had disappeared and took from the safe 
there various papers in which they were 
interested was Mr. Weigand. When ques- 
tioned by Attorney Nathan Bilder, who 
represented the receiver, as to this action 
Mr. Weigand said that on the night of 
the day Crocker disappeared several of 
his friends called him up and told him 
that several persons were at the lawyer’s 
on Broad St. looking for papers. He 
went down there and found 10 or 12 other 
persons. He found in the safe and files 
and took away from Crocker’s office the 
stockbook and checkbook of the Order of 
Oaks, of which Crocker was treasurer, the 
seal of Weigand & Co., and some other 
papers. He said that he and all the others 
who took papers that night gave receipts 
for what they took to Laurence W. Bab- 
bage, Crocker’s clerk, who had opened the 
office and safe. 

Mr. Weigand said that since Crocker 
went away Weigand & Co. had been re- 
organized, with Mrs. Weigand, his wife, 
as president, and Holmes E. Dager, a 
salesman of the company, as secretary. 


He said that he gave Mr. Dager one share 
so that he could qualify. 

Arthur R. Christie, who was formerly 
a clerk in Crocker’s office, testified that 
he attended a meeting of the directors of 
Weigand & Co. at the office of the con- 
cern, 112 Arlington St., several days after 
Crocker went away. He said that Crocker 
had a half interest in the concern. He 
said that there was one share of stock in 
his name, but that he did not own it and 
did not know where the certificate was. 
He said that at this meeting Mr. Weigand 
had offered to pay him well for the one 
share of stock which he held. Weigand 
and his wife, Holmes E. Dager and How- 
ard Isherwood, attorney for Weigand & 
Co., were present at this meeting, he testi- 
fied. The witness would not say what 
else happened at the meeting. When ques- 
tioned by the examining attorney as to 
whether the share of stock he held was 
the controlling interest, Christie said that 
he believed it was. 








Mann Bros. Jewelry Mfg. Co., New 
York, Files Schedules in Bankruptcy. 
Schedules in bankruptcy were filed in the 

United States District Court, New York, 

last Friday by the Mann Bros. Jewelry 

Mfg. Co. 100 Nassau St., Manhattan, 

against which an involuntary petition in 

bankruptcy was filed on Oct. 3 last. The 
schedules show assets of $7,263, consisting 
of stock in trade, $1,000; machinery, tools, 
etc., $1,065; debts due on open accounts, 
$2,280; unliquidated claims, $2,906, and de- 
posits of money in the bank, $12. The lia- 
bilities are listed at $16,432, this amount 
being for wages, $118; secured claims, $5,- 

752; unsecured claims, $10,142, and notes 

which ought to be paid, $418. 

Among the largest unsecured creditors 
are: Alvin Mfg. Co., $146; American Plat- 
inum Works, $236; Belais & Cohn, $672; 
J. Bulova, $15; Bressler Ogygen Co., $24; 
Consolidated Gas Co., $25; A. F. Conery, 
$19; Joseph Cohen & Co., $39; H. Henrich, 
$113; Herpers Bros., $301; J. Kissinger, 
$16; Alois Kohn & Co., $28; Lorsch & 
Co., $28; Meyer & Speitel, $33; John C. 
Nordt, $230; National Jewelers Board of 
Trade, $27; E. P. Reichhelm & Co., $26; 
F. W. Stephens, $20; Worthington & Ray- 
mond, $20; Bodenheim & Jaskow, $902; S. 
Kaplan & Co., $2,006; M. H. Mann & Co., 
$994; L. & M. Wollstein, $2,719; Louis 
Price, $895; Emma Fox, $333, and Harold 
E. Spector, $164. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
Week ended Oct. 24, 1914. 


The United States Assay Office reports: 
Gold bars exchanged for gold coin. .*$1,025,895.69 
Gold bars paid depositors............ 248,985.74 





BOO csctucdaccaidcacenewadtrees $1,374,381.43 


Of this the gold bars excanged for gold coin 
are reported as follows: 





ites AG go Hecker che eho $108,909.30 
ae | ene et? ee 202,148.85 
ah | REI BANE ane RET Nes 253,973.74 
4 SMR, ey ou nae ieee 222,947.54 
40) RRRE Mad aca wave wena cs acid 71,506.83 
Me Cai! ne a een aa ae 165,909.43 
Wadab ror. Daven reer *$1,025,395.69 





*Including $503,112.24 withdrawn for export. 
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Members of Philadelphia Jewelers’ Club 
Enjoy Beefsteak Dinner and 
Entertainment. 

PHILADELPHIA, Pa., Oct. 24.—The first 
beefsteak dinner of the Jewelers’ Club of 
Philadelphia was held at the club house, 
1110 Chestnut St., last Tuesday evening. 
The members of the club, to the number 
of 125, gowned in white caps and butchers’ 
aprons, were each served with a huge piece 
of steak and sat about the grill room on 
the third floor of the club. 

The affair was entirely informal and no 
speeches were made. Following the repast 
the participants adjourned to the large 
parlors, where a temporary stage had been 
erected. Here a vaudeville show, which 
lasted for three hours, was staged. Ralph 
Bingham, well-known to all Philadel- 
phians, told some of his humorous stories; 
F. Gionini, known to all jewelers’ gather- 
ings because of his tenor, sang, likewise 
did Thomas Alsop and Fred Yockel. 
Mingled in were a dozen professional acts. 








Chester R. Woodford, Avon, Conn., 
Celebrates His 100th Birthday 
Anniversary. 

Hartrorp, Conn., Oct. 27.—Chester Ran- 
dolph Woodford, who for several years 
traveled through New York, New Jersey 
and Maryland as collector and salesman 
for a clock company and who in 1838 went 
to Illinois to engage in the clock business, 
celebrated his 100th birthday anniversary 
on Monday at his home in Avon, Conn. 
Mr. Woodford, after whom Woodford 
County was named, is enjoying good health 
and will on Tuesday next go to the polls 
to vote the Republican ticket, as he has done 

since the party was formed. 

While in business in Illinois Mr. Wood- 
ford was accused of peddling clocks in 
that State without a license. He maintained 
that the clocks were manufactured in that 
State and that he could sell without a 
license. When the case came to court Mr. 
Woodford engaged the services of the late 
President Abraham Lincoln, who won the 
case for his client. 

Mr. Woodford was a visitor in this city 
a few days ago, taking the trip by auto- 
mobile with some of his friends. 








R. L. Heid, Columbus, O., Files Vol- 
untary Petition in Bankruptcy. 

Cotumsus, O., Oct. 22.—A voluntary pe- 
tition in bankruptcy has been filed against 
R. L. Heid, a retail jeweler in the Southern 
Hotel building, this city, The assets are 
placed at $500, and the liabilities at $4,900. 

Mr. Heid was formerly associated with 
his father, L. J. Heid, and began in busi- 
ness for himself at 1188 W. Broad St., in 
the Spring of 1911. He was a sufferer dur- 
ing the flood of 1913 and estimated his loss 
at about $6,000. In Tune, 1913, he resumed 
business and in April, 1914, offered to pay 
creditors 10 cents in full settlement, claim- 
ing assets of $575 and indebtedness of $3,- 
960. 








The H. T. Whaler Co. has leased the 
west half of the E. B. Romfh Co.’s build- 
ing, on 12th St., between Aves. C and S, 
Miami, Fla., and will move his jewelry 
business there later. 
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Fat or thin, short or long, every purse opens wide 
at Christmas. 


A fat purse works willingly. A thin purse works 
cheerfully. There is joy in the gift that one can afford. 
There is added satisfaction in selecting the gift that 
goes to the heart without calling for undue extravagance. 


Christmas time will always be spending time. How 
much or how little makes no difference. To debar folks 
of the joy of giving would be a world-wide calamity. 
And wherever the tightening of the purse strings is the 
order of the day, the joy of giving is all the more 
pronounced. 


That is why every Christmas is a jeweler’s Christ- 
mas. When times are good they work to his advantage. 
When to some they don’t seem so good the jeweler 
can also turn that very fact to good account. 


This Is How 


Suppose, for instance, a man or woman wants to buy 
a gift that will represent the greatest value for the least 
money, as well as abound with a sentiment ‘that a far 
costlier gift would lack— 


What better gift could be imagined than a fine ring 
* ——a solid gold ring—a guaranteed rng—a W.W.W. 
Ring? 

Here is a logical Christmas line. At prices that run 
from $2 up W.W.W. Rings appeal to every heart, 
every pocketbook and everybody. 


Remember, Christmas presents will be bought this 
year the same as all other years. The only difference 
is that in some localities the gifts will be more popular 
priced. This means that such articles as set rings will 


be in demand. W.W.W. Rings will particularly be 





When Purses Flatten 


in demand, because they are nationally advertised— 
they are guaranteed—they are popular priced. 


A Jeweler’s Christmas 


‘All this means that this Christmas, of all years, will 
be a jeweler’s Christmas. Some folks may be talking 
“hard times’’—they are the ones that will be particu- 
larly sold by the W.W.W. advertising which will 
appear in national publications that will reach over ten 
million homes this Fall. Others who do not have to 
husband their resources will also find in the W.W.W. 
line the gift that most fully measures up to their idea 
of the perfect Christmas gift. 


And the dealer who identifies himself with the exten- 
sive W.W.W. magazine advertising by letting the 
people know that he carries this truly popular line will 
reap a direct and profitable benefit. 


It simply calls for a little co-operation—for a little 
faith in the greatest of all gift-seasons—the same kind 
of faith and knowledge that have prompted makers of 
W.W.W. Rings to wage one of the costliest Fall 
advertising campaigns in the history of their business. 
The big, smashing page advertisement that will appear 
in the Saturday Evening Post during the first week of 
December will be read by over two million families 
from coast to coast. 


Have Faith 


Get the optimistic habit for the approaching Christ- 
mas selling season. Back it up with a little co-operation 
by using some of the many trade helps we give you 
free. Remember that Christmas time is always gift 


time, and that gift time is always ring time—W.W.W. 
Ring time. 














Guaranteed 
Advertised 
Rings 
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National Jewelers Board of Trade Pre- 
sents New York State Department 
of Weights and Measures with 
Metric Carat Gem Weights. 

At a meeting of the Decimal Metric 
Carat Committee held in the directors’ 
room of the National Jewelers Board of 
Trade last Wednesday, Meyer D. Roths- 
child, chairman of the committee, on be- 
half of the National Jewelers Board of 


Trade, presented to the State of New 
York, through the Hen. John J. Farrell, 
State Superintendent of Weights and 


Measures, a set of carat weights to be 
used as a standard for the weighing of 
gems in the State of New York. 

In the absence of President Charles H. 
Ingersoll of the Board, Vice-President 
Robert W. Adams called the meeting to 
order and announced the object of the 
gathering in a short preliminary speech. 
He said: 

Commissioner Farrell: 

We regret exeedingly that our president, Charles 
H. Ingersoll is not able to be with us this after- 
noon. In his absence it becomes my pleasure as 
first vice-president to act as host and extend our 
greetings to you, not only in your official capacity, 
but as an individual as well. 

The decimal metric carat weights had been in 
use, as you are perfectly aware, in foreign lands 
for some time, hefore we ir this country became 
conscious of their advantages. It is possible we 
would be still clinging to the “‘eighths,” 
and “halves” if one of our wide-awake and ener- 
getic members had not, with his usual vigor, 
brought this matter before the Board and requested 
the appointment of a special committee to study 
the matter. The committee’s study brought such 
results that to-day the decimal metric 
in actual use throughout the entire 


*“‘quarters”’ 


practical 
carat system is 
jewelry trade. 

I have the pleasure of introducing to you M. 
D. Rothschild, to whom we gladly give credit for 
having been so largely instrumental in introducing 
these measures of reform, and to whom in the 
name of the National Jewelers Board of Trade 
is given the honor of placing in your hands a sam- 
ple of the result of this work. 


Mr. Rothschild presented the 
delivering the following address: 


weights, 


In presenting this set of standard or primary 
decimal metric carat weights to the State of New 
York, it may be fitting to briefly review some of 
the reasons which induced the jewelry trade of the 
United States to make the change from the frac- 
tional, inefficient method of weighing gems to the 
nodern, efficient and accurate decimal system which 


is now in use in the entire civilized world. 





The first m weights of which we have records 
were seeds of uniform size from the fruit of the 
Kuara or coral tree and from the fruit of the 


tree, which were used in Africa 
hing gold and later in the east for weigh- 
ing diamonds.’ Tavernier, the great French jew- 
eler, was in India during the latter part of the 
i7th century and there found what he called “the 
diversity of weights used at the diamond mines.” 
Che mangelin or native weight, varying in dif- 
ferent places from 1% to 1% Such dif- 
ferences in weight standards persisted to modern 
times; not to the same extent as in Tavernier’s 
day, but still with sufficient divergence in weight 
to make thoughtful men exert themselves to try 
and bring about a uniform carat. The more mod- 
ern carat values in different parts of the world 
varied from 188.5 in Bologna to 213.3 in Turin, 
and it was found some years ago that eight sets 
of gem weights actually in use in London varied 
in carat standards from 205.2 to 206.3 milligrams. 
In 1889 three of the principal diamond balance 
makers of the United States were asked for their 
carat standards, and no two of them were alike, 
while last year five balance makers in this coun- 
try gave me standards varying from 205.285 to 
205.5. 

This indicated the confused and inaccurate con- 
dition of the old carat as a definite weight, and 
there still remained the antiquated, clumsy and 
unscientific division of the carat into 64 parts. 

The civilized world, excluding only England, en- 
joys a decimal money system, and it needs but a 


carob or locust 





for we 


carats. 


statement of the proposition to convince the most 
conservative that a calculation of gem values in 
fractions instead of in decimals is more cumber- 
some and difficult. 

About 25 years ago I made the initial effort in 
this country to introduce the decimal instead of 
the fractional divisions of the carat, and from this 
experience I became convinced that the American 
jewelers would gladly adopt this advanced system 
as soon as the wholesale dealers took it up. Hav- 
ing this in mind, the adeption by France and 
other European countries of the new international 
carat of 200 milligrams instead of the carat of 205 
present an oppor- 
carat 


or 205.5 milligrams seemed to 
tunity to inaugurate the use of this new 
standard in the United States. 

As a preliminary step I addressed a referendum 
to 4,000 jewelers in September, 1912, briefly stating 
the advantages of the new decimal metric carat and 
card, 


requesting an ancwer on a return favoring 
or disapproving of its adoption by our trade. 

Answers received from 41. different States 
showed a lively and intelligent interest in the pro- 
posed reform and the vote was almost unanimous 
in favor of adopting the new carat at the earliest 
convenient time. 

A representative decimal metric carat committee 
of some of the principal American gems merchants 
was formed, meetings were held, many thousand 
explanatory leaflets were sent out and finally it 
was unanimously resolved at a mass meeting called 
to consider the question that the jewelry trade of 
the United States be requested to adopt and use 
the new metric carat of 200 milligrams on and 
after July 1, 1913. 

In this manner the new decimal metric carat 
was substituted for the old and somewhat heavier 
fractional carat, without the slightest friction and 
without invoking the aid of any State or national 
law. 

The Treasury Department and Bureau of Stand- 
ards of the United States were very sympathetic 
to this new movement and the appraisers at the 
various ports were instructed to check the weights 
of precious stone importers with the new carat. 
The decimal metric carat committee presented the 
Govefnment with four sets of weights for the use 
of the port of New York, and the gem merchants 
throughout the country transacted their business 
generally with the new weights. A few conserva- 
tives who hesitated to adopt this new standard 
soon fell into line, especially when Belgium, Hol- 
land and finally England made it unlawful to use 
standards for weighing gems other than the deci- 
mal metric carat of 200 milligrams. 

The National Jewelers Board of 
important part in furthering this 
in the weighing of gems, and it is fitting that it 
should be through the generosity of this public- 
spirited body that I am enabled to ask you, sir, 
to accept this beautiful set of standard or primary 
weights in order that the State of New York may 
be in a position to establish the 200 milligram carat 
as the standard gem weight of the State without 
loss of time which you might require to obtain an 
appropriation for the purchase of primary weights. 

It is important that there should be a standard 
legal carat in our State and in every State in the 
Union, because the situation rose some time ago 
where a jeweler who had been arrested for selling 
a diamond purported to weigh 34 carat and actually 
¥@ carat raised the question that the 
a recognized weight in this State. 
which took effect 
legal standard 


Trade took an 


needed reform 


weighing but 
carat was not 

Massachusetts 
on Sept. 14 
carat in that State the decimal metric carat of 200 
milligrams, and I trust that by a very early day 
you will have taken the necessary steps to establish 
this standard carat definitely in the Empire State. 
Chis will also enable dealers in gems to have their 
weights properly verified by your department, and 
will materially assist the National Jewelers Board 
of Trade in its constant efforts to fight fraudulent 
dealers who are cheating the public by giving short 
weight. 

In conciusion, I ‘wish to express the hope that 
the ounce, pennyweight and grain, still used by 
jewelers, refiners and gem merchants, will soon 
give way to the more scientific, accurate and use- 
ful gram and its decimal sub-divisions, and it is 
to be hoped that the National Jewelers Board of 
Trade will at an early day take steps through its 
committee to bring about this 
weighing, through the co-opera- 
refiners and those gem 
usually 


passed a law, 


last, making the sole 


good and welfare 
added reform in 
tion of manufacturers, 
dealers deal in the 
termed pennyweight goods. 


class of gems 


who 
In response Superintendent Farrell said: 
Mr. Chairman and Officers of the National Jewelers 


3oard of Trade: 
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I am really at a loss to marshal words to thank 
you gentlemen, not only for the beautiful gift to 
the State of New York, but also for the expression 
of your interest in true weights and measures in 
this State. 

The matter of weights and 
course, more or less familiar to all. 
years ago the first laws on this subject were pro 
mulgated in China (that at least is as as far as lI 
have been able to go back into the past, and and 
I stand subject to 
knowledge or antiquity is greater mine). 
Some of the specifications in regard to balances 
that the State of New York uses to-day may be 
found almost word for word in the Talmud. The 
proper 


measures is, of 
Some 4,000 


correction by anyone whose 


than 


Bibie contains admonitions for the use of 
measuring devices; the Magna Charta provides for 
standard measures and ordains the width of any 
cloth that 1s to be sold within the realms, and so, 
through the whole history of the human race, the 
policy has been for those who were in authority 
in the administration of the law to see to it that 
not only the poor man, but also the rich man, not 
only the consumer, but also the middle man, the 
producer and the manufacturer, all should receive 
and give just weight and measure. 

The sad part of it is, however, that the citizens 
little or no 
attention to the question of weights and measures, 
or to the amount of the commodity they receive 
for any given purchase price, or whether the bal- 
ances of the dealers are in proper condition for 
the work they have to perform. The expression of 
the National Jewelers Board of Trade committee 
in its presentation to the State of New York really 
gives me new hope and strengthens my efforts 
toward what we all desire, and that is, that the 
State cf New York should be the leader of all 
the States of the Union in fair, just and true 
weights and measures. 

The Legislature has enacted that such weights 
as may be added to the State Department and veri- 
fied by the National Bureau of Standards shall 
be the standards for this State. The national Gov- 
ernment has adopted the decimal metric carat, 
and therefore upon the verification by it of these 
weights, which you have to-day presented to the 
State, the old chaotic condition as to what is a 
carat will cease to exist here. 

The verification by the Washington 
done under the power given by the Constitution to 
measures. The 


of the State generally seem to pay 


Bureau is 


Congress to regulate weights and 
Federal Government establishes the standards; the 
State governments regulate their use. This is as 
it should be, but sorry 
difficulties thereby. For all persons who 

think the 
matter out as careful have 
done. I do not want to keep you too long, but I 
shall give one example of what I mean. 


sometimes we get into 
lesire to 
have standards established, do not 


gentlemen 


ly as y u 


Mr. Farrell then went on to explain how 
special acts had been passed declaring that 
certain articles be measured certain ways, 
and that standards be used that did not 
conform with the United States Govern- 
ment standards. 














These inconsistencies were so troublesome 
as long as the weights and measures administra 
tion was a more or less haph rd n ter. There 
can no vuble with onistent iws, so long 

s € s in force B durit t \ 

f edecess¢ n h Ss state gan to 
th ghl enforce ese laws, and new and 
most bene i w wa ed. This was tl aw 
con llin the net ontainers to 
be ! ked_ there 2 difficulty has 

risen, such ¢ € licated in terms 
of weight, or of sta sure. 

Fortunately, the of weights and 








measures is permitted to make rules and regula- 
tions, and by virtue of these we have arrived at 
practical solution of an anomalous situation. 


1 


If a person wants to buy by weight he should say 


so. If he wants to buy measure he should get a 
definite cubical quantity. I have referred to this 
matter to show how much it means to the people 
of this State to have the assistance in the framing 


gentlemefti like ourselves, who 
think well first and then act. When the next legis- 
lature convenes I hope to have numerous defects 
red, which have shown up in the practical work- 
ings of the laws which I am charged: With admin- 
istering, and I am then going to call on you, and 
especially on your chairman, to assist me in that 


wo k. 


of legislation of 





(Continued on page 87.) 
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HE editorial last 
week calling at- 
tention to the neceés- 
sity of protecting the 
jeweler as well as his property, and of mak- 
ing the criminal classes realize that the 
members of our trade may not be assaulted 
with impunity, was erroneous in one par- 
ticular, in that it did not make clear that 
the Jewelers Security Alliance to-day gives 
protection of this kind to its “Class B” 
members. This error was due to a mis- 
interpretation of the constitution of the 
Alliance, especially the section which per- 
mits the organization to issue a reward up 
to $5,000 for murder or assault or injury 
to a member, member’s employe or repre- 
sentative. In addition to this, the by-laws 
provide that a reward of $100 must be of- 
fered for the arrest and conviction of any- 
one who assaults and robs or attempts to 
rob a member of either “Class A” or “Class 
B,” or the latter’s representative, even if 
no injury results. What is more, detective 
service is given to the “Class B” members 
to follow up such crimes, as well as for the 
crimes of safe burglary, store burglary, 
sneak-theft or window smashing. We are 
pleased to call attention to this feature of 
protection now offered by the Jewelers Se- 
curity Alliance and dispel a misapprehen- 
sion by many in the trade and often not 
fully understood by some of the members 
of the organization itself. 

For the safety of the trade we think it 
wise that the fullest publicity be given to 
all facts relating to the protection of jewel- 
ers by their organizations, and that when- 
ever a member belonging to such organiza- 
tion is robbed or assaulted he make it clear 
to the local papers that the organization 
behind him intends to follow up the crimi- 
nal and offer a reward for the latter’s ar- 
rest, in order that the public at large, and 
particularly the criminals, may be informed 
as to the extra danger they run in making 
any attempt to steal from or assault a 
jeweler. 


In Justice to the 
Jewelers Security 
Alliance. 





IM PLAINTS 
which have come 
to this office recently 
indicate that a num- 
ber of jewelers in the New England States 
has been induced to pay money to a sub- 
scription solicitor in the belief that he was 
authorized by THE JEWELERS’ CIRCULAR to 
collect the same, and the complaints indicate 
that both advance payments for new sub- 
scriptions and collections on subscriptions 
past due were turned over to this man, who 
never remitted to the publishers. We must, 
therefore, again warn our subscribers, and 
through them possible or prospective sub- 
scribers, to pay no money to anyone un- 
known to them who claims to represent this 
journal unless he can show credentials 
signed by the publishers, which credentials 
will also give the limit of time in which he 
is authorized to act for this journal. 

One of the most disagreeable features of 
the publishing business lies in the fact that 
the good name of the paper is often put in 
jeopardy by swindlers and unscrupulous 
people who solicit subscriptions without au- 
thority and never turn in the orders or the 
money received for them. Sometimes this 
is done by out-and-out swindlers who have 


Unauthorized Sub- C C 
scription So- 
licitors. 
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never had any connection with the paper, 
and ofttimes it is done by former subscrip- 
tion canvassers who have been discharged 
or their services terminated for good and 
sufficient reasons. In the latter case the al- 
leged agent will often be able to produce 
subscription blanks and other literature 
which would indicate that he was what he 
pretended to be. 

The only way the publisher can protect 
the trade and himself is by giving agents a 
letter of authority covering certain dates, 
and asking that no one pay to any man 
claiming to be an agent unless he produces 
such a letter. The only time that the pub- 
lisher can know that such imposition is 
being practised is when complaints come in 
from people who have paid their money and 
not received the paper, or have paid a sub- 
scription account and later received a bill 
for the same. It is only through the co- 
operation of subscribers that these impos- 
tors and unauthorized collectors can be 
eliminated, and we therefore ask the read- 
ers of THE JEWELERS’ CIRCULAR to CO- 
operate with us in stamping out such petty 
swindles by letting us know immediately 
whenever a man appears claiming to repre- 
sent this paper who cannot or will not pro- 
duce the proper credentials, signed and 
dated. 

While, of course, the paper is in no way 
responsible for collections made by people 
who are not authorized to represent it, we 
intend to do everything possible to invoke 
the full remedy which the law allows in 
putting a stop to the acts of these people 
who cause a loss to the jewelers and are an 
annoyance to ourselves. 





N another column 

of this issue we 
publish a letter from 
the chairman and sec- 
retary of the special committee on the Na- 
tional Stamping Act of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association criticizing the editorial pub- 
lished in the issue of Sept. 30 on “A Proper 
Definition Needed for Solid Gold,” and 
calling attention to the fact that the com- 
mittee of this association, as well as other 
bodies, had been working on the subject of 
obtaining such a trade and legal definition 
of “solid gold” for some time past. 

There is an element of justice in the 
criticism made, owing to the fact that there 
may be a large number of retail jewelers, 
and even manufacturers, who are not con- 
versant with work that is being done on 
the subject of legislation by the various 
trade bodies, the editorial referred to hav- 
ing practically taken for granted that the 
readers knew that the subject had been agi- 
tated and time spent upon it. The point 
that was intended to be made, however, was 
not that nothing had been done by the trade 
looking to legislation, but that no legisla- 
tion on the subject of “solid gold” had been 
introduced or was now before the legis- 
lators of the various States or of the Na- 
tional Government, and that unless some 
legislation was proposed by the trade very 
shortly we would be apt to find such bills 
introduced on behalf of the public and an 
attempt made to correct the abuses which 
have grown out of the use of the words 
“solid gold” by people who had no idea of 


To Define Solid i 
Gold in State and 
National Laws. 
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the conditions which exist in the jewelry 
trade to-day, or who even knew what the 
majority of the trade consider the term 
“solid gold” to mean. 

In justice to the legislative committees of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, the National 
Jewelers Board of Trade, the American 
National Retail Jewelers’ Association and 
other bodies, attention should be called to 
the fact that work is being done to obtain 
a legal definition for “solid gold,” as well as 
to perfect stamping legislation in other 
lines, although, as mentioned in the editorial 
criticized, no bills covering the same have 
been introduced. The New England Jewel- 
ers’ and Silversmiths’ Association has an 
active special committee and has been for 
some time at work on amendments to the 
National Stamping Law, while the National 
Jewelers Board of Trade also has appointed 
a special committee for the purpose of re- 
drafting the National Stamping Law to 
cover not only gold and silver, but plati- 
num as well: to simplify and perfect the 
phraseology of the act and provide for a 
definition of “gold” and “solid gold,” :as 
well as legislate against all misleading terms 
that may be used on the precious metals or 
on plated ware. 

The work of these committees is undoubt- 
edly arduous and requires considerable time 
and thought to be expended, and m this 
work they should have the unqualified sup- 
port and co-operation of not only the manu- 
facturing but the wholesale and retail jewel- 
ers as well, for it will be no easy task to 
perfect and have enacted legislation such 
as we desire passed by the National Gov- 
ernment, and time, trouble and money will 
have to be expended before it is accom- 
plished. 

However, while it is essentially necessary 
to have our national law as perfect as pos- 
sible, it seems evident, as we stated in the 
issue of Sept. 30, that the settlement of the 
question of the proper definition of “solid 
gold” is necessary and that something 
should be done to cover this subject in the 
State laws regulating the stamping of the 
precious metals. We suggest that special 
attention be given by the various legislative 
committees to work looking to the enact- 
ment of a simple addition to the various 
State acts that will define and thoroughly 
cover the meaning of “solid gold,” and that 
this should be done at the earliest possible 
moment, even before the amendments have 
been passed to the National Stamping Act. 
Many State legislatures meet with the be- 
ginning of the year, and it is possible that 
something might be done in regard to stop- 
ping the frauds now perpetrated by the use 
of the term “solid gold” even before the 
amendments to the National Stamping Act 
have been agreed upon by our various or- 
ganizations and introduced into Congress. 
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A. E. Keller, Allentown, Pa, is in 
this city on a buying trip. 

Max Berger, a jeweler at 150 Rivington 
St., has gone out of business. 

C. R. Comfort, of the Solidarity Watch 
Case Co,, 54 Maiden Lane, left Sunday on 
his regular western trip. 

The jewelry business of Abraham 
Kosches, 170 E. Houston St., has been suc- 
ceeded to by Rosie Kosches. 

G. E. Heywood, New York representa- 
tive of the Horton Angell Co., 15 Maiden 
Lane, is a candidate for Assemblyman on 
the Progressive ticket in the 23d Assembly 
district in this city. 

A. Edward Fisher, a dealer in diamonds, 
at 71 Nassau 'St., is receiving congratula- 
tions from his friends on his engagement 
to Miss Ethel Crames, of this city. The 
wedding is announced to take place next 
June. 

Dr. George F. Kunz, of Tiffany & Co., 
409 Fifth Ave., has been appointed one of 
the presiding vice-presidents of the New 
York Commercial Tercentenary Commis- 
sion. This committee has charge of all ar- 
rangements for the celebration which is 
being held in this city. 

Harry Cook, son of H. F. Cook, treas- 
urer of Joseph Fahys & Co., who has been 
spending the past few months at the fac- 
tory, is again back at the New York office. 
John Hall, of the same concern, arrived in 
this city Tuesday from Philadelphia, Pitts- 
burgh and Cleveland. 

The regular monthly meeting of the 24- 
Karat Club of New York was held at the 
club’s headquarters, 15 Maiden Lane, last 
Wednesday afternoon. Resolutions on the 
death of the late George E. Stevens of the 
New Haven Clock Co., were passed and 
the sympathy of the association extended 
to the family of the deceased. 

A meeting of the creditors of Herbert 
Cockshaw, a jeweler at 29 W. 38th St., this 
city, against whom an involuntary petition 
in bankruptcy was filed last August, was 
called in the law offices of Seaman Miller, 
referee in bankruptcy, 2 Rector St., last 
Friday afternoon. The meeting was ad- 
journed until Oct. 30 at 2 p. mM. 

Harry C. McCormack announced during 
the past week that he has resigned his 
position as the secretary of the newly or- 
ganized Retail Jewelers’ Association of 
Greater New York and Vicinity. Applica- 
tions for membership should, hereafter, be 
sent to William H. Behrens, 727 Eighth 
Ave., who has assumed the duties of that 
office. 

A sale of imported traveling and mantel 
clocks, fine cut glass and illuminating de- 
vices is announced to be held at the Ameri- 
can Art Galleries, beginning Thursday, 
Oct. 29, at 2.30 p. mM. It is by direction of 
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the Underwriters’ Salvage Co., of New 
York, and consists of articles damaged at 
a fire in the establishment of James E. 
Caldwell & Co., Philadelphia, Pa., last 
year. 

An attempt to rob the jewelry store of An- 
thony Florio, 65 Borden Ave., Long Island 
City, was made early on Tuesday morning 
of last week. The jewelers sudden and 
timely appearance, however, frightened 
the thieves away before they could obtain 
any loot. Two men were later arrested in 
a near-by restaurant as suspects. Both 
were held in $1,000 bail for examination 
in the Long Island City Court. 

A meeging of the creditors of Leopold 
Klein and Hugo Bendheim, doing business 
under the firm name of Klein & Bendheim, 
{9 Maiden Lane, against whom an involun- 
tary petition in bankruptcy was filed last 
July, will be held at the office of William 
Allen, referee in bankruptcy, 67 Wall St., 
on Nov. 2, at 11.30 a. m. Creditors may 
attend to prove their claims, appoint a 
trustee, examine the bankrupt and trans- 
act other business as may properly come 
before the meeting. 

Tuesday evening of last week a man en- 
tered the jewelry store of J. R. Gang, 406 
Pacific Ave., Jersey City, and presented a 
bill to the proprietor, which resulted in an 
argument, followed by a struggle, in the 
course of which the visitor was thrown out 
of the store. Mr. Gang then blew a police 
whistle, which brought Patrolman Mce- 
Kenna, of the Communipaw station, to the 
scene of the encounter. Mr. Gang lost no 
time in preferring a charge of disorderly 
conduct against the man. 

The Merchants’ Association of New 
York, of many New York jewel- 
ers are rendering  serv- 
members who are 
enlarge their business by 
increasing their export trade. At the 
uutbreak of the war in Europe, the asso- 
ciation began the publication of a series of 
articles in Greater New York prepared by 
Bureau, descriptive of the 
\merica and other 
The association has offered its 
members in furnishing them 


which 
members, is 
ice to those of its 
seeking to 


the Industrial 
foreign trade in South 
countries. 
services to 
with information regarding conditions af- 
fecting foreign trade abroad, and in addi- 
tion has been gathering information re- 
garding foreign firms who are in the mar- 
ket for specific orders of merchandise. 
The October Bulletin of the National As- 
sociation of Credit Men reports the addi- 
tion of 19 new names to the membership 
in this city during the past month, among 
which is the firm of Jung & Klitz, 1 Maiden 
Lane. The bulletin also published a por- 
trait of C. R. Burnett, of the American 
Oil & Supply Co., Newark, N. J., who took 


= Ng paces | 





the first practical step toward the accumu- 
lation of the long talked of national fund 
for the investigation and prosecution of 


commercial fraud. Mr. Burnett has been 
actively interested in investigation and 
prosecution work and in the legislative 


work of the Newark Association of Credit 
Men, and to him much credit is due for 
making Newark an unwholesome locality 
for unscrupulous traders. He ts chairman 
of the council of the national committee 
for the investigation and prosecution of 
commercial fraud. 

Word was received from Paris last Fri- 
day that an anonymous letter received at 
the French Police Headquarters denounced 
Lieutenant Michael Summers and Sergeant 
Barnard Deitsch, New York, as “suspected 
foreign individuals having a military ap- 
pearance,” and intimated that they might 
be spies. Upon receipt of this letter the 
Paris police proceeded to the hotel where 
the two New York officers were stopping, 
and compelled them to rise from their beds. 
The Paris officers, however, after an ex- 
amination of the credentials of the two, 
expressed their regret over the invasion of 
their rooms, and departed. Mr. Summers 
has completed his arrangements for the 
transportation back to the United States of 
Joseph Kislinger Antoinette Bonner, 
who it is alleged obtained jewelry aggregat- 
ing over $100,000 from a number of Maid- 
en Lane merchants and failed to account 
for it. The policemen, with their prisoners, 

“a1 ) 1 
will leave Havre on the Rochambeau on 
Get.. Sh. for 
some time been a detective in th 
Lane district. 

The Maiden Lane Historical Society 
which, in 1911, } 
Silversmiths’ building a beautiful bronze 


and 


1 
nas 


Maiden 


Lieutenant Summers 


Nov emb«  - placed on the 


tablet giving a brief history of Maiden 
Lane, intends to erect a similar tablet on 
John St., with a short history of that 
unique thoroughfare sometime this month 
or early in November. The John St. tab- 


let, which was arranged for at a meeting 
held early in the year, and is completed and 
ready for erection, will be dedicated with 
proper ceremonies. that at 
the same time a luncheon will be given to 
The Maiden 


It is probable 


the members of the society. 
Lane Historical Society was organized in 
1911 purpose of “maintaining and 
encouraging interest in the history of 
Maiden Lane and to emphasize its promi- 
nence and unique characferistics as a lo- 
cality devoted essentially to the jewelry and 
kindred industries.” It has now about one 
hundred members, and an effort has been 
made by the officers and trustees to in- 
crease the membership. A. K. Sloan is pres- 


for the 
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ident of the society, and Joseph D. Little 
the secretary. Full information may be 
had from these officers, whose address is 
15 Maiden Lane. 

C. Irving Washburn, 45 John St., has 
been granted an absolute divorce from his 
wife. 

Moses Loeb, of the Dueber Watch Case 
Mfg. Co., Canton, O., was in New York 
this week. 

The Providence Chain Co., formerly at 
15 Maiden Lane, has taken new offices at 
10 Maiden Lane. 

Ira Hudson leaves the employ of Hutchi- 
son & Huestis Jan. 1, 1915. He will be 
succeeded by W. A. Henry. 

Jack Kieferdorf, who has been in the em- 
ploy of Julius Mamluck & Co., 68 Nassau 
St., has severed his connection with that 
firm. 

The J. J. White Mfg. Co., Providence, 
R. L, has opened a New York office in 
room 907, 9 Maiden Lane. H. L. Hector is 
representing the concern in this territory. 

M. J. Averbeck, 12 Maiden Lane, was 
among those who attended the football 
game between Princeton and Dartmouth at 
the New Princeton stadium last Saturday. 

A composition offer of 25 cents on the 
dollar made by the American Art Glass 
Co., 36 W. 24th St. was confirmed by 
Judge Hough, in the United States District 
Court, last Monday. The liabilities were 
$24,962. 

The many friends of David Kaiser, who 
recently sustained severe injuries while 
boarding a trolley car, will be glad to hear 
that he is steadily improving and will prob- 
ably be able to leave the hospital in a week 
or 10 days. 

Judge Hough, in the United States Dis- 
trict Court, last Monday confirmed a com- 
position of Charles Aronowitz & Bros., dia- 
mond importers at 71 Nassau St., with 
creditors at 50 cents on the dollar. The 
liabilities were listed at $176,582. 

Among the out-of-town jewelers in this 
city during the past week were: A. J. 
Rehu, W. B. Wilcox Co., Utica, N.- Y.; 
F. E. Davis, Northampton, Mass.; Miss 
Sherman, Walker-Sherman Co., Platts- 
burgh, N. Y., and G. H. Aronsfeld, of the 
Galveston Optical Co., Galveston, Tex. 

In the obituary notice of Eugene Gattle 
which was published in last week’s issue 
of THE JEWELERS’ CIRCULAR it was stated 
that Mr. Gattle was formerly connected 
with the firm of Gattle, Ettlinger & Ham- 
mel. This was in error, as the deceased 
was never connected with the above firm. 

The Metropolis Jewelry Store Co., Inc., 
filed papers of incorporation at Albany, 
N. Y., Monday, to engage in the jewelry 
business in this city with a capital of $2,000. 
The incorporators are: Jacob Braunstein 
and Yetty Braunstein, both of 2777 Third 
Ave., New York, and Louis Wolfson, 705 
McDonough St., Brooklyn. 

The estate of L. Adler & Son, jewelers 
at 142 Fulton St., is being administered in 
the Surrogate’s Court. A committee has 
been appointed by the court to dispose of 
the merchandise. This business was estab- 





lished in the ’80s by the late Leopold Adler. 
Following the death of the founder in Au- 
gust, 1911, Louis Adler became sole owner. 

John H.‘Johnson, a retired jeweler, 77 
years old, while crossing Bedford Ave., 
Brooklyn, last Monday was struck and 
knocked down by an automobile. Mr. John- 
son sustained lacerations of the back and 
face, and was attended by an ambulance 
surgeon from St. John’s Hospital. He was 
later removed to his home at 339 Clinton St. 

Word comes from the seat of war in 
France that Pierre Cartier, head of the 
Paris jewelry house of Cartier and well- 
known in this city, is serving a$ an officer 
in the French army and is acting as chauf- 
feur for the commander of the defense at 
Cherbourg. His wife, it was learned, is 
serving as a Red Cross nurse in a hospital 
at Aurillac, France. 

Edmund N. Stone, secretary of the Na- 
tional Jewelers Board of Trade, was the 
guest of the Watchmakers and Jewelers’ 
Benevolent Society at the Lenox Casino, 
116th St. and Lenox Ave., last Sunday, at 
which time he delivered an interesting ad- 
dress on “Co-operation.” The meeting was 
well attended and his remarks were re- 
ceived with close attention. 

The trade learned during the past week 
of the death of the widow of Isaac. W. 
Friedman, founder of I. W. Friedman & 
Co., diamond dealers, 170 Broadway, which 
occurred last Friday at her home, 68 W. 
69th St. Funeral services were held 
at 10 o’clock last Sunday morning and the 
body was interred in the New Union Fields 
Cemetery. Mrs. Friedman was 57 years 
old and was born in Toronto, Canada. 

A committee to promote exhibitions in 
the big cities of “Made-in-U. S.” products 
was organized at the City Hall last Thurs- 
day to consider whether such a plan is prac- 
tical in this city. Appointed on this com- 
mittee were a number of merchants con- 
nected with the jewelry trade, including 
Col. H. A. Treadwell, president of Tiffany 
& Co.; Arthur Roeder, representing R. H. 
Ingersoll & Bro., and Edward R. Cohen. 

An assignment for the benefit of credit- 
ors was executed yesterday by Morris A. 
Forgotston, a dealer in jewelry at 1432 
Broadway, New York. Benjamin Lesser, 
an attorney at 299 Broadway, Manhattan, 
is named as the assignee. Mr. Lesser 
stated yesterday that at present he was 
taking an inventory and could not give any 
definite figures regarding the assets. Theas- 
signee also stated that he believed that Mr. 
Forgotston was going to make an offer of 
some kind to his creditors in a few days. 

An assignment for the benefit of credit- 
ors was made last Monday under the laws 
of New York State by the Wexler, Ross 
Co., Inc., dealers in jewelry and novelties 
at 2 W. 14th St., Manhattan, naming Her- 
man Heidelberg as the assignee. This com- 
pany was incorporated on March 12, 1913, 
with an authorized capital stock of $15,000, 
claimed all paid in. Bernhard Wexler is 
the president and secretary, and Jacques 
Ross treasurer. Mrs. Mildred Wexler and 
Louis Ross, together with the officers, are 
the directors. 

Dieges & Clust, 20 John St., are display- 
ing in their show window some unique 
medals which have been specially de- 
signed for the Second Naval _ Bat- 
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talion, Naval Militia, and Scandinavian- 
American Athletic League champion- 
ships, which are to be held jointly at 
the Naval Militia Armory, 81st St., Brook- 
lyn, on Saturday evening, Nov. 14. Other 
prizes which are to be awarded at the Irish- 
American Athletic Club games to be held 
at Madison Square Garden on Nov. 28 are 
also exhibited. 

Pawnbrokers in this city and Brooklyn 
have been asked by the Police Department 
to be on the lookout for a valuable black 
pearl brooch, worth at least $5,000, which 
was lost on Oct. 18 between Kirby Hill, 
Jamaica, L. I., and Pelham Manor by Mrs. 
Frederick H. Allen, wife of the chairman 
of the finance committee of the Committee 
of Mercy. A liberal reward is offered for 
the recovery of the brooch, and should it 
fall into the possession of a pawnbroker 
or dealer he is asked to notify Lieutenant 
M. W. Collins, of Police Headquarters. 

The National Jewelers Board of Trade 


‘reports the following dividends paid during 


the past week: A. C. Corwin, Merced, Cal., 
first and final dividend of 7.46 per cent.; 
C. Lumsden & Son, Richmond, Va., 1 per 
cent. dividend paid; F. W. Ruggles, Bos- 
ton, Mass., first and final dividend of 2.75 
per cent.; J. A. Conn, Urbana, O., first 
dividend of 20 per cent.; E. H. Newhouse, 
Red Cloud, Nebr., composition of 80 per 
cent.: B. O. Snider, Jackson, Tenn., com- 
position of 20 per cent.; A. C. Woods & 
Co., Fort Wayne, Ind., composition of 35 
per cent. 

A special meeting of the National Jewel- 
ers Board of Trade was held Monday 
afternoon at 2 p. mM. in the Board rooms 
for the purpose of acting on the proposed 
amendments of the by-laws. President 
Charles H. Ingersoll presided and there 
was a large attendance. The amendments 
submitted were for the purpose of making 
more clear certain duties and powers of 
the Board and to provide for the elimina- 
tion of the collection department, which is 
to be turned over to a business corporation 
which is to be known as the Collection 
Department, Inc., of the National Jewelers 
Board of Trade. Stanwood Menken, coun- 
sel for the Board, was present and .ex- 
plained the amendments, which, after a 
thorough discussion, was adopted with a 
few slight changes in phraseology. 








Thugs Bind and Gag Brooklyn Jeweler 
in His Home but Leave Loot. 

Harry Hauderer, a jeweler residing at 
614 Broadway, Williamsburg, was found in 
his bedroom bound and gagged early yes- 
terday. On a table was a bundle contain- 
ing cut glass and silverware. Hauderer’s 
brother found him when he returned home. 

According to the jeweler’s story, he re- 
turned to his room after closing his store, 
cen Broadway near Gerry St., and went to 
bed. He was awakened by a noise, as if 
someone was forcing open a door.. Just as 
he got out of bed two men seized him. 
While one gaggéd him with a necktie to 
prevent him making an outcry the other 
began to bind his arms and feet with rope. 
After accomplishing this they began to 
gather up cut glass and silverware. 

Hauderer said that he heard his assail- 
ants leave, but couldn’t explain why they 
left behind the bundle. 
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N. J. B. of T. Presents Gem Weights. 
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Gentlemen, I do not want to keep you any 
longer. I know that you fully realize how proper 
weights and measures and correct representations 
of the quantity of any commodity sold help the 
honest merchant, by doing away with unfair com- 
petition. I need’ not tell you how the slight hard- 
ships that are brought about are more than com- 
pensated for by the ensuing benefits. Your action 
in making this gift to the State shows clearly 
that you appreciate the need of that regulation of 
trade, for which this department was created. 
I do want to say, however, that if I could only 
have generally such help as you have shown your- 
selves able and willing to give, my work would 
become such a pleasure that I think I should go 
on with it forever. 








Old Jeweler Who Hoarded $60,000 
Found Dead in Brooklyn. 

The body of an old man who died on 
Monday of last week at Fulton and Front 
Sts., Brooklyn, N. Y., was identified at the 
morgue Saturday as that of Charles B. 
Parson, a retired jeweler of Chicopee, 
Mass. Death was due to natural causes. 

Tales of Parson’s past came out when 
Mrs. Benjamin F. Parson, a sister-in-law, 
and Eugene Mulroy, owner of a lodging 
house at 63 Bowery, who were named in a 
diary found in the dead man’s clothing, 
identified his body in the morgue. 

This diary showed Parson had tramped 
4,000 miles about the country in the last 
two years. Savings books in two banks 
and a receipt for a safety-deposit vault 
also were found in his clothing. Mrs. Par- 
son said her brother-in-law, who was 87 
years old, retired from the jewelry business 
in Chicopee 25 years ago, and estimated 
his property at $60,000. Soon afterward he 
disappeared. Search for him was unavail- 
ing, but after a short time he returned. 
He said he had been “seeing the country.” 

The most interesting sidelights on Par- 
son’s career were given by the owner of a 
lodging house on the Bowery, who said the 
old man was most miserly in anything af- 
fecting his personal expenditures, but was 
just as generous where his unfortunate 
companions on the Bowery were concerned. 








New Enterprises. 





Joe W. Thomson has engaged in business 
at Polo, Mo. 

Harry C. Gilman will open a jewelry 
store in Detroit, Mich. 

W. A. Seibel has opened a new jewelry 
store at Cle Elum, Wash. 

R. W. Clark will go into business in 
Dillsboro, Ind., on Nov. 1. 

David A. Ropes will open a new store at 
645 Main St., Hartford, Conn. 

William H. Horton has engaged in the 
jewelry business at Flint, Mich. 

Thomas Doyle has started in business at 
4120 Cottage Grove Ave., Chicago. 

Fred Richter has opened a new store at 
69th and S. Halsted Sts., Chicago. 

A new store has been opened on Main 
St., Petaluma, Cal., by G. H. Johnson. 

The Great Western Gem Co. is the name 
of a new concern in San Francisco, Cal. 

S. Bass, of Charleston, W. Va., is opening 
a store with jewelry and optical depart- 
ments. 

Harkins, Kirby & Murphy is the name of 





a new material house in the Jewelers’ build- 
ing, Boston, Mass. 








Career of the Late Er. Ralston. 

Weston, W. Va., Oct. 21.—The funeral 
of Er. Ralston, who was for years en- 
gaged in the jewelry business here and 
who died Oct. 15, was held last Friday 
afternoon at St. Paul’s Church, after which 
the remains were taken in charge by Wes- 
ton Lodge No. 10 and conveyed, with 
Knight Templar escort, St. John Com- 
mandery and a large concourse of sorrow- 
ing relatives and friends from this and ad- 
joining counties, to Machpelah Cemetery 
and laid to rest by the solemn and impress- 
ive rites of the Masonic burial ceremony. 

Mr. Ralston was born Jan. 23, 1834, in 
Ashland County, Ohio. In point of resi- 
dence he was one of Weston’s oldest citi- 
zens, and until recent years had been en- 
gaged in business here. He located here in 
1856. 

He was married in November, 1859, to 
Pamelia Matilda, youngest daughter of the 
late Minter Bailey, from which union were 
born six children—four girls, Lucy, Miss 
Sallie C., Miss Ernestine and Mrs. Thomas 
W. ‘Harrison, and two boys, James and 
Minter B. Ralston—all of whom survive 
and are residents of Weston, except Lucy, 
who died in infancy, Mr. Ralston’s being 
the only death in the immediate family for 
54 years. 

Mr. Ralston was a member of St. Paul’s 
Episcopal ‘Church, having been confirmed 
in 1887. He was a vestryman and active 
churchman for many years. 

He was a universally beloved and hon- 
ored member of the Masonic fraternity, 
having joined the order in 1856 at Clarks- 
burg, at that time Herman Lodge No. 98, 
jurisdiction of Virginia. 

Deceased was also president of the Citi- 
zens’ Bank. 








Officials of the A. N. R. J. A. Confer at 
Chicago as to Arrangements for 
the Next Convention. 

Cuicaco, Oct. 26—The officials of the 
American National Retail Jewelers’ Asso- 
ciation held an important conference in 
this city Friday and Saturday, among those 
attending being President T. L. Combs, 
Omaha, Nebr.; Secretary A. W. Anderson, 
Neenah, Wis.; Walter Mellor, Michigan 
City, Ind., and Second Vice-President 
Chas. F. Manahan, of this city. 

Various matters in regard to the last an- 
nual convention held in August were dis- 
cussed and final details attended to, and 
Vice-President Manahan, who has charge 
of the exhibits of the next annual conven- 
tion, submitted details of tentative plans 
in regard to the 1915 convention, which is 
to be held in New York city. 

It is understood that the offer of the 
Grand Central Palace in New York as an 
exhibition hall and meeting place will be 
accepted, provided certain conditions sug- 
gested by the retailers’ association are com- 
plied with. It was announced that one of 
the features of the convention and exhibit 
will be a contest by which an automobile 
will be awarded to some retailer who at- 
tends the next convention. Every member 
will have an equal opportunity to get this 
machine. 
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Trial of Joseph Kopald, New York, and 
His Son Leo, on Charge of Conceal- 
ing Assets in Bankruptcy. 

For the past four days Joseph Kopald, a 
bankrupt diamond merchant formerly in 
business at 440 Sixth Ave., New York, 
and his son, Leo, have been on trial in the 
United States District Court, Manhattan, 
on the several indictments found against 
them last December. The case, which is 
being tried before Judge Van Vliet, it is 
expected, will go to the jury the latter part 

of this week. 

In August, 1913, it is alleged that Joseph 
Kopald purchased merchandise said to be 
valued at about $20,000. Following these 
large purchases an involuntary petition in 
bankruptcy was filed against the diamond 
merchant on Sept. 5, 1913. 

Examinations of Kopald were immedi- 
ately begun by William Jasie, attorney for 
the petitioning creditors. During these ex- 
aminations, it is alleged, Joseph Kopald 
testified that his son, Leo Kopald, had 
taken from him $8,500 worth of diamonds 
on Aug. 18, 1913. These stones, according 
to his testimony, his son was going to selt 
to a certain person unknown to him (Jo- 
seph Kopald) and who, it is claimed, 
came from Philadelphia. It is also al- 
leged that the elder Kopald further testi- 
fied that his son was robbed of these loose 
diamonds and that on the same day his son 
went to the Hotel Muncy, on W. 125th St., 
New York, and attempted to commit sui- 
cide by taking bichloride of mercury. 

Following these examinations an inves- 
tigation was immediately started by Mr. 
Jasie. In December, 1913, assisted by As- 
sistant District Attorney Hershenstein, 
Mr. Jasie succeeded in obtaining indict- 
ments against both Kopald and his son. 
These indictments, on which both men are 
now being tried, charge conspiracy to con- 
ceal assets and abetting in the same, one 
for concealing against Joseph Kopald and 
one for aiding against Leo Kopald. 

The Government, according to Attorney 
Hershenstein, when interviewed by a 
JEWELERS’ CIRCULAR reporter, expects to 
show that there was no attempt by Leo to 
commit suicide or any robbery, as is alleged. 
He also stated that it expects to prove that 
the son pawned a large quantity of dia- 
monds in Pittsburgh, Pa., and that money 
collected from a Bowery auctioneer from 
diamond sales was not delivered as assets 
of the business. 

The assets of the bankrupt merchant at 
the time of the filing of the petition are 
said to have amounted to about $4,000. The 
liabilities, it is alleged, aggregate about 
$45,000. 

At the time of going to press the case 
was still before the court. 








Market Prices for Silver Bars. 
The following are the quotations of sil- 
ver bars in London and New York as re- 


ported last week: 
New York 
selling price, 
London. .999 Basis. 
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Co., 25 Calender 
St., has discontinued business. 
The Wilkinson Jewelry Co., 


The Colonial Novelty 


109 Friend- 
ship St., has been succeeded by J. H. Lar- 
con. 

R. L. Moorehead spent the past week at 
the factory of R. L. Moorehead & Co., in 
this city. 

J. Keith, representing Tuttle & Stark, 
left last week for an extended trip through 
the west. 


George Hutterall, an old-time jeweler, 


died a. his home, 148 Wendell St., last 
Wednesday night. 
The business of the M. & M. Jewelry 


Co., 283 Thurber Ave., is being continued 
by David Mendelsohn. 

The Rex Mfg. Co., 14 Blount St., is 
operating its factory until 9 o’clock every 
night on bracelet orders. 

Joseph E. Miller & Co., 
of specialties, have removed 
Eddy St. to 39 Charles St. 

Mr. and Mrs. Orin M. Otis have closed 
their Summer house at Riverview and are 
in town again for the Winter. 

The George S. Kelley Co., which has 
been located at 185 Eddy St., has removed 
to larger quarters on Westfield St. 

The Silversmiths Co. has declared a 
quarterly dividend of one per cent., pay- 
able Nov. ‘ 


manufacturers 
from 183 


16 on stock of register on Nov. 9. 

Letters addressed to the N. E. Watch 
Co. and the Walsh Jewelry Co. remain 
uncalled for at the Providence post-office. 


The Richter Mfg, Co. has given a chat- 
tel mortgage for $7,000 covering stock, 
tools, fixtures, machinery etc. at 33 
Canal St. 

Jeremiah D. Fowler, of Fowler Bros., 
has announced the engagement of his 
daughter, Miss Geraldine Fowler, to John 
L. Wright, of Hopewell, N. Y. 

Walter H. Durfee and wife have given 
a real estate mortgage of $1,500 to the 
Citizens Savings Bank on lot and building 
on the westerly side of Monroe St. 

The Sterling Silver Mfg. Co. is receiving 
some satisfactory reports from Walter 
Cohn, who is calling upon the firm’s trade 
through New York State and the middle 
west. 

Chris W. O’Brien, 44 Borden St., has 
just taken additional space for his refinery 
business, and has put in several picces of 


new machinery, including a new grinder 
and two sweep furnaces. 
Abram Jacobs, of Boston, and Jacob 


Stone, of this city, have filed statements 
with the city clerk’s office that they are 
the proprietors of the S. & J. Mfg. Co., 
76 Dorrance St., this city. 

A. C. Jurgens Co. has succeeded to the 
business of the Colonial Jewelry Co., at 
95 Calender St. The business is being 
conducted by George E, Potter, George H. 
Shor and Agnes C. Jurgens. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, was in New York 
and Washington the past week on business 


connected with the organization. 


Harry Cutler, of the Cutler Mfg. Co., 
was one of the speakers at the monster 
rally held at- Lawrence, Mass., last Satur- 
day night by the Associated Young Men’s 
Hebrew Associations of New England. 

Frank Kelly, representative of the Manu- 
facturing Jewelers Board of Trade, spent 
the past week in New York city and New- 
ark. Mr. Kelly is the Republican nominee 
for councilman in the town of North Prov- 
idence. 

Herbert S. Tanner has been appointed 
grand marshal for the big parade to be 
held in this city by the Independent Order 
of Odd Fellows of the city and State on 
the occasion of the visit of the Grand Sire 
on Nov. 19. 

The Cutler Mfg. Co. is one of the few 
concerns that have taken advantage of the 
South American openings, and its factory 
is being operated until 9 o'clock every 
night in preparing preliminary orders for 
shipment to the new field. 

Manuel F. Williams has withdrawn from 
the firm of Donnelly & Williams, real es- 
tate promoters, having sold his interests to 
Walter B. Donnelly. Mr. Williams will 
continue to devote his energies to his man- 
ufacturing jewelry business. 

The trustees of the Attleboro Savings 
and Loan Association have discharged a 
mortgage of $5,000 on the real estate of 
Alonzo T. Cross, and the latter has trans- 
fered a lot and buildings on the southerly 
side of Dudley St. to M. L. C. Ladd. 


A: suit for $5,000 was filed in the Su- 
perior Court, last Monday against J. 
Samuels & Bro., Inc. by Bridget Mc- 
Loughlin, who claims that she fell on a 
flight of stairs and was badly injured in 
the defendants’ store on Dec. 11, 1913. 

The case of the Tilden-Thurber Co. 
against C. A. Bennett was heard before 
Judge Rueckert in the civil session of the 
Sixth District Court on Tuesday on book 
account. On motion judgment was en- 
tered for the plaintiff for $232.21 and costs. 

The Scovill Mfg. Co., of Waterbury, 
Conn., filed a suit in the Superior Court 
against Wilfred B. Cartledge and Harold 
E. Thomas, doing business in this city as 
the Ideal Chain Co., to recover damages 


laid at $1,000 on book account. The claim 
is for $724.36. 
Benedict Lederer, cf the S. & B. Lederer 


Co., arrived home last week from a sev- 
eral months’ stay in Germany for his 
health. He was accompanied by his son, 
Izri Lederer, of Chicago, who went to 
Germany after his father. The latter, 

after remaining here for a few days, left 
for Chicago on Wednesday last. 

A hearing was held in the infringement 
of patent suit of the Avon Corporation of 
New York against Bernard Rothschild of 
this city, before Judge Arthur L. Brown in 
the United States District Court in this 
city on Tuesday last. The case was con- 
tinued to Nov. 2, the defendant being given 
until Oct, 28 in which to file briefs and the 
plaintiff until Nov. 2. 

The attorneys representing the Manu- 
facturing Jewelers Board of Trade in Chi- 
cago, report that the referee has issued a 
notice to the creditors of H. F. Hahn Co., 
bankrupt, that on Nov. 5 he will declare the 
payment of a third dividend of five per 
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cent. on all claims of creditors which have 
been proven and allowed, and that the pay- 
ment of said dividend will be made within 
10 days from that date. 

Horace M. Peck, manager of the Man- 
ufacturing Jewelers Board of Trade, an 
assignee of the Elias Mfg. Co., has adver- 
tised a sale at public auction on Friday, 
Oct. 30, on the premises at 150 Chestnut 
St., all of the stock of jewelry finished and 
in process, supplies, fixtures, dies, tools and 
machinery, office furniture and fixtures and 
sample trunks, and any and all other per- 
sonal property of Leon Elias, doing busi- 
ness as the Elias Mfg. Co. 

Among the jewelry buyers in this city 
the past week were Miss Anderson, repre- 
senting John Wanamaker, Philadelphia; 
Miss F. Palmer, representing Palmer & 
Co., London, England.; Philip Barish, New 
York; Mrs. F. H. Brandt, of the Mrs. F. 
H. Brandt Co., Winnipeg, Manitoba; L. 
Bloom, of the Simpson-Crawford Corpora- 
tion, New York; H. Wasterman, of Web- 
ster & Co., London, England; I. A. Kauf- 
man, of the Hart & Kaufman Jewelry Co., 
Shreveport, La. 

The Manufacturing Jewelers Board of 
Trade is distributing dividends to its cred- 
itor members in the following matters: 
Fred Rasmusen Co.. Pep Nebr.,’ first 
and final dividend of 8 per cent.; A. Herz- 
felder & Son, New York, compromise of 
40 per cent.; Whitcomb Jewelry Co., Seat- 
tle, Wash., compromise of 40 per cent.; 
Fannie Kaplan, New York, first and final 
dividend of 8.8 per cent.; Frank B. Thayer, 
Memphis, Tenn., first dividend of 10 per 
cent.; Preston A. Berrym, Tacoma, Wash., 
first and final dividend in bankruptcy of 
i.8 per cent. 

Timely discovery by the proprietor of 
an adjoining hotel and the prompt arrival 
of the police, prevented a daring robbery 
at the Weybosset Diamond Co.’s store, 199 
Weybosset St., shortly after 5 o’clock one 
morning the past week. Three men were 
seen on the fire escape endeavoring to ef- 
fect an entrance through a rear window, 
and one man, who the police suspected of 
being a member of the trio on “lookout,” 
was captured and locked up at the Central 
Station as a suspicious person, but was 
later released, as there was no evidence 
against him. 

Arnold C. Messler, Pawtucket, doing 
business in this city as the A. C. Messler 
Co., entered suit against the Firemen’s 
Fund Insurance Co. of San Francisco, Cal., 
and the case went to the Superior Court 
for Providence County Wednesday on a 
claim for jury trial. The plaintiff alleges 
that the defendant company issued a pol- 
icy upon machinery, shafting, belting, safes, 
furniture, fixtures, stock, etc., in the Manu- 
facturers’ building on Sabin St., where a 
fire occurred June 21, 1912, causing a loss 
of $11,200 to the plaintiff. Appraisers not 
being able to agree upon a basis for settle- 
ment, the suit was brought to recover dam- 
ages laid at $500. Mr. Messler claims that 
the defendant’s proportion of the total loss 
should be $304.35. The property was in- 
sured in 22 other companies for a total 
of $90,000. 

The two large bronze figures for the sol- 
diers’ and sailors’ monument dedicated at 
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Bristol, R. I., on Saturday were cast at 
the bronze foundry of the Gorham Mfg. 
Co. at Elmwood. Prominent in the big 
parade which preceded the dedicatory ex- 
ercises were the following well-known 
jewelers of this city: Col. Harry Cutler, 
commanding the First Light Infantry 
Regiment; Capt. George G. Swarts and 
Lieut. Frank L. Barrows, of the same 
regiment; Capt. Harry Wolcott, com- 
manding the Rhode Island Division United 
Spanish War Veterans, on whose staft 
were Gen. George A. Forsyth and Capt. 
Edgar R. Barker. Among the Grand 
Army members marched Ansel L. Sweet, 
Capt. Henry S. Newton, Richard Kruger 
and William Jay, all old-time jewelers, 
while Capt. Benjamin L. Hall, a former 
manufacturing jeweler of this city, but 
now commandant at the Soldiers’ Home 
at Bristol, was a member of the chief mar- 
shal’s staff. 

A. M. Chadbourne, representing the Man- 
chester-Smith Co., is on a western trip for 
his concern. 

Wade W. Williams, doing business under 
the name of Warren & Williams, has made 
an assignment to John F. Allen. 

The J. J. White Mfg. Co. announced dur- 
ing the past week that Sidney H. Israel, 
formerly with the S. & B. Lederer Co., has 
become a member of the firm and will 
represent it in the middle west. Mr. Israel 
will have his headquarters in the Heyworth 
building, Chicago. 











C. T. Barbour has resigned from all con- 
nections with the James E. Blake Co. 

Ralph C. Thompson, of the Charles M. 
Robinson Co., is confined to his home by 
illness. 

Miss Anderson, buyer for John Wana- 
maker, Philadelphia, was in town last week 
purchasing goods, 

The many friends in this section of Louis 
Klein were sorry to hear of his death last 
week, which occurred in Newark. 

C. D. Lyons, a well-known Mansfield 
jeweler, presided over the Progressive rally 
held in Mansfield last Thursday evening. 
"Miss A. B. Curtin has resigned her posi- 
tion as treasurer of the C. H. Eden Co. 
Charles H. Eden has been elected to fill the 
position. 

Miss F. Palmer, representing Palmer & 
Co., London, England, was a visitor last 
week to several of the Attleboro jewelry 
factories. 

William H. Saart and H. E. Sweet are 
two members of the committee appointed by 
President Frank Mossberg, of the Board 
of Trade, to push the “Trade in Attleboro” 
movement, 

Edward Remington, of the firm of Car- 
ter, Qvarnstrom & Remington, is receiving 
the condolences of his many friends over 
the death of his mother, Mrs. Sarah Jones 
Remington, who died last week. 

The State Board of Education has ap- 
proved the plans of the Attleboro School 
Committee for the establishment of the 
Attleboro Evening Industrial School. By 
approving the school the State will pay half 


the expenses. 





Nibiie Harrison has resigned his posi- 
tion as foreman for the A. L. Lindroth 
Co. 

Harry Fisher is home from the west 
where he has been traveling for Swift & 
Fisher. 

Fred Brigham returned last week from 
a business trip made in the interests of his 
concern. 

John P. Bennett has returned from the 
hospital where he recently underwent an 
operation. 

Clifton Emerson will leave next week 
for a short trip in the interests of Cheever- 
Tweedy & Co. 

Roy Metcalf has returned from a busi- 
ness trip made in the interests of the 
Plainville Stock Co. 

Austin E. Greene, who is in the em- 
ploy of the Whiting & Davis Co., has been 
appointed teacher of manual arts in the 
Franklin public schools. 

H. Wasterman, of London, England, 
who is a member of the firm of Webster 
& Co., was in town last week placing or- 
ders for his firm which is one of the 
largest in England. 

William H. Bell, of W. H. Bell & 
Co., Attleboro Falls, is chairman of the 
Republican Town Committee which is 
working hard for the success of that party 
in the coming election. 

John E. Tweedy, a well-known manu- 
facturer tendered his friends a reception 
Saturday evening in Red Men’s Hall. 
The reception was in observance of his 
20th wedding anniversary. 

The North Attleboro Board of Trade 
has been invited to send representatives to 
the conference to be held in Boston the 
first week in November for the purpose 
of discussing foreign trade extension. 

Miss Emmie Pettee, clerk in the jewelry 
store of George E. Pettee in Foxboro, 
had a narrow escape from being serious- 
ly burned last week when an oil heater in 
the store was overturned. The store was 
damaged by the fire to the extent of $200. 








Syracuse. 





There was a daring robbery at Joseph 
L. Sullivan’s jewelry store, 428 S. Salina 
St., Oct. 23. Although the store front is 
well lighted and the interior in plain sight, 
burglars cut the door glass and opened 
the door, and stock in the window and in 
cases, valued at about $600, was _ taken. 
There were 28 gold bracelets, 15 diamond- 
set lavallieres, 20 gold chains, five strings 
of beads and other jewelry. It is the be- 
lief of the police that the job was by local 
cracksmen. No attempt was made to open 
the safe. No arrests have been made and 
the police have no clues. 

Waynoe O. Conger, who conducted the 
Conger Art Shop in S. Salina St. until cred- 
itors petitioned him into bankruptcy, was 
examined before Referee Stone. Fay D. 
Robinson, optician for Mr. Conger, has a 
claim for wages, 13 weeks at $20 a week, 
which was the subject of some investiga- 
tion. Some time ago Robinson, the testi- 


mony showed, was made manager of the 
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store at a salary of $20 a week. The salary 
arrangement was on condition that Robin- 
son developed the business. He agreed to 
take $10 a week for a period, with the un- 
derstanding that he was to receive the bal- 
ance. The testimony showed that the busi- 
ness got worse, and Robinson only received 
pay in what he called “handouts,” what- 
ever amounts Conger gave him. Conger 
even borrowed money from Robinson. 
Conger corroborated Robinson’s story. It 
was agreed that Robinson should receive 
wages at the rate of $15 a week, and an 
allowance will probably be made to him 
on this basis. Fred Germain has also filed 
a claim against Conger’s estate for damages 
caused by Conger’s automobile running 
Germain down. 


Rochester. 








Fred H. Rees has returned from a busi- 
ness trip to Toledo. He has entirely re- 
covered from an attack of ptomaine poison- 
ing. 

S. D. Hadley, of the Dygert & Hadley 
Buckle Co., returned from a week’s busi- 
ness trip to New York city and New 
Jersey. 

S. D. Burritt left here for Chicago last 
Saturday. He received a telegram stating 
that Mrs. Schutz, his daughter, is danger- 
ously ill. 

The Glaser Co., 91 Main St., has been 
holding an auction sale for some time in 
the jewelry line. The company has opened 
a new jewelry store at 86 Main. E. 

A birthday party of Mrs. George Klee, 
which was to be celebrated on Tuesday 
last, was postponed on account of the ill- 
ness of Mr. Klee’s mother, who had a 
stroke of paralysis. 

C. C. Bradley, Batavia, was in town last 
week. He called on members of the ex- 
ecutive committee of the Rochester Retail 
Jewelers’ Association. Mr. Bradley is in- 
terested in the proposed jewelers’ mutual 
fire insurance company. 

A series of 10 lectures dealing with the 
lore of precious and semi-precious stones, 
jewelry and enameling from their earliest 
history until the present day will be of- 
fered by the Mechanics’ Institute in the 
Department of Applied and Fine Arts. The 
lectures began about two weeks ago. Carl 
Johonnott, head of the jewelry department 
of the institute, will deliver the lectures, 
which will be offered twice a week on 
Wednesday and Friday afternoons during 
the next five weeks. 


Utica. 











Mrs. O. B. Rudd, wife of the well-known 
Ilion jeweler, and mother of J. Holland 
Rudd, of Ilion, died last week from cere- 
bral hemorrhage. Mrs. Rudd was much 
respected and prominent in local charitable 
work, 

Joseph Cohen, the well-known diamond 
deaier in the City National Bank building, 
has gone to Los Angeles, Cal., accompa- 
nied by his family. Mr. Cohen will remain 
there during the Winter and perhaps lo- 
cate there permanently. Mr. Cohen has 
suffered from an asthmatic trouble and his 
physician has advised a change of climate. 
The best wishes of many accompany Mr. 
Cohen. 











W. T. Loud, representing the Tuttle Sil- 
ver Co., has been on a trip te New York 
city for the house. 

William B. Garfield, head watchmaker for 
Kettell & Blake, has been in camp the past 
fortnight at Wilson’s Mills, Me. 

C. W. Sweetland, of Sweetland & Son, 
has returned from a stay of three months 
at his Summer place, Friendship, Me. 

Among the bankruptcy petitions filed here 
last week was one by Ralph de Castro, 
Attleboro, who owes $449 with no assets. 

Bernard Rosenburg, formerly with John 
J. Kingsley, has entered the employ of 
Frank A, Andrews, Inc., in the watch re- 
pair department. 

Philip Trachtenberg, of the Jewelers’ 
building, watchmaker to the trade, has pur- 
chased a new house for occupancy with his 
family in the Dorchester district. 

Joseph Ehrlich, formerly of this city and 
for the past two with the Electric 
Chain Co., of Attleboro, has taken a posi- 
tion with F. B. Reed, of East Weymouth. 

Among trade visitors who come occasion- 
ally to Boston from the south there was 
one buyer here last week who received a 
very cordial welcome from Boston friends. 
This was L. Jaeger, of Thomasville, Ga. 

R. S. Ross, formerly with Louis Dins- 
friend, trade engraver, has been on a wed- 
ding trip since Oct. 20, the date of his mar- 
riage, and will re-enter the employ of Mr. 
Dinsfriend on his return shortly to Boston. 

Meyer Frank, formerly for 25 years at 
the corner of Washington and Avery Sts., 
has taken room 1107 in the Dexter building, 
453 Washington St. near Winter St., and 
will deal in diamonds and other precious 
stones, 

Jason Weiler, of Jason Weiler & Son, 
missed his customary annual trip to Ger- 
many this year, canceling it when the war 
broke out, as illness had delayed his sailing 
plans until that time. The concern has put 
on extra help on mail orders for the holi- 
days. 

M. Myers, of the E. A. Cowan-M. Myers 
Co., received word last week of the sudden 
death of his sister, Mrs. Bennett, of New 
York. Edward J. Jackson has been on a 
business trip for the E. A. Cowan-M. Myers 
Co. during the past week in New England 
territory. 

Walter I. Cowlishaw, maker of prize cups, 
is extra busy this Fall on a number of 
orders for bowling leagues in Greater Bos- 
ton, and has been obliged to run overtime in 
recent weeks. He has just completed a 
superb emblem cup also, for the Knights 
of Malta of Malden. 

Harkins, Kirby & Murphy will be the firm 
name of the new material house that has 
started in the Washington building. Their 
location has an entrance also from the 
Jewelers’ building. Redmond Murphy, of 


vears 


the firm, started Monday on his first New 
England trip for the concern. 

James Pisco Pausata, manager for the 
Scollay Square Diamond Co., has returned 
from a trip to New York city and Johns- 
town, Pa., and is making special prepara- 
for 


tions holiday business, having com- 
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pleted a clearance sale that lasted six weeks 
following the recent fire in the concern’s 
Washington St. store. 

It is reported that a jewelry store is to 
open shortly in the store at the street level 
on the corner of Washington and Winter 
Sts., which is the site with the highest 
valuation in the city of Boston. On an 
upper floor of the same building, which 
was recently finished, the Edwards Credit 
Co. has taken quarters, and has one of the 
most artistic interiors in town. 

Joseph S. Krulee is able to be at his office 
again after a long illness. Mr. Krulee, in 
addition to his business in the Jewelers’ 
building, is known as a violin player of the 
first order, and as the conductor of an ex- 
cellent orchestra. He was recently awarded 
the engagement to play for the reception to 
Cardinal O’Connell, also for the annual af- 
fair of the Young Men’s Hebrew Associa- 
tion of this city. 

Buyers were numerous in the city during 
the past week or more, among the visitors 
being: J. H. Gammon, Ft. Kent; H. B. 
Holmes, Presque Isle; J. E. Stephens, 
Rumford Falls; W. M. Thayer, Belfast; J. 
W. Springall, Dexter, Me.; J. A. Lanctot, 
Somersworth; A. U. Burque, Nashua; C. 
H. Sinclair, Concord;. D. E. Montigny, 
Nashua, N. H.; O. E. Scott, Waterbury; 
W. L. Atkins, Poultney; C. E. Mudgett, 
Enosburg Falls; W. F. Parker, Fairhaven; 
W. J. Auber, for W. H. Wheeler, Spring- 
field; L. F. Terry, Bethel; C. P. Jones, 
Johnson, Vt.; David B. Knowles, Law- 
rence; J. E. Robinson, Middleboro; Leslie 
W. and W. Wallace Currier, Amesbury; 
L. E. Briggs, Vineyard Haven; A. F. East- 
man, North Easton, Mass.; L. D. Cutler, 
Windsor Locks; A. T. Beauregard, Daniel- 
son, Conn. 











We. Se 
Co., wholesale jewelers, will spend next 
week in northern Michigan. 

The store of I. Kopelman, who died sud- 
den!y a short time ago, is being conducted 
by the junior partner, Joseph Vogel, with 
the consent of the Kopelman estate. 


McCaw, of the W. S. McCaw, 


The Isenberg Bros. Co.’s store, 322% 
Superior St., has been fitted with 10 hand- 
some new cases, which add greatly to the 
beauty of the rooms. The cases are of 
French plate glass with marble base and 
mahogany backs. 

Mr. Bixel, of the Bixel Jewelry & Music 
Co., Bluffton, O., was a Toledo caller last 
week. He was here looking after the pur- 
chase of a new wireless instrument for se- 
curing the correct time. He is now install- 
ing the outfit in his store. 








Over 500 friends of David Jacobs, a 
jeweler at 41 Western Ave., Muskegon, 
Mich., recently paid their compliments to 
him in honor of the celebration of his sev- 
enth anniversary in business in Muskegon. 
During the evening many of his friends 
visited the store and inspected his fine array 
of jewelry. In the evening a public recep- 
tion took place, Rockenbach’s Orchestra 
furnishing the music. 
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Charles Bell, Lansdowne, celebrated his 
24th wedding anniversary Thursday. 

Louis Stern, of Louis Stern & Co., Prov- 
idence, R. [., returned home from Europe 
on the steamship Rotterdam last Saturday. 
He was accompanied by his family. 

William Gsand and Sol Sickles were 
among the local jewelers who were spec- 
tators when the Lulu Temple of Philadel- 
phia trounced the shrine of Lrenton at a 
baseball game at Shibe Park last Saturday. 

One of the most successful monthly 
meetings it has ever had was held by the 
Jewelers’ Guild last Thursday evening at 
the Bellevue-Stratford. It was decided to 
hold regular monthly meetings the first 
Thursday in every month. At the same 
time it was urged upon all jewelers to take 
an active part in the “Made-in-Philadel- 
phia” movement, which will be started in a 
few weeks. Ira D. Garman, George S. 
Katz and Robert T. Ferguson, the Guild 
delegates to the convention of the Ameri- 
can National Retail Jewelers’ Association, 
which was held in Chicago during August, 
made their report. Col. J. Warner Hutch- 
ins presided. 

Thomas Sterke, previously convicted of 
stealing, was convicted last week before 
Judge Little in Quarter Sessions Court on 
a charge of attempting to commit a rob- 
bery in the jewelry store of Charles Har- 
der, 154 W. Girard Ave. He was sentenced 
to six months in jail. Last month Sterke 
entered Harder’s store and asked to be 
shown some rings. As the jeweler was 
complying with the request Sterke sud- 
denly struck Harder with a piece of lead 
pipe wrapped in a newspaper. The force 
of the blow was broken by the pipe strik- 
ing a chandelier first. However, the blow 
was sufficiently heavy to stun Mr. Harder, 
and the thief would have made his escape 
had it not been for the jeweler’s bulldog. 
The animal gave chase after the thief and 
pounced on him as he reached the street. 
Policemen scenting something wrong held 
the man until Harder appeared. 

By the use of a powerful pair of tele- 
scopic lenses fitted into eye glasses, an un- 
identified man peered through the show 
window of the store of John Spencer, 5549 
Germantown Ave., Oct. 21, and read from 
the rack the name on the tag fastened to 
a watch which had been left to be repaired. 
A moment later he walked into the store 
and asked for the watch left by Mr. Heins, 
declaring that his brother-in-law had left it 
and had asked him to drop in and get it. 
Mr. Spencer looked for the watch bear- 
ing the name of Mr. Heins and gave it to 
the stranger after collecting the necessary 
charges for repairs. The watch was worth 
fully $100. Mr. Spencer thought no more 
of it until a couple of days later when Mr. 
Heins appeared for his watch. Mr. Spencer 
explained that he had given the timepiece 
to a man who said he was his brother-in- 
law. Mr. Spencer at once reported the 
matter to the police. 








The International Jewelry Co., York, Pa., 
has opened a branch office at Red Lion. 
Philip Kranich will be in charge. 
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L. Hahn has been making a successful 
road trip for Biggard & Co. 

Out-of-town merchants in Pittsburgh last 
week buying goods included S. H. Malone, 
Monaca; Frank Murdock, Ligonier, and H. 
C. Morrison, Mt. Pleasant. 

Harry H. Heeren, buyer for Heeren Bros. 
& Co., leaves the latter part of next week 
for Somerset, Pa., on a hunting trip. He 
will be gone about a week. 

Albert Heeren, of Heeren Bros & Co., 
who, with Mrs. Heeren, spent several 
weeks at Mt. Clemens, where he was treat- 
ed for rheumatism, has returned to Pitts- 
burgh. 

G. A. Anderson has bought out the busi- 
ness of A. P. Fredin, Elizabeth, Pa., and 
will continue to conduct the store as for- 
merly. The town is about 15 miles from 
Pittsburgh, on the Monongahela River. 

The Berlin Loan Office, 402 Smithfield 
St., of which Max Berlin is the proprie- 
tor, has been enlarged by adding 11 more 
feet to the store, thereby increasing fa- 
cilities for the proper handling of busi- 
ness. 

J. Harvey Wattles, of W. W. Wattles & 
Sons, is a member of the committee of 
the Lutheran Brotherhood of Western 
Pennsylvania arranging for the coming 
quadri-centennial of the Luther Reforma- 
tion in this city. 

Merchants of the Oakland district are 
arranging for a big celebration next Friday 
night in honor of the Hallowe’en period. 
C. S. Wiley is a member of the committee 
of the Oakland Board of Trade having the 
matter in charge. 

Myer Harrison and Miss Elizabeth Har- 
rison, of the Harrison System, were in 
Natchez, Miss., to attend the wedding of 
their brother, Maurice M., which took 
place on Oct. 20. From there they left for 
a short trip to Cuba. 

Roger P. Gray, 3216 Brighton Road, 
North Side, has gone into the automobile 
supply business and has opened up an es- 
tablishment adjoining his jewelry store. He 
reports that he is bringing additional busi- 
ness to his jewelry store. 

Some of the members of the Jewelers’ 
24-Karat Club visited the Laetus Club sev- 
eral weeks ago, where they held a bowling 
contest. Park Stewart was high score 
man, rolling 124, Charles H. Holyland 
scored 110 and J. Clare Crawford 109. 


Most all of the retail houses in Pitts- 
burgh have their stocks ready and marked 
for Christmas. Dealers are sending our 
letters to their customers cautioning them 
to shop early and reminding them that it 
does not pay to wait until the last minute 
to buy. 

C. E. Snyder, Butler St., has joined the 
list of other progressive jewelers in Pitts- 
burgh who have added a wireless equip- 
ment to their establishments. During the 
last week he has been making some splen- 
did window displays typical of harvest 
days and Hallowe’en. 

John Nessly Taylor, one of the best 
known potters in the United States, died 
Oct. 19 at his home in East Liverpool, O. 





He was a prominent figure in the life of 
the community and State, and was well 
known throughout the trade. His death 
was caused by heart failure. 

The Jewelers’ 24-Karat Club will give a 
smoker and entertainment the second week 
in November, probably at the rooms of the 
Chamber of Commerce of Pittsburgh. It 
is desired to select a date that will be agree- 
able to some of the members of the club, 
and President August Loch hopes to be 
able to announce something final this week. 
Preparations are now going forward with 
the program. 

A fire prevention campaign has been 
started in Pittsburgh, and the jewelers are 
going to take an active part. The cam- 
paign for the prevention of fires starts 
Nov. 21, and the movement has the hearty 
indorsement of the officials of the depart- 
ment of public safety. One hundred stamps 
with fire-prevention motto, “Cleanliness is 
firelessness,” printed on them are being dis- 
tributed among the business houses. They 
will also be put on correspondence. 


J. Alexander Hardy, of the Hardy & 
Hayes Co., was a member of the reception 
committee of five which welcomed Presi- 
dent Woodrow Wilson to Pittsburgh last 
Saturday when he made the principal ad- 
dress at Exposition Music Hall on the oc- 
casion of the formal celebration of the 70th 
anniversary of the founding of the Pitts- 
burgh Young Men’s Christian Association. 
The President’s talk dealt with religious 
and philanthropic principles. The affair 
was a tremendous success and Mr. Hardy 
had no small part in making it so. 





Lancaster, Pa. 


G. William Reisner is home from a busi- 
ness trip to Maryland. 

Harry C. Gilman left Oct. 20 for Detroit, 
where he expects to open a jewelry and re- 
pair store. 

Christ. M, Bowman, of Ezra F. Bow- 
man’s Sons, has been in New York State 
and Canada on a business trip. 

George T. Derot, Savannah, Ga., has 
entered the Ezra F. Bowman Technical 
School as a student in engraving. 

Charles R. Gibson is home from a trip to 
various points in Ohio, Indiana and Illi- 
nois. He was away nearly two months, 

N. W. Passmore, Pittsburgh, visited 
friends last week in this city, stopping over 
on his way to New York, where he will re- 
main a week. 

Milton Oeschger, Lancaster, who opened 
a jewelry store about 18 months ago in St. 
Louis, has sold out and gone to Salt Lake 
City, where he has taken a position as trav- 
eling salesman. 

Bruce Fanus, Hanover, Pa., has taken a 
position as watchmaker with W. L. Jones, 
Martinsburg, W. Va., taking the place of 
Frank Demaree, who is now at Harrisburg 
with E. G. Hoover. 

Among the jewelers recently in Lancas- 
ter were Samuel Murchson, Baltimore; 
Nelson Poticher, Wilmington, Del.; A. K. 
May, accompanied by his wife, York, Pa.; 
Jacob Fisher and son, John E. Fisher, Eliz- 
abethtown, Pa.; Walter Russell, Christi- 
ana, Pa., and George C. Delbo, Pittsburgh. 

A letter received here on Oct. 19 from 
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Dusseldorf, Germany, informed Henry 
Balser of the deat of his brother, a youth 
of 22, in one of the battles before Ant- 
werp fell. He was shot in the head and 
instantly killed. Mr. Balser has two 
nephews and several cousins in the Ger- 
man armies. 

Oscar J. Martin, a jewelry salesman of 
St. Louis, who died there on Oct. 17, at 
the age of 59 years, was formerly a Lan- 
caster watchmaker, who left this city many 
years ago, going to Denver, Colo., where 
he opened a repair shop, but gave up busi- 
ness a few years later and went to St. 
Louis. His widow and two daughters sur- 
vive. 











The New England Button Co. has leased 
for a term of years the Sargeant Mfg. Co.'s 
plant at Summit, New and Bleecker Sts. 

George W. R. Martin, who left Newark 
last July for a trip through the south and 
to the Pacific Coast for Kohn & Co., Camp 
and Orchard Sts., has just returned from 
his trip. 

E. N. Mandeville left this week on a 
trip through New York State for the Arch 
Crown Mfg. Co., Camp and Orchard Sts. 
Charles T. Wittstein, president of the com- 
pany, has been granted a patent on a new 
gem setting. 

Edgar J. Roessler has returned from 
his trip through the New England States 
in the interests of Alling & Co., 13 Orchard 
St. Fred H. Miller visited the trade in 
Philadelphia, Baltimore and Washington 
for the concern, last week. 

E. F. C, Theurer, of Crane & Theurer, 
Inc., 68 Orchard St., has been ill for the 
past two weeks with an abscess on his ear 
drum. He is just beginning to get around 
again. Vincent W. Henderson has just 
returned from a trip through the middle 
west in the interests of Crane & Theurer. 

The new State law requiring optom- 
etrists in New Jersey to register becomes 
effective Jan. 1, and most of the optom- 
etrists have already sent in their applica- 
tions for certificates and expect to receive 
them shortly. Those who have been prac- 
tising for two years or more do not have 
to take any examination. Those who have 
practised less than two years and those 
who hereafter enter the business in this 
State mvst pass the State examinations. 

John G. Rindeil left the first of the 
week for a two week’s trip, which will 
include visits to the trade in Philadelphia, 
3altimore and Washington in the interests 
of Champenois & Co., 50 Walnut St. 
Charles W. Astley, of the same company, 
is a member of the new petit jury panel of 
the Essex County courts, which was drawn 
Saturday, by Chief Justice Gummere, 
Sheriff Monahan and Edward E. Gnitchel, 
the jury commissioner. He will begin his 
duties next Monday and will serve for 
two weeks. 








The store of F. E. Morrow, who con- 
ducts business as the Camden Jewelry Co. 
at Camden, Me., was robbed recently, and 
the thief stole from his show window goods 
valued at about $200. 
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LEADING firm of advertising 
agents claims that 81% of the 
combined circulation of all the pub- 
lications in the United States is 
concentrated in ten States in the 
sastern part of the country. 


The remaining 36 States get the remaining 19%. 


And yet there are jewelers in these 36 States who 
will continue to pay from one, two and three 
dollars more for the magazine advertised move- 
ments simply because it is claimed that this 
advertising creates a demand for them. 


Seems pretty short-sighted, doesn’t it? 


That may account for the fact that the watch 
business is slipping away from some of them. 


Now consider this: 


The Illinois-Springfield Watches are not adver- 
tised in the magazines, and yet their sales are 
continually growing all over the country. 


This shows plainly that quality, value and the 
jeweler’s recommendation is far superior to the 
manufacturer’s advertising in making sales at 
retail. 


If you think that applies only to the 19% terri- 
tory, how do you account for the fact that the 
sales of the Illinois-Springfield Watches are so 
steadily increasing in the ten States which get the 
benefit of 81% of the combined circulation? 


Think it over. 


Illinois Watch Company 
Spring field 
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Chicago Notes. 





TRADE CONDITIONS. 

Cooler and more seasonable weather during the 
past week has helped retail trade in a marked 
degree. On the other hand, the jobbers, shipping 
for the holiday trade, have been almost too busy 
to talk. Manufacturing jewelers have had a brisk 
business and are hard at work as the rush season 
approaches. There seems destined to be a heavy 
demand for platinum jewelry in all designs this 
Fall and Winter, with lavallieres and watch chains 
in the lead. Black enamel jewelry continues to 
arouse as much interest as ever, according to the 
salesrnen who returned from road trips over the 
week end. 

William Nye, a retail jeweler of Warsaw, 
Ind., was in the city on a buying trip last 
week. 

Cari Lochau is confined to his home with 
a sprained ankle. 

G. W. Milligan, of the Imperial Cut Glass 
Co., has returned from a successful road 
trip. 

M. A. Cohen is now representing the line 
of Frederick B. Weiss in Chicago and the 
middle west. 

Fred G. Thearle, of the C. H. Knights- 
Thearle Co., has returned to his desk after 
a brief absence. 

The style of the firm name of Louis By- 
rens Co. has been changed to the Louis 
Byrens Sales Co. 

Jos. W. Grossman, proprietor of the 
Bates Jewelry Co., 340 S. State St., has dis- 
continued business. 

Thomas Doyle, formerly with Swartchild 
& Co., has opened a jewelry store at 4120 
Cottage Grove Ave. 

I. Jacobson, of Levinson & Jacobson, 
Heyworth building, has returned from a 
successful road trip. 

F. E. Hyatt, general sales agent of the 
Philadelphia Watch Case Co., was here for 
a few days last week. 

F. G. Hayner, Colorado Springs, Colo., 
passed through here recently on his -way east, 
accompanied by his wife. 

Fred. Richter, formerly of Richter & 
Hoover, has opened a new jewelry store 
at 69th and South Halsted Sts. 

The show window of W. J. Rooda & 
Co. at Gary, Ind., was smashed last week 
and $300 worth of jewelry was stolen. 

Glenn Cody, formerly with Earl Newton 
in the capacity of salesman, has accepted a 
similar position with T. H. Schoalenberger. 

A third dividend of five per cent. in 
the estate of H. F. Hahn & Co. will be 
declared Nov. 6. This will make a total 
dividend of 40 cents paid to creditors. 

An execution for $600 rent was placed 
in the hands of a bailiff last week against 


the Standard Gem Co., 8 N. State St. No 
levy has as yet been made, but the bailiff 
is in charge. 

F. E. Williams has opened a jewelry 
store at Janesville, Wis. Mr. Williams was 
formerly in the jewelry business in Janes- 
ville and six years ago moved to Walla 
Walla, Wash. 

Roberts & Co., a loop diamond house, 
again attracted the attention of the down- 
town throngs last week by flying several 
huge box kites with banner advertisements 
over the loop district. 

Edwin Koch, president of the Koch Cut 
Glass Co., Mallers building, has returned 
from a successful trip through the west. 
He expects to make one or two more trips 
before the holiday season is at hand. 

A petition in involuntary bankruptcy was 
filed against Fred. H. Allen last Saturday 
by S. J. Son, Max L. Silverberg and C. J. 
Roehr Co. The liabilities are $3,200, mostly 
for diamonds, and there are no assets. 


D. D. Elliott, Versailles, O., was a recent 
Chicago visitor buying Christmas stock. He 
reports that his business has been very suc- 
cessful during the past year, owing in a 
large part to extensive city improvements. 

Sidney H. Israel, formerly with the S. & 
B. Lederer Co., has become a member of 
the firm of the J. J. White Mfg. Co., and will 
represent that concern in the middle west, 
with headquarters at 29 E. Madison St., 
Chicago. 

E. J. Dostal, retailer in the Columbus 
Memorial building, has sent out a series of 
cards to his customers with wedding present 
suggestions, accompanied by neat cuts of 
appropriate presents. The plan has proved 
most successful. 

The Uhlemann Optical Co. is now well 
established on the 12th floor of the Mallers 
building and has one of the largest floor 
spaces of any optical houses in the loop 
district. The company formerly occupied 
quarters at 8 N. State St. 

Frank Tinker, of the Cut Glass Products 
Co., was out of the city last week on one 
of his flying trips to local points. The 
factory of the company at St. Charles, IIl., 
which recently opened after being closed 
several months, is now running full blast 
on holiday rush orders. 

Theo. Gribi, a celebrated horologist, re- 
turned from Europe last week accom- 
panied by his wife and daughter. Mrs. 
Gribi and daughter had been traveling in 
Russia when the war broke out, and Mr. 
Gribi was in France. The family met in 
Rotterdam and sailed for America. 

The search for Max Schmidt, proprietor 


of the Crown China Co., the west side con- 
cern which failed without assets several 
weeks ago, is growing warm, and the cred- 
itors hope to be able to produce him in a 
few days, they declare, to tell what he 
knows about the location of the large stock. 
Among the buyers in Chicago last week 
were M. Blumenstock, Ludington, Mich.; 
W. A. Sheaffer, Fort Madison, Ia.; J. W. 
Van Doren, Minonk, Ill.; F. A. Wagner, 
Denver, Colo.; J. C. Slaughter, Corpus 
Christi, Tex.; J. Dorenfield, Corpus Christ, 
Tex.; L. L. Littlefield, Delavan, Wis. 


F. Stein has given a bill of sale on his 
stock and fixtures at 1207 E. 63d St. to 
Despres, Bridges & Noel. Mr. Stein also 
has a store at 821 E. 63d St. He is a 
former watchmaker and has been in the 
jewelry business since 1906, and also runs 
a studio for the making of hand-painted 
china. 

Louis Litt, a retailer at 325 W. Madison 
St., was the victim last week of a padded 
brick man, who threw a missile through his 
window and escaped with two trays of 
watches and other jewelry valued at about 
$500. The robbery was not discovered until 
some time later, when a private watchman 
noticed the broken plate glass. Police were 
called and they are now working on the 
case. 

The residence of Samuel Welfort, 850 
E. 50th St., was recently entered by bur- 
glars and clothing and silverware to the 
value of $1,000 were stolen. Mr. Welfort, 
who is the manager of the First State 
Pawners’ Association, was dining out with 
his wife when the flat was looted. The 
robbers filled two trunks with their plun- 
der and carried them out the rear en- 
trance. 

F. M. Hickok, Chicago manager for the 
National Jewelers Board of Trade, visited 
Mankato, Minn., this week in company with 
Rudolph Geisler, of the Norris, Alister-Ball 
Co., and Mr. Lynch, of the General Op- 
tical Co. The three gentlemen will give 
testimony in the case of the Rentz-Collins 
Co., formerly of Wells, Minn., whose mem- 
bers are charged with seeking to defraud 
the creditors and from which a wagon load 
of merchandise was uncovered through the 
efforts of the Board. 

One “Cohen,” alias “Davis,” held 
for the Grand Jury last week, charged with 
operating a confidence game, and is in the 
county jail; having failed to secure bail. 
Using the name of Sol Bergman, of Cleve- 
land, he bought $1,800 worth of diamonds 
from S. J..Son and paid for them with a 
worthless check. The diamonds were not 


Was 
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delivered to him. He was brought back 
from St. Louis. 

F. X. Wahl, manufacturing jeweler in 
the Mallers building, was robbed of $9.60 
in cash and a gold watch, charm and chain 
valued at $40 last Thursday night at 9 
o’clock. He left his home to deposit some 
money in a bank at 5lst and Lhroop Sts., 
and after making the deposit was attacked 
and robbed at W. 52d and S. Loomis 
Sts. by three young men, who held him 
up with revolvers. The charm, which was 
of Masonic design, was peculiar in that it 


contained an amethyst weighing 13% 
karats. 
Max FE. Fogelson, 8 E. 18th St.,. was 


robbed of a pair of diamond earrings and 
a diamond ring, altogether valued at $300, 
one day last week. The robber had been 
hanging around the neighborhood for the 
past six months and had often called at 
the store on one pretext or another. The 
last time he entered the store he asked to 
look at some diamonds, and when Mr. Fo- 
gelson showed them to him he made away 
with the jewelry. Mr. Fogelson recently 
sustained the loss of his wife, Marie, who 
in a nervous breakdown shot herself with 
a revolver while in a melancholy state. 

An involuntary petition in bankruptcy 


has been filed against Isaac Cohen, 1318 
S. Halsted St., who last week gave a 


deed of trust for the benefit of his cred- 
itors to F. N. Wood, attorney for the 
National Jewelers Board of Trade. An 
inventory is now being taken. Cohen has 
been in business for about 10 years, and 
was formerly a jewelry salesman, going 
from house to house. He owes very nearly 
$75,000, mostly to New York houses for 
diamonds, but the amount of diamonds on 
hand is less than $2,500. His stock is said 
to be worth $20,000, and his accounts re- 
ceivable total $35,000, but the latter may 
not be worth more than $10,000 if collected 
by a receiver. 

W. L. Mirrielees, of Manning, Bowman 
& Co. in the Kesner building, has just re- 
turned from a successful road trip through 
the northwest. Mr. Mirrielees declares that 
many jewelers are placing good stocks of 
cut glass for the holiday trade, but that on 
the whole things seem to be better in the 
smaller towns than in the large industrial 
centers. Mr. Mirrielees attributes this con- 
dition to the good crops which the farmers 
have harvested, and the rather unfavorable 
factory conditions in the cities due largely 
tu the war. Many jewelers, he said, who 
never before placed stocks of cut glass to 
any extent are doing so this year. 

The last regular monthly meeting of the 
24-Karat Club of Chicago, which was held 
on the evening of Oct. 16, proved distinctly 
interesting and was largely attended. Mr. 
Burgie, of the Kolster School of Window 
Trimming, gave an address in the course 
of which he showed about 50 stereopticon 
views covering displays of merchandise 
from prehistoric times up to the present 
date. H. N. Tolles, of the Sheldon School 
of Salesmanship, delivered an _ elaborate 
lecture on educational lines in which he 
discussed the fundamental principals of 
business building. This was greatly en- 
joyed by all who participated in the session. 

Fifteen of the jewelers have now agreed 
to take up the course of salesmanship of 


this school. The next meeting of the club 
will be held on Nov. 20, and all the retail 
jewelers of Chicago, whether members or 
not, are invited to attend. Full particulars 
may be had from the president, Paul Lack- 
ritz, 1314 Milwaukee Ave., or the secretary 
and treasurer, H. C. Stern, 229 W. Gar- 


field Blvd. 











Frederick Pilcher, Mexico, Mo., has in 
stalled a set of new fixtures in his store. 


Darnell has moved his jewelry 
New Hampton, Mo., to Al- 


W. G. 
store from 
bany, Mo. 

J. A. Nelsch has moved his store from 
1125 N. Vandeventer Ave. to Finney and 
Vandeventer Ave. 

Milton Lowenstein, of the J. Lowenstein 
Jewelry Co. left Monday on a two weeks’ 
trip through Arkansas. 

Morris. Eisenstadt, president of the 
Eisenstadt Mfg. Co., has returned from a 
business trip to New York. 

The store of the Heffern-Neuhoff 
Jewelry Co., in the Victoria building, has 
been completely redecorated. 

George H. Werner, formerly with Ed- 
ward 'H, Eagle, has taken a positon with 
the F. Dienstbier Jewelry Co. 

A. Jackson, Newstead and St. Louis 
Aves., has just opened a branch store at 
Chippewa St. and California Ave. 

Rudolph A. Engelskind has moved his 
jewelry store from Jefferson and St. Louis 
Aves. to Grand Ave. and Dodier St. 

Mr. and Mrs. Burchard O. Hess re- 
turned Monday from Excelsior Springs, 
Mo., where they have spent a three weeks’ 
honeymoon. 

W. L. Schumaker, formerly with the 
Mermod, Jaccard & King Jewelry Co., has 
taken a position with the Hess & Culbert- 
son Jewelry Co. 

The firm name of the Golden Jewelry 
Co., which recently moved from Brashear, 
Mo., to La Belle, Mo., has been changed 
to the Golden Bros. Jewelry Co. 

Goodman King, the Mermod, Jaccard & 
King Jewelry Co., and J. J. Menges, prin- 


cipal buyer for the firm, have returned 
from New York and other eastern cen- 
ters. 

W. G. Drosten, treasurer of the F. W. 


Drosten Jewelry Co. and Clarence H. 
King, of the Mermod, Jaccard & King 
Jewelry Co. have been appointed directors 
of the St. Louis Horse Show Society. 

H. Estinghausen, president of the Attle- 
boro Jewelry Co., is now in Mexico City. 
He writes that in spite of the still unsettled 
condition of the country, he expects to 
travel through it for eight or 10 weeks. 

F. W. Hoyt, of the Hoyt Jewelry Co., 
left Saturday night on a trip through 
Southern Illinois, Missouri and Arkansas. 
W. E. Barker, of the same company, moved 
Monday into the elegant new home at 
7,100 Kingsbury boulevard. 

George Abel, of Grand Ave. and Arsenal 
St.. who was elected president of the St. 
Louis Retail Jewelers’ Association at the 
annual meeting and at first announced that 
he would not be able to accept the office 
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because he lacked the time to devote to 
the duties, has yielded to the persuasion 
of the members and will serve as president 
for a year. A meeting of the association 
wili be held in a few days, at which plans 
for the year’s work will be taken up and 
discussed. 

The Fall trade extension excursion of 
St. Louis business men that had been ar- 
ranged by the Sales Managers’ Bureau of 
the Business Men’s League for Nov. 9 to 
14 into Northern Missouri and Southern 
Iowa has been postponed indefinitely. It 
was found that November was an unfavor- 
able month in which to make such a trip 
because it would interfere with the Fall 
clearing sales to be held by many of the 
wholesale houses. The dates for the trip 
will be announced ater. 

The following out-of-town dealers were 
in St. Louis during the past week: G. F. 
Meyer, Valmeyer, Ill.; Mr. Smith, of 
Smith & Smith, Noble, Ill.; T. Ben Turn- 
baugh, Carruthersville, Mo.; C. A. Tolle, 
Litchfield, Ill.; T. R. Huston, New Athens, 
Ill.; E. T. Roby, Mt. Vernon, Mo.; E. L. 
Bersch, Columbia, Ill.; Charles J. Schlen- 
ker and wife, Hickman, Ky.; Roy Allen, 
of the Allen Jewelry Co., Roodhouse, IIl.; 


J. Fikuart, Frandford, Mo.; Charles 
Geumalley, Pinckneyville, III. 
The Eisenstadt Mfg. Co. had a formal 


opening Wednesday, Thursday and Friday 
of its new factory, which occupies all of 
the third floor of the Star building, 12th 
and Olive Sts. Many members of the 
trade called to see the well-equipped fac- 
tory. A special exhibit of the Whiting & 
Davis mesh bags was made. J. A. Jacobs, 
the company’s superintendent, will return 
Nov. 1 from Colorado, where he has been 
staying for the benefit of his health. He 
is said to have completely recovered as a 
result of his trip. 

The class of jewelers who go into busi- 
ness for the purpose of failing and going 
through fraudulent bankruptcy proceed- 
ings would better stay away from St. 
Louis and those who have embarked in 
business with honest intentions and find- 
ing themselves being forced to the wall 
would better not try to conceal their as- 
sets or create fictitious credits. The ad- 
justment bureau of the St. Louis Associa- 
tion of Credit Men now has a fund of 
$25,000 which is to be used in getting after 
all such and criminally prosecuting all 
fraudulent bankrupts, all who conceal their 
assets, all who commit perjury in swearing 
to their accounts, all who make fraudulent 
use of the United States mail and all who, 
after failing, are found to have violated 
any law in the conduct of their business. 
The $25,000 fund was completed at a ban- 
quet of the association Friday night. With 
this fund to draw upon an active campaign 
against business crooks is being inaugur- 
ated by Charles D. West, assistant man- 
ager of the adjustment bureau, who is to 
give his entire time to investigating irregu- 
lar transactions and pushing prosecutions. 
The following jewelry firms are members 
of the association: Brooks Jewelry & 
Optical Co., Eisenstadt Mfg. Co., Heffern- 
Neuhoff Jewelry Co., Mermod, Jaccard & 
King Jewelry Co., S. A. Rider Jewelry 
Co., Weidlich Jewelry Co., and there are 
others in kindred lines. 
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Further plans were made at the meeting 
of the Milwaukee Optical Society, held at 
the Hotel Blatz on Oct. 16 for the course 
of educational study which the members 
are to take up under the auspices of the 
educational committee of the Wisconsin 
Association of Optometrists. The next 
meeting will be held on Nov. 20. 

For the second time within the past five 
weeks the jewelry store of Philip Suran, 
801 Winnebago St., has been robbed, and 
at the last occurrence, on Oct. 19, Mr. 
Suran captured the robber after a_ wild 
midnight chase. The culprit is 21 years old. 
In his bare feet and only scantily clad, 
Mr. Suran pursued the man for six blocks, 
firing as he ran. Policeman Hetzel, stand- 
ing at 9th and Winnebago Sts., heard the 
shots, saw the youth running north on 
Poplar St., closely followed by Mr. Suran, 
and he joined in the chase. The robber 
was finally captured on Vliet and 7th Sts. 
The capture followed a daring robbery. A 
barking dog awakened Mr. Suran, who 
jumped from his bed, donned his trousers 
and found that a rock had been hurled 
through one of the front display windows 
in his store, and that several gold watch 
chains had been stolen. Seizing his re- 
volver, Mr. Suran ran to the street, where 
he discovered a youth hiding behind a high 
porch. He fired several shots at the re- 
treating figure, but none took effect, and 
he gave chase. The jeweler’s feet were 
cut and bruised after his chase over cob- 
blestones, through an alley and over pave- 
ments, but he says that it was worth it to 
be able to capture the burglar. Mr. Suran 
is inclined to believe that the prisoner is 
the same man who smashed the same win- 
dow five weeks ago and made away with 
$300 worth of jewelry. The youth was 
taken into the District Court, where Mr. 
Suran testified against him. The defend- 
ant waived a preliminary examination on a 
charge of burglary and was held for trial. 

The Milwaukee police are still without a 
clue to the disappearance of Casimir Mel- 


ler, jeweler at 411 Wells St., who has been_ 


missing since Aug. 15, and whose absence 
was not discovered until recently. Acting 
on the advice of Meller’s friends, who 
feared the jeweler might have committed 
suicide and that his body might be in his 
store, the place was broken into last week 
by the police. Nothing unusual was found, 
but the stock and the general interior of 
the store was covered with dust, indi- 
cating that Meller had not been in the place 
for some time. It seems that Meller’s 
friends had known of his disappearance, 
but had requested that the search be con- 
ducted quietly because of the bad effect 
the news might have on the jeweler’s busi- 
ness. Inquiries have been made at the 
hospitals and descriptions have been sent 
to Chicago and other cities, but no clue 
has been obtained as yet. Meller lived 
alone in the rear of his store. Detectives 
have watched the rear and front entrances 
day and night, but he did not appear. No 
attempt was made by him to remove any 
of the stock of jewelry. Meller rented his 


store from J. E. Lewy, 623 Germania 
building. No rent has been paid since 
July. A week ago Mr. Lewy began a legal 
action against the absent jeweler to obtain 
his rent, and a notice to Meller to pay the 
rent has been posted upon the door. If 
nothing is heard from him without the next 
few weeks a court order permitting deputy 
sheriffs to attach some of the stock will be 
asked. Meller’s wife died several months 
ago. It is not believed that he is financially 
involved, as he has always paid cash for 
his stock purchases, it is said. lor several 
years he was located at 418 Mitchell St., 
and moved to the present location on Wells 
St. last February. 

Clever detective work on the part of 
C. C. Coe, jeweler and president of the vil- 
lage of Cashton, Wis., and C. M. Culver, 
a retired business man of that place, re- 
cently resulted in the arrest and confession 
of the two men who on the night of Aug. 
26 robbed Mr. Coe’s jewelry store and the 
Cashton post-office. The two men are Leo 
Weitzel, farmhand, and Harry Vogel, la- 
borer. The men were later taken to La 
Crosse, where they will be taken before 
the Federal Grand Jury. Their confession 
will result in an indictment by the Grand 
Jury, and they may be sentenced at the pres- 
ent term of the Federal Court. On the night 
of Aug. 26 the Coe jewelry store was en- 
tered and jewelry valued at $100 was taken. 
On the same night the post-office was 
robbed of stamps for the fourth time in a 
brief period. A quantity of stamps was 
taken. Post-office Inspector Nichols, of 
La Crosse, Wis., was called on the case, but 
Mr. Coe and Mr. Culver determined to test 
their own sleuthing ability. Their first 
clue was obtained when they were in- 
formed that Weitzel and Vogel had entered 
the hotel at Cashton at 4 o’clock in the 
morning following the robbery. Both men 
were drunk, they learned. Their suspicion 
of the pair was increased when a few days 
later Vogel disappeared. Weitzel went to 
work for a farmer, and from a young man 
who knew Weitzel, Mr. Coe and Mr. Cul- 
ver learned that he had rings in his pos- 
session. Weitzel was arrested and denied 
everything until told that Vogel had been 
taken into custody. He then confessed, 
even taking Mr. Coe and Mr. Culver to a 
stone quarry where the jeweiry loot had 
been buried. The jewelry was badly dam- 
aged as a result of its being under ground 
for several weeks. Vogel was arrested 
later at Lake City, Wis. 








Canada Notes. 


J. McNeil, Glace Bay, N. S., died re- 
cently. 
Byers Bros., Wiarton, Ont., have sold 


out their business, to D. W. Kettlewell. 

Robert Friend, representing Ryrie Bros., 
Ltd., Toronto, has gone to New York ona 
purchasing trip. 

The Canadian Jewelry & Importing Co., 
wholesale merchants of Winnipeg, is open- 
ing a large store at 315 Portage Ave., in 
that city. 

Out-of-town buyers calling on the To- 
ronto trade last week included: W. A. 
Dixon, Sutton West; A. Grossberg, Ham- 
ilton; I. Wurster, Preston, and H. D. Cam- 
eron, Shelburne, all of Ontario. 
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Edward J. Kappeler has remodeled his 
and installed a steam heating 
system. 

A new retail jewelry store 
been opened at 123 Mulberry 
by T. K. Reasoner. 

Charles W. Lauer, Jr., of Charles W. 
Lauer & Co., made a business trip through 
northern Indiana last week. 

F. H. Robison & Co., manufacturing op- 
ticians, have moved from 21 E. Market St. 
to larger quarters at 16 Market St. 

Gerry Mohlman, Lafayette, 
modeled his store, the work including the 
installation of a new store front. 

J. E. McCourt, manager of the jewelry 
department of the Baldwin-Miller Co., made 
a business trip to Chicago last week. 

A new store room at Lebanon has re- 
cently been occupied by H. A. McDaniel 
& Bros., retail jewelers at that place. 

Enrique C. Miller, president of the Bald- 
win-Miller Co., has returned from Lake 
Maxinkuckee, where he spent several days 
with friends. 

Joseph E. Reagan, of the Baldwin-Miller 
Co., and J. P. Mullally have returned from 
Muncie, where they attended the sale of 
the J. F. Kiser stock. 

Miss Genevieve Downing, formerly pro- 
prietor of the Genevieve’ Downing Ari 
Shop, has taken charge of the art depart- 
ment of L. S. Ayres & Co., a position she 
formerly held. 

J. K. Maxwell, Otterbein; O. C. Me- 
Carty, Carthage; H. L. Rost, Columbus, 
and Mr. Rager, of Rager & Jontz, Silver 
Lake, were among retail jewelers in the 
city last week. 

Jewelers from all parts of Indiana and 
from New York, Pittsburgh, Buffalo and 
other cities last week attended the auction 
sale for jewelers of the stock of J. F. 
Kiser, bankrupt, at Muncie. The jewelry 
brought from 60 to 70 per cent. of cost 
price, while the diamonds and watches are 
said not to have run so well. Mr. Kiser’s 
plating plant has not yet been disposed of. 

Thieves on the night of Oct. 18 broke a 
hole in a corner of the display window 
at the jewelry store of Mrs. Fletcher M. 
Noe in N. Illinois St. and escaped with 
two diamond scarf pins valued at $200. 
The window was equipped with iron bars 
and the A. D. T. burglar alarm. Within 
two minutes after the alarm sounded men 
from the A. D. T. office were on the scene, 
but the thieves had taken the pins and 
escaped. 

A buy-at-home campaign is being ar- 
ranged under the auspices of the Indiana 
Retail Merchants’ Association, of which 
Ralph B. Clark, an Anderson jeweler, is 
president. The association has about 14,- 
000 members, including merchants in all 
lines of trade. Last night the merchants 
of about 100 cities and towns met in their 
home towns and planned local campaigns. 
On the night of Nov. 17 they will meet at 
banquets in their home towns and discuss 
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The Heath Novelty Co., Asbury Park, 
N. J., is reported to be in bankruptcy. 











Wm. Williams, optician, is now located 
at the jewelry store of L. Less & Co., 736 
Market St. 

Percy H. Greer, auctioneer of this city, 
is conducting a sale for Harry Jacoby, 
Oroville, Cal. 

When M. Markheim, Stockton, Cal., was 
in town a few days ago, he was accompan- 
ied by his wife. 

Charles Hanni, who travels out of this 
city for Sussfeld, Lorsch & Co., is in town 
for a few days. 

W. L. Goldberg, Sebastopol, Cal., stopped 
here last week en route to Del Monte, with 
other officials of his city. 

A window at the Imperial Jewelry Store 
on Market St., was broken a few nights 
ago, and goods valued at $200 taken. 

). H. Kelly, department manager for 
the Morgan & Allen Co., returned the first 
of the week from the Sacramento Valley. 

C. C. Payne, formerly of Bakersfield, 
Cal., has assumed charge of the optical) de- 
partment of Werner Bros., at 1034 Market 
<3 

Jerre J. Wilson, retailer of Willits, Cal., 
is Tecovering from an attack of ptomaine 
poisoning at the Buena Vista Sanatorium 
in this city. 

Friends of L. S. Chopard, Petaluma, 
Cal., are pleased to hear that he has re- 
gained his health and is back at his old 
stand again. 

G. H. Otto, traveler for W. E. Graves, 
who represents the Watson Co., and the 
Pairpoint Corp., has just completed a trip 
in the northwest. 

FE. H. O’Brien, of this city, accompanied 
by Mrs. O’Brien, is making a trip up the 
Coast, stopping at various points. He was 
in Seattle, Wash., the past week. 

Windsor N. Cobb, of the silver depart- 
ment of Shreve, Treat & Eacret, is back at 
the store after visiting the eastern mar- 
kets. He was gone about a month. 

EK. W. Reynolds, head of the E. W. Rey- 
nolds Co., Los Angeles, Cal., was in San 
Francisco a few days ago in connection 
with a Chamber of Commerce meeting. 

Geo. A. Jochum, Pacific Coast represent- 
ative of Enos Richardson & Co., is making 
a trip over a portion of his territory, but 
is expected back at headquarters next 
week. 

R. V. Curran, importer and manufac- 
turer of New York, was in San Francisco 
recently on his first trip to the Pacific 
Coast. He had visited in the northwest be- 
fore arriving here. 

Arthur W.. Bennett, manufacturers’ 
agent, appeared at his office the first of the 
week practically recovered from an opera- 
tion for appendicitis, which had kept him 
away for some time. 

Charles Weinstock has secured new 
quarters for his retail business, having 
moved from 355 Kearny St., into the next 
block, which brings him nearer to Market 
St., and is a more desirable location from 
every standpoint. 

Burr W. Freer notes some improvement 
in business this month. All five travelers 
for his firm are on the road, and they re- 
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port better conditions in most sections than 
on their last trips. 

The members of the Pacific Coast Gold 
and Silversmiths’ Association have been 
notified that a meeting will be held in this 
city on Nov. 5, at which time various mat- 
ters of interest to the trade will be taken 
under consideration. 

Walter P. Treat, president of Shreve, 
Treat & Eacret, has just returned from 
New York, and after an inspection of con- 
ditions in the east, is of the opinion that 
the local situation is a little better than 
that in other large cities. 

The Non-Retailing Wholesale Jewelers’ 
and Silversmiths’ Association of the Pa- 
cific Coast will hold its regular monthly 
luncheon here Oct. 29. These meetings are 
of a socia) nature, and it is believed they 
are doing much toward promoting a friend- 
ly feeling in the local trade. 

T. L. Lyons, manager of the Lyons Gem 
Co., returned to headquarters a few days 
ago, after an absence of several weeks, 
during which time he called on the trade 
en route to New York and back. He was 
accompanied by Mrs. Lyons, He expects to 
start on another trip east before the end 
of the month, 

E. V. Saunders, treasurer of A. I. Hall 
& Son, left for New York Oct. 20, in the 
interests of the International Silver Co.’s 
exhibit at the Panama-Pacific International 
Exposition, which is under his supervision. 
The A. I. Hall booth in the Manufactures 
and Varied Industries building is practi- 
cally complete, and while in the east Mr. 
Saunders will assemble goods for the ex- 
hibit. 

W. D. Fennimore, president of the Cal- 
ifornia Optical Co., plans to participate the 
end of the week in the celebration of the 
completion of the San Francisco-Eureka 
line of the Northwestern Pacific Railroad. 
He has secured a ticket for the excursion 
whicii will make the first trip over the road. 
Stops will be made at various points along 
the line, principally at Cain Rock Bridge 
in Humboldt County, where the driving of 
a gold spike will take place. 

Among the out-of-town dealers 
have called on San Francisco wholesalers 
recently were: H. Oberlin, of Oberlin 
Bros., Fresno; Mr. Hughes, head watch- 
maker for S. C. Sturmer, in Sacramento; 
Max Noack, Sacramento; C. W. Thissell, 
Concord; I. Meyer, Vallejo; M. Mark- 
heim, Stockton; H. Van Norden, Portola; 
H. J. Kuechler, Stockton; J. Jacoby, Sac- 
ramento; W. L. Goldberg, Sebastopol; W. 
H. Mclimoil, Sisson; Mr. Wilbur, Dinuba; 
Frank W. Poole, Marysville, and Mr, Pe- 
quegnat, Riverside. 

Corrine Lesser Houston, cafe entertainer, 
and her husband, Jack Houston, charged 
with receiving stolen goods in, connection 
with the robbery of the Albert S. Samuels 
Co., of diamonds worth more than $30,000 
on the evening of June 9 last, were dis- 
missed by a jury in Superior Judge Cabi- 
niss’ Court last week. The former was 
alleged to have accepted on the night of the 
robbery, some jewelry from Joseph Fisch- 
ler, who has been convicted of the theft 
and sentenced to five years in San Quentin, 
and to have concealed it after his arrest 
was made. 


who 








October 28, 1914. 


Articles of incorporation have been filed 
for the Great Western Gem Co., with a 
capital stock of $25,000, by Deb. Roop, 
Katherine R. Stiner, H. C. Chamberlain 
John R. Tyrrell and E. P. Schmidt, all of 
San Francisco. Winnemucca, Nev., is 
named as the principal place of business. 
Besides engaging in the general mining 
business, the object of the company as 
stated in the articles is to mine precious 
stones and gems of every description and 
to engage in the business of cutting them 
for the market. It is presumed that the 
company intends to operate in the Virgin 
Valley opal fields in northwestern Hum- 
boldt, as Mr. Roop is believed to own a 
group of opal claims in that section, 











Hamilton 
northwest 


H, L. Mason, of the W. W. 
Co., left Saturday for Pacific 
points, 

Ray Moorhead, of the Lewis Jewelers’ 
Supply Co., has returned from an extended 
hunting trip in Wyoming. 

J. Baskin, who has been confined to his 
home several days on account of illness, is 
again attending to business. 

H. C. Baisch, wife and child, left Jast 
week for a visit with the parents of Mr. 
Baisch in Scotland, S. Dak. 

Mr. and Mrs. F. G. Hayner, of Colorado 
Springs, were here last ‘week on their way 
to New York and other eastern points. 

Alvin Herman, of Fort Lupton, made a 
flying trip here last week. He is now settled 
in the new building which he recently pur- 
chased. 

E. L. Dunham and A. H. Retsloff, both 
well known jewelers of Greeley, were dele- 
gates to the Odd Fellows State convention 
held here last week. 

A letter from Tom Symington, formerly 
engraver for Charles J. Doersam, says he 
is now nicely located in Sarnia, Ont. C. M. 
Covey has arrived from Erie, Pa., to suc- 
ceed Mr. Symington. 

Word received here from New 
says that a famous old turquoise mine near 
Cerillos has been sold under foreclosure 
proceedings to Frederick K. Gilbert, who 
held the mortgage. The consideration was 
$24,600. 

Evan Freedheim, his wife and_ son, 
Lester, are being cared for at Mercy Hos- 
pital, where they are ill with typhoid fever. 
Mr. Freedheim is a former Denver jeweler. 
The family returned here a few weeks ago 
from Long Beach, Cal. where they have 
resided for the past two years. 

There is quite a stir in the Jackson Hole 
country in Wyoming because of the unsuc- 
cessful search by officers for two brothers, 
alleged tusk hunters, who escaped recently 
while they were being taken from Lander 
to Kemmerer for trial on charges of 
slaughtering elk for their teeth. They have 
been at large for several days, although 
every effort has been made to apprehend 
them. It is said that the men use Maxim 
“silencers” on their guns, and that at least 
50 carcasses of elks have been found; and 
that in each instance the teeth of the ani- 
mals have been removed. 


Mexico 
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W. B, Kelly, 
turned from a 
Balboa. 

James Gard, formerly of Maricopa, but 
more recently of Escondido, left this city 
a few days ago on his way to Bakersfield. 

M. Katzman has gone around the “Kite- 
Shaped” Track on a business trip for J. 
the Title Guar- 


555 S. Broadway, has re- 
successful hunting trip to 


Levinson, wholesaler in 
antee building. 

L. A. Gregory, Medford, Ore., has been 
spending some time in Los Angeles and 
vicinity, and it ts possible he may locate 
in business here. 

Mrs. Cole, of the silver department of 
Brock & Co., has returned to the store 
after a long absence on account of an in- 
jury received on the street. 

Paul Grimm, formerly manager of the 
Geneva Watch & Optical Co., had his auto- 
mobile stolen recently. It was found by 
a depty sheriff some distance from Los 
Angeles, but had not been injured 

Leroy Calvert, Azusa, has sold his Glen- 
dora’ business, and is now confining his 
attention entirely to his Azusa store. He 
has added largely to the stock and has put 
in new cases and made other improve- 
ments. 

E. W. Reynolds, president of the E. W. 
Reynolds Co., after attending the meeting 
of “boosters” in San Francisco, extended 
his trip among his customers in the north, 
going as far as Cloverdale. He was very 
cordially received and enjoyed his visit 
very much, 

Jack Durrett, who for some time past 
has been assistant to F. B. Adams in the 
repair department of S. Nordlinger & 
Sons, has left this city and returned to his 
old home in Dallas, Tex. His father died 
some time ago, and he wishes to be there 
to care for his mother. 

The following out-of-town jewelers have 
been in Los Angeles recently: C. E. Per- 
ham, San Pedro; Leroy Calvert, Azusa; 
H. R. Wilson, Ocean Park; E. V. Wilson, 
Sierra Madre; I, Macatee, Lankershim; P. 
M. Germain, Garden Grove; C. E. Camp- 
bell, Calexico. Mr. Campbell has returned 
to his home by automobile. 

Frank B. Adams, head of the repair de- 
partment of S. Nordlinger & Sons, has re- 
turned from an automobile tour through 
southern California with his family. He 
spent considerable time fishing in the 
mountains, A, Bacon, head of the watch 
department for the same firm, has also re- 
turned from his vacation trip. 

The G. D. Davidson Co. has opened a 
branch store at Sherman. This company 
has been appointed to the watch inspector- 
ship. at Sherman for the Pacific electric 
railway. Mr. Smith, the manager, has on 
display in the windows of the Los An- 
gelesi ‘store about 700 watch movements. 
They are attracting much attention. 

Civ H. Walton, of the Opal Store, ar- 
rived in San Francisco a few days ago 
from the Orient. As heretofore announced, 
Mr. Walton, after visiting his opal mines 
in Australia, started to continue on a tour 
around the world, but was prevented from 


doing so by the European war. It is ex- 
pected that he will remain in San Fran- 
cisco a short time before coming here. 








Pacifie Coast Notes. 





C. F. Pinkert, formerly of Alleghany, 
Cal., has purchased the jewelry business of 
R. M. Lee in Beaumont. 

H, E. Carrington has sold his business in 
Napa, Cal., to J. W. Nicholson, Sisson, Cal. 
Mr. Nicholson was married just before 
leaving Sisson. 

G. H. Johnson has returned to Petaluma, 
Cal., after learning engraving and watch 
repairing in San Francisco, and has opened 
a store on Main St. in that city. 

T. J. Lord has been calling on the trade 
in the Imperial Valley, Cal. and in Texas 
and Colorado in the interests of his father’s 
jewelry and notion business in Long Beach, 
Cal. ; 

R. M. Hayes, who came to California a 
few weeks ago from lowa, is opening a 
store in Fullerton. He is fitting up an at- 
tractive establishment and expects his stock 
to arrive in a few days. 

The Arthur T. Connards store in Fellows, 
Cal., which has been closed for the past 
month, is being redecorated and otherwise 
put in readiness for re-opening. Mrs. 
Imogene Greenwood will be in charge. 

L, Eaves & Co, are installing a handsome 
new front to their store at 909 State St.. 
Santa Barbara, Cal, It is to be constructed 
of Alaska marble and plate glass, which 
will greatly enhance the appearance of the 
establishment. 

J. R. Segall, head of the El Paso Optical 
Co. in El Paso, Tex., left for the east re- 
cently to place orders for additional equip- 
ment for his concern, which has enlarged 
its quarters by taking in an adjoining room. 
He will also purchase stock while in the 
market. 








Seattle, Wash. 


L. A. Perret, Black Diamond, 
Seattle a short time ago. 

V. E. Taylor, of Taylor Bros., Victoria, 
B. C., was recently in the city on a com- 
bination business and pleasure trip. 

W. S. Dippo has opened up a new store 
at Auburn, Wash. He was formerly con- 
nected with the Stone School of Watch- 
making at St. Paul. 

Otto Frank, Wenatchee, purchased the 
store and fixtures of Moore & Morrison, 
104 E. Pike St. Mr. Frank will continue 
to do business at the same location. 

I, N. Woods, Shelton, Wash., whose store 
was recently destroyed by a fire, came to 
this city last week. He selected new fix- 
tures. Almost all of his stock was saved. 

I, Lachman, head of the I. Lachman & 
Sons Co., this city, has returned home after 
an absence of five months. The greater 
part of ‘his time was spent in the eastern 
trade markets. He stopped off at Denver, 
Salt Lake City and other large western 
cities on his way back. 





was in 








Alphonzo G. Blethen has - moved his 
jewelry business from the store in the 
Mayo block, Dover, Me., where he has been 
located for 38 years, to quarters in the 
Poole building, across the street. 
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Pacifie Northwest. 





H. E. Witman has moved to new quar- 
ters in Redmond, Ore. 

The Boettcher business, Kalama, Wash., 
has been moved to a new location. 

H. L. McLane has sold his business in 
Prosser, Wash., to Harley Wells and will 
retire to his ranch west of town. 

Wm. Haylor has installed new fixtures 
at his store in Heppner, Ore., which add 


greatly to the general appearance of the 
place. 
W. A. Seibel, who was connected with 


the trade in Seattle for several years, has 
gone into business on his own account at 
Cle Elum, Wash. 

Fire broke out in the store of John J. 
Hartman, Houlton, Ore, a few days ago 
during his absence, but it was extinguished 
before much damage was done. 

A man who was arrested in Wenatchee, 
Wash., last week pleaded guilty to the 
charge of breaking the window at the 
Carlquist store in Leavenworth, Wash., and 
taking watches from the display. 

Max Strasburg, recently connected with 
the wholesale firm of Chas. Wathen & Co.., 
Denver, Colo., has taken a position with 
Ben Cohn & Bro. in Spokane, Wash. He 
will have charge of the credit department 


and will also manage the company’s adver- 
tising. 





Minneapolis and St. Paul. 





Edward Dockman has opened a new 
jewelry establishment in the St, Paul Ar- 
cade, 7th St., between Minnesota and Rob- 
ert Sts, 

Charles Weinstein, Nicollet Ave. Min- 
neapolis, suffered a loss of $300, consist- 
ing the entire window display, when burg- 
lars recently broke a small hole in the 
plate glass window in his store and helped 
themselves. Apparently the burglars used 
a small rake or similar article to reach 
for the jewelry. The police have recovered 
part of the jewelry and arrested two sus- 
pects, who are being held. 

The Wholesale Jewelers’ Association of 
Minnesota met recently and elected the 
following officers: President, C. F. Sischo, 
of Sischo & Beard, St. Paul; vice-president, 
A. T. Murdock, Minneapolis; secretary, J. 
M. Bennett, Minneapolis; treasurer, Ken- 
neth Sischo, of Sischo & Beard, St. Paul. 
The meeting was in the rooms of the Com- 
mercial Club, St. Paul, and a dinner was 
served to the 20 members who attended the 
meeting. 

F. O. Anderson, Minneapolis, is 
comfortably settled in his new location in 
the West Hotel, Hennepin Ave. and 5th 
St. The store is on the main floor, 
cupying a space 22x50, with a rear en- 
trance double door to the lobby of the 
hotel. The manufacturing and repair de- 
partments are located in the basement, oc- 
cupying the same space as the store. The 
space occupied is doublé to that of the old 
stand. There are 14 display and wall cases. 
Mr. Anderson has associated with him M. 
S. Lockwood, optician, in the new store, 
who was formerly with the Powers Mer- 
cantile Co. 


Bean & Miller, Cane Hill, Ark., have been 
succeeded by Miller & Pyotte. 


now 


OC- 
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W. L, Mahan has moved from Beverly, 
O., to Stockport, O. 

David L. Poole has moved from Lockes- 
burg, Ark., to Gillam, Ark. 

Charles W. Fulcher, ‘Clay, Ky., has been 
succeeded by J. L. Jenkins. 

Wallenstein & Mayer have bought 45 
bales of cotton, and are still buying. 

Charles A. Gebhardt left Monday for 
southern Indiana ior the Clemens Os- 
kamp Co. 

William Pflueger, of Joseph Noterman & 
Co., came in from Kentucky Saturday and 
will start west this week, 

Frank H. Herschede, of the Frank 
Herschede Co., has returned from Flerida, 
where he spent the Winter. 

Milford Fox, of the Gustave Fox Co., 
is in after a seven weeks’ trip in the west. 
W. G. Courtney is now in the west. 

Sol and Harry Gilsey, diamond mer- 
chants, are both in the south. Harry Gil- 
sey will go west as soon as he returns. 

S. H. Smith and W. W. Coup, of the 
Chicago office of the Geneva Optical Co., 
spent some time in Cincinnati last week. 

J. C. Miller, of the Miller Jewelry Co., 
is in Indiana. Frank Krohme has gone 
out to Kentucky, West Virginia and Penn- 
sylvania. 

W. Stratton & Son, Seymour, Ind., has 
sold. out. Herman Stratton, the son, 
traded the store for a farm. The store is 
now owned by a Mr. Love. 

Victor Gebhardt, of Gebhardt Bros., re- 
turned Tuesday after holding exhibits of 
the firm’s patented solitaire cluster in 
Toledo, O., and Ann Arbor, Mich. 

S. Bass, Charleston, W. Va., is opening 
a new store with jewelry and optical de- 
partments. He was in Cincinnati last 
week buying stock, show ‘cases, fixtures, 
etc. 

H. Sauer, Newport, Ky., jeweler, moved 
last Friday into his new store on Mon- 
mouth St. The building was bought by 
Mr. Sauer some months ago, and he has 
remodeled it to suit his every need. 

Mr. and Mrs. A. O. Kittlecamp, former- 
ly of Nokomis, Ill, spent a short time 
here last week on their way to Florida, 
where they will make their home. Mr. 
Kettlecamp has sold his store to Louie A. 
Beatty. 

The Clemens Oskamp Co. was the only 
jewelry store in Cincinnati to observe 
“American week.” The store was dec- 
orated with a quantity of red, white and 
blue silk. Silver and china ware were dis- 
played on the colors. 

Sam R. Young, traveling man for Richter 
& Phillips, and Miss Edna Hancock, head 
of Richter & Phillips’ billing department, 
were married Wednesday at the home of 
the bride in Madisonville. Mr. and Mrs. 
Young left immediately for Florida. 

Miss Elizabeth Bary was the hostess of 
the Entre Nous Club of the Oskamp Nolt- 
ing ‘Co. last Saturday. She entertained 
with a 6 o’clock dinner at the Vendome in 
Newport, Ky. Miss Anna Fisher, of Car- 
thage, O., will be the hostess next month. 

R. W. Clark, a former Lawrenceburg, 


Ind., jeweler, will go into business in 
Dillsboro, Ind. Nov. 1. He was in Cin- 
cinnati last week buying stock and fix- 
tures. Dillsboro, though a small town, 
promises to be a good location for a 
jeweler, because it is in a rich farming 
country. 

Among the out-of-town jewelers in Cin- 
cinati last week were Walter Rosenblatt, 
of the Rosenblatt Co., Greenville, Tenr.; 
Kk. G, Washington, Russell, Ky.; Lester 
Davis, of J. J, Davis & Son, Jackson, O.; 
J. M. Tufts, Loveland, O.; B. J. Dillard, 
Lebanon, Tenn.; C. E. Ewing, Hortsville, 
Tenn.; C. E. Harner, Morrow, O.; Will- 
iam H. Lewe, Aurora, Ind.; Will Aber- 
crombie, of Abercrombie Bros., Rushville, 
Ind.; H, C. Reed, Blanchester, O.; C. W. 
Schaible, Troy, O.; Shelly Van Horn, 
Shelbyville, Ky.; Aaron McConnel!, Har- 
rison, O.; C. L. Ryder, Chattanooga, 
Tenn. 

Joseph Noterman & Co. have received 
word from their customers in several of 
the small cities in Ohio that a man repre- 
senting himself as an eastern jeweler is 
selling a lot of cheap, poorly made clust- 
ers, mountings, etc., which he claims he 
bought from the stock of Joseph Noter- 
man & Co. Leo Goesling, manager of 
Joseph Noterman & Co., says this man has 
absolutely no goods from that firm. That 
the man could not possibly have gotten 
any of their stock, and that they have 
never had in stock goods of the quality 
sold by this unknown man. They are 
making efforts to trace the fellow. 








Omaha. 





T. J. Brunner was in Lincoln last week 
on business. 

Fred Brodegaard has gone to New York 
and other eastern towns on business. 

I. E. Oak, Wakefield, Nebr., has taken 
a partner. The firm will now be Oak & 
Allson, 

James Donnelly, of Donnelly, Caliger 
& McLaughlin, Des Moines, Ia., was in the 
city last week. 

T. L. Coombs, president of the American 
National Retail Jewelers’ Association, has 
gone to Chicago on business. 

H. S. Welch, formerly of Wayne, Nebr.. 
has bought out the jewelry business of 
R. M. Brown, Central City, Nebr. 

The C. B. Brown Co. is holding a re- 
moval sale. The concern expects to re- 
move to its new location in the United 
States Bank building Nov. 15. 

A well-dressed young man of good ad- 
dress has been swindling unsuspecting per- 
sons in different parts of this State and 
Iowa, by representing that he is an agent 
of an optical company. 

J. F. McInerney, manager for Loftis 
Bros. & Co., has resigned and accepted a 
position with the Government. He will 
be located at Springfield, Il]. A. H. Ed- 
monston, St. Louis, has accepted the man- 
agement of Loftis Bros. & Co.’s store in 
this city. 

The following out-of-town jewelers were 
in Omaha last. week: Chas. Albright, Da- 
vid City; A. G. Kupka, Schuyler; W. J. 
Carroll, Humphrey; H. G. Anderson, Fre- 
mont; Mr. Carnahan, Manilla, Ia.; Mr. 
Gillespie, Randolph; Louis Robinson and 
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wife, Glenwood, Ia.; J. A. Peterson and 
wife, Elkhorn, and Bb. Lerew, Gretna. 











Lou:s Meyer, of the Meyer Jewelry Co., 
is spending a few days with Jhis relatives 
and friends at Chanute, Kans. 

C. E. Manor, a Kansas City jewelry auc- 


tioneer, is in Gallup, N. M., where he is 
selling the $35,000 stock of W. Wurm. 

Cleon Baskette, formerly owner of the 
Baskette Jewelry Co., Chillicothe, Mo., has 
sold his business to H. Hirsh. Mr. 
Baskette is now connected with Ed Bras- 
field, Unionville, Mo. 

Joe W. Thomson opened a new jewelry 
store at Polo, Mo., Oct. 10. The new 
store is thoroughly stocked and equipped 
and is one of the finest small stores in that 
section of the country. 

Among the visitors to Kansas City re- 
cently were: A. J. Carruth, Herington, 
Kans.; B. H. Beattie, Woodward, Okla.; 
G. K. Fagan, Westphalia, Kans., and R. C. 
Libby, Wier ‘City, Kans. 

The Meyer Jewelry Co. is making ex- 
tensive alterations and additions to its 
shop. Two new presses are being installed. 
Two new men have also been added to the 
force. Besides the rearrangement in the 
shop the company is also rearranging the 
display room so as to display the goods 
more advantageously. 

Walter Fellman, a jewelry auctioneer 
well known in the middle west, returned 
recently from an extensive trip through 
the northwest. While away he visited all 
of the Coast cities, including the larger 
cities of western Canada. He reports that 
business conditions in that section of the 
country are very satisfactory. 

Leslie White, a traveler for the C. A. 
Kiger Co., was in this city recently for a 
few days. Mr. White was very frank in 
admitting that the cotton situation was 
hurting business in southern Oklahoma, but 
was inclined to take an optimistic view of 
the business outlook, because, as he says, 
he believes that the people of the United 
States will come to the rescue of the cot- 
ton grower and thereby relieve the con- 
dition. 

F. E. Pirtle, Council Groves, Kans., and 
W. S. Pontius, Anthony, Kans., both man- 
agers of the stores of Pirtle & Co. in their 
respective cities, were in Kansas City re- 
cently buying boods. Both men report 
their section of Kansas as exceedingly 
prosperous from an agricultural stand- 
point. They say, hcwever, that the jewelry 
business is not up to normal. The reason 
for this 1s that most of the farmers are 
still holding their wheat, and consequently 
have but very little money to spend, and 
this being spent only on necessities. But 
when the wheat that is now on hand is 
sold they expect to see business improve. 








On the night of Oct. 20 the W. J. Rooda 
Co., Gary, Ind., lost 17 watches and 14 
rings, valued in all at about $260, as a re- 
sult of a window-smashing robbery. There 
is a clue to the thieves, which is being in- 
vestigated, and the Jewelers Security Alli- 
ance is offering its reward. 
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Hartford, Conn. 


A regular meeting of the members of 
the Hartford District Jewelers’ Club will 
be held on Tuesday evening of next week. 

Harold E. Meade, of the H. E. Meade 
Co., retail jewelers and opticians, Winsted, 
Conn., and Mrs. Meade returned last week 
from their wedding trip. 

Trade-marks for chiropodists’ knives 
have been granted to the Challenge Cut- 
lery Corporation, Bridgeport, Conn., by the 
United States Patent Office. 

A certificate of organization of the 
United German Silver Co., Stamford, 
Conn., was filed last week in the office of 
the Secretary of State in this city. 

Alexander Harper, general manager of 
the American Silver Co., and Mrs. Harper 
were last week appointed members of the 
entertainment committee of the Bristol 
3o0ys’ Club. 

Pratt, Read & Co., manufacturers of 
ivory goods, Deep River, Conn., last week 
declared a stock increase of $500,000 and a 
dividend of 30 per cent., the decision being 
made at the annual meeting of the con- 
cern. 

\t the annual meeting of the stockhold- 
ers of the New Departure Mfg. Co., Bris- 
tol” Conn., last Wednesday, Albert F. Rock- 
well, president of the American Silver Co., 
was elected president and a director of the 
former company. 

P. Davis Oakey, local assessor, who is 
the candidate for Congress from this dis- 
trict on the Republican ticket, delivered an 
address last Wednesday noon before a 
large audience of the employes at the Ses- 
sions Clock Co., Forestville, Conn. 

Alterations have been completed at the 
new retail jewelry and optical store to be 
conducted by David A. Rofes in the Palace 
Theater building, 645 Main St. Several 
showcases were placed in position Satur- 
day and the store will be opened for busi- 
ness in the near future. 

Work on the new factory building being 
erected by C. J. Bates & Son, manufac- 
turers of ivory goods, Chester, Conn., is 
being pushed along rapidly so that the 
structure will be completed before the ex- 
treme cold weather sets in. The new build- 
ing will be used for the cutlery department 
of the firm, which is now located at New- 
ark, N. J., where it will be discontinued. 

The manufacture of watch crystals has 
been started at the factory of the Water- 
bury Clock Co., 31 Cherry Ave., Water- 
bury,’ Conn., the company being the first 
concern in the United States to attempt 
the development of watch crystals under 
domestic conditions. The crystals are 
bought in the rough from a West Vir- 
ginia firm, and are shaped and trimmed to 
fit the various sized watch cases manufac- 
tured by the Waterbury Clock Co. It has 
not been announced as yet how many more 
employes this new line of work will re- 
quire. 

A warranty deed of the Root Island play- 
ground property from the Bristol Public 
Welfare Association to Carlyle F. Barnes, 
president of the Wallace Barnes Co., clock 
spring manufacturer, Bristol, Conn., and a 
quit claim deed to President Barnes from 
the library have been recorded at the town 
clerk’s office. By the agreement made with 


Mr. Barnes, he takes up the mortgage on 
the playground property and has a right to 
sell it at the end of a term of years at an 


.agreed price, providing the city refuses to 


take it up during that time. This deal puts 
at the disposal of the library board a fund 
of $4,000. 














Miss Eva B. Born, daughter of Mr. and 
Mrs. Rudolph Born, 57 Crown St., and 
George C. Snyder, with the Meriden Brit- 
annia Co. (factory E of the International 
Silver Co.), were united in marriage in 
Bridgeport, Conn., last Wednesday after- 
noon. After a short wedding trip to New 
York, Mr. and Mrs. Snyder will reside on 
Maple St., this city. 

George E. Savage, president and treas- 
urer of the Manning, Bowman Co.; A. E. 
Hobson, superintendent of the Barbour 
Silver. Co. (factory A of the International 
Silver Co.), and W. G. Snow, advertising 
manager ‘of the International Silver Co., 
are among the annual subscribers to the 
Meriden Public Health Association, as an- 
nounced by the treasurer of the associa- 
tion, George M. Curtis, treasurer -of the 
International Silver Co. 

Capt. William E. Bliss, president of the 
EK. A. Bliss Co., jewelry manufacturer, has 
resigned his office as commander of Com- 
pany I, Second Infantry, C. N. G., and has 
been honorably discharged. President Bliss 
recently left the Meriden hospital follow- 
ing an operation for appendicitis. His mili- 
tary duties, it is said, proved too great a 
strain in addition to his duties at the fac- 
tory of the E. A. Bliss Co. President and 
Mrs. Bliss were out of town last week. 
It is expected that First Lieutenant Howard 
Bates, also with the E. A. Bliss Co., will 
be named to fill the vacancy of captain. 








Wallingford, Conn. 





Frank E. Burchfield, formerly secretary 
to President Frank A. Wallace of the R. 
Wallace & Sons Mfg. Co., was on Satur- 
day of last week elected president of the 
Wallingford Club at its annual meeting. 

George D. Munson, of the Watrous 
Mfg. Co. (factory P of the International 
Silver Co.), has been granted a patent for 
a combined cigarette case and match box. 
Mr. Munson has assigned his rights to the 
International Silver Co. 

A silver loving cup, won as second prize 
in the Wanconma Yacht Club motor boat 
races, New Haven, Conn., recently, at- 
tracted much attention last week in the dis- 
play window of Anthony W. Hull, a retail 
jeweler, 260 Center St. 

A check for $25 has been presented to 
the Wallingford fire department by the 
Simeon L. & George H. Rogers Co., which 
concern suffered a loss by fire recently. At 
a special meeting of the fire department 
members held last Wednesday a vote of 
thanks was extended to the company. 

Charles H. Tibbits, manager of Simpson, 
Hall, Miller & Co. (factory L of the In- 
ternational Silver Co.), was one of the four 
lay delegates from Connecticut to the pri- 
mary synod of the First Province of the 
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Episcopal Church, which opened in Spring- 
field, Mass., on Tuesday of last week and 
continued for three days. 











ee 

J. Neilson, Biloxi, Miss., visited New 
Orleans last week on business. 

F. F. Vann, Alexandria, La., has an- 
nexed an optical department to his store. 

L. W. Dekle, Canton, Miss., spent sev- 
eral days in the city last week calling on 
wholesalers. 

Julius H. Meyers, representing Pfister 
Bros., New Iberia, was in town last week 
combining business with pleasure. 

W. J. Langsford, formerly in the 
jewelry business in Gibsland, La., will open 
an establishment at Winsboro, La., within 
the next few weeks. 

J. E. Larkin, Morroe, La., has moved 
from his old quarters on Main St. to his 
new establishment opposite City Hall. The 
new home is a vast improvement over the 
old one 

T. Hausmann & Sons are preparing to 
move into their new home in Baronne St. 
some time this week. Workmen are now 
putting the finishing touches to the interior 
cf the building. 

The Mount Jewelry Co., Baton Rouge, 
La., purchaser of the Schmidt & Price Co., 
of the same town, has moved to its new 
and spacious quarters on Third Ave. The 
building is large and modern. 

Loca! jewelers were gratified to learn 
that F. L. Trepagnier, Donaldsonville, La., 
was successful in capturing the blue rib- 
bon at the Southern States Fair in Don- 
aldsonville for the finest motor boat on 
exhibition at the fair. Mr. Trepagnier 
won over competitors from all over the 
south. 

Checks are still being received by Leon- 
ard Krower in the interest of the “Buy-a- 
Bale of Cotton” movement instituted by 
the well-known local wholesalers several 
weeks ago. Among those to send checks 
are: T. Quayle & Co., Providence, R. L.; 
Hirsch & Flashner, New York; the Ford, 
Perry Co., Providence, R. I.; Wildprett 
& Saacke, Providence, R. I.; Charles 
Keller & Co. New York; Untermeyer- 
Robbins Co., New York; Joseph Finberg, 
Attleboro, Mass., and Wolfsheim & Sachs, 
New York. 

Sunday, Oct. 25, was “Gilbert Day” at 
Pelican Park. Lawrence (Larry) Gilbert, 
the local member of the Boston Braves, 
world’s baseball champions for 1914, was 
the center of attraction of several thou- 
sand persons who turned out to see him. 
He played in a game with the New Or- 
leans Railway & Light Co.’s team. One 
of the features of the day was the pres- 
entation of many handsome gifts to Gil- 
bert, including a loving cup with his pho- 
tograph engraved thereon;-a gold handle 
umbrella and a solid silver baseball and 
baseball bat, regulation size, by friends. 
The ball and bat and the cup were turned 
out in the T. Hausmann & Sons factory. 








The Garnett-Bailey Jewelry Co., Tacoma, 
Wash., has been succeeded by Lemuel E. 
Garnett. 
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News Gleanings. 


I. Pelzweig has started in business as a 
jeweler and watchmaker at 1330 Calhoun 
St., Fort Wayne, Ind. 

R. C. Blethen has moved his jewelry 
business from the Mayo block, Dover, Me., 
to the building across the street which was 
for several years occupied by O. H. Bragg. 

Benjamin T. Ash, president of the New 
York State Retail Jewelers’ Association, 
has written a letter to Governor Glynn 
thanking him for his interest and approval 
of Chapter 241 of the Laws of New York 
State for 1914. This is known to the jewel- 
ers throughout the State as the Lien Law 
and covers uncalled for repairs. 

F. S. Geidl’s jewelry store at Brecken- 
ridge, Minn., was the scene of a recent 
fire. The fire gained considerable headway 
before being discovered. The prompt work 
of Leo Miksche and another young man 
with fire extinguishers held the flames in 
check until the department arrived, but 
even in that short time considerable dam- 
age was done. 

The Forest Craft Guild, Grand Rapids, 
Mich., is offering 10 cents on the dollar. 
The indebtedness is reported to be $11,391. 
This business has been conducted by M. 
G. Mann. He formerly carried on the 
Grand Rapids School of Applied Arts for 
several years. Later he started a metal 
novelty business in connection therewith 
which he placed in the name of his mother. 
Since that time he has tinited the two de- 
partments. 

Burglars one night recently entered the 
Treasury State Jewelry Co.’s store at 2511% 
Montana Ave., Billings, Mont., and made 
away with watches and rings valued at 
$200. An overcoat valued at $20 was also 
taken. Entrance was gained through a 
rear door. A broken pane of glass had 
been replaced by a sheet of cardboard. 
The burglars pushed this out, reached in 
and slipped back the bolt, the only fasten- 
img to the door. 

Stewart Williams, a salesman traveling 
from Louisville, Ky., was a recent victim 
of a daring burglary, when his sample case, 
containing all of his sample fraternity and 
class pins, and valued at $400, was stolen. 
The case was later found on the State Uni- 
versity campus with only 14 articles miss- 
ing. The salesman stepped into a store for 
a few minutes and asked permission to 
leave his case there. On his return he 
was unabie to find it. 

Victor Bogaert, the Lexington, Ky., 
jeweler, who recently returned from the 
European war theater, gave his experiences 
at the battle front one night recently at the 
Ben Ali Theater. An admission fee of 25 
cents was charged, and the proceeds were 
added to the fund for the support of the 
Baby Milk Supply Station at Duncan Park. 
Mr. Bogaert is the only Lexington man 
who has seen actual fighting at the front 
in the present European war. Interviews 
by Mr. Bogaert regarding his experiences 
in the war zone, as published in the local 
papers, have been read with interest. 

A silver service soon to be presented to 
the battleship Texas was placed on exhibi- 
tion in the windows of the establishment 
of the Stelfox Co., Austin, Tex., a short 
time ago, and was an object for the ad- 
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miration of hundreds of passersby. The 
pieces composing the service bear engraved 
reproductions of representative Texas 
buildings and scenes, and even a map of 
the State is shown in minute detail. Among 
the engraved designs are the capitol, the 
Governor’s mansion, the Alamo, the Cot- 
ton Palace at Waco, a view of Waco, the 
Dallas Fair buildings, the Galveston sea 
wall and other views. The Texas star ap- 
pears in relief on all of the pieces, and a 
likeness of Governor Colquitt adorns the 
huge punch bowl. 

That Latin-American countries are look- 
ing to the United States for the capital 
and the market for their products which 


ihey formerly found in Europe is em- 
phasized in “Statements on the Latin- 
\merican Trade Situation,’ a pamphlet 


just issued by the Bureau of Foreign and 
Domestic Commerce of the Department of 
Commerce, giving the addresses made by 
representatives of Latin-American coun- 
tries at a conference with American busi- 
ness men recently held in Washington. The 
pamphlet, issued as Miscellaneous Series 
No. 18, contains the statements made by 
the ministers from Bolivia, Uruguay, Peru 
and Cuba to the United States the con- 
suls general of Costa Rica an’ Colombia 
in New York, the minister from Ecuador 
to England, and others, besides the open- 
ing remarks of Secretary of State Bryan 
and a statement by Secretary of Commerce 
Redfield. The pamphlet is for sale by the 
Superintendent of Documents, Government 
Printing Office, Washington, for five cents. 

Clever work on the part of Detective 
Evans, of the Dayton, O., police force, 
quickly brought to justice John B. Hanlon, 
24 years of age, who succeeded in obtain- 
ing from A. Thoma & Sons, Piqua, O., a 
diamond lavalliere and ring, valued at $150. 
Hanlon introduced himself as Alfred Flesh, 
Piqua, and took the jewelry on approval. 
By the time it had dawned upon the clerk 
who had waited upon the man that he did 
not resemble the man he was impersonating 
the stranger was on his way to Dayton. 
where he was placed under arrest. As soon 
as the theft was reported the Dayton au- 
thorities detailed Policeman Evans to 
watch the D. & T. cars. The policeman 
boarded a car outside the city limits and 
succeeded in picking out the man he was 
after. The prisoner had the property in 
his possession at the time the arrest was 
made, according to the police. The Piqua 
police were notified of the capture and 
Officer Henning was detailed to gs after 
the man. The prisoner was sent back to 
Piqua and is now in the city jail. 

P. T. Quast, Sweetwater, Tex., had an 
unusual experience recently, but doubtless 
his thoughtfulness and keen detective work 
prevented his store from being robbed. 
Just before closing the doors of his estab- 
lishment for the day of Oct. 9 four young 
men called at the store. Finally the jewel- 
er told his four visitors that he wished to 
close his store, and after doing this he 
decided he would watch developments for 
awhile. The four men made a tour of back 
alleys, and after reaching N. 2d St. three 
of the men disappeared suddenly. The 
jeweler decided to follow the other, who 
proceeded to the rear of the jewelry es- 
tablishment. In a short time the jeweler 
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heard a noise as if someone was cutting 
the wire screen at the window, and he has- 
tened to the front of the store, where he 
met the chief of police. The police official 
went to the rear of the building while Mr. 
Quast entered the front. The man at- 
tempted to escape, but was captured and 
escorted to the county jail, where he is 
now awaiting the action of the grand jury. 
He had in his possession a ticket to Brown- 
wood, and said that he was hungry and 
thought he was entering a grocery store. 








Consular Notes. 





According to a recent Daily Consular 
Report, the Bureau of Foreign and Domes- 
tic Commerce is in receipt of a communi- 
cation from a foreign consular officer, resi- 
dent in the United States, stating that he 
has an inquiry from a gentleman in his 
country who desires to purchase American 
watches which may be retailed for $1 each. 
Further information regarding this com- 
munication may be had by referring to No. 
14,143, Bureau of Foreign and Domestic 
Commerce, Washington, D. C. 

* * * 

An export agent with branch houses in 
Europe and South America advised an 
American consular office that he desires 
to get into communication with American 
manufacturers of various kinds of goods 
with the view of their sale in the markets 
available to him. The goods handled by 
this agent suitable for the South American 
markets include cheap jewelry. Further 
information regarding this matter can be 
obtained by writing to the Department of 
Foreign and Domestic Commerce, Wash- 
ington, D. C., and referring to File No. 
14,083. 

* * * 

An American consular officer in South 
America transmits the name and address 
of a company in his district which desires 
to represent American houses exporting a 
number of articles, including among which 
is paste jewelry. Correspondence should 
be in Spanish, French, German or Italian. 


For further information regarding this 
matter communications should be ad- 


dressed to the Department of Foreign and 
Domestic Commerce, Washington, D. C., 
with reference to File No. 14,076 








The A. F. Smith Co.,-Omaha, Nebr., has 
issued the 12th annual catalogue to the 
trade. The new catalogue, which shows 
nothing but up-to-date goods, is well ar- 
ranged, neatly printed and presents a most 
attractive appearance. It contains 250 
pages which are illustrated with excellent 
half-tone cuts, reproduced on high-grade 
glazed paper. The covers are navy blue, with 
the name of the concern embossed in gold 
leaf. Traveling men for the concern cover 
the territory at regular intervals, but, since 
it is, of course, impossible ‘for them to al- 
ways be in all the cities and towns just 
at the time when certain art'cles are needed, 
the trade will find the new catalogues very 
convenient. One convenient feature is a 
code system for ordering watches by tele- 
graph. The code is so arranged that one 
word is all that is necessary to use in send- 
ing an order. 
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LA PETITE PANDORA 


The Acme of Fashion, a Compact, Convenient, Stylish and Beautiful Novelty Purse That is Sure to be a Favorite 
with the Fastidious 












SEAGER G53 















Interior Views of JC 25545— 
oC 25541 


242 in. long, 
2% in, wide, 4 
compartments 
for coins on 
ohne side, com- 
partment for 
powder puff 
and mirror in- 
side of frame 
on other side. 
Woven metal 
handle. Em- 
bossed or 
plain polished 
frames, 
C 25545 Embossed JC 25541 Plain 
$24.00 Dozen $24.00 Dozen 


2 in. wide, 3 
compartments 
for coins on 
one side, com- 
partment for 
A powder puff 
and mirror in- 
side of frame § 
on other side. 
Woven metal 
handle. Em- 
bossed or 
plain polished 


JO 25547 Embossea *2™°S- JC 25543 Plain 
$24.00 Dozen $24.00 Dozen 





) 


at PRES 


RAESES 





2 in. wide, 
compartment 
for powder 
puff and wmir- 
ror inside of 
frame on one 
side and three 
accordion 
change com- 
partments on 
other side. 
Embossed or 
plain polished 
frames. 


in. long, 

in. wide, 
silk purse with 
clasp fastener 
on one side, 
compartment 
for powder 
puff and mir- 
ror inside of 
frame on other 
side, Woven 
metal handle, 
Embossed or 
plain polished 





C 25544 Embossed eases JO 25540 Plain ey 70.5800 Fiein 





J 
$24.00 Dozen %24.00 Dozen 


ST. LOUIS SALESROOM: BOSTON SALESROOM: 
Silk Exchange Bldg. Vjems Dann cLjeily Dexter Bldg. 


CHICAGO PROVIDENCE 
111-115 South Fifth Ave. 70 Ship St. 











NEW YORK 
524-526 Broadway 
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Interior of Other Side of 
JC 25533 





JC 25538—5 in. at bottom, 


JC 25532 Closed 


NEW YORK 
524-526 Broadway 








PANDORA PARTY CASES 


New and Attractive Design 


> 


Trade Mark 


graduating to 1% 





in, 


with mirror, puff box, rouge holder, perfume flask, 
and silk purse; woven mesh handle. 


at top, 3% in. 





high, fitted 


comb, button hook, file, 


Per dozen, $45.00. 





JC 25534—845.00 Dozen 


JC 25534414 in. long, 2% in. high, 
handsomely embossed design on 
both sides, fitted with mirror, per- 
fume flask, rouge holder, puff box, 
memorandum pad; has also com- 
partments for cards and bills; 
woven mesh handle. 


Per dozen, $45.00 


JC 25532—41% in. long, 2% in. high, 
2% in. wide, fitted with mirror, 
comb, memorandum pad, perfume 
flask, rouge holder and puff box, 
jewel fastener, woven mesh handle, 


Per dozen, $42.00 








25536 


JC 25536—2'14 in. wide, 
both sides, fitted wit 
perfume flask, puff 

purse and rouge hol 
dozen, $45.00. 







JC 25536—$45.00 Dozen 


JC 25532 Open 





Terr Hann <Cjeily 


CHICAGO 
111-115 South Fifth Ave. 





Interior of Other Side of 
JC 


4, 
long, heavy embossed frame on 
h mirror, 


box, 
der. 





PROVIDENCE 
70 Ship St. 


in. 


coin 
Per 





ev onaasnted 





ST. LOUIS SALESROOM—Silk Exchange Bldg. BOSTON SALESROOM—Dexter Bldg. 





104 


THE JEWELERS’ CIRCULAR-WEEKLY 




















EXACT SIZE 





EXACT SIZE 


Special 


Compare these bracelet 
watches — quality for 
quality and price for 
price—with any others 
on the market today. 
They are absolutely un- 
equalled. They are 7 
Jewel Bristol move- 
ments, in 25-year Fahys’ 
case, attached to the 
SIMMONS’ EXPAN- 
SION BRACELET, 
with safety catch. 


War has stopped 


importation of these 
movements 


We have ready for immediate delivery 10 
Ligne, 7 Jewel Bristol movements. They are 
in Fahys’ 25-year gold-filled cases, fitted with 
SIMMONS expansion bracelet, with a safety 
catch, and plain polished. Importation of 
these movements has been stopped by the 
war; and there is only a limited supply in 
this country. This isan unusual opportunity 
to provide for your Fall requirements. 


SIMMONS 


TRADE MARK REG, U. S, PAT. OFF. 


BRACELET WATCH 


is an easy seller. In its unexampled quality, 
it bears on its face the mark of superiority 
which characterizes all SIMMONS products. 
Money invested in such bracelet watches will 
be “turned over quickly’’—and at the price 
offered the trade a big profit should be made. 
In many respects this is an unusual oppor- 
tunity. To wait to order may make you 
too late. 


Order by Number: 21272 B. B. 


Trade Price $23.70 


R. F. Simmons Co., Attleboro, Mass. 


ESTABLISHED 1873 


Wholesale Jewelry Houses, Distributors 


Main Office and Works at Attleboro, Mass. 
Sales Offices: 9 Maiden Lane, New York — 10 South Wabash Avenue, Chicago — 95-97 King Street, E., Toronto 
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That this department shall prove mutually bene- 
readers, it is 
members of the trade generally communicate with 
Circuar regarding 
tageous device or plan which they are utilizing in 
connection with their business. 
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Modern Showcard Writing. 





Written Expressly for The Jewelers’ Circular by R. E. Blick. 


























(Continued from issue of Oct. 14.) 
Part XXXI. 
Christmas Showcards. 
1% this article, the last of a complete se- 
ies on modern showcard writing, the 
wricer wants to urge the practise of the 
lessons given the readers of THE JEWELERS’ 





a display card, and makes a far more classy 
card at about one-fourth the expense, cost- 
ing about 1% cents per ornament. 

They are easily applied with a little paste 
on the back, and will prove a great help to 
the store that desires neat, 
mas cards, 


attractive Christ- 





ab OP ARS SUV WHILE ch 
ciahijKmnopgrstuvwxyz 


CARD A. 


CigcuLaR, and at any time when informa- 
tion is desired the writer will gladly give it. 

In this article we will take up the sub- 
ject of Christmas showcards, which every 
card writer should begin right now to pre- 
pare. A very inexpensive embellishment 
for Christmas cards is the use of embossed, 


Don’t let the making of your cards drag 
along until the last minute when the Christ- 
mas rush is on. These may be just as 
easily done in advance, and will save the 
card writer’s time when there is a host of 
other things demanding his attention at the 
rush season. If you do not care to letter 


ABEDEFGHYIIR 
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WAPZ abchetahijklmuopgrstupwxpz). 


CARD A. 


die-cut and richly lithographed holly orna- 
ments, illustrated elsewhere in this article. 
The old-time conventional Christmas card 
with the printed decoration serves its pur- 
pose very well and can be furnished by 
most dealers in card writers’ supplies at a 
cost of about four cents for a 11xl4-inch 
size. The little holly ornaments are suit- 
able for price tickets and most any size of 


the cards until later on you can arrange the 
ornaments, borders, etc., now and have all 
the preliminary work done when the card 
is ready to be lettered. 
SPECIMEN CARDS DESCRIBED. 

Card A—This shows two new alphabets. 
Both were made with the pen. The origi- 
aals were made on a 14x8-inch card. 


Card B—Original card 11x14 _ inches. 


This shows a novel treatment of the Christ- 
The border 
The broken 
lines under the ornaments were made with 


mas showcard holly ornaments. 
was made with a No. 6 pen. 
was lettered in out- 


a No. 2 pen. “Don’t” 
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let your 

Christmas 
sho 1m oO 

wee AE Boe 

| few dous 

Buy now when 

stocks are at 

their very best 


Leow | 


—— | 

















CARD B. 


line and filled in with a No. 5 pen. The 
remainder of the card was lettered with a 
No. 5 pen. 


Card C—An attractive Christmas card 

















CARD C. 
made from a plain white blank 14x22 
inches. 
Card D-—-Here is another attractive 
Christmas showcard, making use of the 
Christmas holly ornament and the air 


brush. 
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Favorably Known by Trade and Buying Public 


Produced in the world’s largest and best equipped fountain pen 
plant. Over 1,000 skilled workmen constantly employed in the pro- 
duction. | Every branch of the business carefully organized to 
support retail dealers in increasing marketing success. 


REGULAR TYPE 


WITH CLIP - CAe 


SELF-FILLING TYPE 


GOLD MOUNTED 


AZEL 
IDEAL 


Reseed 


WATERMAN S( 


POCKET TY ta 


WitTm Cite -— CA 


SAFETY T YR 


SILVER MOUNTED 


The Standard Pen in Quality and Price. 


The patented Spoon Feed is the most important and effective feature ever 
used in fountain pens. The Clip-Cap has been imitated but not equaled. 
The Gold Pens are incomparably perfect in workmanship and quality, and 
made in an unequaled range of sizes and degrees to fulfill the requirements 
of a whole world of writers. Only the highest grade Para Rubber is used. . 
Consistently advertised at all seasons.. Each type fulfills certain pen preferences of 


the worid’s writers. Each is mude ina wide 
assortment of sizes and styles of mounting. 


L. E. Waterman Company, 173 Broadway, New York 
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Card E—-These illustrations show the dif- 
ferent styles of Christmas showcard holly 
ornaments. 

(THE END.) 





Character and Work. 





ORK is a joy; work is a blessing. A 

man who is physically able has no 

right to complain that he has to work. 
Work will keep us out of mischief. If a 
man has a little more to do than he can do 
he will devise and improve methods; if he 
has less than a day’s work to do he ought 

















CARD D. 


to do it in less than a day and not dawdle 
over it. These days are days of enormous 
possibilities. It is the fashion to say that 
young men in the days of old had a better 
chance to rise. [ say they have a better 
chance now to rise, and they can rise 
higher through industry, integrity, honesty 
and intelligence, judgment and determina- 
tion. There is no better way of building 
character than by meeting obstacles and 
overcoming them. 

Now, what I mean is that a man who 
thinks more of the work he does than of 


me 


7 


“Let Us Be Friends.” 


(By Epwin N. FEeErpon, in the Business Builder.) 
HERE is an article in the July issue 
of the Merchants’ Trade Journal that 
would be well worth while the thoughtful 
perusal of every retail merchant who 
wants the good will of his customers. It 
is entitled “Experience from Linane, a 
Merchant,” and tells the story of how one 
retail merchant in a moderate-sized town, 
with country territory to draw on, solved 
the problem of making and holding friends 
and thereby building business. 

But while the article deals in particular 
with a retailer’s problem, it is just as 
pregnant with suggestion and food for re- 
flection for the man guarding the des- 
tinies of any other business, large or small. 

There isn’t enough space here to tell 
how this particular merchant worked out 
a system of making friends with a majority 
of the residents of the town and its vi- 
cinity. But I wonder how many of us 
realize just what it means to us in our 
business to make friends and then to keep 
in touch with them in a friendly way so 
that they won't forget us? 

It’s much easier for one in the retail 
business to do this than in a manufacturing 
or wholesale business, because the retailer, 
especially in the small town, has the chance 
to meet his acquaintances face to face a 
good deal oftener than the man doing busi- 
ness from one end of the country to the 
other. Yet many a retail merchant passes 
by an opportunity to strengthen his per- 
sonal relations with a good customer or 
possible customer at little expense; while 
few indeed of those in positions of author- 
ity in large manufacturing and wholesale 
businesses who come in close contact with 
customers, real or prospective, personally 








CARD E. 


what he can get out of it is bound to ad- 
vance. You cannot keep him back. Do not 
misunderstand me. We all want the emolu- 
ments. We would not be human if we did 
not want them. The laborer is worthy of 
his hire, but the man who cares more for 
what he gets for his work than he cares 
for the work itself is not developing an 
ability to advance—John J. Glessner. 





The Jewelers’ Circular is edited from 
the firing line of business. 


or through continuous correspondence, ever 
go out of their way to make closer their 
relations to these people for friendship’s 
sake. 

I have no use for the man who capital- 
izes his friendships, but good friends are 
a capital to any man and any business just 
the same, and the closer they are knitted 
to you the greater the capital. 

The man who is a friend of yours has 
an interest in your welfare and your busi- 
ness just in proportion to that friendship. 
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Therefore, the higher you can keep the 
mercury in the tube of friendship the bet- 
ter—and to do this you’ve got to keep the 
heart warm, nor let it get chilled through 
forgetfulness. 

The responsible head of every depart- 
ment in.a big ‘business meets people, per- 
haps in a business way, perhaps socially, 
perhaps on an outing or in the observation 
car on a buying trip to New York or Chi- 
cago. Many acquaintances of this sort are 
people who may in the long run become 
customers. If not, then they can at least 
do you good at some future date if they 
feel so inclined. 

Will they turn business your way when 
the chance is offered? If you are suffi- 
ciently in their mind they surely will. 

But you can’t forget them without their 
forgetting you. It is to your interest, no 
less than it should be your pleasure, to keep 
in touch with them, to let them know that 
you remember. 

You can do it in many ways—a post- 
card, a special letter, a little souvenir, a 
bit of information you think will interest 
them, a personal interest in some order 
they may have given or, when possible, a 
handshake and perhaps a little bit of your 
time. 

Keep in personal touch with the friends 
of your business and of you. 

]1 have in mind a man who used to run 
a theater here in St. Paul. He had many 
acquaintances before he left to take over 
another playhouse in a western city, and 
he has never forgotten those acquaintances. 
A couple of times a year he sends each 
one a post-card, or else he may send a 
little clipping telling of himself. 

The personal work of this sort he does 
could only be done with the aid of a card 
file, too. 

Occasionally he comes to St. Paul to 
stage a local performance. Do his old- 
time acquaintances turn out to make that 
performance a success? You bet they do, 
despite his absence of years from the city. 

And do you think for a minute that 
they would be as loyal to him if he hadn’t 
been showing his interest in them all this 
time? 

We can each of us do the same thing in 
our separate business fields—changing 
methods to suit conditions. We can do 
wonders at holding old trade and weaning 
over new if we cultivate the habit of cul- 
tivating friends. 

Take care of your friends, the other sort 
take care of themselves. 





Wisdom from Those Who Know. 





HE mintage of wisdom is to know that 

rest is rust, and that real life is in 

love, laughter and work.—Elbert Hubbard. 
* * * 

No man ever got nervous prostration 
pushing his business; you get it only when 
the business pushes you. 

The doing that makes commerce is born 
of the thinking that makes scholars.— 
Ruskin. 





Take notice! You cannot beat the man 
who works all the time by the man who 
works only part of the time, that is, 
when he feels like it.- John A. Sleicher. 
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THE BEST BUY TODAY 


Centurys 
$120 


EACH 














Centurys 
$420 


EACH 


























18 Size 7 Jewel Nickel 


Open Face are Pendant Set, Hunting Lever Set. We sold 65,000 last year. 
Only 35,000 left. Order today. 


HOLSMAN & ALTER 


The House That Undersells Them All. 
179 Madison Street, CHICAGO, ILL. 


Write for our bargain Catalogue, mailed to Jewelers on application only. You will eventually, so doit today. 











ELGIN PRIDE 
WATCH CASES 


| \ THE HIGHEST GRADE GOLD FILLED CASES 


| 


: Solid Gold Bows 
Solid Gold Five-Knuckle Joints 


Enameled, Engraved, Raised Gold, 
Diamond Set, Plain and Engine 
Turned 


Handsomely Enameled Signatures, Individual Monograms 
and Emblems 
Enameled, Engraved and Raised Gold Lodge and Fraternity 
Insignias 


Ask your Jobber to show samples 


Illinois Watch Case Co. 


NEW YORK Factory at CHICAGO 
15 Maiden Lane ELGIN, ILL. 904 Heyworth Bldg. 

































October 28, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 




















By Carl J. Ricker, in System.* 


| How I Keep Up with Rising Costs. 




















OSTS of doing business are rising. It 

is not necessary to analyze the books 

of my store here in Emporia, Kans., to find 

that out; any retailer or manufacturer can 

prove it. The problem is to keep up with 

the costs, and if possible to get a lap ahead 
of them. 

System’s investigations show that on the 
average it costs merchants between 16 cents 
and 30 cents to sell a consumer a dollar 
purchase. Thirty years ago the average 
cost was nearer 10 cents than 25 cents, | 
imagine. 

Now, we all have our ideas about the 
proper explanation of this rise in costs. 
Some who know more about economics 
than I do hold that we are expanding our 
currency over freely with checks and the 
various credit tokens. Others declare we 
are living too high. Some suggest that we 
adjust the purchasing power of our gold 
from time to time so that a dollar will buy 
as much in 1925 as it does to-day. 

But whatever the explanation, the rent is 
higher, the payroll heavier and the adver- 
tising bills larger. Moreover, the competi- 
tive field is widening until the small mer- 
chants feel the pressure of city department 
stores and mail-order stocks. 

To my mind, securing net profits during 
this struggle narrows down to discovering 
new ways to get business. This magazine 
finds that it costs retailers in my line— 
jewelry—about 12 cents of every dollar they 
take in to pay their clerks Saturday night. 
Four cents more goes to the landlord. 

My contention is that if the clerks and 
the floor space can be used to handle in- 
creased sales, then some tangible headway 
will be made against the rising costs. And 
I am going to tell of some of my ways for 
getting more sales at my old expense. 

How well I have succeeded is worth tell- 
ing if it assists in making the plans I have 
tested attractive to other merchants. The 
number of thousands I had when [ started 
in business with an enterprise almost 
“wished” on me by my father you could 
count on the fingers of one hand. That 
was 17 years ago. It would be taking 
privileges with the income tax officials to 
ask me what I have to-day, but it is over 
1,000 per cent. more than my original capi- 
tal. My sales have swung upward on the 
average about 110 per cent. each year. The 
rate of turnover increased about 250 per 
cent. My costs of doing business have not 
increased 10 per cent. My advertising costs 
me 3% per cent. of my sales, my rent 3 6/10 
per cent.—all favorable when compared 
with the averages indicated for my line by 
System’s investigations. So I figure that I 
have been keeping up with rising costs. 

In this article I am going to describe in 
detail five of the broad policies I have used. 
They are: (1) Advertising focused on spe- 
cific classes of customers; (2) special ad- 
vertising plans; (3) advertising connected 





*Reprinted by permission of System, magazine 
of business, owner of copyright. 


with local events; (4) frequent trips to the 
primary markets; and (5) watchfulness for 
new lines. 

First, then, come my ideas and practises 
associated with directing advertising so that 
it hits hard. System’s cost investigations 
indicate that on the average retailers spend 
from one-half of one per cent. to four per 
cent. of their sales for advertising of one 
sort or another. [ believe this item in the 
cost of doing business is increasing as fast 
as most of them. At any rate, they tell me 
about advertising expenses of the ’80s that 
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truth of the matter simmered down to the 
fact that I used newspaper space liberally 
because I was afraid to quit. 

I tried large space and I tried small space. 
The story was about the same every time 
—very few, if any, returns. I keyed the 
advertisements in order to establish the 
pulling power of each medium. For in- 
stance, I spent $35 on an advertisement to 
go in five papers, keyed so that we could 
tell just what each one did. A paper with 
150 circulation sent three answers; another 
with 2,000 readers pulled but one! And I 
might add that I netted about $10 on the 
goods sold as a result, which left me $25 in 
the hole. 

Of course, I would not like to say that 
the business did not benefit indirectly from 
the advertising. Occasionally someone wan- 
dered into the store and referred to our 
advertising in a general way. But as a rule 





COSTS FROM A JEWELRY STORE 
IKE MR. RICKERS 

Here is a jewelry store o ry ng under 

about the same conditions that Mr. Ricker 

is encountering in. Emporia, Kansas. 

The rate of turnover is three times a year— 





COSTS FROM A SMALL JEWELRY 
STORE 


Here are figures from a little jewelry 
shop in the middle west. 
lives over the store, complains that mem- 
bers of his family frequently use the cash 


COSTS FROM A MEDIUM SIZED 
JEWELRY STORE 

This store handles a slueaied sole 

ume in a city of about thirty thousand, 


There are siz employees and the owner. 
They do some manufacturing on the side 


The owner, who 








probably well above the average for stores drawer for house expenses without and are apparently making satisfacto: 
of this type. telling ol Still he ine these cost net profits. . — 

"Pe RRS re $1,147.98 3.8% figures reasonably accurate. Re ap $ 2,878.61 41% 
ee Ce 3,655.41 12.1% ME cieeserenaves $ 150.30 3.0% Salaries........... 7,161.42 10.2% 
Advertising. ........ 573.99 1.9% Salaries........... 606.21 12.1%  Advertising........ 2,036.09 2.9% 
Heat and Light ..... 332.31 1.1% Advertising........ 20.06 6% WHeatand Light..., 772.31 11% 
pS See 60.42 2% Heat and Light .... 25.05 5% Delivery.......... 70.21 1% 
See . 151.05 5% eee 5.01 A% Sapplies........:.. 12.73 13% 
Insurance and Taxes. 422.94 1.4% Supplies........... 45.09 9% Insurance and Taxes 842.52 1.2% 
General Expenses.... 1,299.03 4.3% Insurance and Taxes. 50.10 .0% General Expenses... 2,878.61 4.1% 
Depreciation and General Expenses. ... 20.04 A% Depreciation and 

Shrinkage........ 453.15 1.5% Depreciation and inkage....... 1,263.78 18% 
Bad Dee... ....2.:. 60.42 2% Shrinkage....... 60.12 1.2% Bad Debts......... 210.63 3% 

_ Bad Debts......... 20.04 AN _ 
Total Expenses..... $8,156.70 27.0% Total Expenses......$1,012.02 20.2% Total Expenses..... $19,026.91 27.1% 
COSTS FROM A LARGE JEWELRY COSTS FROM A JEWELRY DE- COSTS FROM A _ WHOLESALE 
STORE PARTMENT JEWELRY STORE 


This store has built up an enviable 


This is a department in a large depart- 


This is a prosperous w vholesale jewelry 


business in Indiana which draws a large 
volume of trade from an extraordinarily 
wide area. The rent item is low because 
of an unusually advantageous lease and, 
therefore, can not be considered normal. 


Mes acess $ 6,757.29 2.9% 
Salaries . 28,194.21 12.1% 
Advertising. ....... 7,922.34- 34% 
Heat and Light .... 2,097.09 9% 
Delivery . asea 466.02 2% 
Supplies. ..... 2,796.12 1.2% 
Insurance and Taxes 3,262.14 14% 
General Expense ... 7,456.32 3.2% 


Depreciation and 
Shrinkage... .. 


. 4,194.18 1.8% 
ph ee 


9 
699.03 3% 





Total Expenses... .. $63,844.74 


ment store in the east. The rate of turn- 
over is about twice as high as any reported 
from individual stores. The net profit on 
each turn is lower, however, and the costs 


higher 
se welcawanve $20,184.64 56% 
0 SS 35,683.56 9.9% 
Advertising. ....... 14,778.04 4.1% 
Heat and ~e cece 3243.96 9% 
Delivery........ 3,964.84 1.1% 
Supplies...... 5,046.16 1.4% 
Insurance and Taxes 2,883.52 8% 
General Expenses... 15,498.92 4.3% 
Depreciation and 

Shrinkage....... 6,127.48 1.7% 
Bad Debts......... 360.44 1% 
Total Expenses. ...$107.771.56 29.9% 


business situated west of the Mississippr 
river. It is probable that this cost of 
doing business is higher than in the ma- 
jority of lines at wholesale. 


pany $ 3,600.99 9% 
Salaries........... 36,410.01 9.1% 


Advertising. ... 
Heat and Light . 


ee 3,200.88 8% 
Supplies. ..... 6,401.76 16% 
Insurance and Taxes 2,800.77 7% 
General Expenses... 8,402.31 2.1% 
Deoreciation and 

Shrinkage....... 3,200.88 8% 
Bad Debts......... 3,600.99 9% 








Total Expenses. .. . .$72,820.02 





COST OF DOING BUSINESS IN DIFFERENT KINDS OF JEWELRY STORES. 


rarely exceeded one per cent. of the sales. 

I imagine my early experiences with ad- 
vertising are typical. I advertised rather as 
a matter of course. If I had not worked 
out methods for bettering the returns | 
guess that I would have gradually come to 
consider direct profits from the space I 
bought little short of miracles. Judging 
from the amount of time they give to their 
advertising, I believe a good many retailers 
have actually given up expecting results. 
They are in the habit of spending money 
for advertising, but consider it a very bad 
habit. So they hold that the less time they 
give to the spending the better. 

Certainly I had enough discouraging ad- 
vertising adventures before I found the 
“how” of influencing my customers and dis- 
covered that the advertising bills could be 
used to buy weapons mighty effective in 
fighting rising costs. I spent from $25 to 
$50 at a time, in the early days, advertising 
absolutely staple goods at less than cost. I 
failed to get a single reply. Finally the 


it was rather difficult to put my finger on 
direct benefits from the money I paid out 
for space in the newspapers, signs in the 
post-office and the hotels, advertisements in 
theater programs and “cards” in school 
papers. 

Gradually I became convinced that I was 
doing too much mere “announcing,” as they 
call advertising in New England, and far 
too little real advertising with a definite 
sales-pulling power. Then I worked out 
my plan for focusing a profitable portion 
of my advertising appropriation on specific 
groups of customers. The remainder of 
my advertising funds I decided to connect 
up with special sales plans. Naturally a 
small amount still went into lifeless “an- 
nouncing,” but not any more than I could 
help. I had found a way to make my ad- 
vertising both announce that S. F. Ricker 
& Son existed and fight rising costs by 
actually pulling sales. The experts will 
tell you that all good advertising does that, 
but I am afraid the average retailer does 
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Save Time 
and Money 


The experienced workman who 
is extra hard to please in files, will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


EXTRA HQ X: FR FINE 


MARK 


Swiss Pattern Files 


50 years’ experience, as well as 
special study of jewelry workers’ 
needs, enters into the making of 
each of these files. 


Every NICHOLSON file is 
rigidly inspected for temper and 
cutting gualities before it is 


wrapped in our rust-proof paper, 


boxed and sealed. 


YOUR DEALER CAN SUPPLY YOU 





Write for “FILE FILOSOPHY ” — 


A 50 years’ education on files in 


an hour. Sent FREE on request. 


NICHOLSON FILE CO., Providence, R. I. 
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Put 
These 


New 
Designs 
in Your 


Window 


Get Your Share 
of the Profit 
from the New 
National Ad- 


vertising now 


behind 


“South Rend” 


You’ve been reading our new advertising now running 
in the Saturday Evening Post, Country Gentleman, 
Woman’s World, Farm Journal and dozens of other big 
publications. This is the sort of advertising that brings 
inquiries and orders, These inquiries and orders are 
turned over to the Jewelers who co-operate with us. Get 
your share of the profits. 


Our new plan enables you to defeat 
mail order competition 
Most of these inquiries and orders are from people who 
otherwise would have bought from mail order houses. 


But our handsome catalog, our persuasive follow-up 
letters, and our exclusive case designs and accurate move- 


ments swing the orders for the home jewelers if it’s a 
human possibility. No manufacturer has ever offered you 
such valuable co-operation. 
Get the Cream of the Holiday Trade 

Look at the designs on this page. See how they fairly 
radiate class. Put them to work in your show case and 
windows. Connect your store to the live wire circuit which 
our advertising has charged with sales magnetism. Get 
our profit plan. Stock our quick selling profitable 
merchandise. 

Two new medium priced models 

We're now ready to supply orders in a limited way 
for two new models that are truly sensational values. 

No. 407, a high grade 15-jewel movement in a 20- 
year S. B. & B. case, to retai] at $17.50, and No. 411, a 
high grade 17-jewel movement in 25-year S. B. & B. 
case, to retail at $25.00. 

Our present production is limited on these two grades, 
and we can’t promise delivery unless we get your order 


immediately. 
Write for particulars to-day—a postal will do 


South Bend Watch Company 


2110 Studebaker St. 
South Bend Indiana 
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more “announcing” than real advertising. 

Here I am telling exactly how [ carried 
out the task of focusing my advertising ex- 
the first of the five plans de- 
scribed in the article. It cost me more than 
$3,000 to find the way. First of all, | de- 
cided that personal contact with prospective 
customers is the best kind of advertising. 
But it was evident | could not spend my 
time advertising exclusively by word of 
mouth—and keep the sheriff away—though 
I have encountered retailers whom I believe 
are endeavoring to do so. 

Next [I convinced myself that [| should 
use a large share of the money [ had been 
spending on “announcements” to pay for 
advertising through the mails with lists 
focusing my offers on the right class of 
customers. This cost a bit more than news- 
paper space, but I hit hard just where | 
wanted to hit. By mail, 1 reasoned to my- 
self, you can talk almost personally, cer- 
tainly in the style you usually use, and 
while the customer is reading your letter 
he is not looking for news. It is true that 
for extensive campaigns direct mailings 
generally cost too much to be used; but I 
am a retailer interested in exciting a lim- 
ited sales area. Moreover, my lessons from 
my direct advertising experiences taught 
me how to make my newspaper advertise- 
ments effective as sales stimulants. 

Furthermore, in most places letters get 
into the home and every member of the 
household old enough to do so at least 
glances at them. If they are well gotten 
up they pass as personal communications 
in the average house. Of course, you 
would not be deceived by a form letter— 
still, take a glance at the second or third 
paragraphs of some of the letters you have 
received recently from the factories before 
you agree with me too enthusiastically— 
but on account of the facilities modern of- 
fice equipment affords it is not difficult to 
turn out form letters that the general run 
of American families will consider per- 
sonal. 

There are several other advantages to 
using some of your advertising appropria- 
tion on direct advertising. Your competi- 
tors, for example, do not know what you 
are featuring when you advertise through 
the mails, unless someone happens to tell 
them or they are wise enough to arrange to 
secure your mailings. Further, by direct 
advertising you can hold a special sale lim- 
ited to those to whom you write and those 
they tell. It is exceedingly easy to extend 
special inducements to prospects with whom 
your competitors have unusual influence. 

Most important of all, you will not—if 
you focus your mailings according to my 
plan—offer diamonds to both the bank 
president and his gardener. You will avoid 
attempting to sell the attorneys and the 
doctors dollar watches and plated spoons, 
or whatever corresponds in your shop to 
the cheap lines of jewelry stocks. In other 
words, you can make your special offers to 
those who appreciate them most—your 
high-priced goods will be described to the 
high-priced people, your medium-priced 
stocks to those in moderate circumstances, 
and your cheap lines to those unable to 
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afford better. By the way, I have found 
it wiser to overestimate the prospect’s pur- 
chasing ability than to underestimate it. It 
is best, | think, not to draw the distinctive 
line too close. 

How do I collect these lists for my di- 
rect advertising? It is cheapest to stock up 
at first by securing a list of the taxpayers 
from the tax records. Then, when people 
come into the store who are not on this list 
they can be added. For instance, suppose a 
woman comes in to look at knives and 
forks. She decides that she will ‘‘drop in 
again.” 

{ always secure her name and address at 
this stage in the conversation and make a 
note that she is looking at “k. and f.” Later 
I write her a letter and call attention to my 
lower priced lines, if I believe she was 
shown too expensive stocks. If she fails 
to come in again I mark the card carrying 
her name and address with a signal to in- 
dicate that she is buying of competitors. 
At reasonable intervals she and the others 
in the same “customer class,” as I call the 
divisions of my direct advertising list, will 
receive special offers that I believe should 
interest them in my store. 

Once the list is started it grows almost 
automatically, if every sale is recorded on 
a sales slip that calls for the purchaser’s 
name and address. An extra carbon copy 
can be secured without added effort, if your 
accounting system makes it useful. I have 
a slip made out for each purchase. So that 
customers will not think we are cross- 
examining them unreasonably when they 
make cash purchases, we give away many 
little gifts at regular intervals to names 
drawn from our lists. 

If a customer hesitates about giving his 
name and address we explain about these 
drawings from the list. After the presents 
are awarded notices go to the lucky cus- 
tomers. Fully two-thirds of them call for 
the presents. It is not necessary, naturally, 
to write out detailed information every 
time a steady customer buys, but it would 
not take much time to do so at that. I also 
secure the names and addresses of all those 
who use only the repair department, to add 
to my general list. The detailed classifica- 
tions concerned with age, credit, standing, 
patterns of stock preferred and the like are 
usually added when cards are made out 
from the sales slips for new customers. 

.When using my direct mailing list I have 
in mind a number of pithy facts about the 
purchasing power, as the economists would 
style it, that lies right here under my nose, 
so to speak. Some day I am going to write 
them out on a card for my salesmen, and 
when I do these will be among the: first: 

“Every newly married couple surely need 
from the stores something in addition to 
their normal demand. 

“Every young man with a ‘best girl’ is 
interested in certain lines, which in jewelry 
include a diamond, and probably a plain 
gold ring. 

“Every piece of patterned stock is a foun- 
dation for more sales in the same pattern. 

“Every owner of certain types of valuable 
possessions should have them repaired at 
regular intervals. 

“Every automobile 


wants. 
“Every baby offers a chance for varied 


owner has_ special 
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sales, especially if its birthday is recorded. 

“Every boy ‘grown-up equipment’ 
of various kinds at a certain age, and his 
father should be reminded.” 

Next | want to show how | handle tacse 
direct mailing lists. I use a three-by-tive 
card, although a five-by-eight size might be 
more serviceable. It is cheapest in the 
long run to use good cards. Along the top 
of the card runs a line reading, “1, LA, 1b, 
2, 2A, 2B, 3, 3A, 4, 5, 6, 7.” These signals, 
which are checked to fit each case, have the 
following meanings: 

1—Customer who 
goods. 
1\—Customer who uses medium-grade 


needs 


uses high-grade 


goods. 
1B—Customer who uses cheap goods. 
2—Customer who high-grade 
goods but divides his business. 
2A—Customer who uses medium-grade 
goods but divides his business. 
2B—Customer who uses cheap goods 
but divides his business. 
3—Customer of competitors who uses 
high-grade goods. 
3A—Customer of competitors who uses 
medium-grade goods. 
4—Prospect who sends off for goods. 
5—Prospect I know will want some- 
thing from my stocks. 
6—Prospect living out of the city. 
7—I leave this number blank for spe- 
cial occasions. . 

Over the check mark in this line of sig- 
nals on each card | place a small metal tab, 
such as any business equipment shop car- 
ries. 1 buy tags of a certain color for each 
of the divisions, so that it is easy to sort 
my cards at a glance. On the right-hand 
side of the cards [I have these signals: 
“A, B, C, D.” They have to do with credit 
standings, and mean: 

A—Good. 

B—Good, but slow. 

C—Not good. Unworthy of credit. 
D—No credit information available. 

The remainder of the card is not dif- 
ferent from others in use all over the coun- 
try. There are these self-explanatory head- 
ings: “Mr., P. O., No., St. or R. F. D. No., 
goods wanted, advertising sent, date, re- 
sults, remarks.” 

Under “remarks” | record the approxi- 
mate age of each customer and prospect, 
so that ] do not spend money telling young 
folks about goods only elderly people can 
use. Recently ] decided to send some direct 
advertising about “f 


uses 


“far and distant” spec- 
tacles to elderly people and found [| had 
over 500 suitable names. Under this head- 
ing | also classify the names according to 
the special lines of my stocks in which they 
are particularly interested. 

These lists can be easily handled by a girl 

at low pay—who need give only a small 
portion of the day to them. If your busi- 
ness is not large enough to warrant hiring 
a girl tor general office work, half an hour 
of your time, or a salesman’s, will do the 
trick. But unless it is absolutely necessary, 
do not give your time to handling the rou- 
tine of your mailing lists. Although it 
does take a bit of time, a mailing list classi- 
fied so as to focus your advertising will 
more than pay for itself. At any rate, mine 
The savings which tt puts into my 
bringing cash 


does. 


profit and loss account by 
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SOLIDARITY: “Tue cASE THAT COURTS COMPARISON” 


Mer. Retailer : 


The more discriminating you are, the more discriminating 
your customers are in selecting gold Watch Cases. The more 
certain we are, that most of the cases selected will bear the stamp: 


“SOLIDARITY”. 





REPRESENTATIVE WATCH JOBBERS are SOLIDARITY JOBBERS 


SOLIDARITY WATCH CASE CO. 


- (Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 





























Clutch-Point 












Pencils 
These ever pointed pencils, original with this French Traveling and Gilt Clocks 
company, are the most practical and beautiful : 
in the market. The lead is held perfectly rigid Clock Sets, Tubular Bells and Gong 
and is adjusted by a slight turn of the flange Mantel Chiming and Hall Clocks. 


end. Very economical in use as the lead can be 
used to the extreme end. The patented clip, as 


illustrated, prevents loss from the pocket. May Westminster, Trinity, Notre- 
be had in a large variety of sizes, from short 

and slender to long and heavy, in many beauti- Dame, Whittington Chimes 
ful designs of silver, gold filled and solid gold 

casings. Write for catalogue. Apply for Catalogue 













cy Seer BAWO & DOT TER 
z styles at right, in silver, at $1.40 and 
cP) $1.15 each, with clip, respectively. Limited 











20-28 West 33d Street, New York 









AIKIN-LAMBERT CO. 


15 Maiden Lane New York 
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Storekeeping Department. 








returns from advertising expenditures from 
which I formerly expected to pull nothing 
helps me to make money in spite of the 
tide of rising costs. 

So much for the first of my five plans. 
The second deals with special advertising 
plans. In place of many of my discarded 
“announcements” I use advertisements 
about unusual advertising campaigns or 
stunts. I have two or three that go par- 
ticularly well, but there is little need for 
my describing all of them; for if | show 
the advantage of hitching advertisements 
with unusual sales, others will probably be 
able to think up plans better than mine. 

However, I want to describe a typical 
sale. I have used it twice, and it went bet- 
ter the second time than the first. In a 
neighboring town, owing to a misunder- 
standing, it started a town row which, of 
course, had only one effect on my business 
= to help it along. When this plan is work- 
ing, Ricker & Son are usually the topic of 
conversation wherever two people living in 
our selling radius meet. 

I take 10 prizes from stock: five watches 
that sell at a dollar, three dollar-and-a-half 
watches, one man’s watch fitted in a sil- 
verine case, and one woman’s filled watch. 
These I number from 1 to 10 and show in 
the windows. To 10 people, known only by 
me as “volunteers” ia my plan, | give tick- 
ets numbered from 1 to 10, with instruc- 
tions to hand them to the first person in- 
quiring, “Do you trade with Ricker & Son, 
the jewelers?” JI tell about the sale in my 
advertisements—no longer “announcements” 
when they have news such as this to spread 
—and during the first few days hire a man 
to go about firing the question at everyone 
he meets. Of course, those who get the 
tickets receive the watches with the corre- 
sponding numbers. 

Usually I hand several of the 10 tickets 
to men out among the public a great deal, 
and curiously enough these are almost al- 
ways the last to be located. In most in- 
stances the lucky numbers are searched out 
in odd ways—at entertainments, school af- 
fairs and the like—which causes comment 
that is the best kind of advertising. After 
the excitement is over people tell how near 
they came to getting a prize, or that they 
had intended to ask this one and that one. 
This sort of plan does not cost much and 
it puts life into portions of my advertising 
costs which I had considered almost, if not 
absolutely, dead items. If I get but one-half 
of one per cent. increased effectiveness from 
my advertising bills as a result, it is just 
one-half of one per cent. that I can count 
on to check rising costs. 

My third method of keeping up with ris- 
ing costs by securing more sales at my 
old expense rate is to connect my adver- 
tising with local events. This is worth 
while for the same reasons that make my 
methods one and two helpful—it concen- 
trates my advertising and takes it out of 
the announcement class. For instance, when 
the State normal school had a May-pole 
celebration one of my windows contained 
a miniature pole surrounded by dolls. Dur- 
ing our city ball league’s season I usually 
show a little baseball field, with tiny play- 
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ers properly named. Under this method 
belongs my belief that it is advantageous 
to connect up with the manufacturer’s na- 
tional advertising. One of the photographs 
with which this article is illustrated shows 
a display featuring nationally advertised 
silver. Of course, my printed advertise- 
ments referred to this display—a bit of 
news far livelier than a mere announce- 
ment that I am alive, breathing and able to 
get about in the store. 

At one time [ tried to buck the 1847 sil- 
ver national advertising. I spent a lot of 
money and in the end lost out. Now [ at- 
tempt to use the 1847 advertising and push 
my own line indirectly when the oppor- 
tunity offers. As a result, 1 am selling 
more of both the 1847 line and my own. 
I also find it wise to use freely the various 
advertising services offered to retailers by 
the manufacturers. 

The three policies I have already dis- 
cussed are concerned with holding down 
rising costs through the advertising bills— 
by concentrating the advertised appeal, en- 
livening the advertising with special plans, 
and securing news value from local events 
or national campaigns. The two that re- 
main are more closely concerned with the 
actual merchandising of my stocks than 
these three. The first—my fourth policy 
or method—prescribes frequent trips to the 
primary markets. I think that the merchant 
who does not visit at least a few of the 
American factories in which his stocks are 
made does not care whether or not he suc- 
ceeds. You can travel a long way in com- 
fort during the Summer excursions and the 
change will do a lot of good even if contact 
with your stocks in the making is not an in- 
valuable inspiration. 

I think it worth while to tour the fac- 
tories, say, at the rate of one or two a year. 
That may be a luxury if you look at it in 
one way, but to my mind it is a necessity 
to at least visit the primary markets fre- 
quently and the leading stores in your line 
in every town you enter either on business 
or by chance. This may appear to be an 
extravagant way to master rising costs, but 
I, for one, get hints that are worth money 
from other merchants. Frequently when in 
the primary markets I discover new novel- 
ties that turn an attractive profit. 

Moreover, if a jobber has a snap to mar- 
ket he naturally enough gives the first 
chances to retailers he knows best. If it 
needs dollars and cents instances to con- 
vince anyone of the practicability of my 
fourth policy, I have a number from which 
to select. For example, during a trip to 
the primary markets I recently discovered a 
novelty fob that had not reached my selling 
field. I took it back in liberal quantities 
and it became so popular that I was justi- 
fied in securing a mark-up that paid for 
that trip over and over again. 

My fifth policy, the last one of those I 
set about to describe in this article, pro- 
vides for keeping a weather eye out for 
profitable new lines. Once I got myself 
into the habit of watching for new lines 
it reminded me of prospecting for paying 
ore. When I made a find, rising costs were 
back numbers in my business, at least for 
a time. My experience along this line 
makes it apparent to me that, since some- 
body must sell people goods no matter how 
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high costs go, the merchants who stay in 
the game longest will be those who prospect 
demand incessantly for the pay streaks. 

Here are two examples of the profits I 
found in new lines. [ noticed that auto- 
mobile clocks came pretty high, and that 
therefore people with ready money were 
going without them. So in the primary 
markets | searched about until I located 
a clock that I could sell profitably at a 
moderate price. I have sold a lot. 

Phonographs worked out as well for me. 
I put them in thinking that if I only broke 
even I would get valuable advertising. In- 
stead of coming along only fairly well, I 
made an 2mount not to be sneezed at. To- 
day I could throw a $2,000 phonograph 
stock into the river and still be ahead of 
the game. 

Indeed, I did so well with the phono- 
graphs that my friend Walt Mason took 
a dig at me in an article he wrote a short 
time ago about “Canned Music and the 
Uplift.” He had this to say—which, by the 
way, is not bad advertising in itself, since 
Mason succeeds in getting quite a wide dis- 
tribution for his own stock in trade: 

“The makers always are inventing new 
doodads and curlycues and the machine you 
buy to-day will be a chestnut next week. 
No sooner do I get two dollars saved than 
Carl Ricker, who supplies me with phono- 
graphs and rides in an auto he bought out 
of the proceeds, informs me that there’s a 
new machine just on the market. It’s a 
stemwinder, he breathlessly says. So I go 
down to his store and see the new stem- 
winder and trade my old one in on it, and 
dig up all my assets as ‘boot.’ The man 
who does the delivering says he has worn 
out a good wagon hauling phonographs be- 
tween Ricker’s place and mine, and he 
thinks I ought to buy him a new set of 
wheels.” 

My success with phonographs, and the 
profits from the automobile clocks, explain 
to the average merchant, without need of 
another word, the way my fifth policy 
makes good. 

This completes my description of five 
policies | have found heipful in overcom- 
ing rising costs—concentrated advertising, 
special sales plans, newsy advertising, fre- 
quent market trips, and new lines. They 
may appear to be indirect remedies for 
dwindling profits, but we cannot go on for- 
ever directly cutting expenses in order to 
keep abreast of the increasing costs. 

It is upon these indirect methods that 
we must in the end depend, I believe, for 
they come naturally to the merchant who is 
more than a storekeeper. When all reason- 
able economies have been made, and still 
the costs cut profits, the distributer who 
keeps his shingle up is he who knows how 
to get more sales at the old expense. I 
understand that it amounts to no more than 
getting out and digging for business with 
enthusiastic, wisely directed hustle. And 
yet that is exactly what the merchant who 
actually merchandises stocks accomplishes, 
while the mere storekeeper, accustomed to 
the faded days of long, easy profits, slashes 
his expenses below safe limits in a vain 
effort to keep ahead of rising costs. 








R. B. Hallett, Galeton, Pa., has been sold 
out at sheriff’s sale. 
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Practical Publicity for the Retailer. 








Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 




















To Stimulate Christmas Trade. 
SUBSCRIBER writes as follows: “Can 
you give me a suggestion to stimulate 
business during the Christmas season? I 
would like something that is dignified, but 





underneath calling attention to the 
contest. At the end of the week the open- 
ing of the contest actually begins. Select 
three prizes for the winners, and display 
these prizes, with a suitable inscription, in 


tion 








A. Bale of Cotton is Money at Our Store 





We will pay 10c a pound in terms of trade. 
for 100 bales brought to us by farmers 











as possible. 


One Bale of Cotton 
will buy a $50 
Howard Watch 


its normal trend. 











“Let each community take care of its cotton as far 


“Let the farmer take his cotton to the merchant, 
the merchant hold it for the banker and so on, so 
that obligations may be cancelled and trade resume 


“Cotton has the most certain value of anything in 
the world except the dollar.” 

Governor Locke Craig before North Carolina 
Farmers’ Union, September 12th. 








We will give you o 
Diamonds for Cotton 
At 10c a Pound = 














2 Bales will buy twice as much Sterling. 
1 Bale will buy 7 to 10 wedding rings. 





1 Bale of Cotton will buy a 14-K gold bracelet watch. 
1 Bale of Cotton will buy a fine chest of silver. 


Let the weddings go on. 
Eye giasses, Sterling silver table wear, jewelry, cut glass, watches, 
carry in our irnmense stock can be bought with cotton at 10c a pound. 


There is no hard times. 
in fact anything we 
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Mr. Farmer, we be- 








lieve your cotton is 
worth 10c. a pound and 
more. We agree to hold 
all cotton traded to us 
for a better than 10c. a 
pound price. 














JOLLY-WYNNE JEWELRY CO. 


RALEIGH, N. C. 





ENTERPRISING AND PATRIOTIC. 


which nevertheless will help to increase my 
business. “ee LoBe 
A good plan is to conduct what is known 
as a “Baby Voting Contest.” For one week 
give each mother of a child under two years 
purchasing $2 worth (or any amount you 
agree to decide upon) a ticket entitling her 
to half a dozen pictures of her baby at the 
local photographer’s. Instruct the photog- 
rapher to mount one of each of these pho- 
tographs on a large cardboard, and display 
this in your show window with an inscrip- 


the show window. Allow one vote for each 
dollar’s worth of goods bought from you; 
or, if you want to make the contest more 
general, allow one vote for each 25 cents’ 
worth of goods bought. Have the votes 
counted, if possible, by three or four promi- 
nent men. When the winners are an- 
nounced, notify the mothers and ask them 
to come to the store for the prizes. You 
should place in the window single photo- 
graphs of the winners. Beside these photo- 
graphs should be placed cards containing 
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the name of the baby and the prize won. 

This contest should be well advertised 
for at least one week prior to the week in 
which the babies are entered. Pictures may 
be ordered from the photographer at a 
moderate sum. You should also advertise 


Thanksgiving Dinner 


Diive Forks, Celery Trays 
‘Cucumber Servers 
Relish Dishes Salted Almond Dishes 
Bouillon Spoons 
Oyster Forks Salad Forks 
Fruit Salad Dishes 
Roast Turkey Platers 
Silver Vegetable Dishes 
Turkey Carvers Dressing Spoons 
Cranberry Dishes Mayonnaise Sets 
Sherbet Cups and Spoons 
Lettuce Salad Forks and Spoons 
Cheese Plates Cake Baskets 


Cut Glass Wine Sets 
Ice Cream Plates 
Black Coffee Sets 


Wafer Trays 











AN ORIGINAL THANKSGIVING ANNOUNCEMENT. 


during the week of entry that the voting 
will begin, for instance, next Monday, or 
whenever it is to be. The voting tickets 
should be printed on blanks with the baby’s 
name and number. During the voting pe- 


riod make your advertising as intensive as 
possible, announcing the names of the tell- 
ers just as early as possible. 

This contest leaves no room for jealousy 
and there will be little chance « of charges of 


We haere 









Gifts ‘i Baby 


Babies and flowers hold a more powerful sway over 
our tenderest instincts than al:nost any other influences 







in life. 











And gifts for babies are impelled by more than 
mere sentiment, duty or custom. 

We are showing a fascinating array of trinkets, 
“small jewelry’ and “what nots" made specially for 
the caress of baby fingers. 

Tiny lockets, jeweled bar-pins, 
cups, individual spoons, silver-mounted 
many other dainty little whimsies may be found in our | 


bracelets, silver 
rattles and 


cases today. 
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A PSYCHOLOGIST WROTE THIS ADVERTISEMENT 
—HE KNOWS HUMAN NATURE, 











favoritism or partiality. 3esides, every 
mother gets at least half a dozen pictures 
of her own baby. 

Those who have conducted contests of 
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Retail Advertising Department. 


this kind speak very well of them and are 
satisfied with results. 
A Suggestion for Thanksgiving. 

At this time, while the warring factions 
of Europe are creating a world-wide in- 
terest, all news and information is eagerly 
sought for. It is because of that fact that 
the following suggestion for use in a win- 
dow trim would assuredly attract consider- 
able attention, and thereby not only apprise 
the public of interesting facts, but also keep 
before it, by a display of whatever jewelry 
or wares you wish, that you have something 
desirable. 

There are thousands of people who are 
absolutely unfamiliar with the differences 
in time between their own sections and that 
of various points or cities of Europe which 
are now so often mentioned in the news- 
papers. And it is in that information and 
the manner of imparting it that the adver- 
tising value lies. My suggestion for a sim- 
ple method of imparting this information is 
to take several alarm clocks and set them 
at the relative time of the various cities 
selected; then insert the faces of the clocks 
in previously prepared and properly labeled 
cards. For example, a card might be la- 
beled “Now is the time in Berlin,” the face 
of the clock fitting nicely into a hole cut 
through the card. On the card surrounding 
the face of the clock showing the local time 
the inscription might read, “This is the 
time in and the proper time to make 
selections for Thanksgiving.” 


Current Advertising. 


Taking advantage of the broad in- 
terest in the cotton movement, the Jolly- 
Wynne Jewelry Co., Raleigh, N. C., recently 
used the accompanying announcement in a 
space of eight inches, four columns wide. 

This advertisement created a great deal 
of talk in the south and made a most fa- 
vorable impression upon the cotton growers. 
As will be noted, cotton is actually made 
the monetary medium of exchange, as far 
as its purchasing power at the advertiser’s 
establishment is concerned. This is cer- 
tainly a good way to turn cotton into money 
and to turn money into cotton. 

In the center of the announcement there 
is a well-selected quotation from a speech 
by Gov. Locke Craig before the North 
Carolina Farmers’ Union. The advertiser 
is patriotic enough to follow the Governor’s 
advice religiously. 

‘+ 

The advertisement entitled “Gifts for 
Baby” was used recently by W. Appel in a 
space of 7% inches, triple column. 

It is a wise man who remembers the 
baby in preparing his advertisement. Adults 
will go to a store to buy a gift for a baby 
when they would not go for something 
else, not even for an engagement ring! 
Many men, as well as women, may be in- 
duced by such an advertisement to part 
with their otherwise “hold fast” money. 
Indeed, the individual who could not be 
moved to spend a small sum for a gift 
for a baby in order to see the beaming 
smile of satisfaction on the latter’s face, 
is hardly human. The gifts advertised in 
the announcement are well chosen for the 
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chubby cherub. Let us remember that sug- 
gestion is a wonderful force. 
x ok 

Some excellent advertising is being done 
for Frank Clark. The announcement ad- 
vertising ladies’ watches was used recently 
in a space 64% inches, double column. The 
text is interestingly written, and the border 
gives the announcement the impress of 
originality. 

x * * 

A very original advertisement which was 
used with profit by J. H. Reed, Indianapolis, 
Ind., is shown on another page. It will be 
noted that under the “Menu” for the 
“Thanksgiving dinner” are listed all the 
necessary table requisites. Just as all jewel- 
ry should not be advertised as a luxury, as 


Watches 


Where was a time when Professional Humorists 
Mesased to\say that Fountain Pens and Ladies’ % 
« a should be labelled: “Shake Well Before 

sing.” = 


To-day, however, the Feminist Movement is 
strongly apparent in the mechanism of Ladies’ 
Watches, and they no longer require vigorous 


physical exercise to set them going. 


We are showing a large range of very beautiful 
Chatelaine and Hunting Case Watches with the 
finest Swiss and American movements, which we 
guarantee to be every whit as reliable as their 
bulkier brethren. 


Some are of wafer-thinness with gilt or silver 
dials. The Hunting Case models have engraved 
and engine-turned cases in a number of delicate 
scroll designs. 


Less expensive are the gun metal and Sterling 

: silver Chatelaine Watches, which we specially 
recommend for girls. They are extremely serv- 
iceable and attractively finished. 


From $2.00 to $250.00. 


VERY CLEVER, 


the writer suggested to the trade several 
years ago, but rather as a necessity, so 
could much of the silverware, cut glass 
ware, etc., carried by the jeweler be adver- 
tised as table requisites. 

Advertising of this kind puts an entirely 
new thought into the mind of the reader. 
The latter may have been contemplating 
going to a department store for the gift, 
but a suggestion of this kind will often 
prevent this since he will be awakened to 
the fact that the jeweler and not only the 
department store carries many things that 
are more than mere luxuries. 

Opportunities Offered by Fairs. 

Fair time offers opportunities to the 
jeweler as well as to other merchants. The 
retailer who is located in a territory 
where fairs are held, should not miss an 
opportunity to advertise his store there. If 
you have an advertising novelty bearing 
your name, distribute it to the visitors. 
Better still, if you have some little trinket 
which you can sell at a very low price, do 
that. Do not forget to put it in a box bear- 
ing your name, remembering that the ad- 
vertising is what you are chiefly after. 








J. W. Brewer, Denton, Tex., is now lo- 
cated at Hollis, Ark., where he will open 
a drug and jewelry business. 
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The Retail Jeweler and His Advertising 
Campaign. 





(Written expressly for THe JeweLers’ Circular 
by W. OLsEN.) 
(Continued from issue of Oct. 14.) 

| Tiger eengent your advertising message from 

this point of view: “Is the copy adapted 
to the results I wish to obtain?” If it is, 
you have captured that elusive consistency 
which covers the relationship of all parts 
of the advertising campaign to the propo- 
sition as a whole. 

The trade mark, or name of a house, 
which is reproduced in an individual or 
characteristic style, indicates that each ad- 
vertisement containing it is one of a series, 
or that the use of advertising space is an 
established policy with the house. The re- 
lationship between the ads is also brought 
into prominence and perpetuated. Remem- 
ber this quality of persistency—the fact 
that it is a link in the chain of permanence, 
and will either build up or break down 
the prestige of the house. Persistency is 
the fertilizer of confidence. 

An authoritative tone must be assumed 
and maintained by the advertiser at all 
times and in all conditions. No one will 
believe him whose advertisements betray 
that he does not believe in himself. So 
let your advertising be authoritative—re- 
flecting a well regulated, optimistic spirit 
of confidence—a veritable confidence inspir- 
ing tone. The optimist tempered by self- 
control makes the best advertiser. 

The buying impulse is what converts the 
inertia of interest into the momentum of 
merchandising. The mission of the sales- 
man is to create that buying impulse—the 
object of advertising is the same. The two 
mainsprings of business are in sympathy 
in attaining the same end. Therefore, they 
should be applied as nearly alike as pos- 
sible. One thing you cannot overcome— 
personal salesmanship is limited by the 
time of the buyer and seller. Advertising 
1s not. 

SELECTING THE MEDIUM. 

There are two kinds of circulation—the 
claimed and the certified. Obviously the 
kind the advertiser wants is the certified. 
The publication or newspaper that evades 
giving you a certified circulation statement 
either has something to hide or nothing to 
show. It can be taken for granted, how- 
ever, that where a publication or newspa- 
per has a circuation that includes all that 
is claimed: for it, the proprietors will be 
only too glad to certify to that effect. 

It used to be a common report some 
years back that if you wanted to hear a 
lie, all you had to do was ask a publisher 
the circulation of his publication. Happily 
that time is in the past, although a few 
publishers of the old school still inflate the 
circulation figures with the purpose to mis- 
lead the advertiser. In the end they only 
have misled themselves. 

So in selecting the newspapers in any 
locality for your campaign be sure the cir- 
culation is certified. If you are using morn- 
ing papers, find out to what class it ap- 
peals, because ordinarily the morning pa- 
pers are “class” propositions. If evening 
papers, find out if they are read by the 
masses. 

It is always best to use the newspaper or 
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The Lenox trade-mark is synony- 
mous with all that is distinct- 
ive and beautiful in the 
realms of fine China. 


LENOX 


LENOX CHINA 





LENOX DINNERWARE PATTERN No. 86%. 


A flat, matt band of gold one-half inch wide. Very effective and 
in great demand. Send for pricc-list. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 











Its Service Makes Every 


COLONIAL CLOCK 
A Standing Ad for You 


Even the lowliest of Colo- 
nials leaving your store can- 
not fail to recommend itself 
over and over again—both to 
the people who buy it and 
those who come into their 
home. 

For even a $17.00 Colonial 
Clock is a thing of beauty 
and a real time-piece. It per- 
forms its duties perfectly, 
telling the correct time and 
announcing the hour and half 
hour with a melodious strike. 
And always it is a handsome 
adornment to the home in 
which it finds itself—another 
of its permanent services. 

Whether a $17.00 Colonial 
or one of more than a hun- 
dred others graduated in price 
to $400.00, any Colonial tells 
its own attractive story to the 
particular class of people who 
see x. 

All classes are reached, too, 
by this tremendous range— 
the market for them is un- 
limited. 


COLONIAL 


Manufacturing Company 
ZEELAND :: MICH. 


Eastern Representative, 


WM. C. CROLL, 
114 East 28th St., 
NEW YORK CITY. 
Telephone 8132 Mad. Sq. 
He will call on request. 





Hall Clocks in Every Style. 


Wall Clocks in the Period Styles, 
$21.00 to $28.00. 














© EXAMINE EYES 


FOR JEWELERS 


It frequently happens that retail jewelers are called 
upon to fit glasses. This they are not able to do. In 
order to give the jeweler the benefits of this business, 
I will examine the eyes of any person they send me 
for $1, and will send the jeweler my prescription, so 
that they may order the lenses, mountings, etc., them- 
selves. It is better to send any of your eye customers 
to me than to some one you do not know as in the 
latter case you lose the entire order, where, if they 
are sent to me, you pay an examination fee and save 
the other profits for yourself. 


DR. L. H. KRAMER, Optometrist 
34 MAIDEN LANE Tel. John 1456 NEW YORK 
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Retail Advertising Department. 








papers that is politically on the winning 
side at the present time. This at least 
gives you an assurance of influential and 
volume circulation. Every newspaper is in- 
stitutional in character, and its institutional 
traits must be studied and capitalized. In- 
cidentally the advertising that will be most 
productive will be that which most harmo- 
niously concides with this inst-tutional 
character. 

Next study the comparative amount of 
advertising of all kinds carried, then the 
comparative amount of your advertising 
carried, together with the percentage of 
questionable advertising. 

Find out if the paper you are going to 
use is the favorite department store me- 
dium and whether it is selected by foreign 
advertisers who use only one paper in the 
locality. If you are a manufacturer learn 
which paper your local agent or dealers 
most prefer. 

Find out if the circulation is concen- 
trated or scattered; how much is in the 
town or locality you want to cover and 
what proportion is distributed in surround- 
ing territory. 

What are the preferred positions and the 
rates of same? The restrictions and con- 
cessions regarding the amount of space you 
want to use and how much, if any, free 
publicity you can expect. Some n2wspa- 
pers you can order more space that you in- 
tend to use, thereby earning a certain con- 
tract rate and not be short-rated. Still 
others of the weakest character you can 
use a little more space than you will pos- 
sibly be billed. These opportunities are 
the natural spoils of the alert and analyt- 
ical adman. 

MORNING, EVENING AND SUNDAY PAPERS. 

Every man of any standing in the com- 
munity, whether it be commercial, profes- 
sional or political, reads his paper the first 
thing in the morning or on his way to busi- 
ness. Consequently the morning papers ap- 
peal to the better classes of people. For 
this reason you will find the morning pa- 
pers more conservative in their editorial 
policiés, and religiously representing the 
“classes” instead of the masses. 

As an indication of this you will find the 
more expensive things of life, such as au- 
tomobiles and pianos, advertised more ex- 
tensively in the morning papers. Look 
over any issue in any part of the country 
and you will soon realize this observation 
is true. And so if your advertising is a 
“class” advertising rather than an appeal 
to the masses, use the morning papers. 

EVENING PAPERS. 

Without further waste of words, it can 
be said that the evening papers undeniably 
carry the most department store adver- 
tising, as well as the greater bulk of all 
kinds of advertising to the masses. Even- 
ing papers also far overshadow their morn- 
ing contemporaries in the matter of circu- 
lation. This is invariably true. 

There is undoubtedly far more interest 
in an evening paper because of the general 
custom to run funny pictures, cartoons, 
colored headlines and sensational splurges. 
In the large cities the more popular even- 
ing papers are printed in many editions 
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dur-ng the day, each edition reflecting the 
institutional character of the newspaper it- 
scif and appeal.ng to a special class. 
\Where the carrier system prevails, the 
evening papers are read more thoroughly 
than the morning papers, have a more in- 
tensive productive value, and are r2ad 
more by women than are the morning pa- 
pers. From a pol.tical standpoint, the even- 
ing papers are far more independent and 
influent:al, consequently are nearer the 


“heart” of the masses and more valuable. 


It is more profitable to buy preferred po- 
sitions in the evening than in the morning 
papers, the paramount reason being the 
iarge volume of advertising carried. The 
cvening editions are undoubtedly the most 
productive and valuable to use, even though 
the rates are, as a rule, considerably higher. 

The Sunday papers have become an in- 
stitut:on in the United States. Without ex- 
ception, they totally eclipse the weekly 
morning and evening editions in volume of 
reading matter and advertising. The read- 
ers of Sunday papers have the inclination 
and t.me, as a rule, to go through every 
page of the paper. For this reason the 
advertiserrents are more liable to be read. 
These same readers are generally in an in- 
qu sitive and receptive attitude, and more 
willing to be tempted than they would be 
cn a week day. 

Owing to the preponderance of spec al 
features and colored sections, the Sunday 
editions are vastly more interesting and 
entertaining than the daily issues, and in- 
variably have a greatly enhanced circula- 
tion. The majority of advertisers make 
their most important annnouncement in the 
Sunday papers, and the public has been ed- 
ucated to expect the best opportunities in 
the Sunday advertisements. 

Numerous Sunday papers run special de- 
partments in which comments and news of 
certain industries are run regularly, to- 
gether with many trade notes. This log- 
ically enhances the value of the advertis- 
ing. The opportunities for getting more 
advantageous positions are also increased, 
concomittant with more free publicity. 

The circulations of the Sunday papers 
are so large and widely distributed that 
many of them are classed as general, in- 
stead of merely local advertising mediums. 
The use of coated-paper supplements in a 
great many instances permits the employ- 
ment of fine half-tones and other fine plates, 
the same as in magazines, thus producing 
a higher qual'ty of advertising. The con- 
sensus of expert opinion is that the Sun- 
day papers are the more valuable of the 
three for tangible results. 

(THE END.) 








Following the example set by Carl J. von 
Seutter. a Jackson, Miss., jeweler, who re- 
cently offered a $50 loving! cup to the busi- 
ness or commercial organization that set 
the best dinner composed of dishes grown 
in Mississippi during the first week in No- 
vember, A. Weiler, a Greenwood jeweler, 
has notified Commissioner of Agriculture 
Blakeslee that he will present a $50 loving 
cup to the county agricultural high school 
that sets the best Thanksgiving dinner, the 
ménu to be made up of products of Missis- 
sippi farms and gardens. 
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Retail Ads That Are Shep Windows 





By JaAMEs WALLEN. 

|* constructing a retail advertisement | 

think of the columns of the newspapers 
as the streets of-the city. Surely my ad- 
vertisement on the society page is in Fifth 
Ave.; on the financial page, Wall St.; on 
the theatrical page, Broadway; on the 
sporting page | have a position which can 
be seen from the grandstand and bleachers; 
on the editorial page and women’s pages I 
place my shop windows among homes of 
refinement. 

The eyes that peer into the shops of a 
given city street are the same critical eyes 
which scan my advertisement in the daily 
paper. My advertisement, then, must be a 
faithful representative of the street and 
the shop I publicize. This is my problem. 

The most effective window displays are 
those which place in judicious arrangement 
a few things which, by reason of season- 
ableness, beauty and general appeal, will 
interest the greatest number of people. Just 
as the big department store has many win- 
dows, so the department store advertise- 
ment is made up, or should be, of many 
little ads. 

On one page of the Chicago Evening 
Post I find the advertisement of Marshall 
Field & Co. for their store for men, and 
three pages further on an advertisement of 
an importation of French dresses for 
women. This demonstrates that Marshall 
Field & Co. appreciate the necessity of pre- 
senting their printed shop windows in in- 
dividual settings in one issue of the same 
newspaper. 

My whole plea on this particular occasion 
is for the logical and orderly arrangement 
of retail advertising. It is a bad thing to 
disorder the minds of your readers with 
disordered advertising. } 

You do not expect to sell only the things 
you show in your window, but it represents 
in composite the quality of your stock. I 
contend that retail store advertising, espe- 
cially that of the specialty shop, should ac- 
complish this very thing. 

When I see the advertisement of Burley 
& Co. for Minton’s china, I am interested 
in this particular pattern and, though there 
is mentioned in the body of the ad only the 
one brand, I do not get the idea that Bur- 
ley’s line is confined to Minton’s china. 
The signature says, “Burley & Co., English 
China, ‘Cut Crystal, Sterling Silver. 7 N. 
Wabash Ave. Carriage Entrance, 60 E. 
Madison St.” <A coraplete little advertise- 
ment in itself which tells me a deal about 
the store. Through the pleasing descrip- 
tion of one particular brand of china I have 
acquired an enthusiasm regarding the en- 
tire Burley stock, which I find at the base 
of the ad is composed of “English china, 
cut crystal and sterling silver.” 








Naman & Goldsmith are now in posses- 
sion of their new quarters, 421 Austin St., 
Waco. Tex. The building was especially 
remodeled for the firm that now occupies 
it and they have one of the most com- 
modious and best arranged jewelry stores 
to be found in Texas. The establishment 
is equipped with the latest fixtures. 
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We beg to announce the delivery, this Fall, of a limited quantity 
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3-0 Size Nickel Movements 


No. 413, Hunting 
No. 414, Open Face 
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No. 415, Hunting ; 
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No. 416, Open Face =seen Jewes 


Ruby balance jewels. 

Exposed pallet stones. 

DOUBLE-ROLLER ESCAPEMENT. 

Cut expansion balance. 

Breguet hair spring. 

Exposed winding wheels. 

Patent recoiling click and self-locking setting device. 
Sunk-second dial. 

Damaskeened plates. 
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TRADE PRICES 
Nos. 413 and 414 - - - - $10.80 
Nos. 415 and 416 - - - - 16.20 
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Your Jobber can supply you 


Elgin National Watch Co. 


Factories, Elgin, IIl. 
General Offices, 10 S, Wabash Ave., Chicago 
New York Office, 15 Maiden Lane 
Toronto Office, Traders’ Bank Bldg. 
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Translated expressly for The Jewelers’ Circular. 


| A Novel Escapement. 


























O many readers the Dent, three tooth 
escapement is doubtless familiar, as 
placed in use by him in the peculiar strik- 
ing works of the clock tower at West- 
minster Abbey. A close resemblance to 
this tower-clock escapement, says Deutsche 
Uhrmacher Zeitung, is displayed by the es- 
capement for regulators hereinafter de- 
scribed, constructed by clockmaker Fried- 
erick Gebert, of Bockingen (Wutrttemburg ) 





























Fie. 2. 


Fic. 2. 


and secured to him by German patent No. 
239,827. 

As a glance at the accompanying illustra- 
tion will show, the escape wheel has, it is 
true, six teeth, but these serve only to 
bring the escape wheel to locking after each 
completed impulse. The impulse to the 
pendulum is not given by these teeth, but 
by three pins D, D’* and D* (Figs. 1 to 6) ; 
we may therefore speak, in this case, of a 
three-tooth escapement. 

At first many readers will be astonished 
that there are but three impulse teeth and 
double the number of locking teeth on the 
escape wheel. This may at once be under- 
stood when it is clearly explained that the 
three lifting or impulse teeth work alter- 
nately now on one, now on the other im- 
pulse at the pendulum, consequently at each 
oscillation of the pendulum only traverse 


half the distance from one impulse tooth 
to the next, but that, on the other hand, 
there is only one catch lever present, which, 
after each swing of the pendulum, must 
hold the wheel locked until the escape wheel 
moves forward to the extent of one im- 
pulse tooth, it must be caught twice; this 
explains why twice as many locking teeth 
as impulse teeth are required. 

The impulse here is communicated direct- 
ly to the pendulum, that is to say, without 
the intervention of an anchor and a fork. 
For this purpose the pendulum rod (see 
lig. 2) is equipped with a knee-shaped pro- 
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jection E, on which the two lifting claws 
or pallets, H and J, are placed. The upper 
lifting claw is moreover provided with an 
unlocking beak K (see also Figs. 3 to 6). 

For the locking of the escape wheel the 
lever B, turning on C (Figs. 3 to 6), serves, 
which at its other end, B’, is bent up at 
right angles and stands with this in the 
locking position before the escape wheel 
teeth Z, Z’, etc. This locking beak B* is 
sufficiently long (see Fig. 2) to be en- 
gaged at its end by the unlocking nose K, 
which, at each swing of the pendulum, 
raises the catch lever and thereby effects 
the unlocking of the escape wheel. 

Now that the various escapement parts 
have been made known to us, let us con- 
template their working together, with the 
aid of the figures 3, 4, 5, 6. 

Fig. 3 shows the escape wheel at rest, the 
tooth Z being caught by the beak B*. The 
pendulum, with the two lifting pallets or 
claws, H and J, is just completing its sup- 
plementary arc to the left. 

When the pendulum comes back (see 
Fig. 4) the unlocking beak K engages the 
catch lever B at its nose B* and lifts this 
high enough to set the locked tooth Z free. 


Fig. 4 shows how, at this moment, the lift- 
ing pin D falls against the lifting plane of 
the claw H; by this the impulse to the 
pendulum to the right .is imparted, at the 
end of which the locking tooth Z’ has been 
caught by the nose B* of the locking lever, 
which is again ready in place. This move- 
ment is shown in Fig. 5. The pendulum 
now describes, perfectly free, its supple- 
mentary arc to the right, after which it re- 
turns to its left swing. 

With this there occurs the same proceed- 
ing described in considering Fig, 4 towards 
the other side. 

The unlocking beak K now engages, as 
Fig. 6 shows, the locking beak B' from the 
right and raises it high enough to set the 
locking tooth Z* free. Thereby the lifting 
pin D* falls on to the lower impulse pallet 
J of the pendulum and imparts to this the 
impulse to the left, whereupon the tooth Z? 
is caught by B‘'. The position of the parts 





is then again the same as in Fig. 3 and the 
function begins again. 
Without question the construction of the 


present escapement is simple, easy and 
cheap. There is no demand for special ex- 
actness (except as to one or two points of 
which we shall speak later), and the lifting 
claws can be simply stamped from thin 
sheet steel (we suppose the lifting pins to 
be made of brass not of steel as in the 
model of the escapement before us). The 
only things that are essential are the length 
of the pendulum spring and the exactly 
vertical hanging of the clock. 

On looking at Fig. 2 it will be at once 
apparent that rubbing together of pendulum 
and escape wheel may easily take place if 
the clock inclines even a little, forwards or 
backwards. Again the escapement will be 
out of order immediately if the pendulum 
spring is not exactly of the proper length. 
In order to ensure as little free drop as 
possible, the upper claw H must swing past 
quite close above the impulse pin (compare 
D, Figs. 3 and 4); in the same manner the 
lower pallet or claw I must pass close under 
the impulse pin (D', Figs. 5 and 6). If the 
pendulum spring is a trifle too long, the 
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upper lifting claw rubs against the escape 
wheel pins, in the opposite case against the 
lower lifting claw. 

On this account it would at least be de- 
sirable to have the clock suspension adjust- 
able in a vertical direction, so that with lit- 
tle manipulation it would be possible to 
quite correctly readjust the disarranged es- 
capement. The equalization of the beat 
can also be effected only by hanging the 
clock crooked, unless the escapement is 
previously so adjusted and the movement 
fastened into the case in such a manner 
that if the case is hung exactly vertical the 
beat will be uniform. 





The Clock Market. 





(From the New York Evening Sun.) 
NE of the most interesting incidents of 
the great war is the reappearance 
from time to time of _news bearing on the 
world’s clock supply. The first mention of 
clocks came well back in August, when a 
correspondent alluded to the satisfaction 
felt by the German soldiers in their race 
toward Paris in the prospect of making 
an even more inclusive collection of French 
clocks for the adornment of their homes 
than followed the war of 1870-71. At that 
time it was asserted that the German sol- 
diers carried off every clock in Paris which 
did not form a structural part of the build- 
ing. This was doubtless a gross exaggera- 
tion, and no actual enumeration of the cap- 
tured clocks was ever made. But the tradi- 
tion that Paris is a good place to pick up 
clocks has persisted, and several early re- 
ports told of more than one German clock 
broker keeping close to the flanks on the 
lookout for bargains. 

A telegram from London informs us 
that England now stands in need of 
thousands of clocks for use in the installa- 
tion of automatic time switches used by 
the manufacturers of electric supplies. 
These clocks were ordered in Germany be- 
fore the war, but since the deliveries have 
been unavoidably delayed by the workmen’s 
engagements outside the factories, the Eng- 
lish sent a hurry order to the clockmakers 
of the United States. The sturdy clock- 
makers of England have promptly raised 
their prices about 50 per cent. above the 
German price, and the English clock buyers 
feel that if they can get such positively neu- 
tral clocks as this country makes at a fair 
price they can more readily keep on doing 
“business as usual.” 

At the same moment we hear a loud de- 
mand through the Daily Consular Reports 
from Manitoba for “cheap clocks, particu- 
larly alarm clocks, which have been largely 
supplied by Germany.” Good Yankee 
clockmakers will take notice at once. It 
appears that the disturbing influence of war 
is unusually strong upon the sensitive 
mechanism of the horologists, and it is 
likely enough that the clock market will be 
very active hereafter, especially since there 
is little prospect of anybody getting a gra- 
tuitous supply from Paris this year. 








Ara McKean, Omaha, Nebr., and Elroy 
McKean, David City, will open a jewelry 
store at Grand Island, Nebr., within a short 
time. 


THE HOROLOGICAL REVIEW 


Adjustable Crown for Open Face and 
Hunting Case Watches. 





HE object of the invention shown, 

which is the subject of a Swiss pat- 

ent, issued to La Nationale S. A., united 

manufacturers of articles of gold, silver, 

metal and of watch case supplies, Geneva, 

Switzerland, is a push-crown for hunting 
case watches with pendant set. 

This crawn consists of a push-button, 
designed to act, when it is pushed, on the 
case spring and held in the crown with 
certain longitudinal play and. subject to 
the action cf a returning spring. 

The crown, according to the invention, 
is characterized by a rod held in the crown, 

















ADJUSTABLE CROWN FOR OPEN FACE AND 
HUNTING CASE WATCHES. 


with a certain longitudinal play and which 
bears, at its upper end, the push button, 
while at its lower end it is intended to be 
connected firmly with the upper end of the 
winding stem; the said stem shows in ad- 
dition, for the purpose of limiting its longi- 
tudinal movement, an enlargement which 
abuts against the solid parts of the crown; 
the whole is constructed in such a manner 
that the pusher, the crown being in place 
on the watch, is solid with the movement 
of the crown when it is pulled, pushed or 
rotated on its axis, preserving all the time 
its longitudinal play opposite to the crown. 

The accompanying illustrations show, by 
way of example, and in section, those meth- 
ods of effecting the purpose of the inven- 
tion. 

In the example shown in Fig. 1, a rep- 
resents the pendant, b the crown, c the 
push button. The latter is screwed on to 


¢ 





121 


the upper end of a rod d, passing through 
the crown 0b in an axial direction, and of 
which the lower end is screwed on to 
a pin e of the winding stem f. 

The rod d is equipped with a collet g, 
enclosed, with longitudinal play, in an in- 
terior hollow h, formed by a recess made 
in the crown from below, and into which 
a bushing i is screwed. Between the bush- 
ing i and the push button c, is arranged a 
spiral spring k, which tends constantly to 
move the rod from below upward. 

Starting from the collet g and down to 
its lower end, the rod d possesses a square 
section, in such manner that the rod d is 
inseparable from the rotary movement of 
the crown b, while preserving its longitudi- 
nal play. 

The method of construction shown in 
Fig. 2, differs from that previously de- 
scribed, in that the recess h is formed be- 
neath the crown. 

The form of construction shown in Fig. 
3 differs from the two others in that the 
collet g is outside of the crown b and 
presses against its base. The spring k is 
cylindrical and is contained in a hollow so 
arranged as to receive the rod d in a tube 
I The crown acts in the following man- 
ner. 

When we impart to the crown a rotary 
movement in the direction of its axis, the 
winding road is carried along and acts on 
the winding mechanism. On pressing the 
push button c, the rod d and the winding 
stem f are shifted axially from above 
downward and act on the case spring so 
that the case cover opens. 





Terse and True. 





HERE in nothing that yields a better 
interest on the original investment 
than courtesy and affability. - 

Learn to distinguish between pleasure 
and happiness; one has the power to 
lengthen life, the other to destroy it. 

Don’t brag too much about-what you are 
going to do to-morrow; somebody may be 
rude enough to ask you what you accome- 
plished yesterday. 

When you bury the hatchet do a good 
job; don’t leave strings sticking out of its 
grave by which you pull it out every day or 
so, as a dog roots up his buried bones. 

Not only have we observed that the 
empty barrel makes the most noise, but, 
also, that the clock that strikes the loudest 
is not always the most accurate timepiece.— 
E. D. Preston. 








The involuntary petition in bankruptcy 
filed against Charles W. Crankshaw, a 
jeweler at 16 Whitehall St. Atlanta, Ga., 
mention of which was made in last week’s 
issue of THE JEWELERS’ CrRcuLar, was filed 
by Mayson & Johnson, attorneys represent- 
ing the Manchester Mfg. Co., Providence, 
R. I.; R. L. & M. Friedlander, New York, 
and the Allsopp-Bliss Co., Newark, N. J., 
who allege claims aggregating $1,445. The 
petition names two alleged preferred credit- 
ors, and declares that the Crankshaw busi- 
ness has been put in charge of a selected 
trustee and creditors’ committee to guide 
and control the business. 
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We'll Buy Your Old Gold 
and Silver, Mr. Retailer 


We have been located here, in the heart of the 
national jewelry center since 1896, and for 18 
years we have devoted all of our time and ener- 
gies to giving promptly the best returns possible. 




















These are the prices we pay 
you promptly 






All of our work is done in our own plant, and 

















we ask only a small profit for our experience Send direct and save the Jobber's Profit 
and labor. per dwt. per dwt. 
Send Us Your Broken Parts, Old 4% a — - oa i a 
Watch Cases, Jewelry that you can 10 Kt... 4le 20 Kt... 82c. 
Purchase Reasonably from Custom- 12Kt.... 496. 22 Kt. .. 900. 
ers, etc., in Gold, Silver or Plate. 14Kt.. 58 —Ss«4 Kt... $1.01 
We'll Extract the Gold from them nets Soe ee 









and Pay You Full Value. If You 
Have Any Now Send It Along. 


CONLEY & STRAIGHT 236 Eddy Street Providence, R. I. 


LEIMAN BROS.’ 


POLISHING 
DUST 
COLLECTOR 


saves your gold dust and 
keeps jour shop clean. 
Costs little, shipped already 
to run. The gold dust you 

= save pays for the machine 
and then you have a steady income. Powerful suction at 


both hoods. 


Jewelers’ Machinery 


If you have a store why not 


Start a Repair Shop 


or a manufactory and do your own work? We will help 
you. Get our terms and start to work. Very little money 
starts you and we ship the machines same day order is 
received. Don’t forget 


We Are the Largest Manufacturers 


and can give you a complete shop, large or small, no mat- 
ter where you are located. Write us fully of your in- 
tentions. 


LEIMAN BROS. 


WE WILL REPAIR THE MESH FOR 65c 
s & - a s e 
Resilver and Reline with Kid or Silk any Mesh Bagi betas hide tliat 


GUARANTEED TO LOOK EQUAL TO NEW AND GIVE PERFECT SATISFACTION 
Sterling Silver, Solid Gold, Gilt and Bead Bags Repaired and Refinished, also Real Gun Metal 


CHARLES GRABHORN, Mfr., 2° Maiden Lane, NEW YORK 


STERLING and GERMAN SILVER MESH BAGS—GOLD and SILVER ELECTROPLATING in all Its Branches—SILVER 
and JEWELRY REPAIRING 


Old Silver at market quotations 



































UR Patented Rivetless 

: Safety Catch is now in use 
by the leading manufactur- 
ers. Made in seven different 
sizes. 
































Blancard § Co., tne. 


Setting Makers 


96, 98,100 Maiden Lane, New York City 62B JOHN STREET 


NEW YORK 
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: a downwardly directed hook formed with said tional Exposition Co., San Francisco, Cal 
body portion on the other side thereof and adapted 7 a 
to be inserted through the buttonhole of a collar, WE. 3 en 
\ ff Ea Oe 
ah J 
h\ eee A 


and an upwardly directed hook forming a con- 
tinuation of said collar engaging hook and adapted 
y to be engaged beneath the neck band of a shirt. 
S — 1,114,370. SETTING. Louis E. Lapp. Provi- 
dence, R. I., assignor to the Potter & Buffinton 
Co. Filed July 2, 1914. Serial 848,692. 
A setting consisting of a base member in a sin- 
gle integral element comprising a substantially cir- 


? 
\ “fh 
ia ae) A 
(U8) WHICH iS CONTAINED A LIST OF THE LATEST PAT Ayre ad 
@NTS GRANTED BY THE UNITED STATES AND GREAT ad (OL — 
SMETAIN. THE UNITED STATES PATENTS THAT HAVE = COT 
2<@"RED AND THE REGISTERED TRADE-MARKS.] Sx at 
- 5+ B 





Gane ae: Re 











~ 


a 





UNITED STATES PATENTS. cular body with openings, upwardly then inwardly ’ 
and then downwardly inclined radial arms having 

a scalloped border between said arms, and a cup 

seated upon the arms and provided with prongs to 

support a gein. 





ISSUE OF OCT. 20, 1914. 
1,11-4,052. ;|OUNTAIN PEN. Watter A. 





SHEAFFER, Fert Madison, Ia. Filed Nov. 18, oan — = ee , : 2 _ 
1912 Serial 732,087 ies, 1,114,878. COMBINED CIGARETTE CASE Kiled July 20, 1914. Serial $52,124. Term of 
=p bi # J TC > r — 6 IN 7 ne 21 = aine ie 
In a fountain pen, the combination of a casing AND MATC H BOX. _GEORGE D. Munson, patent 3!2 years. 
having a longitudinally extending slot, an elastic Wallingtord, Conn., assignor to the Interna- 46,507. BUTTON. Ciara Fevoxer Hancocx, 


ink reservoir in the casing, a reservoir compressing tional Silver Co., Meriden, Conn. Filed May 


plate mounted to move transversely in the casing, 25, 1914. Serial 840,845. 
means to prevent longitudinal movement of the A combined cigarette case and match box com- 
n prising two members connected together by a 
, be hinge pin, spring arms having tubular ends 
a a oe through which the pin extends, a spring within 
alin “ said tubular portion of the arms and surrounding 
: the pin, one end of the spring bearing on one 
plate, a stop on the outer side of the plate, and arm and the opposite end bearing on the other 

















a plate compressing lever arranged in the slot in 2 3 7 ee. Pekin y 29 Ol: Seri 

the casing and fulcrumed intermediate its ends, {___, > gt — r, wong Ph ae” 

both of said ends being free and the inner one 5 Pe nnacagy tae ie eile vi eae sa ee . 

being thick and beveled. and adapted to engage 46,578. SOUVENIR CLOCK CASE. CHarLes 
ne eg : : gag Peters and ABRAHAM JAcoBson, Los Angeles 

said stop when the lever is substantially at right is 23 ‘otis : 2 . 


angles to the casing. 

1,114,101. WATCH MECHANISM. WItt1am 
F. Boast, Sterling, Colo. Filed Sept. 3, 1913. 
Serial 787,900. 

A pivot bearing for balance staffs including an 


| 









































arm, a match box formed by a rectangular wall 
located in the lower end of one member beyond 
the face of which it projects, a cover hinged to 
said wall the central portion of the said cover cut 
away, a strip secured to the inner face of the 
cover and offset therefrom, thereby providing a 
; ; pocket, and a partition wall located in the other 
inner jewel-carrying member yieldably mounted member in line with the upper edge of the said 
for lateral movement, and an outer jewel-carrying match box. 


member yieldably mounted for movement toward 1.114.566. ATTACHMENT FOR FASTENING 








and away from the inner member. WATCH DIALS. Joseru A. F. Wotr, Sid- L a 
1,114,289. LINK. WILLIAM R. RITTENHOUSE, ney, Nebr. Filed Oct. 22, 1912. Serial Cal. Filed May 25, 1914. Serial 840,956. 
Providence, R. I., assignor of one-half to Irv- 727.260. Term of ratent 3% years. 
ing H. Cranston, Providence, R. I. Filed The combination with a watch movement plate 46,571. PENDANT ne D. Mix, Providence 
June 6, 1914. Serial 843,564. with an upper ledge, said watch movement plate ‘. 2. I peer ee to the Wightman & Hough Co., 
A lock link comprising a rod having loops at provided with slots extending transversely there- ee ee ie 


a: Oe dpi kin aS at ae aaa ; ; = 0) 
the ends and resilient oppositely-directed arms through and with their outer surfaces tangential 


to the outer surface of the lower portion of said 
ledge, a dial with wide thin projections rigidly 
secured thereto equal in thickness to the width 





upon the loops, the ends there of being spaced of said slots, said plate-like projections fitting 

apart, and a slidable sleeve embracing the rod snugly within the said slots and with their outer Providence, R. I. Filed June 29, 1914. Serial 
and adjacent ends of said arms and having a pro- surfaces tangential to the surface of the lower 448.001 sae of adent Pa ace 

jection upon its inner face adapted to engage said portion of said ledge, said projections provided Pee 2) sisi Meme ee ee ae a N.Y 
arms. with apertures extending transversely therethrough 46,585. BADGE. Puitipe Trask, Yonkers, N. Y. 


1,114,319. COMBINED BACK BUTTON AND and the watch movement plate provided with 
. TIE HOI WO Wainer: To) Waiean ” Chi- threaded apertures extending radially in and co- 


cago. Filed Aug. 31, 1912. Serial 718,011. axial with the Projection apertures, screws counter 
A device of the class described, comprising a sunk in the said projections extending through the 
said projection apertures and threadedly engaging 

the apertures of the watch movement plate and 
with their heads lying flush with the surface of 
the said projections and tangential with the lower 
portion of the said ledge, and an annular watch 
member receiving the restricted portion of the 
watch movement plate therein contacting with the 
said projections and with the screw heads, pre- 
venting the movement thereof. . 
Desigus ai 

46,556. SPOON, FORK OR SIMILAR ARTI- " 

body portion, a downwardly directed tie engaging CLE. Howarp A. Baxter, Melrose Highlands, Kiled Jul 
hook formed integral therewith on one side thereof, Mass., assignor to the Panama-Pacific Inte1na- patent 3% years. 





: 


y 22, 1914. Serial 852,486. Term of 





an 
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Fe S siver SOLDERS 


ARE THE BEST 
“Ask the Man Who Uses It” 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS, 50-56 John St., New York 


WATCH MATERIALS —TOOLS—-JEWELERS' SUPPLIES 









































Hall Clocks 


Fluted Wire Elliott's Celebrated Tubular 
| | : Chime Clocks 

t | : 

| | | | 


| Harris & 
Quatrefoil Wire Harrington, 
ot ? > © } > 











© 
) ) | | 12 West 45th St. 
| | | | | | NEW YORK 
| | | | 
Made in 10-14-18 Karat Gold and Platinum a 


J. J. ELLIOTT & CO, 
LONDON 


HERPERS BROS. NEWARK, N. J. 


ESTABLISHED 1865 


Formerly at 12 Barclay St. 

















AUDEMARS, PIQUET & CO., | |G castes 


BRASSUS and GENEVA. 32 Colors 


Manufacturers of Superior All colors, 10c. each; Gold, 25c.; Silver, 20c. 
a The National Engravers, 38 W. 33rd St., New York 


P| ad d C lj d W h Write for Free Chart of all Colors 
ain and Gomplicated Watches. 
Represented by Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 


months as it formerly took years. Does away 
a ag with tedious apprenticeship. Money earned be 


studying. Positions secured. Easy terms. Sem 


30 West 36th Street, NEW YORK. for catalogue. Address 
St. Louls Watchmaking School, St. Louis, Mo. 









Learn Watchmaking 











Our New York Office: 


, a 
in any hardness. \) CHARLES ENGELHARD 


Refiners, Assayers. 30 Church Street 
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BRITISH PATENTS. 





(ABRIDGMENTS OF SPECIFICATIONS, 1912, FROM The 
Illustrated Official Journal.) 
ISSUE OF OCT. 7, 1914. 
13,514. COLLAR STUDS, ETC. G. E. Marean, 
Toronto, Can. June 11. 

A collar stud which serves also as a _ necktie 
retainer is formed from a single piece of Metal 
A, Fig. 4, and comprises a base A’, Fig. 3, having 
tongues A*® on each side of the shank A*, which 


is of uniform width and is stamped up from the 


FIG.3. 





A3 A3 








The end of the shank is bent upwards to 

form a shoulder A® which is bent over in hook 

form forming a depending tongue A?® The neck- 

tie band is located in the hook between the tongue 

A?® and the shoulder A‘. 

13,715. ELECTRIC CLOCKS. J. G Scorr, 
Heaton, Newcastle-on-Tyne. June 13. 

In a clock of the kind in which the oscillations 
of a pendulum are maintained by an electrically- 
reset gravity lever, a count-wheel 3 is arranged on 
the opposite side of the pendulum to the detent 4, 
which normally holds up the gravity lever 8. 
When the driving-pin 2a at one end of an arm 2 
pivoted to the pendulum or a crutch drops into 
a deep tooth of the count-wheel, a hook 2b at the 


base. 




















opposite end of the arm draws aside the detent 
4 by engagement with a pin 33, thus allowing the 
lever 8 to fall and impel the pendulum either 
directly, or through a crutch. The circuit of the 
resetting electromagnet 10 is made through two 
contacts lla, 11b, mounted on metallic strips 11’, 
112, which are entirely insulated from the mecha- 
nism. An arm 15 extending on one side of the 
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pendulum or crutch controls the engagement of 
the pin 2a with the teeth of the count-wheel, and 
also ensures that the hook 2b is quickly released 
from the pin 83 after the gravity lever is freed. 
For adjusting a series of secondary dials con- 
trolled by the clock, a device is provided con- 
sisting of a pivoted arm 26 carrying a second 
pivoted arm 28 having a cross-piece 29, the arm 


26 being adapted to be fixed in any of three 
positions. The position for normal working is 
shown. By lowering the arm 26 to the position 


marked R, a pin 32 on the arm 28 throws the arm 
out of action, and the system is retarded. To 
accelerate, the arm 26 is placed in the position A, 
bringing the cross-piece into the path of the 
impulse-pallet 7 on the pendulum. This effects the 
release of the gravity lever at each complete os- 
illation. The the minute-hand of the 
clock is driven by ratchet mechanism 18, 19, the 
lever which carries the pawl being linked to an 
extension of the armature of the resetting-magnet, 
r actuated by a separate electro-magnet. A device 
for locking ratchet-wheel 18 consists of a 
rocking-lever 22, pivoted on a vertical arbor and 
engaging with teeth projecting from the side of 
the ratchet-wheel. The rocking-lever is connected 
to the lever 23 by a member 21. 
13,999. WORKMEN’S TIME RECORDERS. 
H. H. Hancock, London. June 17. 
Workmen’s time recorders, of the kind in which 
are printed on the record strip, the time, “In” or 
“Out,” and the workman’s number, are provided 
with means for taking a thumb print at the same 


29 


arbor of 


tne 



































a 








time. The record-strip is led over a table e, pivoted 
at e', and underneath an aperture through which 
the thumb of the operator, previously inked on a 
pad i, is pressed. During the impression, an arm 
p attached to the table rocks a platen p' to strike 
the record-strip and a superposed _ ink-ribbon 
against the time type-wheels, the “in’’ or ‘‘out” 
type, which is set by the operator, and against an 


’ 
























































1serted numbered key n. At the same time a link 
COLL 
ey a OS 
| ' 
a Z 
FIG.3. y 
| ji! 
% Z 
Y | 
TU r 
é y 
PF 
4 
4 
Y% 
WY 
y 
A, 
V4 | 
y 








q from the table rocks a lever r. which has an 
arm to release a detent s' for the take-up roll 
and a second arm rf to operate a spring slide rack 
t gearing with a pinion having a fatchet connec- 
tion with the take-up spindle. The minute type- 
wheel j! is actuated by a segment m? linked to a 
lever m engaging a clock-driven cam, and is held 
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by a spring detent m%. The hour type-wheel is 
actuated by a projection /' on the link striking a 





lever /? carrying a pawl /® engaging a ratchet- 
wheel attached to the hour type-wheel which is 
} 


























a 


J 


also engaged by a spring pawl /* for controlling 
the movement. The arrangement is such that the 
minute wheel has reverse movement from the trans- 
fer point to zero. 





UNITED STATES TRADE MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of this Act] 





TRADE-MARK PUBLISHED OCT. 20, 1914. 


Ser. 80,139. (CLASS 26. MEASURING AND 
SCIENTIFIC APPLIANCES.) SussFELp, 
Lorscu & Co., New’ York. Filed July 28, 


~~ GUARDIAN 


Particular description of goods.—Eye protectors, 
goggles and spectacles. 
Claims use since May 21, 1914. 

Ser. 81,080. (CLASS 4. ABRASIVE, DE- 
TERGENT AND POLISHING MATE- 
RIALS.) Ratpu H. Prums, Des Moines, Ia. 
Filed Sept. 8, 1914. 

The words “Jewel Water’ being hereby dis- 
claimed. 























Particular description of goods.—A jewel water 
for cleaning gold, platinum and other jewelry. 
Claims use’ since Aug. 18, 1914. 


TRADE-MARKS REGISTERED, OCT. 20, 1914. 

100,298. FOUNTAIN PENS. Wrttiam F. Dur- 
YEA, New York. 

Filed April 24, 1914. Serial 77,721. Published 

Aug. 11, 1914. 

100,360. VACUUM BOTTLES, ALCOHOL 
FLAGONS, LUNCH BOXES, BOTTLE 
HOLDERS AND TEA CADDIES, Lanner, 
Frary & CiarKk, New Britain, Conn. 

Filed May 28, 1914. Serial 78,619. Published 


Aug. 4, 1914. 

100,524. WATCHES, CLOCKS, WATCH CASES, 
SPRINGS, BELLS, HAMMERS, WORKS, 
HANDS, KEYS AND DIALS. DrptsHetm, 
GotscHMIptT Fits et Cie, FABRIQUE JUVENIA, 
La Chaux-de-Fonds, Switzerland. 

Filed Feb. 10, 1913. Serial 68,426. 

Aug. 18, 1914. 


Published 
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ALWAYS ON THE JOB 
MESH BAG REPAIRING 


Repairing, replating, relining Gold, Silver, Gun Metal and Bead Bags, etc. 


NOT THE CHEAPEST BUT THE BEST 


Oldest, largest, best equipped house making a specialty of Mesh Bag Repairing. 


Give Yourself A Real Square Deal 


Send us your repairs and you'll be im right with your customers and yourself 


A.A. LUPIEN 


—* 24 Broad St., PAWTUCKET,R.I. — Prompt a 




















BIE TE TET EES ERC CHEESE BER ESERE SEE SE FETE ETE 


x 3 , n 
ived it. Send postal for window display card, . a 
Re we ceamined 8 Accuracy also cuts sent free upon request. Prices Reasonable As we returned it. 
WHER ES EEE EEE BEERS SEN ETE TEASER RES CIES ERC EAE EB SEES RMSE SESE ETE FETE AE 














Special Announcement 


Swartchild & Company’s New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


Tt is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. 

catalog that every Watchmaker, Jeweler, Engraver and Opti- 
cian should have. Sent FREE upon application to the 
legitimate trade, charges prepaid. Write for <t at once. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 East Madison Street Chicago, II! 


a 
O’NEIL 


Most Reliable 












BUY AND TRY 
The Henrich Platinum Plating Solution 


We guarantee SOLVES THE PLATING PROBLEM 
Perfect Color—Rapid and Simple to Use. SAMPLE $3.50. 


P rofits or no pay “Money Back Guarantee” Makers of All Colors in Gold Solutions 


FOR SALE BY : nee 

; E. W. REYNOLDS C0., Los Angeles, Cal. Monn Senn ecieagrt Soave 

sas Write us TO-DAY THE THOMA BROS. CO., Cincinnati, 0.) THE HENRICH COMPANY 
, H. H. HAWLEY CO., - Dallas, Texas 

for particulars and many SWARTCHILD & CO., - Chicago, Ill. | 93 So. Main St., Memphis, Tenn. 


references. 












Established 1886 The Elizabethtown Smelting Co., Inc. 
oe SPECIALISTS IN THE TREATMENT 
Ashland Block JEWELER’S WASTES 





CHICAGO, ILL. NEWARK - PS bs F Z z NEW JERSEY 


ATI 
JOHN AUSTIN & SON | PROCS TL 7S 

















Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


74 and 76 Clifford St., PROVIDENCE, R. I. Pe enue Cer 


Any Shape and Degree of Hardness 


we Do Our Own Smelting Ds Gicld end Siluct Memeete 
The Roessler & Hasslacher Chem. Co. 


| PLATINUM WORKS MAIN: OFFICE 
Perth Ambey, N J. 100 William St., N. Ye Cu 


F. A. CROSELMIRE, Manager 














HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Office and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortlandt 








PRACTICAL COURSE IN ADJUSTING. 
Special Reduced Price, $1.50, Postpaid. 
All Tobbers, or Jewelers’ Circular Publishing Co. 
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Clocks, Watches, Jewelry and 


Gems Imported Into Canada. 





Toronto, Can., Oct. 21—The monthly 


Trade and Commerce for June gives the v 


the jewelry and allied trades as follows: 


Clocks, time recorders, clock and watch keys, clock 
movements and cases: 
Cie AION oo cc acadeccccdececcedseees 
IR alc. 3 3.8.0, é:0 kane gas oe beiae tes 
France 
Germany 
CRs COIN s 6 So kde eaice Ce ukenteecee ces 


Totals 


Watches: 
CIO is Dis eile ainncevionreceaKuaee 
CE os sn kaisane sce be ee eeaeee 
France 
Switzerland 
CE BOER, 6 3s vo cs es ccownareeaaeweeme 


Totals 


Watch cases and parts thereof: 
a PASS PE Pere ee Te Teer Te 
NEO CROLL ETE COR Ee 
Switzerland 
ee MAINO iid 005 0k cS Cake cee Seneaees 


Totals 


Watch actions and movements and parts thereof: 
Ms EOI 6.06 056 kc stescsdeeccgeees oes 
CT AONB iuika caininis ienes emsler bsadarsuwne 
France 
Switzerland 
CAE,  COURININE SD vo 4.6 «64s Ue tacemeR doe seuer 


Totals 
Jewelry: 
Se eS ne ee eee ree cece 
ta NE oo: owns er miele ixeace nie oly a ataitatecere meee 
Austria-Hungary 
France 
Germany 
Ce GOUIORS iio bo lesn cid s dc udcecennnmuae 


Totals 
Gold and silver and manufactures of: 
NIG, TOI, 655k 65. ceees  lpadeaseewaesess 
EA Pe BR Oe OE ed eee ee OC 
CHEE COMMUNE ids cece cer eetdectocdr geen 


Totals 
Diamonds, unset: 
RIE. PIMGOOUE 6s SOF duns + cab ee eweenewaee 
NN SOREN doo oo cs uc acer cree Cree ave's wie'e Mew eaemals 
Belgium 
France 
Germany 
Netherlands 


Totals 
Precious stones and pearls 
not set or mounted: 
mre MERON. 6. 2 creas as cnvn sete cen mewe 
Win, SONEBG Soa. s. spur nd asec dewiecleaweseweqaec 
France 
Germany 
CE COUMETIEE once ccdcvcesoasdecadscts 


Totals 
Other precious stones, etc.: 

RIM MMOD 6 co cde sic. dade ccndceeees cauese 

NEE. HURING ores aes coc deb.ncicseevweenueuwee 


Spectacles for Artificial Light. 





N English physicist, H. E. Ives, who has 
been for some time investigating the 
production of light giving a daylight spec- 
trum, has recently suggested the use of col- 
ored glass spectacles for viewing objects 
illuminated by artificial light when it is de- 
sired to see such objects exactly as they 
wculd appear in daylight. The glass would 
be covered with a collodion or gelatine sur- 
face, stained with aniline dyes carefully 
selected to filter out the light rays peculiar 





report of the Canadian Department of 


ralue of imports for home consumption in 


Three months ending 


























Month of June, June, 

1913. 1914. 1913. 1914. 
$2,954 $1,843 $8,424 $5,955 
36,512 22,516 127,934 77,158 

3,413 640 5,381 1,797 

9,621 7,259 27,454 20,475 

343 122 541 954 
$52,843 $32,380 $169,684 $105,437 
$3,451 $2,498 $8,772 $7,871 

1,856 2,232 5,489 7,181 

178 113 2,414 205 
4,588 2,418 10,977 8,525 
108 1,066 447 1,984 
$10,161 $8,327 $28,099 $25,766 
$1,212 $1,082 $3,107 $3,346 

7,062 3,407 24,180 10,453 

6,290 3,065 13,812 8,718 

1,170 131 2,100 404 

$15,734 $7,685 $43,199 $22,921 
$5,864 $7,287 $14,577 $22,898 
61,090 68,376 195,850 123,702 

1,365 78 8,365 145 
39,169 20,251 101,261 60,114 

2,026 605 3,877 2,200 

$109,514 $96,597 $323,928 $209,059 
$54,301 $24,467 $143,718 $58,511 

82,783 58,254 239,875 185,359 

2,460 4,748 12,045 12,609 

8,529 5,306 26,509 21,042 
21,166 10,253 54,132 26,866 

1,617 1,925 3,247 3,071 

$170,850 $104,953 $476,526 $306,958 
$85,001 $38,680 $161,971 $94,920 

23,043 15,739 61,511 57,856 
10,119 7,792 26,192 17,463 

$118,163 $62,211 $249,674 $170,239 
$88,394 $73,975 $349,014 $222,014 

3,948 253 20,208 8,749 
22,283 59,349 103,844 136,960 
15,996 7,733 45,245 48,052 
Laeens 500 éonnee 704 
88,077 19,106 444,453 91,276 

$218,698 $160,916 $962,759 $507,755 
$34,578 $17,481 $102,220 $34,390 
983 2,634 10,146 9,408 
2,111 2,679 21,184 10,038 
1,688 2,127 10,113 6,163 
804 789 4,538 8,030 
$40,164 $25,710 $148,201 $68,079 
(awe | ween $5,985 +266 es 
$10,664 $6,587 33,216 $25,543 
$10,664 $6,587 $37,201 $25,543 





to artificial light. For each kind of the 
latter a special formula would have to be 
followed in preparing the spectacles. These 
spectacles would be useful in many indus- 
tries, as, for example, the making of arti- 
ficial teeth where color has to be most ac- 
curately matched. They might also be lent 
to visitors at picture galleries, by night or 
on dark days, when artificial illumination 
is employed, in order to insure the most 
favorable view of the pictures. Many other 
uses will no doubt suggest themselves.— 
Scientific American. 
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Advice to Manufacturers and Whole- 
salers Who Get Out Catalogues. 
The president of the Iowa Retail Jewel- 
ers’ Association has just issued a circular 
letter on catalogues that come to the retail 
jeweler, showing the defects of some and 
giving suggestions to manufacturers and 
jobbers as to getting out catalogues that 

may prove of interest. He says: 


TO JOBBERS AND MANUFACTURERS WHO 
GET OUT CATALOGUES. 
Mason City, Ia., Oct. 17, 1914. 

If you want your catalogues to do you the most 
good, please “‘listen.’’ 

If you expect the retail jeweler to give your 
catalogues the consideration you desire, the follow- 
ing suggestions will help you to attain this result. 

Some are getting out catalogues without any 
prices, just illustrations. We are too busy to 
spend our time writing for prices or to write va- 
rious jobbers for prices. 

Some are getting out catalogues without any date 
on the books anywhere. We have no way of tell- 
ing if we have your latest catalogue or an old 
edition. 


Some have even gotten out circulars with just 
their firm name on the page as a headliner and 
not a word as to address. 

Some number their catalogues and expect us to 
keep a record of their numbers and to know at 
a glance, as readily as they do, which is their 
latest number. We have something else to do 
and cannot readily do this. Therefore I would 
make the following suggestions: 

First—Date your catalogue or circular. We will 
then know if we have your latest or an old one 
when we find it among our files. I now date your 
catalogue for you as received. 

Second—Establish, a list price or selling price 
that the retail jeweler should sell for and then 
send us the discount key. If you are making 
goods that will be used in the repair or manufac- 
turing department and wish to quote wholesale 
prices, put those prices under each and every ar- 
ticle. Then give your trade discount to your job- 
ber. Then when we want anything of your man- 
ufacture we will know what it will cost. As it 
now is, I and others pass you up and order where 
we know what the prices are. Prices cut quite a 
figure nowadays. I have just received a fine ma- 
terial or finding catalogue from a Chicago house 
and not a price is quoted. Why shoulc I buy of this 
firm? There is nothing to designate the prices I 
am to pay, and, as stated, I cannot gvait to write 
for prices. See? 

Third—When quoting prices, either on a sepa- 
rate sheet or in the catalogue, if the »rices are for 
our exclusive use, please mark the heading ‘Trade 
Prices,” not “‘Price List.” We get! all kinds of 
‘‘price lists.’”” Some are net, some subject to va- 
rious discounts. How am I to know which head- 
ing you come under? The Keystone and CIRCULAR 
“Key” is so universally known, why don’t you use 
them? The typesetting or printing, will cost no 
more. The list prices do not make your goods 
cost us more than if marked net. 

I have just received a beautiful {small booklet 
catalogue from New York; no price} given under 
the illustrations, the accompanying ,sheet marked 
“price list.” I should judge from the heading 
that the prices are list, but the prices read as 
though they were net, excepting possibly a cash dis- 
count. Will some good mind reader tell me? 

J. H. Lepres, President. 








; 

A man representing himself to be a rail- 
road conductor living at Lyndhburg, Va., 
recently purchased a diamond ting for $75 
from J. S. Ehrich, of that city, tendering 
a check for $74.50, and showing! Mr. Ehrich 
a letter from a concern in Bedford City 
saying that a check for that «mount was 
enclosed in payment for a horse and buggy. 
When Mr. Ehrich: found the} check was 
worthless he telegraphed to Sduth Boston 
to arrest the man on the train, but he 
eluded pursuit, only to be arrested later in 
Durham, N. C. The man is how in jail 
at Lynchburg and has been identified by 
dealers in several other cities whom he has 
also swindled. 





128 THE JEWELERS’ CIRCULAR-WEEKLY 


Dealers 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: 


2t John Street 
NEW YORK 








WACHTER 


Safety Watch Bow 


Watches with our bow pos- 
sess individuality, create confi- 
dence and will increase your 
business. We make a special 
bow for repair purposes in all 
sizes, antique and round, that 
can be attached to any watch 
without changing the pendant, 
and will be as secure as our 
complete pendant and bow. 


Write for our Booklet 


THE WACHTER MFG. CO. 


HARTFORD, CONN. 





Patented. 








will not make us raise our prices. We are 

compiling our cut price list No. 6 which 

will be ready in a few days. In the while 
Remember that we sell still our so well known 


Balance Hole Jewels 2t_$.55 a doz. Sat 


BOSTON JEWELERS SUPPLIES CO. 
345a Washington St. BOSTON, MASS. 














Published Price 
Reduced Price, 


Practical Course in Adjusting. 


$2.50. Special 
1.50. All jobbers, 
or Jewelers Clesulee Publishing Co. 








October 28, 1914. 


=r 


SMELTING WORKS: 


32-40 Flushing Avenue 
= 5 aeked .@ ae 4, | 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pime 


for all sizes of scarf- etc. 
pin wire. Guaranteed. 


rel | 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 

work > pin tongues 
J used. 


Open. Closed. “= = 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


C. IRVING WASHBURN, 45-49 John Street, N.¥ 


W. H. Swenarton 


(ErsEraminer U. S. Patent Office) 
Counsel in Patent Causes 


2 Rector Street, New York 
Patents Trade=/Marks 


CRUCIBLSES. 
Jewelers’ Supplies, - 
Etc. 
Established 1850. 
J. &H.BERGE, 


95 John Street, 
NEW YORK. 


























U. S. SMELTING AND REFINING WORKS 


Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
IMPORTERS OF PLATINUM. 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York 


Positively Highest Prices Paid for Old Gold and Silver. 


Ore and Bullion Assays a Specialty 











ESTABLISHED 1858 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


GOLD AND SILVER REFINERS 


= LELONG oe BRO. ASSAYERS AND SWEEP SMELTERS 


Prompt attention given to 
Gold and Silver Bullion 


SMELTING 
FOR THE TRADE 














October 28, 1914. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
285 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover pestage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 


FINE ENGRAVER will accept position Nov. 1 
with first class house; salary $30 per week; south 
preferred. Address “Engraver,” 41 Pierpont 
St., Rochester, N. Y 





SALESMAN, six years on the road, desires posi- 
tion as manager or salesman, retail business in 
New York or out of town. Address “C., 8595,” 
care Jewelers’ Circular. 





SALESMAN DESIRES POSITION with manu- 
facturer; experience, traveled and has _ estab- 
lished middle western trade. Address “‘I., 8467,” 
care Jewelers’ Circular. 





SECOND WATCHMAKER with six years’ experi- 
ence at the bench, desires position at once; can 
give good reference. O. M. Ridgwag, 23 Reid 
St., Charleston, S. C. 





SALESMAN, 23, nine years’ experience in retail 
jewelry and silverware store, desires position; 
best references furnished. Address ‘“D., 8531,’ 
care Jewelers’ Circular. 


JEWELRY DESIGNER, experienced, desires posi- 
tion with live concern; badges and medals a 
specialty; best of references; will go anywhere. 
Address “‘A., 8108,” care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER desires per- 
manent position with first class firm; married, 
10 years’ experience; best references. Address 
Wilbur H. Frank, Henrietta Apts., Norfolk, Va. 





SALESMAN, acquainted with the jewelry depart- 
ment store buyers, retail jewelers in middle 
west, wishes to connect with a manufacturer. 
Address ‘‘Ability, 8572,” care Jewelers’ Circular. 





MANUFACTURING JEWELER, young man, 
good all around worker, does some clock work, 
desires position anywhere; moderate wages. Ad- 
dress ‘‘Borden,” 2045 W. 25th St., Cleveland, O. 





WATCHMAKER wants permanent position in 
middle Atlantic States; expert on all compli- 
cated repair work; salary, $30 per week. Ad- 
dress ““M. S. W., 8552,” care Jewelers’ Circular. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
26 words, 3c. for each additional word; mini- 


mum charge, 25c. 














DESIGNER wishes position; small salary to start. 
Address ‘‘M., 8545,” care Jewelers’ Circular. 





YOUNG LADY desires position as bookkeeper and 
stenographer. Address “A., 8580,” care Jewelers’ 
Circular. 





GENERAL ALL AROUND MAN on platinum and 
gold, also do setting. Address “B., 8569,”’ care 
Jewelers’ Circular. 





BY WATCHMAKER AND ENGRAVER, first 


YOUNG MAN desires steady position as orna- 
mental engraver with jewelry or silversmith con- 
cern; can show samples. Address “B., 8535,” 
care Jewelers’ Circular. 





YOUNG LADY, thoroughly competent, nine years’ 
experience in jewelry business, desires a posi- 
tion; wholesale or retail. Address ‘‘D., 8533,” 
care Jewelers’ Circular. 





YOUNG MAN, neat appearance, engraver, wants 
to go west; can wait on counter if necessary, 
also furnish good reference. Address “W., 
8499,” care Jewelers’ Circular. 





SALESMAN, thoroughly acquainted with the trade 
of the Pacific coast, is open for a strong manu- 
facturer’s line on commission. Address “A., 
8536,”’ care Jewelers’ Circular. 





REPAIRER on gold and platinum, 


JEWELRY 
moderate wages; reference, ability, 


new work; 





class, age 26 years: best reference. Address F. honesty; will go out of town. Address “A., 

Douglas, Busnell, Il. 8568,”’ care Jewelers’ Circular. 
POSITION as first class watchmaker and_en- SALESMAN, experienced, wants position; retail 
graver; own all tools. L. C. Davis, 169 Buffalo jewelry or watch house; highest references; 
can show results; 32 years of age. Address “Y., 


St., Mannington, W. Va. 





DESIGNER, experienced in fine jewelry and with 
good references, desires position. Address “O., 
7946,” care Jewelers’ Circular. 





YOUNG LADY ENGRAVER, desires a position 
at once: have own tools; references given. - 
dress “C.,” Box 304, Marathon, N. Y 





SALESMAN, 25, with an established trade, desires 
to connect with a medium filled or plated line. 
Address ‘‘O., 8592,” care Jewelers’ Circular. 





JEWELRY COLORER, plater and polisher, first 
class, maker of all solutions, wishes steady posi- 
tion. A. J. Novak, 170 E. 88th St., New York. 





WATCHMAKER AND JEWELER, competent to 
do high grade work; 20 years’ experience. Ad- 
dress G. E. Kimmel, 821 D St., Fairbury, Nebr. 





JEWELER AND SILVERSMITH, 29, experienced 
bench, drop and press work, desires situation. 
“Pp, A. V.,” 159 Ninth Ave., Astoria, L. I., N 





DIAMOND AND PEARL SETTER, first class, 
seeks position; $20 per week; best reference. 
German. Address “L., 8502,’’ care Jewelers’ 
Circular. 





WATCHMAKER AND ENGRAVER desires _po- 
sition on or before Nov. 1; can furnish first 
class references. Address “B., 8509,” care Jewel- 
ers’ Circular. 





MANUFACTURER of sterling and plated metal 
goods has sold factory and is — - for position 
as superintendent. Address “E., 8415,” care 
Jewelers’ Circular. 





DIAMOND SETTER, young man, 18, with three 
years’ experience, wishes position; city or out 
of town. Arthur Hirsch, 920 Longwood Ave., 
Bronx, New York. 





WATCHMAKER AND ENGRAVER, desires per- 
manent position in retail store; sober, industri- 
ous, good salesman; reference; have tools. Ad- 
oe “Watchmaker, 8508,” care Jewelers’ Circu- 
ar. 





HIGH GRADE WATCHMAKER, with thorough 
experience on complicated Swiss and railroad 
watches; 
habits. 
cular. 


good references; honest and no bad 
Address “E., 8554,” care Jewelers’ Cir- 


8501,” care Jewelers’ Circular. 





POLISHER, lapper and plater, 18 years’ experi- 
ence; high grade finishing; can make up-to-date 
solutions; best of references. Address ‘“D., 
8516,” care Jewelers’ Circular. 





YOUNG LADY with five years’ experience as 
saleslady, stenographer and typewriter in a 
jewelry store; can take charge. Address “K.,” 
379 John St., Bridgeport, Conn. 





WATCHMAKER AND ENGRAVER, first class 
in both branches, is open for a position on the 
Pacific coast at once. Address D, McKay, Gen- 
eral Delivery, Los Angeles, Cal. 





YOUNG LADY, three years’ experience in jewelry 
store as clerk and stockkeeper, desires position; 
best reference furnished. Address S. Tinkham, 
671 W. 3d St., Fort Wayne, Ind. 





HIGH GRADE JEWELER, with long experience 
and best of reference; just arrived from Paris; 
will accept position at reasonable price. Address 
Canevari, 346 E. 62d St., New York. 





WATCHMAKER AND ENGRAVER, 24 years of 
age, single, desires position in middle west; three 
years’ experience; good reference; $25. per 
week. Chas, A. Page, Phoenix, N. C. 





ASSISTANT SALESMAN, stock clerk, 21; can es- 
timate and take charge special order and repair 
department; best references. H. Slurzberg, 595 
Communipaw Ave., Jersey City, N. J 





YOUNG MAN, 25, 12 years’ thorough jewelry ex- 
perience, desires to connect with reliable house 
for position of general responsibility. Address 
“B. D., 8577,” care Jewelers’ Circular. 





FIRST CLASS REPAIR MAN, some experience 
on new work, also plain engraver; in New Eng- 
land; can furnish first class references. Ad- 
dress “C., 8518,” care Jewelers’ Circular. 





FOREMAN; thoroughly competent man with 380 
years’ experience, wants position as foreman 
with Al jewelry house; references. Address 
“Reliable, 8425,”’ care Jewelers’ Circular, 








YOUNG MAN, 20 years, desires position with 
wholesale or retail jewelery establishment; five 
years’ experience; best references furnished. Ad- 
dress “‘R., 8546,” care Jewelers’ Circular. 





BY AN Al WATCHMAKER on railroad work, 
also plain engraver; 10 years at bench; some 
knowledge of optics; excellent references. Ad- 
dress “‘Watchmaker,”’ Box 104, Huntsville, Ala. 





YOUNG MAN, eight years’ experience in jewelry 
line, four years in charge of diamond depart- 
ment mounting house, desires position; highest 
references. Address “‘W., 8583,’ care Jewelers’ 
Circular. 





YOUNG LADY, saleswoman, several years’ experi- 
ence, from California, desires position in ew 


York retail jewelry store or wholesale; good 
references. Address “E., 8529,” care Jewelers’ 
Circular. 





JEWELER, reliable, all around experience, special 
orders, platinum, gold; designer, repairer, setter; 
age 35, good habits, reference; photography; 
want position any place. Euryalus, 640 E. 14th 
St., New York. 





PERMANENT POSITION in good store by first 
class watchmaker, experienced on high grade 
work, good engraver; $18; references; prefer 
Massachusetts. Address “E., 8582,’ care Jewel- 
ers’ Circular. 





25 YEARS’ EXPERIENCED watchmaker and en- 
graver; I want absolute charge; railroad experi- 
ence; employed at present; I want a change; $30, 
permanent. Address “K. C., 8480,” “care Jew- 
elers’ Circular. 





WATCH AND CLOCKMAKER, married, age 32, 
16 years’ experience, capable of taking full 
charge, have tools, references, wishes steady 
position; salary $18. Address 683 Ritner St., 
Philadelphia, Pa, 


FIRST CLASS WATCHMAKER desires pectin: 
fine mechanic; understands thoroughly close 
rating and position adjusting, also foreign and 
complicated watches. Address “X., 8407,” care 
Jewelers’ Circular. 


AS WATCHMAKER, jeweler, engraver, stone set- 
ter and optician, all around competent Al man; 
33 years old; salary $30 per week; desires posi- 
tion in near future. Address “‘C., 8400,” care 
Jewelers’ Circular. 











DIAMOND SALESMAN, 15 years’ experience, 
wants to get off the road; would like position as 
buyer or salesman; New York city preferred; 





wholesale or retail. Address “B., 8590,” care 
Jewelers’ Circular. 
PRACTICAL WATCHMAKER desires position 


where exceptional ability is required; 25 years’ 
experience on fine Swiss and railroad watches; 
highest references. Address “X., 8542,” care 
Jewelers’ Circular. 


Al WATCHMAKER desires to make change; can 
do any kind of watch repairing, capable of hand- 
ling watch department; can also wait on trade; 
nationality, American. Address “Steady, 8517,” 
care Jewelers’ Circular. 


STRICTLY first class engraver wishes position 
for November and December only; high grade 
store or trade shop only considered; west pre- 
ferred; samples on request. Address “A., 8540,” 
care Jewelers’ Circular, 











SALESMAN, acquainted with department store 
buyers, retail jewelers, New York city, Philadel- 
phia, Baltimore and Washington, wishes to con- 
nect with manufacturer. Address “T., 8578,” 
care Jewelers’ Circular. 


PRECIOUS and_ semi-precious stone salesman 
would like to get position with good house, in- 
side or outside; experience in matching and fit- 
ting stone; Al references. Address ‘‘V., 8584,” 
care Jewelers’ Circular. 
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SITUATIONS WANTED—Continued. 








EXPERIENCED AND COMPETENT all around 
manufacturing jeweler, stone setter and repairer, 
desires position at once as foreman with first 
class retail jewelry store. Address “B., 8555,” 
care Jewelers’ Circular. 





WATCHMAKER AND JEWELER, middle-aged, 
married, American, German, 20 years’ experi- 
ence, competent to take charge of repairing; 
salary $18; Al reference. Address “N., 8562,” 
care Jewelers’ Circular. 





WASHINGTON CITY or vicinity, high class 
watch repairer; handle any grade; capable of 
taking charge department; good reference; can 
come at once; state salary. Address ‘*J., 8559,” 
care Jewelers’ Circular. 





RETAIL JEWELRY SALESLADY desires posi- 
tion; also competent to estimate charges on 
watch and jewelry repairs while I am a watch- 
maker; can furnish reference. Address ‘“‘A., 
8550,” care Jewelers’ Circular. 





Al SALESMAN with well established trade 
throughout the middle west and eastern States, 
at present with Providence manufacturer, desires 
to make a change per Jan. 1. Address “Hustler, 
8532,” care Jewelers’ Circular. 





COMPETENT watchmaker and engraver, wishes 
position; do clock work also; good habits; ref- 
erences; reasonable wages; good, steady place 
first consideration; west preferred. Address 
“E., 8525,’ care Jewelers’ Circular. 





PERMANENT POSITION by first class watch- 
maker, jeweler and engraver, Nov. 1st or 15th; 
young man, single, good habits; reference and 
sample of engraving; west preferred; salary $25 
to $80. O. C. Dinelly, Granite, Okla. 





WATCHMAKER, age 33, competent, accugtomed 
to taking full charge of repair department, also 
act as_salesman when required; competent on 
all grades of watch work; Al references. Ad- 
dress “D., 8596,” care Jewelers’ Circular. 





YOUNG LADY, bookkeeper, stenographer, compe- 
tent taking full charge, desires position with 
diamond or jewelry house; present employers 
liquidating; Al references; will start at $10. 
Address “F., 8530,” care Jewelers’ Circular. 





WATCHMAKER, jeweler, engraver, stone setter 
(jeweler and engraver Sn where large 
work is needed; good and fast on a nything; —_ 
eesierre $30- ‘$55, per week, according to work. 

Address “L., 8027,” care Jewelers’ Circular. 





ENGRAVER, fine workman with wide experience, 
desires permanent position; coats of arms, 
crests, inscriptions and lettering of every descrip- 
tion; total abstainer; samples and references on 
5 sg Address “XX. 8498,” care Jewelers’ Cir- 
cular. 





EX-MANUFACTURER of fine jewelry, competent 
to take entire charge of your department in this 
line; kindly state approximately salary in your 
reply; New York and immediate vicinity pre- 
ferred. Address “E. M., 8511,” care Jewelers’ 
Circular. 





JEWELER, 28, wishes position out of town; can 
do repairing and new work on gold and 'plati- 
num; little knowledge about watch repairing; 
neat appearance and good habits; good reference; 
$22 per week. Address “S., 8566,” care Jewel- 
ers’ Circular. 





FIRST CLASS W ATCHMAKER, American, age 
40, with long experience on railroad and other 
high grade work, fair engraver, wants to make 
a change; eastern or middle’ western States 

referred, Address “Reliable, 8450,” care 
ewelers’ Circular. 





FIRST CLASS watchmaker, engraver, stone set- 
ter, window dresser and salesman, 15 years’ ex- 
perience, married, capable to manage repair de- 
partment, open for position Jan. 1; correspond- 
ence solicited ; salary, $30. Address ‘‘French, 
8506,” care Jewelers® Circular. 





EXPERT WATCHMAKER, jeweler and engraver, 
fully competent in every degree, wishes posi- 
tion with a first class store where high grade 
work is appreciated; best tools and references; 
Virginia or vicinty preferred. Address “A., 
8589,”’ care Jewelers’ Circular. 





12 YEARS’ EXPERIENCE in retail store, single, 
age 32; first class salesman and window trim- 
mer, assistant watchmaker, do all kinds jewelry 
repairing, French and complicated clocks; finest 
rererences; at last place five years. Address 
“C., 8515,” care Jewelers’ Circular. 


WarCHMAKER, with thorough knowledge of 
watchmaking, expert on chronographs, chronom- 
eters, repeaters, also on railroad watches, close 
timer, quick hand, age 27, married, desires $25 
weekly; only permanent position wanted. Ad- 
dress “‘L., 8561,” care Jewelers’ Circular. 





SALESMAN, long experience, well established 
trade in south, southwest and middle west, open 
for first class manufacturer’s line for Jan. 1, 
exclusively or On commission with other lines; 
rings, 10-kt. or mounting lines preferred. Ad- 
dress “‘G. P., 8587,’ care Jewelers’ Circular. 








DESIGNER AND ENGRAVER with up-to-date 
ideas wants position as head engraver; nine 
years with a prominent firm in New York; would 
like to have an opportunity or connect with 
firm that would like to start an engraving de- 
partment. Address “D., 8500,” care Jewelers’ 
Circular, 


i 


WANTED, jobbing and manufacturing jeweler; 
must be good and rapid; $25; references in first 
— Address ‘‘L., 8366,” care Jewelers’ Cir- 
cular. 





WANTED, REGISTERED OPTICIAN who can 
engrave and repair jewelry; steady employment 
for good man. H. E. Runnels & Son, Port 
Huron, Mich. H 





WANTED, a man competent to repair and care 
for clocks of aii descriptions; unless} thoroughly 
competent do not apply. Sam’! Kirk & Son Co., 
Baltimore, Md. { 





GOOD, reliable clock and jewelry repairer, one 
who can do plain engraving preferred; steady 


position. Address C. J. Hueg, 647 Newark Ave., 
Jersey City, N. J. 





EXPERT WATCHMAKER, no botcher, desires 
position in first.class store now or first of year; 
fine on complicated and regular watch work; in- 
telligent estimater, honest, sober, reliable; now 
in one of finest stores in country; salary $20 to 
start; more by mail; age 35. Address.“‘B., 
care Jewelers’ Circular. 


WATCH SALESMAN, eight years’ ex- 
perience selling high grade watches, 
wants position Nov. 1; has following 
of best accounts in eastern States and 
Canada. Address “‘P., 8523,’’ care 
Jewelers’ Circular. 








ENGRAVER, young married man; what can you 
offer a thorough, first class letterer on gold 
or silver, including all details; my work must 
be seen to be appreciated; unquestionable ref- 
erences; a high class concern with a large va- 
riety of work, who can guarantee a permanent 
position considered only, now or Jan. 1. Ad- 
dress “O., 8497,” care Jewelers’ Circular. 








Lines Wanted. 


3c. a word; minimum charge, 75c. 








EXPERIENCED SALESMAN wants manufactur- 
ing lines for New York city and vicinity. Ad- 
dress “C., 8591,” care Jewelers’ Circular. 





SALESMAN on eastern territory, with established 
trade among the jewelry jobbers, desires a side 
line; New York or Newark manufacturer pre- 
ferred. Address Albert R. Holler, 1220 E. 21st 
St., Erie, Pa. 





300KKEEPER, young lady, thoroughly exper:- 
enced in jewelry line; state age, experience an 
salary in first letter, Address ‘‘W., 8543,” care 
Jewelers’ Circular. i 





WANTED, watchmaker and plain engraver; good 
position to right party; send samples! and refer- 
ences first letter. Bugenstein’s Diariond Shop, 
Cedar Rapids, Ia. 





WANTED, JEWELER- ENGRAVER, lust be first 
class jobber; $25 per week; can stajt at once; 
references with inquiry. Address “S., 8367, 
care Jewelers’ Circular. 





WANTED, young watchmaker, engraver and jew- 
elry repairer, permanently; must own jtools; give 
references, experience and_ salary| expected. 
O. A. Wise, Huntington, W. Va. 


WANTED IMMEDIATELY, Al1 engraver and 
jeweler; send sample engraving, reteyences and 
state salary expected in first letter.) Address 
D, Buchanan & Son, Inc., Norfolk, Va. 








WANTED, a first class watchmaker, j¢weler and 
engraver; steady position; married man _pre- 
ferred; state salary wanted and reference. Ad- 
dress M. J. Samuels, Youngstown, O} 





WANTED, A GOOD WATCHMAKER, fast, one 
who can work on clocks; must be fast man; 
salary and reference in first letter.' Address 
“Lookout, 8437,” care Jewelers’ Circujar. 





WANTED, first class watchmaker andl engraver 
to go to Florida for Winter months qnly; posi- 
tion open about Dec. 1. Address Wallenstein, 
Mayer & Co., 31 E. 4th St., Cincinnayi, O. 











Side Lines 


3c. a word; minimum charge, 75c. 








WANTED, SALESMAN now calling on retail 
jewelers to carry a side line on commission, or 
retailers’ supplies, etc.; good opportunity; state 
territory and experience. Address “A., 8505,” 
care Jewelers’ Circular, 


WANTED, SALESMAN, well acquainted with 
the retail jewelry trade to carry as a side line 
“Silverene’” metal picture frames; only three 
samples; good commission paid; a big seller for 
holiday trade. Blue Ridge Metal Mfg. Co., 
Susquehanna, Pa. 


WANTED, TWO SALESMEN, one for New Eng- 
land and York States, one for Pennsylvania, 
Baltimore and Washington, to carry as a side 
line manufacturer’s complete 10kt. and 14kt. 
gold line; only competent applicants with estab- 
lished trade will be considered ™ salesmen 
preferred; state full particulars. Address “C., 
8475,”” care Jewelers’ Circular. 











FIRST CLASS WATCHMAKER wanted, at once; 
must be thorough mechanic on all jrades of 
watches and clocks; good salary, permanent posi- 
tion. Address “FE. 8348,” care Jewelers’ Cir- 
cular. 





WATCHMAKER who can assist engrave}; ; perma- 


nent position; address sending sample of engrav- 
ing, age, references and all necessary} informa- 
tion and salary wanted, “A., 8436,” care Jewel- 
ers’ Circular. } 





ANTED, AN OPTOMETRIST holdirlg Mary- 
land certificate, or who can secure ohe; must 
also be a good engraver or watchmake} ; $25 to 
the right man; permanent; at once. The S. T. 
Little Jewelry Co., Cumberland, Md. } 


=) 





MANUFACTURER of popular priced 1 kt. and 
14kt. line, catering to best retail trade,| requires 
services of experienced traveler for 1st lof Janu- 
ary; state experience, age and territory you 
have travele d in first letter. Address “‘Opportu- 
nity, 8544,” care Jewelers’ Circular. 








belp Wanted. 


3e. a word; minimum charga, 75c. 








WANTED, a good jobbing jeweler and engraver. 
Hodnett "& Speer Co., Danville, Va. 





WANTED, first class watchmaker; permanent po- 
sition to the right man. Goodman Bros., Co- 
lumbus, O. 





ENGRAVER, young man, for lettering and mono- 
gan: steady work; send samples. Drawer 1127, 
ansas City, Mo. 





WANTED, first class watchmaker and engraver; 
refer one who can do some jewelry repairs. 
Gaoat & Lerner, Meridian, Miss. 





FIRST CLASS SALESMAN with, estab- 
lished trade to represent a, large 
New York jewelry house; state ex- 
perience and territory covered. Ad- 
dress “H., 8035,” care Jewelers’ 
Circular. . 





’ 

WANTED, YOUNG MAN, watchmaker jand en- 
graver; must be a fair engraver, one} who is 
willing to make himself generally use;ul in a 
retail store, wait on trade, etc.; good} position 
for the right party; send sample of engraving, 
reference, state salary wanted; give full p articu- 
lars in first letter. Pappmeier & Sons,} Seenlie 
town, III. 





i 
~ cs ' 
(Special Notices continued on page 12.) 
! 
? 
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(Continued from page 131.) 








HELP WANTED—Continued. 








WANTED, SALESMAN to represent our line of 
mesh bags and vanity cases on commission basis 
in Chicago and vicinity; must have a good fol- 
lowing in this line; only one who can do justice 
to good merchandise need apply. Climax Mesh 


Bag Co., 401-407 Mulberry St., Newark, N. J. 





SALESMAN, stockkeeper, man able to 
all around way in jewelry store, must be 
one able to help in light jewelry 


RETAIL 
help in 
a salesman; 


repairing and engraving will have preference; 
permanent position; full particulars and ref- 
erences in first letter. The 5. Lanyon 


Jewelry Co., Pittsburg, Kans. 








For Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





FOR SALE, stock of watches, clocks, jewelry and 


materials; cost $100, accept $30; suitable for a 


beginner; send_for list. Address “C., 8584,” 
care Jewelers’ Circular. 





JEWELRY STORE, established 20 years, thickly 


populated territory, mo competition; $4,000 
ow fine fixtures; rare_chance for optician. 


. W. Phillips, Newbern, Tenn. 





FIRST CLASS jewelry store for sale, lease and 
fixtures; $8, 006 if taken by Jan. 1; owing to 


ill health; transient trade going and coming. 


Fisher, 251 Main St., Buffalo, N. Y. 





PLANT FOR SALE CHEAP, plant ready to 
operate; nine chain machines, solder apparatus, 
Seon —. preparing outfit, diamond dies, 
wee etc. & F. Automatic Chain Co., 118 


orsyth St., New York. 





FOR SALE, a well established jewelry store in 
Chicago; has been in neighborhood 25 years; 
stock and fixtures will be sold reasonable; store 
can be rented for $30 monthly. Address J. 
Ziegler, 31 N. State St., Chicago, IIl. 





A RARE CHANCE for one to go into jewelry 
business; party wishing to retire will sell to 
reliable party "tor part cash, balance monthly; 
New Hampshire city of 80,000 population. Ad- 
dress “B., 8541,” care Jewelers’ Circular. 





FOR SALE, a clean stock of gold filled and solid 
gold jewelry, fixtures and safe, in a live south- 
ern town of 150,000; five year lease, moderate 


rent; will require $4, 000 to $5,000 to handle 
same. Address “P., 8844,” care Jewelers’ Cir- 
cular. 





FOR SALE, the oldest established and best patron- 
ized jewelry store in Brewton, the county seat 
of Escambia County, Ala.; will invoice about 
$4,000; will give reason: able terms; illness only 
reason for selling. Foshee Jewelry Co., Brew- 
ton, Ala. 





JEWELRY SACRIFICED; to close out at once 
for cash, 190 solid gold fancy stone rings, $175, 
cost $500; also 157 gold filled, silver, gun metal 
watches, $250, cost $700; also 79 pairs solid gold 
earrings, $50, cost $200. J. Ehrlich & Sons, 223 
Sixth Ave., New York. 





STORE FOR SALE in vicinity of New York city; 
up-to-date stock, good location and excellent 
prospects ; only moderate amount necessary to 
obtain business. Apply Henry Freund & Bro., 
71 Nassau St., New York, or L. S. Meyer & 
Bro., 88 Maiden Lane, New York. 





FOR SALE, jewelry stock and fixtures 
in best part of Chicago, outside loop; 
inventory $6,000; fixtures almost 
new; modern store; five year lease; 
established trade; good reason for 
selling; this is worth investigating. 
Inquire of Despres, Bridges & Noel, 
Kesner Blidg., Chicago, III. 





STATIONERY jewelry and gift shop; my em- 
ployer desires to‘ dispose of an old established 
business in the most progressive part of New 
York city; as I see a grand future in this loca- 


tion I am anxious to remain; the business can 
be bought at a sacrifice; small investment. Ad- 
dress “‘A., 8586,’ care Jewelers’ Circular, 





clean stock, solid mahogany 


JEWELRY STORE, 


bevel plate glass fixtures; watch inspection, two 
roads; invoice about $5,000, 50% on fixtures; 
good town, population 10,000; coal mines, rail- 
road division and shops, shoe factory, paving 
brick plant; all working; big payroll; best lo- 


rent, $30; poor health, must change cli- 
Fayette Kerr, Murphysboro, I). 


cation; 
mate. 





FOR SALE, Rutherford, N. J-, new house, eight 

rooms, two baths, three toilets, hard wood 
floors, open fire place, large plot; near depot, 
45 minutes from your office; price $7,500; 
terms, $500 cash; balance, $50 per month. 
Robert A. Brunner, Rutherford, N. J. 





JEWELRY STORE and optical business for sale 


in a manufacturing town; a good chance for a 


live man -to make money; no junk; clean stock 
and good repair business; don’t answer unless 
you have the money; invoice about $3,500. Jew- 
eler, 314 W. Northern Ave., Pueblo, Colo. 

| fo ona are me oon 








for Sale. 


Tools, Fixtures, Equipment, Etc. 


3c. a word; minimum charge, 75c. 








BIG BARGAINS in travelers’ trays, all kinds; 


jewelers’ displays and trays at a sacrifice. Mozar 
& Meyer, 88 Maiden Lane, New York. 





JEWELERS requiring machinery should consult 


us; we manufacture and furnish complete shop 
equipment or individual articles; state what you 
need. Leiman Bros., Newark, N. 3 





WE HAVE a quantity of paper, leatherette and 


velvet jewelry boxes, also show case trays to 
close out, which we will sell at a sacrifice Pace 


International Case Co., 94 Fulton St., New York. 





/ARGE LOT of scientifically made rubies, em- 
eralds, and sapphires of the finest quality in all 
shapes and sizes, can be bought in bulk at much 
less than cost of importation; also large quan- 
tity of semi-precious stones, consisting of fine 
Russian lapis, turquoise, amethyst, etc. If in- 
terested, write or cal] Frederics, 5 W. 37th St, 
New York. 


— 





$80 REGULATOR, mercury pendulum, a fine one, 
$40; $35 regulator, good condition, $15; 250 
Dent chronometer, perfect condition, $75; Mose- 
ly lathe, 26 wire chucks, wheel chucks, face plate 
and foot wheel, $27.50; watch glass cabinet con- 
taining 70 gross glasses, all new and up to date, 
half price; motor polishing lathe , Comp ete $15; 
optical trial case, $15. Dodd Denhoff, 
buquerque, N. Mex. 


IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





fashionable 
first class 


BLACK OPAL, the 


mourning stone; 


20th century now 
wanted co-operation, 


financial firm re-wholesale import; hold monop- 
oly of output; no firm need apply except can 
take supply $1,000 worth each mail; 75% to be 
paid in advance, balance delivery; Al refer- 
ences, reliable and convincing. Address ‘‘Black- 
opal,” G. P. O. Box 1400, Sydney, Australia. 





WE BUY FROM DE ALERS, sell to the public 
at the best class of auction sales held all over 
the country, which enables us to pay better prices 
for surplus diamonds, watches, jewelry, silver 
stocks; all kinds of jobs, entire stores; spot cash, 
no delay; unquestioned references; 25 years of 
fair dealing as proven by references in JEWELERS’ 
CrrcuLar and Keystone. Address Briggs & Reid, 
auctioneers, Successors to Herman G. Briggs, 815 
Stock Exchange Blidg., Chicago, Ill. 





iS YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 


res 








To Tet. 


8c. a word; minimum charge, 75c. 








TO LET, 
maker or engraver. 
New York. 


prefer watch- 


part of office, north light; 
Nassau St, 


Room 319, 87 





in the 
Room 


WORKSHOP, 


jewelry trade; 


1411, 106 Fulton St., 


suitable to any business 
three windows; rent $15. 


New York. 





DESK ROOM TO LET to two jewelry salesmen; 
large outside office; rent will be reasonable to 
right parties. Telephone 4415 Gramercy, E. G. 
Bullis, 1218 Fifth Ave. Building, New York. 








Miscellaneous. 


3c. a word; minimum charge, 75c, 








Business Opportunities. 


8c. a word; minimum charge, 75c. 








HIGH CASH PRICES paid for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
lralson, Masonic Temple, Chicago, III. 





ARE YOU GOING OUT OF BUSINESS? We 
pay. highest cash value for entire stock, or part 
jewelry, diamonds and fixtures; communicate 

with us, it will be to your advantage; rating and 
references of the hi ghest order. Van Praag & 


Co., 15-17 Greene &° New York, established 
889. ; 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, III. 





PAY CASH ffor your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, III. 











HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in tha west 
717 Market St., San Francisco, Cal. 





IF WE FURNISH THE GOLD how cheaply car 


you make the watch br: acelets for a manufac- 
turer. Address ‘‘R., 8576,’ care Jewelers’ Cir- 
cular. 








AL) Sd a St 


Keep our cataloguc on file and 


monthly 


their names on our 


bulletin list. DO YOU? 


AISENSTEIN & WORONOCK 
rye a0 tals) 4: ee) 0 ae ee, 








MUSIC BOXES REPAIRED 
Also ne Bick and, Machines, Clocks, Mechanical 


Singing Bi Cigeres.. "emanemes, etc. 


L. G. “JACCARD 


years with Jacot Music Box 
316 WEST. deh STREET - NEW YORK 
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Visual Optics and Sight Testing 


BY 


LIONEL LAURANCE 








Price, $2.50 


Size 6'2x 9. Bound in Cloth. 396 Pages 
Fully Illustrated 








CONTENTS 
Chapter Chapter 
Elementary Anatomy of the XII. Subjective Sight Testing. 
Eye. XIII. Supplementary to Sight Test- 
II. Physiology. ing. 
III. Vision. XIV. Colour and Colour Vision. 
IV. Preliminaries to Sight Testing. XV. Peculiarities of Vision. 
V. Hypermetropia and Aphakia. XVI. Optometry and Lens Ac- 
VI. Myopia. tion. 
VII. Astigmatism. XVII. Keratometry. 
VIII. Anisometropia. XVIII. Retinoscopy. 
IX. Heterophoria and Strabismus. XIX. Ophthalmoscopy. 
X. Presbyopia. XX. The Retinal Image. 
XI. Spasm of Accommodation and XXI. Ocular Calculations. 
Asthenopia. XXII. Frames and Lenses. 











The author has covered in this work and in 
“General and Practical Optics” all that 1s 
essential for Opticians and Optometrists. 














The Optical Puaneang Company 


11 JOHN STREET : : : : NEW YORK 
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World’s Greatest Auctioneer! 








The Salesman Who Performs 
What Others Only Promise 








DO YOU WANT TO LEARN AUCTIONEERING, MR. JEWELER?—My instruc- 
tions on the Art of Auctioneering are now complete, teaching how to sell every- 
thing from a toothpick to an elephant. I guarantee to make an auctioneer of 
any man who follows my plan and studies at home as directed. I will furnish 
you 140,000 word course at a very moderate expense. Write me at once for 
details. Even if you do not want to be an auctioneer yourself, it teaches all 
the plans and tricks of the business, and is a valuable course in salesmanship. 
Auctioneers are recognized as master salesmen. Learn the methods of the 
master auctioneer and become an expert salesman yourself. Write to-day. 











' 


R. B. MacRORIE ::  :: ckcinmaterrabzomy 3: 3: CHICAGO 
WRITE OR WIRE ME AT ONCE 544 UNITY BUILDING TWO MEN AT PRICE OF ONE | 


The Jeweler’s Retail Business increases after my sale, his reputation is greater, his standing is higher in the community, and I get him prices for his merchandise 























Jewelry 
Repairing 


We are jewelry repair specialists Manip ulation 


Send us your difficult work 


Mesh Bags Vanity Cases of Steel 1n 
Bracelets Watch Bracelets 

Watch Cases Cigarette Cases Watch Work 
Lorgnettes Opera Glasses 
Sterling Silver and Plated Hollowware 


Sterling Silver and Plated Flatware 
Gold Jewelry of all kinds 












Geld ond Silver Plating and Colering By John J. Bowman 


Monograms removed and filled in 
Stone setting Parts furnished 


Special designs and mountings made to order 


MESH BAGS 


Repaired, Resilvered 
and Relined 


75c. to $1.00 


Without Lining 50 and 
75 cents 





The Jewelers’ Circular Publishing Co. 
11 John Street, New York 























Breslavsky Bros. 


Scaummaaes hn a Reduced Price, 50 Cents, Postpaid 
51 MAIDEN LANE, NEW YORK 


























October 28, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 


135 








Peeves 














There Is A Reason Why You Should 
Advertise Your Trade-Mark In The 
Forthcoming Edition Of 


™ TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street “ - - : : : - New York 
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@ BRACELET NY) STE ING SILVER 


WATCH: 8 aC ROLLED PLATE 
HOLDERS = 








GOLDSMITH. STERN & (0 0 


55T043 GOLD ST., NEW YORK. 


BRANCH C OFFICES: CHICAGO,ILL. 31 North State St. AMSTERDAM,HOLLAND, I0 Tulp Straat. PARIS, FRANCE 51 Rue deCha a 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,NEW YORK. 





















Cameo goods. 
Rings. 

La Vallieres. 
Pendants. 
Chains. 
Bracelets. 
Watch bracelets. 
Watch holders. 
Scarf pins. 

Bar pins. 
Brooches. 

Ring mountings. 
Gold, silver and 


Rope chains. 



















Gold and silver 
5 cigarette cases. 
Bib holders. 







plated thimbles. 









































































| 
Ed 
i 
Onyx goods. > a 
Link buttons. u 
Tie clasps. as 
Gold, silver and "4 
plated knives. Pm | 
Lockets. | 


Charms. 4 
Fobs. £ ¥ 
Gold, silver and i; oI 
plated collar % A 
buttons. aa 


Patent safety 
guard bracelets. 

Cigar cutters. 

Amber cigarette 


Fine platinum 
jewelry of every 


holders. hy 
hoes cae. : Longmen. ad 
oat chains. Lit onocles. aa 
Vest chains. AS Baby pins. 44 
Sautoir chains. ma | “oy Fichu pins. é | 
Lorgnette chains. NE Tulle pins. Es 
Bead neck chains. "aus Veil pins. % { 
Pearl necklaces. x Y — clasps. BY) 
Studs. Le Te 4 arrings. 5 i 
Vest buttons. a | Gold and silver Bs 
Crosses. | See match boxes. oe 
Hat pins. vies — — a 
Basie goede. Le. — i 
Lapel buttons. 4 eke: 
Key rings. s f Fi 





description. EW 
Lapidary work. 3 
ke 











TH E LARGEST MANUFACTURERS 


‘OF GOLD JEWELRY IN THE WORLD.- 


GSLDsM 


5310435 GOLD. STREET NEW YORK CITY. 


BRANCH OFFICES: CHICAGO,ILL.3INORTH STATE ST, AMSTERDAM, HOLLAND, 10 TULP STRAAT. 
PARIS, FRANCE,5! RUE DE CHATEAUDUN. 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST., NEW YORK. 





IMPORTERS OF DIAM ONP >. 











‘Tea hath charms 


| Oneida 
| Community, 
Ltd. 
Oneida, N. Y. 
Please send me 
free window hanger as 
offered in Jewelers’ Cir- 
cular. 


| eae ; 


Ee eee rrr 


NOTE—If you desire newspaper 
electros for local advertising, please 
indicate here : 

Send me 
Single column electro, or 
Double column electro 


when the PATRICIAN serves” 


—Confessions of a Tea Drinker 


NOTE:—Above attractive advertisement appears on back cover 
of Collier's, Nov. 28. 


It is also issued in easel form for the dealer’s window. 


If you desire it, fill out attached coupon. It’s free. 























